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Anew yardstick for 
piston ring performance 


Perfect Circle’s new 2-in-1 Chrome Set has raised 
piston ring standards to an all-time high. For the 
2-in-1 Set offers solid chrome plating on both top 
compression rings and oil ring rails. And only the 
2-in-1 Set provides two interchangeable expander 
springs with each oil ring, giving the installing 
mechanic a choice of spring pressures after he sees 
the condition of the cylinders! 


More than double the life for cylinders, pistons and 
rings . . . sustained power and positive oil control for 
thousands of extra miles . . . no wonder Perfect 
Circle’s 2-in-1 Chrome Piston Ring Set has become 
the yardstick by which all other ring sets are meas- 
ured! Perfect Circle Corporation, Hagerstown, Ind. 
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Now with every 6-case order for WHIZ products 


SereeS 


you get an extra case S of extra charge! 


~ ‘ 


You can make 4 dollar profit for every 


* | 1. You buy only six cases—of whatever wHIz prod- 
dollar invested ucts you prefer at regular dealer prices, You 
® choose any product, any sizes up to gallons 
inclusive. No limit to amount. Half deals also 
acceptable. 
- You receive free of extra charge your choice of 
HERE ARE THE a full 24-can case of LUSTERIZE Cleaner or 
Speedry Car Wash. Retail value of the free 
merchandise is $18.00 —equivalent to a discount 


DETAILS OF THE NEW of 10°) or more on your 6-case purchase. 


You can buy your complete chemical require- 


WEE DEAL! ments almost at jobber’s cost! 


Your Selling 
Cost Price 


YOU BUY: . Pts. Motor Rythm., $12.24 $20.40 

Pts. Zorbit 10.80 18.00 

Kleen Flush. ..... 9.00 15.00 

HERE’S AN . Metal Seal 12.0 24.00 
Pts. Rustop 14.40 24.00 

Instant Sealer.... 9.36 15.60 


YOU GET: LUSTERIZE Cleaner. n/c 18.00 
FREE of extra 
charge $67.80 $135.00 





You Make As Much As $67.20 Profit On A $67.80 Investment! 


CALL YOUR | R. M. HOLLINGSHEAD CORPORATION 
WHIZ JOBBER LEADER IN MAINTENANCE CHEMICALS 


Camden 2, New Jersey 
TODAY a ; 
. Canadian Offices: Toronto 


(Vn 8 ie 
or write direct! / \ roe ot 14.) Warehouses: Chicago, Dallas, San Fran 
Ove oat 
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Don‘t wait for customers to ask for 
something they can use themselves to 
clean their radiator cooling systems. 
Beat them to the punch by suggesting 
that you do a cooling system clean-out 
job for them. These two Permatex 
cooling system products set you up in 
the profitable business of Radiator 
Cleaning Service. It is doubly profit- 
able service... you make a generous 
profit on the chemicals and you make 
a profit on labor too! 


PERMATEX 


COOLING 


SYSTEM 
CLEANERS. 


Permatex ‘Cooling System Cleaner” 

package contains two products: 

(1) A non-acid powder cleaner that 

quickly removes rust, scale, grease and 

slime in one simple operation. 

(2) Double Action Radiator Cement 

that seals leaks and prevents the for- Ask your 

mation of rust. Jobber Sclesman 
Permatex “Liquid Radiator Cleaner” about the 

is a fast acting acid. It completely dis- SPECIAL OFFER 
solves rust and scale from the radiator, on these products. 
cylinder head and block. So effective 

that reverse flushing is rarely 

necessary. 


PERMATEX COMPANY, INC. 
Brooklyn 35, N. Y. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 





The McCord bellows fold gasket package simplifies 





gasket stocking—saves space. The package adjusts 
itself to the contents permitting larger stocks to be 
carried in the same space. McCord gaskets come to 
you in a sealed package with contents, car make, 
model and year information clearly shown. Remove 
them from the package and they are ready to make 
and keep tight joints. 


M°SCORD CORPORATION - Detroit 11, Mich. 


€ G 
= 3 See Zs 


= 
= >> wea \Y 
™ = hi. £5-2335 7 WZ { i 
wa om RE A). 
~~. 
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The Bellows Fold is Original and 
Exclusive with MCCORD 


Bellows or accordion edge adjusts package 
to contents. No lost space in package — You 
can stock more gasket numbers in a given 
shelf space. Keeps stock level and in order. 











in a Gasket it’s the SEAL 
THAT COUNTS= 
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umes YOUr market 
for QUICK, easy sales 





Casite gives you the qui i 
, tune-up you've ever <  palbpraredan — 
Fe wpyou nil , vores dill your market, pre-sells your trade with 
nae Pa pune-up advertising. Your cus- 
meager a. about and hearing about 
nical tune-up. They're learning 


tune-up your 


car has ever b 


asite through the air-intake, or add 
tunes the oil. He: is th 
re is the story as your customers will 
' 


just run a pint of C 
yint to the ¢ rankcase oil. 


it to the gasoline, and add a f 


ky valves and rings, 


Here's the quix kest, easiest, least expensive 
ad. It's a non-mec hanical tune-up— You that Casite t s os 
. gine—and mo 
re—that it 
also 


ts rid of winter gum and goo, frees st see it in the ri . 
hrough. Casite keeps the engine clean and Do Ap il 12 issue of The Saturday Evening P. st 
sludge and gum. zen ost, 
udge and gum s of your customers use Casi 
And Casite tunes the oil, as well as the engine Even hundreds more need asite regularly— 
old” at 100°—must warm up to talk Casi only be reminded to b So 
asite with uy. 
every customer. Show the fa 
mous 


Casite ge 
lets the power zoom t 


{ree -running, retards formation of 


eee re - 


finest motor oil is “C 
aciency. Casite 


210° before reac hing operating eff 
flow of No. 20 oil Double-Y 
= our-Mone 
y-Back guarantee. Top off every 
re- 


about 
] move fast—spee ds the 


makes slow 01 
gine is colder. Yet a8 the engine ple 
turns to normal-range viscosity. Casite gets pair job with a Casite tune ra 
-up. Casite ha 
s always b 
een 


ht places at the right tume, greatly reducing the leader—ond ath 
profit maker : 
—push it all the w 
ay. 


are protected. 
CASITE DIVISION 
+ HASTINGS MANUFA 
Casite, Drout, Hastings Piston eee. wsTanes, MICH. 


24% at 100°, more when the en 
warms up the oil re 
the rig 
se vital working parts 
85¢—from your garage. 
ar-dealer. 


enough oil to 
start-up wear, becau 


Get Casite today —only 
service station or ¢ 


on’s NO. ADDITIVE 


Dab 
rae \NO.1 ADVERTISER, 100! 








Sir Launcelot 
-Wins All His Duels 
.. Cause 


PROTO means 
P R O fessional 


PROTO * TOOLS 


PROTO means 


MADE INUS A LOS AY BaeLes "ee! 


REG U.S. PAT. OFF 


TOols 
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Auto and Utility 
RUBBER MATS 
Made i= five beautiful 
colors that harmonize with 
car interiors. Three sizes. 


Self - Vulcanizing 
COLD PATCH 


Kits in all sizes complete 
with buffer and cement. For 
repair shops ond motorists. 


MONKEY GRIP 


) eee. See Sg 


“Feather Flex’ 
TIRE REPAIRS 
Blunt Diamond shape 
reduces bumping. Cord 
construction. Sizes 4’ 


Monkey Grip 
FRICTION TAPE 


Exceeds ASTM specifications 
for electrical and aut i 





Monkey Grip 
RADIATOR HOSE 
For all automotive require- 
ments. Curved, straight and 
specification hose. Assort- 
ments available with dis- 
Play rack. 

MONKEY GRIP “Sizzle Patches”? are made 
with the new Souped-Up fuel board that fires 
quickly, and burns evenly to provide just the right 
heat for perfect repairs. You'll really go for this 
new feature. MONKEY GRIP is faster selling 

cuts your inventory requirements and increases 


“SIZZLE 
ae ee PATCHES 


<-> tt age, , Send us your bus- 


“9 > iness firm name 


New Filer Tab 


Truck your profits. 


SPLASH GUARDS 
Heavy, fabric reinforced, 
all new rubber. Meets all 
state highway require- 
ments. 





e Only two sizes 
fill all require- 
ments. 

e Blunt Diamond 


Shape. 














See the complete line of 
MONKEY GRIP 
PRODUCTS 
at the 
SOUTHWEST 
ae a ae oe ee 
SHOW 


Booths 73 - 74 - 75 


Reinforces the tube injury. 
Removes Holland cloth 
easily without picking. 
Another exclusive MON- 
KEY GRIP feature. 





MONKEY GRIP SALES COMPANY 


5320 HARRY HINES BLVD. 
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The Profit-making Line 
of Automotive Cleaners! 


Twin-T Laboratories present their new and complete line of fast, 
economical cleaners—especially compounded for garages and service 
stations. Get quick results! Realize greater profits! Make more 
satisfied customers! Order TWIN-T right down the line. Twin-T 
clean-ups mean profit clean-ups for you. 

CAR-GLO Car Washing Compound. High- RED-HOT 

est t t red 


jua Vv owdere compound contain y 
yr acids. Never hea equipment 


Powdered compound for washing cars or RED-HOT Rad 
flake my 


trucks. A pure synthetic detergent 

REFLECTOR Liquid Car Shampoo. Self 

drying cleaner for washing cars, trucks ekly 
and buses. Will not streak or spot TWINT Glass Clea 
MOTO-KLEEN Liquid Motor Cleaner cleaning 

“specially prepared for cleaning auto 

truck and airplane motors Dilute with r 38 

kerosene or other solvent. ALPINE « 
LIQ-WID-SNO White-Wall Tire Cleaner duty cleaner 
The Modern acle cleans any white rs, driveways 
whiter and brighter than new 


Write today for Details and Prices 


TWIN-T LABORATORIES 


309 RIVER STREET GREENVILLE, S. C. 


inded 


CONCENTRATED 
BLACK TIRE DRESSING 


This concentrated or —e _— 
i : icient ac 
roduct is the most e! ficient tire 
, ener a0 you can use. EBONY-BRITE r°- 
new look” to rubber wi h. 
ed or glazed appearance. 
Applies in a jiffy. Will a crack hd sit 
’ ) ical. too, becaus 
an “oft” color. Economical, toc _ 
it’s concentrated. Available in gallon can 


A MINERAL RUBBER BASE DRESSING! 


stores original “r 
out leaving a paint 
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“CRANKSHAFT 


KOTAFIN 





GRINDER ™ WASHER 


4 announcement of our new factory and office 
building is significant of Storm-Vulcan forward think- 
ing. Since its beginning the company has maintained 
a consistent program of going forward. 


In 1946, the engineering and manufacturing facilities 
of the Storm Manufacturing Company, Minneapolis, 
Minnesota, were acquired and the entire Minneapolis 
plant was moved to Dallas. 


An impressive number of new machines has been 
developed from basic design to proved production. 
Notable among these new machines are Kotafin 
Crankshaft Finishers, No. 105 Cap Milling Machine, 
No. 65 and No. 24 Connecting Rod Machines, Micro- 
Spring Analizer, and Turbo-Blast Washing Machines. 


A continuing program of research and engineering has 
brought improvements in design and operation fea- 
tures in Crankshaft Grinders, Boring Bars, and other 
engine rebuilding machines. 


STORM-VULCAN 





BABBITT 
FURNACE 


CYLINDER 


PISTON 
GRINDER HONES 





| 

iv 
. je 
Ut VA 
am 


CON. ROD 
ALIGNER 





This new factory building provides the most 
modern, up-to-date features, including an air 
conditioned, dust-free room for bearing assembly. 
Its large daylight space houses all operations 
formerly done in three separate plants. Closer 
supervision and increased production is now 
possible in our new, modern building. 


The Storm-Vulcan forward thinking program projects 
itself into the immediate foreseeable future. Several 
new and revolutionary machines will be announced 
in the near future. All users of Storm-Vulcan machines 
stand to benefit from our progressive program of engi- 
neering, research, and manufacturing to provide the 
industry's finest, high production machine tools. 


With sincere gratitude, we say thanks to all who have 
made possible our steady expansion and growth. 


You are cordially invited to pay us a friendly visit, 
inspect our new home and see our machines in 
production. 


VISIT US AT THE 


Southwest Automotive Show 


HOUSTON, TEXAS e MARCH 20-23 
Exhibit Spaces 340-341-342-343 
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CONNECTING 
ROD GRINDER 


“CON. ROD 
BORING MACHINE PRESS 











CURTIS SHOP LIFT 


Cuts Time Required for Repair Jobs 


@ No obstructions above floor level when lift in 
lowered position 

@ Rear support automatically guided into slots 
when lowering 

@ (ors easily ‘“spotted—front wheels self- 
locating; wheelbase scale permits presetting rear 
supports 

@ Rotatable rear support provides 60” wheel- 
bose range 

@ Safe pick-up. Movable “V" type sure-grip rear 
axle supports. 


@ Moximum accessibility to underside of car. 
Deep, narrow front yoke, with two movable self- 
locking supports. 

@ Automatic opening and closing front side doors 
provide maximum foot room 


@ Plunger travel 72” above floor — no uncom- 
fortable crouching or stooping 


@ Low installation cost. Minimum excavation and 
concrete required. No deep pit. Permanent steel 
concrete forms furnished. Door frame assemblies 
and superstructure combined, shipped as two 
self-contained units 


See your Curtis jobber or use coupon below for complete information 


CURTIS « 


_| Two Post Lift 
| Air Compressors 
Name 
Firm 


Street 


‘---o oe 1 


CURTIS PNEUMATIC MACHINERY DIVISION 
1938 Kienlen Avenue, St. Lovis 20, Missouri 


| am interested in items checked: 
Single Post Lift 
} Power Car Washer 


| Truck and Bus Lift 


ALSO, Single post rotating 
lifts for passenger cars and 
light trucks. 


HYDRAULIC 
CAR 
WASHERS 


(300 Pounds Pressure) 


AIR COMPRESSORS \& H. P. to 20 H. P 
Vertical or Horizontal Tank Mounted 


There Are 98 Years of eee Manufacturing Experience “Built-In” Curtis Equipment 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





MOOG DESIGNS AND MAKES 
A PART TO DO A BETTER JOB 
THAN THE ONE IT REPLACES 


INTERMEDIATE 
SS 


New 


\ ' \ WORN HOLE IN 
M00G Ki FORGING CAN NOW 
BE REAMED TO FIT 
N 010 VERSIZE PIN 
"K-136 +.010 
7 


Now you can whip tho! 
service problems on Chevrole 
factorily and economically. The Wind: MOOG ORIGINAL DESIGN 
Moog K-136 has a redesigned piljwi ree rp 
grease Channel all the way arou SURFACES ‘ 
lubricate all wearing surfaces and ™& 
New Moog K-136 +.010 with overs 
pin, furnished in complete kits only, wit! 
extra shims, permits use of present forg- 
ing for longer life and trouble-free per- 
formance. Ask your Moog distributor. 


MOOG INDUSTRIES, INC. ST. LOUIS 14, MO. 
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FOR UTMOST RELIABILITY 
OUT OF 10 CARS ON THE ROAD 
UOE ONE OR MORE... 
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@ Lift the hood of any car that comes to you for service . . . the chances are 9 to 1 


you'll find one or more AC Quality Products contributing to its faithful performance. 


This means that 9 out of 10 of your customers are preferred prospects for one or more 


AC Replacement Units—a sales advantage that no other manufacturer can give you. 











AC alone offers the Aluvac Element 
—Aluvac is the nationally advertised 
Element that removes dirt particles 
as fine as 1/100,000 of an inch. 
Standard or optional equipment on 
Cadillac, Buick, Chevrolet and Olds- 
mobile—availableas superior replace- 
ment elements for all other cars. 

















AC is the only spark plug with 
Patented CORALOX Insulator—COR A- 
LOX is the only Insulator that is 
nationally advertised. Naturally, more 
and more owners want CORALOX 
advantages—and that creates more 
replacement business for AC dealers, 
on all makes of cars. 








FUEL 
PUMPS 











America’s First and Finest—AC Fuel 
Pumps are original equipment on 
more engines than all other makes 
combined. First choice of engineers 
and owners alike. Also first choice 
of dealers who want a complete line 
to build a big replacement business. 
Cash in on AC’s leadership in equip- 
ment, engineering and advertising. 





SPEEDOMETER CABLE- AIR CLEANERS FLEXIBLE GASOLINE GASOLINE 


CASING ASSEMBLIES ° AND ELEMENTS AND OIL LINES STRAINERS 


(, 
AC SPARK PLUG DIVISION GENERAL MOTORS CORPORATION 
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® Once you start using World Bestos brake lining 
you'll keep on using it. That’s because World Bestos 
gives you top quality, perfect-fitting lining that's 
easy to install; dependable, long-wearing lining 
that assures complete cust satisfaction. Both 
are essential to a profitable brake lining business. 

Get started with World Bestos NOW... and get 
absolutely free one or more of the fine premiums 
described on the opposite page. Only World Bestos 
offers Ace High Deals . . . for car dealers and 
independent repair shops! 





Your World Bestos Jobber Can Supply 
All Your Brake Lining and Block Needs 


Prescribed Friction Sets . . . for passenger cars, 
commercials, taxis, light and medium trucks. Full 
molded, highest quality lining engineered for each 
make and model vehicle. 


Grid Lock Sets . . . top quality Wireback molded 
sets for all popular cars, commercials and trucks. 
A must for complete brake service. 


Sets for Bonding .. » both Prescribed Friction and 
Grid Lock are available as undrilled, unchamfered, 
packaged sets to be used with World Bestos Pyro- 
bond Film. Unexcelled bonding results for passen- 
ger cars and trucks. 


Truck Blocks Complete line of brake blocks 
for heavy-duty trucks, trailers, buses—including 
famous No-Fade RED BLOCK for extremely severe 
service. Also rolls, slab stock, clutch facings. 


Ask your local World Bestos Jobber about these deals... 


WORLD 
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Easy-Roll COMFORT CREEPER 


given with each order for any 25 Sets of World Bestos Brake Lining 


Famous Gi-Gr-Nite Creeper, featuring roller-caster as- 
sembly that pivots and rolls easily on the roughest floors. 
Extra long head rest, rail-free deck, fully shielded wheel 
housings. A regular $8.75 


valve that's yours absolutely ees aS 
free of charge and postpaid onpen 55+ 
anywhere in the U. S. with as" 

your order for any 25 sets of . . 
World Bestos Brake Lining. = 








Famous “‘Gi-Gr-Nite” LITTLE JOE 


given with each order for any 20 Sets 
of World Bestos Brake Lining 


Handy combination Mechanic's Seat and Tool Tray 
lets you sit relaxed 12 inches above floor with every 
tool you need within easy reach. Easy-rolling, easy- 
pivoting roller assembly. A must for brake work! 
Regular $7.65 value (tools not included) that's yours 
absolutely free of charge and postpaid anywhere in 
the U. S. upon receipt of your order for any 20 sets of 
World Bestos Brake Lining. 





Personalized ZIPPO LIGHTER 


given with each order for any 12 Sets 
of World Bestos Brake Lining 


Handsome, windproof Zippo lighter . . . engraved with your 
exact signature inlaid in rich color. A man's lighter with a sure- 
fire, man-sized flame, guoranteed for life! This sturdy, good- 
looking Zippo (regular $4.60 value) is yours absolutely free 
of charge and postpaid anywhere in the U. S. with your order 
of any 12 sets of World Bestos Brake Lining. 


World Bestos “‘Ace-High Deals’’ feature 
only the finest quality merchandise. 


WORLD BESTOS, New Castle, Indiana 


Please send me full information about World Bestos 
“Ace High Deals” for dealers and independent repair 
shops. 


fillin the coupon and mail direct to World Bestos NAME 
ADDRESS 


CITY 


BéS$ TOS NEW CASTLE STATE 
INDIANA 
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TAPERED AND STRAIGHT ROLLER BEARINGS 











Here’s convenience . . . quality 

. availability . . . for every 
replacement roller bearing 
requirement! Both tapered and 
straight roller bearings in the 
Bower line—doth the products 
of precision manufacture! 
Quickly available from your 
Federal-Mogul jobber—and 
he’s backed by Federal-Mogul 
Service branch stocks. A 
nation-wide service ... anda 
service you can use every day. 
You get Bower roller bearings 
—and you get ’em when you 
need ’em—from your Federal- 
Mogul jobber! 


Spher-0-Honed 


QUALITY AND PRECISION 


gtARing 


Ftloqut 


Get ‘em from your 


Seay ict 


FEDERAL-MOGUL SERVICE 


(Division of Federal- Mogul Corporation) 


DETROIT 13, MICHIGAN 
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Bob Schaefer says, “Without Farm Sales 
..--L Could Not Stay in Business 


* 
& 

Ri 

# 

fn 


Bob Schaefer is a highly successful appliance dealer, operating over a radius 
of 30 miles surrounding Cullman, Alabama, a town of 7,000 population. In 
the Cullman trading area there are 27,000 farms of which 23,000 are electri- 
fied. Mr. Schaefer was winner of the 1951 Domestic Engineering National 
Award. He led the state of Alabama for 1951 in Range sales for one of the 
major manufacturers. 


ARM RANCH 


SOUTHERN AGRIGULTURTOT es 


NASHVILLE, TENNESSEE 


More Southern Farm Families read Farm and 
Ranch-Southern Agriculturist than any other pub- “4 
lication . . . circulation guarantee— 1,290,000. _ “9 
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Mr. Schaefer is the owner of the Home Im- 
provement Company which started in 1940 
and now does a major portion of the total 
appliance business in the Cullman trading 
area. There are 27 competitive organizations. 


After examining the list of Farm and Ranch- 
Southern Agriculturist subscribers in Cull- 
man County, Mr. Schaefer said, . . . 


“I've long been aware of the pulling power 
of Farm and Ranch-Southern Agriculturist, 
but I was surprised at the actual number of 
my good customers who are Farm and Ranch 
subscribers. These are fine people . . . top 
citizens in this community. I am proud to 
have them for customers and you should be 
proud to have them for subscribers.” 


Mr. Schaefer went on to say, “About 65% of 
my business is on the farm. This market is 
brand new. The thousands of newly electri- 
fied farms in this area have produced an equal 
number of new customers and a correspond- 
ing volume of virgin sales. No trade-ins. . . 
and therefore, higher profits.” 


‘To make the most of a market like this takes 
advertising in magazines that are actually 
read by farm people. Your circulation list 
proves that beyond question. Farm and 
Ranch-Southern Agriculturist has the great- 
est circulation of any magazine in my trading 
area and the names I recognized are some of 
the best of our farm customers.” 


“Farm and Ranch-Southern Agriculturist is 
made for farm people. They read it...and 
they like it...this much I know. In my opin- 
ion Farm and Ranch-Southern Agriculturist 
is the biggest producer of farm sales. To me, 
this means everything . . . because, without 
farm sales, I couldn't stay in business.” 


Special Notice to Advertising Managers 
and Media Directors. What Mr. Schaefer has 
to say about the Southern Farm Market is 
fully substantiated by the agricultural statis- 
tics in the 1950 census. We are preparing 

a state-by-state digest of these figures 

as they are released. We will be 

happy to mail them to you as 

they come off the press. 

Just sign the cou- 

pon and mail 

it to us. 


27)" ot 
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for Buick exhaust replacements! 


SAVE YOUR TIME—because all parts fit “to a T,” with no bending or 
adjusting. 

ELIMINATE BACK PRESSURE and power loss— because of “straight- 
through” muffler design, with resonance chambers taking the place of the 
usual baffle plates. 


KEEP CUSTOMERS HAPPY—because Buick mufflers “sound right” to a 
Buick owner—they won't change his exhaust note. 


LAST LONGER —because they are made of prime steel. Mufflers are zinc- 
coated to resist corrosion longer. 


PROFITABLE FOR YOU—FULL TRADE DISCOUNT from your nearest 
Buick dealer. Get all your Buick parts from him! 


Better work with Buick parts 


ENGINEER APPROVED ACCESSORIES») 


Bue 


FACTORY ENGINEERED PARTS 





see your Buick dealer 
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RESIST ACID ACTION 
AT NO EXTRA COST! 


McQUAY - NORRIS 


\EAKTRooF 


REG U.S. PAT. OFF 


PISTON RINGS 


Corrosion-resistant because LEAK-PROOF which assures quick seating due fo its built-in 
rings are Altinized...which means they lubricating qualities. Remember: you get this 
prevent acid action, scuffing and premature resistance to acid action at NO extra cost... 
wear. Altinizing is a natural bearing material and only McQuay-Norris rings are Altinized! 





LOOK AT THIS! 


Friction causes motor wear... but so does 
acid action. Note how acid has corroded 
the ordinary ring at the left. Now note 
smooth surface of the LEAK-PROOF ring be- 
low. Its Altinized coating resists acid action! 





Built for the Toughies 


eu This set, made for the Hard-to-Hold Jobs, 
has the new “400” Oil Ring 


McQuey-Norris Manufacturing Company, St. Lovis 10, Missouri 





The Best Way to Make Money on 
a Bearing Job Is CUT DOWN 


INSTALLATION TIME... 


and the Best Way to Do that 
Is to Put in 


McQUAY - NORRIS 


BEARINGS 


McQUAY - NORRIS 
Rebore-Rebuild 


PISTON RINGS 


In many, many places mechanics 
prefer iron-expander piston rings 
McQuay-Norris Bearings without a steel oil ring — usually 
et gage ed no where the motor is being rebored or 
scimidieien Gham te tn completely rebuilt. For these jobs 
shop. McQuay-Norris offers a complete 
/ range of Rebore-Rebuild Piston 
Rings, all made of Electalloy and 
Altinized. For some applications, 
McQuay-Norris Rebore-Rebuild sets 

have a chrome top ring. 


They are the finest iron-expander 
piston rings available and are rea- 
sonably priced. 





MA 


PREOUD 


REG TRADE MARY 


THE ONLY 


POSITIVE SEALING HEAD GASKET 


FOR MODERN 


Exclusive VICTOR Design 
Widely Used for Original Equipment 
on Cars, Trucks, Buses, Tractors 


You will want to know and remember this name— 
VIC-2-FOLD, pronounced just as you see it—Vic-two-fold. 
It’s the easy way of duplicating exactly the original equip- 
ment head gasket used on many new and current engine 
models. For the best positive sealing job, when these en- 
gines need servicing, you'll want VIC-2-FOLD gaskets. 
VIC-2-FOLD is the only metal-asbestos head gasket spe- 
cially developed for modern high compression engines. 
Not an old design re-made, but a new sealing structure that 
complements the high compression principle for greater 
efficiency, as shown at right. 

SOLD BY LEADING JOBBERS EVERYWHERE 
Made only by Victor, VIC-2-FOLD head gaskets are avail- 
able only in the line that fills all your gasket needs— VIC- 
TOR. Sold individually or in sets by your Victor jobber. 








THE THIN — YET COMPRESSIBLE — 
METAL-ASBESTOS CONSTRUCTION 


Compressible to %4” average on the engine, VIC-2-FOLD 
is the thinnest practical encased asbestos gasket con- 
struction combining the high strength of steel and corro- 
sion resistance of copper. 

Note in the combustion openings how the bottom steel 
layer is formed up to overlap top copper layer for strong 
protection aguinst breakdowns and blowouts. 

Then note in the coolant openings how the top copper 
layer is formed down over the steel layer for high re- 
sistance to corrosion in contact with coolants and anti- 


freeze solutions. 


Victor Manufacturing & Gasket Co., P.O. Box 1333, Chicago 90, Ill. 


ea . i (é sy @) i 


“ORIGINAL EQUIPMENT” 


Gaskets and Oil Seals 


SEALING PRODUCTS EXCLUSIVELY 
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JOHN S. FELLER 

Founder and Head of Johnnie & 
Mack, Miami, Florida, Automo- 
bile Body Builder and Refinisher, 
says: 
“The tremendous scope of 
our operation demands that 
we employ only the most 
skilled men, equipped with 
nothing but the most effi- 
cient tools. Since turning to 
Sioux, I have found that my 
metal staff appears more sat- 
isfied in their work, that their 
production is better and 
faster. To me, this means 
added profit.”’ 


er Happy Workers Mean 
Greater Efficiency... 
Time Saved...per job 


Smooth, efficient, speedy tools in operation, 
especially on grinding, sanding and finishing 
—turning out the finest grade of work quickly 
—not only keeps workers happy and content- 
ed but proud of their work. SIOUX Tools are 
light, compact, easy to handle, have greater 
utility and are built for long hard service. 
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RARITAN 
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elite 


UNITED 


ae 


Cilbied 
WISCONSIN 


ZOLLNER 


TELS ALL! SELLS ALL! 


This one N-A-P-A Poster sparks all your Spring Services 


Here’s one poster that does the entire 
job of selling your Spring check-up and 
tune-up service. It clearly lists all the 
things that every car needs for stepped- 
up, pepped-up performance. And it brings 
into your own shop the full power of the 
NAPA national advertising your cus- 
tomers are seeing. 

Ask your NAPA Jobber—or write the 
address below—for your “Open Road” 
poster. It’s handsomely printed in three 
bright colors—25” x 38” for real visi- 


bility. Get it up in your shop now. Re- 

mind your customers that the service you 

offer, and the parts you use, are the same 

as advertised in The Post and Collier's. 
7 * * 

And don’t forget: your NAPA Jobber 
stands ready to back up the poster with 
the fine quality parts and fast service you 
will be needing to handle the business 
the poster will help build. Another good 
reason to remember . . . “Your NAPA 
Jobber is a Good Man to Know!” 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION + DETROIT 1, MICHIGAN 


OT id oo" 
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idea of ordering my 
~ anti-freeze this early!” 


Read what these dealers have to say about placing 


anti-freeze orders in plenty of time 


90% of the cars we service take ‘Zerex’ or 
‘Zerone,’”’ says Charles A. Carlin, Carlin’s 
Esso Service Station, 1129 So. Orange Ave., 
Newark, N. J. “With the container shortage 
and other conditions, I believe it’s smart to 
order and get it in early. Then I’m all set for 
next winter.” 


“You can’t always buy anti-freeze exactly 
when you want and need it,” says Verne B 
Anderson, Joe & Andy's Texaco Service Sta- 
tion, 1200 Clayton St., Denver, Colo."‘Stock 
ing up early not only helps the jobber deliver 
at his convenience, but it means that we 
seldom lose an anti-freeze sale.”’ 


Right now, dealers all over the country are ordering Du Pont 
anti-freeze. They know they can’t go wrong ordering early . . . 
while ordering too late could be a bad mistake. (And cold 


weather is coming again, sure as shootin’!) 


' 


Not only will they be well prepared in advance, but they’ll 
even be able to “earmark” anti-freeze for their steady cus- 
tomers. And by ordering “ZERONE’’* and “ZEREX’’*. . . 


Du Pont anti-freezes ... they’ll have what most motorists ask 


for, year after year. 


Those dealers can’t miss. How about you? 


S PAT 
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“Folks can pick and choose nowadays,"’ says 
Oran J. Rathbun, Glenn’s Service Station, 
420 North Skinker, St. Louis 5, Mo. “And 
most of them want Du Pont ‘Zerone’ or 
‘Zerex.’ So I take no chances and place my 
If every dealer waited till the 
what a mess that would be! 


- FEREX 


we 


orders early 
last minute 


for 


RONE 


dot Mast AMT FREED 
— 


180% ADNDIVeP?38a77 


Better Things for Better Living 
. . . through Chemistry 








The Moraine engine bearing line is the proved favorite for 
original equipment use . . . and the pre-sold favorite of 
millions of replacement buyers . . . because all Moraine 
bearings are of uniform high quality, made to original 
equipment tolerances. 

In addition to the vast number of cars and trucks on the 
road using original equipment Moraine bearings, there are 
Moraine engine bearings for an additional 20 million cars 
and trucks. That makes a big market for Moraine bearings. 
Think of what your share of that market can be! Stock 
Moraine engine bearings now and get your share of this 
market for a top-quality product. 


Leader of the Moraine original-equip- 
ment line is the exclusive Durex-100 
bearing . . . the bearing that is made to 


stand up under the heavy loads and 
stresses of today's high-speed, high-com- 


pression engines. 
Original Equipment on Cadillac, Buick, Oldsmobile, G.M.C., 
Fixible and Other Leading Makes 





The Durex-100 is 8 Ways Better... THE MATRIX MAKES THE DIFFERENCE! 


—- aan Steel-backed middle layer (or matrix) of porous copper- 
nickel is bonded mechanically and metallurgically with 
. Greater resistance to . Stronger bond. babbitt overlay to give Durex-100 increased embedability 


fatigue. . Greater resistance to and greater resistance to fatigue. 


. Increased load scoring. - ITER 
capacity. "= . Greater resistance to i ED \ MORAINE ENGINE BEARINGS 
. Greater conformability. corrosion. A United Motors Li 
. Better embedability. . More durability. - —— 
OTORS Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


MORAINE PRODUCTS ""°s2rscss."""" 
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You can have a complete 
wheel balancing department 
for $327.50 with a ‘ 


Yes, it’s true. You can get into the highly profitable 
wheel balancing business for only $327.50—the price 
of a Hunter on-the-car wheel balancer, complete. 


SAVES VALUABLE FLOOR SPACE VERY EASY TO OPERATE 
The Hunter balancer is portable—use With a minimum of instruction, anyone in 
it anywhere—no floor space tied up your shop can become a wheel balancing 
permanently. Toke it to the car and expert. Today, when labor is short, it's 
balance wheels while other work is a real boon to shop operators — because 
being done. it eliminates the need for a wheel balanc- 
ing “specialist.” 


A REAL PROFIT MAKER 
The Hunter balancer is an outstanding 
profit maker because of its amazing speed. 
It is so fast that it balances all 4 wheels in 
the time usvally taken to remove, balance, 
and replace one wheel. Especially with the 
Hunter, wheel balancing is a profitable 
business. The profits from the sale of wheel 
weights alone—at one balance job per day 
for 250 days—will pay for your Hunter 
balancer. HUNTER OWNERS CLAIM THAT 
THEIR BALANCERS HAVE PAID FOR 
THEMSELVES IN AS LITTLE AS 9 DAYS, 


Visit the Hunter Booths 
Nos. 313-4-5 

Tenth Annual Southwest 
dutomotive Show 

March 20 to 23 


Hunter Avenue and Ladue Road 


St. Lovis 24, Missouri Mail the Coupon or Cail Your Jobber TODAY. 


LET US SHOW YOU HOW YOU CAN CASH IN! 


WHEELS  [Pegeetpeertoreeas 


Send me more information about the profit-making possibilities of Hunter 
4-wheel balancing. 
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Why Hudson Dealers 
have the 
greatest opportunity 


Hudson-Aire Hardtop Styling to sell 
at standard sedan and coupe prices 


It’s the newest note in motor-car 
beauty, previously available only on 
premium-priced models like the hard 
top convertible. Hudson dealers can 
offer it at standard sedan and coupe 


prices! 
fabulous 


HUDSON HORNET 


The unmatched roadability 
safety made possible by “step down” 
design, combined with Hudson dura- 
bility and Miracle H-Power, 
made the Hudson Hornet national 
stock car champion. And the Hudson 
lower-priced run- 
Hudson 


series 


and 


have 


Hornet has a new, 
ning mate, the spectacular 
Wasp. Brilliant 
(Eight and Six) and the thrifty Pace- 
maker complete the Hudson line. 


Commodore 


Outstanding owner satisfaction 
Hudson 


beauty, performance, durability and 


Owner letters praising 


safety at an all-time high. Independ- 





ro Introduction of New, Lightweight Wonder Car Will Give 
Hudson Dealers 93.7% Coverage of Total Market 


more beautifully streamlined, roomier, 


Seon Hudson dealers will have a 
new, lightweight car that will sell 
for hundreds of dollars less than the 
lowest-priced current Hudson model. 
it will be new from stem to stern— 


safer, and will have more power 
than anything ever seen in its class. 
It’s a car made possible by Hudson's 
exclusive ‘‘step-down’’ design. 











ent current surveys show Hudson at 
the top of the list of owners who 
plan to stay with their present make 
of car 


Hudsons are easy to service 


Basically better Hudson design 
means easy servicing—longer car life 
—good-running cars—happy owners! 


Sound and profitable 
used-car operation 


Hudsons are built to be America’s 
most durable cars. When taken in 
trade they are easy to recondition, 
and offer readily merchandised value. 


Most exclusive features to sell 


Hudson has more sales points — the 
key to effective selling —than any 
other car, bar none. 


Brilliant engineering record 


42 years of engineering “firsts” place 
Hudson high in the industry. Hudson 
developments range from the first sue 
cessful and the 
first closed body in the low priced field 
to the 
“step-down” design in Hudson's 
sive Monobilt bodyv-and 
Miracle H-Power in the 
H-145 engine. *Trademark w 


high-compression six 
present-day developments of 
exclu 
frame* and 
sensational 


i patents pending 





WRITE, WIRE 
OR PHONE—TODAY! 


If you want all these advantages 
on your side, contact C. A. J. Hadley, 
sales manager. A few dealer 
franchises are still open in choice 


locations for those qualified. Your 
communication will be treated as 
confidential, of course. Hudson 
Motor Car Co., Detroit 14, Mich. 
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x BRAKE ENGINEERED ..means that Bendix Eclipse Linings and HERE'S HOW TO BE SURE 
Blocks are a product of America’s oldest and largest manufacturer of . yretevenne+ ecishatagin 
air, vacuum and hydraulic braking systems... it means that Bendix 
Eclipse Linings and Blocks are produced by the men who actually 
design and build the brake equipment used on many of the leading 
passenger cars, trucks, buses, tractors, planes and even bicycles... 
it means that Bendix Eclipse Linings and Blocks are backed by a 
combination of research, development and production facilities that 
can be found nowhere else... it means better performance on the 
road, greater satisfaction for your customers, more sales for you. 
Remember Bendix Eclipse Linings and Blocks are Brake Engineered! 


~ 
puet 


MARSHALL-ECLIPSE DIVISION OF 
TROY, NEW YORK Aviation co#Posatio 


Bendix Eclipse srake nines & Blocks 


j 


BUILT BY AMERICA’S FIRST TEAM OF BRAKE ENGINEERS 
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ADVANTAGES POSSIBLE WITH HOFSPRAY 
CUTS COSTS—less solvents used——tess solvents 


wasted. 


You can be sure... 
either way... 
if the materials are 


SAVES TIME—50% fewer coats needed. 


GIVES MORE UNIFORM RESULTS—reduces 
variations in results caused by climatic conditions. 





PROVIDES IMPROVED FINISH—gives smoother 
flow . .. tougher film... more natural gloss. ... 
greater depth of color. 

REDUCES COMMON PROBLEMS—lessens 
po thal: of Kh Ani, 


proy ... reduces amount of dirt in final finish. 


Orange peel or over- 





What are the right materials .. . how should they be used . . . for 
best results with hot spray application? 


Get this book 


This book summarizes the 
advantages of, and latest de- 


You will find the right answers, for hot spray finishing as well 
as cold, with either lacquer or enamel, in Sherwin-Williams OK 
Automotive Finishes. Sherwin-Williams Opex Lacquers and Kem 


velopments in hot spray 
methods, materials and 
equipment. It includes sug- 
gestions on temperatures, 
pressures, reductions and ap- 
plication techniques, based 
on laboratory findings and 


shop experience. Write for copy, without obligation. 


Transport Enamels enable any shop to obtain the fullest benefits 
offered by modern methods of hot spray application. 


For up-to-the-minute technical information on hot spray finish- 
ing and the advantages it offers in automotive refinishing work, 
write today for a free copy of the new Sherwin-Williams booklet, 
“A Technical Report on Hot Spray Application’’. If you would be 
interested in attending a clinic or participating in an actual demon- 
stration of hot spray application, consult your nearest automotive 
jobber handling Sherwin-Williams OK Automotive Finishes or 
write us, and every effort will be made to arrange one in your 
locality. Call, write or phone—today! The Sherwin-Williams Co., 
Automotive Sales Division, 1220 Midland Bldg., Cleveland 1, 
Ohio. (Export Sales Division, Newark 1, N. J.) 


SHERWIN-WILLIAMS 
AUTOMOTIVE FINISHES 
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when this shop 
was equipped 
with 

one, 


® Here's proof of Impactool performance that is being duplicated 
in service shops everywhere. Same shop . .. same mechanics... 
same nut running jobs... but what a whale of a difference when 
Mid-West Chevrolet Corp. of Tulsa, Oklahoma equipped their 
mechanics with Ingersoll-Rand Impactools. 

These lightweight, powerful Impactools made the big differ- 
ence! Hundreds of “rotary impact” blows run nuts off and on in 
a jiffy. There’s no kick — no twist — to the mechanic. The motor 
can’t stall or burn out. Compact and easy to handle, the power- 
ful Impactool cuts nut running time as much as 90%. 


Get complete details from your nearest I-R jobber or write 
The only complete line 
of Air and Electric 


I I] -Rand Impactools. 
Ngerso Capacities up to 1-1/2” bolt size 
11 BROADWAY, NEW YORK 4, N. Y. 733-18 


29 


direct. 
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TOP 
PERFORMANCE 
ON THE JOB 








@ CORRECT ADHESION @ FLEXIBILITY 
@ NO CURL-BACK @ EXTRATHIN 
@ PROPER STRENGTH ® APPLIES TO ALL SURFACES 


®@ USED DURING WET SANDING 


Masking Tape- 


made with auto-repaint requirements in mind 


... here is a tape that has the many desirable qualities wanted by 
paintshop and repair men. It is a dependable tape that stays on the job 
and is easy to use. It is available in standard length rolls 

and in all standard widths . . . starting with % inch. 

Many shops have made DUTCH BRAND their brand .. . The next time you 

: order specify it by trade name and experience by application 
what is meant when we say it has all good qualities rolled into one. 


Available at your jobbers 


VAN LEEF BROS. NC. 


Manvlocturers of Rubber Products 





DIVISION OF Johns Manville 
7800 WOODLAWN AVE. ° CHICAGO 19, ILLINOIS 
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OW TO TELL4GOOD/DOLLAR — 


~ 
—and a GOOD Spring Leaf io eS 
— 


RING! 


Bounce a good dollar on the counter, and it rings— 
proof of quality. Hold a LAHER Spring Leaf by the tip, strike it 
with a hammer, and note the resonant, bell-like ring—voice 
of the spring itself, proclaiming supreme quality—fine, uniform 
temper—and absolute dependability. Such springs can be 
made only by employing the most modern heat treating equip- 
ment, electronictlly controlled to obtain a uniform temper that 
will not vary more than 1° in hardness. That is the type of 
equipment LAHER operates in all of his spring plants. Com- 
bine the finest in equipment with 40 years of “know-how,” 
and you've solved the secret of LAHER SPRING reputation— 
THE BEST. Prompt delivery on all LAHER standard type and 
helper springs for all motor vehicles. Telephone your parts 
jobber—he carries substantial stocks. 


manufactured BY _LAHER SPRING & TIRE CORPORATION 


SOUTHERN HEADQUARTERS * 300 MADISON AVE. + MEMPHIS, TENNESSEE 
WESTERN HEADQUARTERS * 2615 MAGNOLIA ST. + OAKLAND, CALIFORNIA 


KANSAS CITY, 1630 McGEE ST. * FORT WORTH, 910 FLORENCE ST. + ATLANTA, 843 MEMORIAL DRIVE, S.E 
San Francisco * tos Angeles * Sacramento ° Seattle * Portland * Spokane * Salt Lake City 
LAHER SPRINGS ARE AVAILABLE OVERSEAS IN PRINCIPAL CITIES OF 45 COUNTRIES 
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offer the | 


Back in the early days of the automobile, 
Johns-Manville developed the first asbestos- 
metallic brake block. Ever since, intensive 
research in asbestos friction materials plus 


constant improvement of production meth- 
ods have kept Johns-Manville a /eader in the 
industry. Now—as then—J-M Brake Blocks 
offer the most in every way! 


ee e MOS! in acceptance: 


To the automotive jobber these blocks repre- 
sent a fast selling line. The Johns-Manville 
franchise offers a steadfast jobber policy... 


full protection on fleet sales . . . and a depend- 


able source of supply. Backed by the famous 
Johns-Manville name, with a record of proved 
performance, Johns-Manville Brake Blocks are 
Number One in the heavy-duty field! 


ee eo MeOsF in performance: 


heat-checking of brake drums. To bus and 
truck operators, this means low brake cost- 
per-mile, smooth stops, minimum shop and 
lay-up time. Most of all, it means dependability 


Johns-Manville Asbestos Brake Blocks are de- 
signed right and built right of the finest ma- 
terials as test-proved in millions of miles of 
use. Their scientifically balanced formulation 
gives slow, even wear and prevents scoring and 


under all driving conditions. 


most in flexibility: 


To meet the widest possible range of braking 
conditions, Johns-Manville Brake Blocks are 
supplied in combination sets or individual 
units, of high, low, or medium frictional char- 


acteristics. This flexibility permits custom en- 
gineering for every type of brake, to meet the 
varying conditions encountered in the opera- 
tion of bus and truck fleets. 


For more information on how you can get the most from your 
brake lining sales in "52, write to Manager, Automotive De- 
partment, Johns-Manville, Box 290, New York 16, New York. 


OTHER FAMOUS JOHNS-MANVILLE AUTOMOTIVE FRICTION PRODUCTS 


pam 4 Star nt® 7, wireKie? SM Fleet. woah m clutch facings 


WB Johns-Manville LOLS 
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YOU ARE!... and so is every other independent 
American Mechanic! You're a capitalist because 


you own means of production. Maybe not railroads 


or steel mills, but Toois, like that New Britain 
Ratchet you're holding. You liked it, and you 
bought it (nobody stops you). You work with it 
as long and as hard as you wish (nobody limits 
you). You buy what you please with the money it 
helps make . . . more New Britain Tools, or even a 
little piece of a railroad or steel mill in the 
form of stock (nobody objects). You own that 
Ratchet as well as all the other New Britain Tools 
in your Kit, and you have full control of the 
NOTE TO OTHER CAPITALISTS: money they make. So you're a capitalist. Not 
y pont has a. Jobber bad, either . . . beats anything you'll find any- 
about New Britain Hand Tools. where else in the world! Let’s keep our American 


A complete high quality Line for 


every Tool need. system — and work to make it better. 


izy Britt; 


GREATER STRENGTH « BETTER FIT EIN DMG 0 it 
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s 
| act: With over 40 million cars... 


more than a mile of road for 
every square mile of area . . . and over 250,000 gas- 
oline stations along those roads . . . the people of 
the U.S. have achieved freedom of personal mobil- 
ity beyond anything even imagined anywhere else. 


Question: 


Who worked out the plan under which 
this was achieved? 


k. a 94 " : . 

A — 
nswers No one did and no one 
could. It is the product 
of a process, not a plan. It came about through the 
American process of open, strenuous competition 
in the automotive and petroleum industries. It’s 
the kind of accomplishment which only such com- 
petition can produce . . . and let’s not forget it! 


This report on PROGRESS-FOR-PEOPLE is published by this magazine in coopera- 
tion with National Business Publications, Inc., as a public service. This material, 
including illustration, may be used, with or without credit, in plant city adver- 
tisements, employee publications, house organs, speeches or in any other manner. 
The competitive system delivers the most to the greatest number of people 
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K-D T 


for 1952 


SERVICES BOTH PIN & SPLIT- 
KEEPER LOCKED VALVE SPRINGS IN 
THE BASIC STANDARD ENGINES! 


Set consists of No. 375 Compressor and No. 376 inserter. 
Both tools are approved for Briggs & Stratton 
Equipment Dealers. 

No. 375 Compressor is 8'’ long. Easy turning handwheel 
actuates screw which opens, closes jaws. Special feature 
for pin locked valve springs: A Stop within upper jaws 
swings forward to “cock” the spring, making it easy to 
replace. This Stop alone makes the use of other tools 
unnecessary. No. 376 Inserter is a lightweight, double 
end tool. The formed end is for removing and inserting 
pin-type locks. The other end has a small magnet for 
replacing split-keeper type locks. Complete operating 
instructions furnished. 








STOP CENTERS PIN 
AUTOMATICALLY 
IN VALVE STEM 





a 2. 











i 





Tools will service the following pin- 
locked valve spring models: 5, 5S, | 
6H, 6S, 8 BHF, |, IBP, N, NS, Q, U, WI, } 
WM, WMB, WMI. Iilustration shows 
how spring and pin are replaced. 

| 


Replacing split-keeper on Models: 9, | 
14, 23, A, B, H, K, L, M, R, S, T, W, Y, | 
Inset shows how keeper is 
ploced on magnet end of inserter. 


LU 

















920 Valve Guide Puller 
Set for all V8s, 1932 
to date, except 60 & 
150 hp. 


700 Valve Spring 
Lifter services all 6 cy! 
after 1948; Tractors 
after 1949. 

















4). Valve 


Grinding Bush- 
ing takes place 
of guides while 
grinding valves 
One piece, 
solid. For V8s 
since ‘49. 

















K-D MANUFACTURING CO., 


LANCASTER, 


930-935 Compressors, 
specially designed for 
150 hp Truck & Lincoins 
since 1949. 930 raises 
springs, to remove 
keepers. 935 removes 
and replaces spring. 


608 Keeper inserter 
for V8s since 1949, 6 
cyl. since 1948. Easy 
loading, fast. 


609 Magnetic Inserter 
for thin, split collor 
keepers on 150 hp V8, 
110 hp. 6 cyl. 


PA. 











he fe 


LE 











Latest edition famous 


K-D Ford Valve Service Manval. 
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LO, RED! | DROPPED IN TO 
FIND OUT WHY THE BRAKES 


When pongered 4 tae FOR MY DOUGH, MR. 
we sO apd Ww R? JAMISON, YOUR POWER 
WHATS TE WGWe BRAKES JUST AREN'T BIG 


Trucks Come Zagy@ay Sous 70 Mgnt We 
Back for | 








MM GPa SF It’s Time to 
When your customers’ only reason for coming back is MATCH mits BRAKING 


to have a job done over, they won’t become steady 


customers. That’s why it is so important to keep ’em to mits LOAD with 


happy and do the job right the first time. 


Take brakes, for example. Many truck operators e 
have beefed-up their trucks to haul heavier loads. 
But the chances are, they haven’t beefed-up their 


power brakes. As a result, their brake linings wear 


out too fast and their trucks are hard to stop. When 
this happens, they blame the guy who has been 
repairing their brakes and that could be you! 


So, build customer goodwill and satisfied come-backs 
by stepping them up to the right size power brake 


with a Bendix Load-Rated Hydrovac. THE LA 
Only Bendix* Hydrovac* has a range of vacuum 
power brake models wide enough to let you pick the sf 
right brake for his loads—no matter what he hauls. ° 
Write Bendix Products Division, Service Sales, South 


Bend, Indiana, for complete facts about Load- 
Rating. 


POWER BRAKE! 


U.S. PAT. OFF 


*ReEG 
e o 
“Bendix SOUTH BEND 
PRODUCTS DIVISION INDIANA 
Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. « Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontorio, Canada quasedll eaapalinnen 


ONLY THE BENDIX FRANCHISE GIVES YOU ALL THESE ADVANTAGES! 


Hydrevac* Power 
ake— Trailer 
Brak 


PaaTe cisanen 





Get Griffin — the right line, the bright line 
in superior clearance and marker lamps. 

Take Griffin model 114 for example. This 
unique lamp is so flat it hugs inside the rub- 
rail, completely protected from blows, bumps, 
side-scrapes. The beacon-type lens has terrific 
visibility, from rear, front and side. Body is 
one-piece non-ferrous casting—it can’t rust 
even on cattle trucks. 

Another outstanding Griffin lamp is No. 
116-P. It’s absolutely vapor-proof—fumes, 
dust and moisture are sealed outside this flush- 


THE GRIFFIN LAMP COMPANY °* 


Model 114 
Model 116-P 
Model 116 


mounting lamp by means of a one-piece body 
construction, with molded-in connector socket. 
Perfect for tank, refueler and other trucks 
where gas fumes are dangerous. No. 116 is 
same lamp without vapor-proof feature and 
is therefore less expensive. 

Every Griffin clearance-and-marker gives 
long trouble-free service. Bulb replacement is 
simple. Juggling of parts is eliminated. Easy 
to install—easier to service. It pays to stand- 
ardize with Griffin—the complete line of all 
fleet safety lighting. 


HAMILTON, OHIO 


AUTOMOTIVE SAFETY LIGHTING 
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and still Champion! 





Sure, you’re a champion, gorgeous, 
but so are Arco Color Machines... 


They've been champions since way back in "35 when Arco gave 
the automotive refinish industry the first color-mixing machine. 
Since then, and against the toughest kinds of competition, 
these often imitated but never equalled champions have 
proved their worth to thousands of the most progressive paint 
shop owners, operators and automotive jobbers. How? By 
increasing their refinish sales volume, building greater 
net profits, a creating more and better satisfied customers. 

And there, gorgeous, are the real reasons why the champ 

is still the champ...in every class...on every count! 
For complete, up-to-date information on Arco’s full line 
of Color Machines, including the all-electric Color Bar®, 
call your Arco Jobber or write us direct. 





FOR ANY SHOP! MIDDLE-SIZED SHOPS! 
The Arco E-20 Color Machine The Arco E-15 Color Machine 


All of these Arco champions put 3,000 colors at your fingertips, 
mix any color from 1933 to the present...mix any quantity from 
+2 pint to a gallon...eliminate costly “paint shelf” inventories! 











| ARCO 


PAINTS 


Paints, Lacquers, 
Varnishes, Enamels, 











1 ? : Protective Coatings 
CHAMPION FOR LARGER SHOPS 5 ality ... SINCE 1881 TRADE MARK 
AND AUTOMOTIVE JOBBERS! = = 
The Color Bar—last word in all- FESTES SIRS VO £4 2 Ft 
electric color agitation. THE ARCO COMPANY + 7301 BESSEMER AVE. + CLEVELAND 27, OHIO 


ARCO COMPANY OF CALIFORNIA, LTD.+ 745 E. S59 ST.» LOS ANGELES 1, CAL. 
A Subsidiary of Ameri Morietta Company 
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The World's Best 
Shock Absorber is 
Now Advertised in 


The Saturday Evening 


| ot LO 


ed by Bec 
‘ a 
"KOTOR, met 
SUPPLY oo 
a ay, 
Osa 


TIME 


THE WEEKLY NEWSMAGAZINE 


Pathiinder 


NEWS MAGAZINE 


DON'T GET CAUGHT SHORT 
(Typical of the half-page 


when spring shock : ; 
pene ck absorber advertisements now being used 
replacement sales z-o-o-m! ; 
to help you sell this 

better shock absorber 
to your customers.) 


Stock up— 
See your jobber 
without delay. 


LICENSED BY DE CARBON 


Precision built and guaranteed by 


HECKETHORN MANUFACTURING & SUPPLY COMPANY, LITTLETON, COLORADO 











SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





SWEETEN YOUR PROFIT 
 E-L-EVE GLASS 


BY SELLING 





| 




















The more motorists see it on the 
road, the more they want it in their 
cars—and the easier it is for you to 
make more money selling E-Z-EYE 
Safety Plate Glass. 

This handsome blue-green glass 
substantially reduces sky glare to 
make driving easier with less eye- 
strain. Drivers have this benefit year 
‘round and relief from snow glare, 
too, in winter. Another big advan- 


SWEETER!...if you sell new cars 


Introduced in 1950 Buicks, E-Z-EyYe is being offered 
as optional extra equipment by more and more 


car manufacturers. When you sell the E-Z-Eyve 


option, you increase your profit. 


iage, it keeps the car interior cooler 
in hot weather. Smart looking, too. 
Different! 

Unshaded E-Z-EYe Safety Plate 
Glass is a uniform blue-green color 
and is used throughout the car. 
Shaded E-Z-EYE has a deeper blue- 
green tone across the top and is used 
only in windshields to further reduce 
glare from sun and sky. However, 
Shaded E-Z-EYE can only be in- 


replacement jobs into extra profit. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 


stalled where it has been specifically 
designed for use in the automobile. 

Car owners willingly pay extra for 
the advantages E-Z-EYE gives them. 
That gives you an easy way to 
sweeten your profit—just by talking 
up E-Z-Eye Safety Plate 
made by Libbey * Owens+ Ford Glass 
Company, 5932 Nicholas Building, 
Toledo 3, Ohio. 


Glass, 


SWEETER!...if you replace auto glass 


You can install Shaded E-Z-Eyve in some wind- 
shields and Unshaded E.-Z-EyeE in windows as well 


as windshields. You'll turn a lot of ordinary 


& 





LUBRICATION EXPERTS KNOW... 


Water in the oil 
created this actual 
sludge condition. 


Water Makes Acids—the major cause 
of engine wear. Highly acidic blow-by 
fumes condense in the presence of wa- 
ter, form dangerous corrosive acids 
which are carried in the oil stream to all 


parts of the engine. 


Water Destroys Detergency —the new- 
est advancement in lubrication. Water 
can destroy certain of the dispersant 
actions of heavy duty oils . . . causing 
contaminants normally held in suspen- 
sion to settle out. 
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Exclusive Walker Patented Laminar Construction not only protects oil from road dirt, 
metal and other abrasives but provides Extra Protection against sludge formation, too! 


@ Among men who know lubrication, 
water from “combustion blow-hy”’ is 
considered the most objectionable of 
all crankcase oil contaminants—be- 
cause water in the oil is the chief 
cause of sludge. Water contamination 
in the presence of soots, lead com- 
pounds and other solids can cause 
pasty emulsions which are the start- 
ing point of sludge deposits. Any 
water in the oil ‘s detrimental. It 
tends to increase oxidation and break- 
down—but whenever appreciable 
water contamination develops, sludge 
is almost sure to follow. 

Because of its exclusive patented 


Laminar construction, a Walker Oil 
Filter functions in two ways to help 
prevent sludge formation. First, by 
removing the solids through “3-way 
filtration” it keeps their accumula- 
tion from exceeding the “holding ca- 
pacity”’ of the oil. Second, because of 
the unusual ability of the particular 
wood cellulose fibres used, the Walker 
Oil Filter will selectively remove wa- 
ter from oil and, therefore, assists in 
keeping the moisture content of the 
oil below the “‘sludge danger zone.” 

Walker Oil Filters recognize and 
act against the “triple threat of wa- 
ter’’—the greatest enemy of motor 


oil and good lubrication. They pro- 
vide an extra preventive protection 
against sludge formation. They min- 
imize corrosive acid wear by absorb- 
ing the acids contained in the water 
removed from the oil . . . and they 
help preserve the detergent-dispers- 
ant action of modern heavy duty oils 
by removing water which can cause 
precipitation. 

Go all the way . . . go Walker. 
Give your customers protection from 
all dangerous oil contaminants. . . 
including water. 

\Si we joee” 


‘PT 


Walker carries the "Greatest Oil Filter Story 
Ever Told" to more than 14 million persons 


Ountry 
entleman 
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in these great national magazines! 





A NEW PLANT 
... and A NEW PLAN 


COMPLETE REBUILDING PLANT IN OPERATION APRIL, 1952 


ARROW brings to Southern Markets 
a New Approach to Faster Sale of 
Rebuilt Generators, Starters & Armatures 


UNCONDITIONALLY GUARANTEED PRODUCTS 
Production methods and scientific testing tech- 
niques, developed and proved in twenty years experi- 
ence at the main factory in Boston, are duplicated in 
our Southern plant. Generators, Starters and Arma- 
tures completely rebuilt or rewound in this modern 
factory, and every unit unconditionally guaranteed. 


PROVEN MERCHANDISING 

A new approach to volume sales . . . tested and 
proved in other areas ... brought to Southern markets 
now that our Spartanburg plant can supply the in- 
creased demand which will be created. The plan is 
based on: 


1, UNCONDITIONAL GUARANTEES on every Arrow 
product. 
MERCHANDISING at all trade levels, 


NATIONAL ADVERTISING to support concentrated 
sectional merchandising. 


FOR REPAIR SHOPS AND DEALERS 

@ Arrow products have immediate consumer ac- 
ceptance; they are proved for endurance, fully guaran- 
teed and offer substantial savings. 


@ Arrow creates sales with free banners, point-of- 
sale displays, envelope enclosures, mailings. 

@ Repair shops and dealers make more dollars on 
each installation. 


FOR JOBBERS AND DISTRIBUTORS 

@ Arrow provides a concrete proposition to sell, 
the chance to make immediate sales, automatic repeat 
sales. 


@ Arrow helps build volume with premiums, 
sectional campaigns, effective sales material, monthly 
mailings, national advertising. 

@ Dollar profit is greater on every sale. 

Clip this coupon to your letterhead and mail to 
Boston or Spartanburg... today! 


| Please send, without obligation, your illustrated | 
| brochure, “A New Approach to Volume Sales” | 


PVit) JARMATURES COMPANY 


BOSTON 34, MASS. & SPARTANBURG, S. C. 
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BE SURE TO BLEED 
THOSE SHOCKS BEFORE 
J YOU PUT ’EM ON 


First hold shock absorber upright and extend to 
full length. Then turn it upside down and close to 
minimum length. Repeat two or three times to be 
sure all air has been expelled. 


FOR SMOOTHER RIDES, 
USE MoPAR SUSPENSION 
@sYstem PARTS 


Genuine Chrysler Corporation Parts for 
Plymouth, Dodge, De Soto, Chrysler 
cars, and Dodge “Job-Rated’’ trucks. 


You can depend on MoPar Oriflow shock absorbers, 
bushings, spring shackles and other suspension 
system parts to help assure a smoother ride on 
any road. 
Like all MoPar parts, they’re factory-engineered 
. factory-inspected . . . and supplied by Chrysler 
Motors Parts Corporation. Reason enough why 
you’re sure of finest materials and workmanship 
for lasting customer satisfaction. 
HIGHWAY | ~~"4 ; Moreover, MoPar parts and accessories are easy to 
UNDER = a get—in a hurry! Just see your nearest Plymouth, 
’ Dodge, De Soto, or Chrysler dealer. 


Display this sigrye tet people know you recommend 

and install MoPar parts. For details, write Advertising 
Dept., Chrysler Motors Parts Corporation, Detroit 31, 
Michigan. 


Nets Seton s Nana Snmaltiaiel artis * uae ane eines 
PT ee. ee ee glia 8 
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You can not build 
permanent business 
with inferior brake 


® a 

lining ee e The sure way to 
satisfy customers, increase busi- 
ness, and make greater profits 
is to reline with Raybestos PG 
Proving Ground Tested Brake 
Lining Sets. They give the safe, 
sure stops and have the long- 
lasting life that complement 
_ your good shop work, satisfy 
your customers, and increase 
your profits. 


INSIST ON THE RAYBESTOS BRAND ON EVERY 


PIECE OF BRAKE LINING. IT’S THERE FOR 
YOUR PROTECTION. 


PG for riveting Ray-BOND for bonding 


50 YEARS OF SERVICE... 


50 YEARS OF PROGRESS... 


PULL WHEELS AND USE THE 
RAYBESTOS BRAKE CERTIFICATE 


These two things, plus the quality of Raybestos 
Brake Lining, will give you the keys to brake 
service volume. And month after month, 
powerful pre-selling Raybestos ads like the 
one below will support you by urging city 
and rural car owners to have their brakes 
certified safe. 


ind 


Interior brake lin! | 


can be the most cos" 
thing you buy- -- 


fait just when you need it most to Pre’ 
dent. That's why Raybestos quality —S 2 
worth « tew pennies more. Ask for ROY - 
Proving Ground Tested Brake Linind: nt 
bonded. You'll get « greater morgi" m 
\Onger brake lining life Hove 0 Ravber®” it 
mon check your brakes today. # relining © tor’ 
het 
Nw me Beviones Brake Lining, Beer Le oot 
. ih tay __ ora 





YOUR CUSTOMERS AND PROSPECTS 
WILL READ THIS RAYBESTOS AD 
Hard-hitting advertisements like this are 
appearing regularly in The Saturday Evening 
POST and in Farm Journal + thousands 
of car owners right in your own neighborhood 
will become brake lining conscious . . . will 
want to buy Raybestos. 


rT 1T Fi rs 


C98 
ral 


1902-1952 


PG SETS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings e Brake Blocks  Ciutch Facings « Radiator Hose « Fan Belts « Mechanical Rubber 


Products « Rubber Covered Equipment « Packings « Asbestos Textiles ¢ Sintered Metal Products « Abrasive and Diamond Wheels « Bowling Balls 
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BOWERS 4clsailin gpaoy nati 
.»-TO HELP YOU CLINCH EVERY SALE 


Cadmidyne 


ADD WATER ONLY ONCE A YEAR 


Cadmidyne is the amazing battery that needs 
water ONLY ONCE A YEAR under normal car 
use! Guaranteed in writing for 27 months or 
27,000 miles. Exclusive Bowers Ball Mill Oxide 
plus a minimum of 51 power-packed plates pro- 
vide trouble-free service, longer life. No more 

ince, no more worry, no more costly adjust- 
ments due to lack of water. PREMIUM Quality 
at an attractive price—with a good profit for you! 


BOWERS 


TOP QUALITY FOR OVER 30 YEARS 


Here's dependable power, high quality known on 
land, on sea and in the air... all around the 
globe! No other battery delivers more honest-to- 
goodness VALUE per dollar than a Bowers Better- 
Built Battery. Every time you install a Bowers 
Battery you win a lasting friend—and you make 
a bigger profit for yourself on every easy sale 
and repeat sale! Get the facts TODAY. 
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THESE@@RODUCTS HAVE 


PACKARD IGNIT.ON CABLE ; «-Atcheaict 


Long considered the “standard of the automo- * IONITION CABLE SET 
tive industry,” Packard high-tension cable is 

used as original equipment on more cars, 

trucks, buses and tractors than cable of any 

other make. Packard FOUR-FORTY and Packard 

LAC-KARD ignition cable are designed to 

deliver balanced performance in every make 

and model car, truck, bus and tractor in 

operation today. 


PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and 
tractors than cables of any other make. Packard 
battery cables are full size, full weight . . . are 
available with LEADALLOY terminals or leaded 
brass terminals. Both types are packaged in 
individual cartons—both deliver top perform- 
ance—both have acceptance, everywhere. 


PACKARD LOW-TENSION CABLE 


As with Packard's other products, Packard low- 
tension cable is used as original equipment on 
more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 
Compound” insulation, by every laboratory 
test and by the test of long, hard usage, has 
exceptional resistance to heat, oil, chemicals 
and abrasion. 
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Packard Electric Division, General Motors Corporation 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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Expert Insurance Buyers Agree 


BUSINESS INTERRUPTION INSURANCE 


Is One of The ESSENTIAL Coverages 


. 
a 


100% FEDERATED POLICYHOLDER! 


The Brownlee Implement Com- 
pany, Emmetsburg, Iowa is a 100% 
Federated Mutual Policyholder for 
Business, Home, and Car! Respon- 
sibility for the complete program is 
placed in ONE man’s hands—the 
Friendly Federated Man, who in 
turn represents only ONE insurance 
company — Federated Mutual, Owa- 


"ARE Y 











and he IS a dope if he depends 
on old fashioned methods for 
crime protection. YOU should 
depend on our Comprehensive 
Crime Policy which fully covers 
your business against criminal 
loss. The cost is low. Ask your 
Friendly Federated Man! 











tonna, Minn. Since Federated is a 
mutual company, a substantial total 
in dividend savings is returned to 
the Brownlee Implement Company 
each year. 

Obviously the Brownlee Imple- 
ment Company believes in Feder- 
ated. We in turn are extremely proud 
of our association with the Brownlee 
Implement Company, and the mod- 
ern, progressive type of dealers 
throughout the country which they 
exemplify. 


Better Dealers and 
Association Membership 


A list of the better dealers in any 
state will usually be almost synony- 
mous with the trade association 
membership. There are exceptions ot 
course. But, by and large, the better 
type of dealer usually has the vision 
to see the need of the association, 
the sense of responsibility to sup- 

port it, and the 

good business sense 

to know that it pays 
«to belong. Better 
m)# ™. dealers help build 
strong associations 
and visa versa. 


* ° * 
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IMPLEMENT ond HARDWARE INSURANCE COMPANY %& OWATONNA, MINNESOTA 
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Of the many forms of insurance 
protection available, which cover- 
ages are essential to your business? 

How Serious The Risk? 

One class of loss which may occur 
to your business is the small one— 
the loss which it would be desirable 
to insure against with coverage which 
we might call optional. Next there 
are the important coverages protect- 
ing against losses which might be 
severe, but which could possibly be 
met out of profits. At the top of the 
list are the essential coverages pro- 
tecting against losses which could 
prove disastrous. Among the essential 
coverages, men who know insurance 
and the needs of business have long 
listed Business Interruption Insur- 
ance. 

Forty Three Percent 
Fail to Reopen 

The reason for this is that 43% of 
the concerns suffering loss by fire or 
other disaster never reopen*. In 
most of these cases the property in- 
surance covering physical damage 
was not enough. Earnings stopped 
abruptly but expenses continued. 
There was no insurance for the loss 
of income. 


Be Sure You Have The 
Essential Coverages 

Business Interruption Insurance 
will pay you what you would have 
earned had no fire or other disaster 
occurred. Your Friendly Federated 
Man will be glad to discuss the 
essential coverages for business with 
you. For his name consult the pages 
of your classified directory or write 
Federated Mutual, Owatonna, Min- 
nesota. 
*Figures from Dun & Bradstreet Inc. 


Questions about Insurance? 


Ask yr 
QUESTION|(?\ BOX 


Q. Is the insurance company liable 
for damage by smoke or water in 
connection with a hostile fire in 
an adjacent building? 

A. Yes. Because fire is directly ac- 
countable for the loss by smoke 
or water. 
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These keys unlock 
GREATER VALUES FOR YOU IN °52! 


Hs are the five new cars General Motors 
offers you for "52. 

Each has a famous name of its own: Chevrolet, 
Pontiac, Oldsmobile, Buick, Cadillac. 


Each has its own personality in styling, appoint- 
ments, features, power. 

But all enjoy an advantage which stems from 
the research into better ways to do things — 
the testing of everything from the integrity of 
metal to the soundness of design — the broad 
knowledge of engineering and manufacturing 


“MORE ANDO BETTER THINGS FOR MORE PEOPTE~ 


Hear HENRY J. TAYLOR on the @ Ty Monday 
evening over the ABC Network, coast to coast 


methods which General Motors provides. 

The results, as you will discover, are comfort 
convenience, performance unknown a few 
years ago. 

Each year witnesses new advances — and we 
believe you will find these newest cars, now 
readied for the market, the finest we have built 
thus far 

We invite you to see them now at your local 
GM dealer's — and you will know why “your 
key to greater value” appears on the key of 
every car 


ertisement in the GM 


ly a two-page, 


n three basic ways: 
fact that GM cars are 


ced research, 





GENERAL MOTORS 


Your Key to Greater Value + The Key to a General Motors Car 
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Advance Century Tire Sheen 
) Makes Every Wash Job a 
New Business Builder! 


GIVES A SMOOTH NEW TIRE LOOK 
THAT WONT WASH OFF OR TURN BROWN 


A good finished wash job brings customers back—not only for more 
wash jobs, but for profitable grease jobs and oil changes, too. That's 
why other smart operators are giving their wash jobs this "super" 
treatment with Advance Century No. I41 Tire Sheen. 

That “new tire look’ on a good wash job is the EXTRA that brings 
your customers back. And they'll recommend you, too, when you give 
service that they don't get elsewhere. 

Advance Century Tire Sheen is an easy-to-use, economical black tire 
dressing that will not come off, check or turn brown. It's a mighty 
good investment in “super service." Available in quarts, gallons and 
55 gallon drums. 

So use Advance Century Tire Sheen for that new tire look that actually 
advertises the "plus" quality of your service. It's a must for your wash 
rack! 

P. S. And if Advance Century No. 141 Tire Sheen isn't the best you've 
ever used, your jobber will gladly refund your money. Order it today 
from your regular jobber. 


Order These Other Advance 
Century Products From Your 
Jobber Today, Too: 


2400 Rubber Renewer 

+664 Rubber Wax 

+777 White Tire Paint 

+555 White Sidewall Cleaner 
+444 Dual Cleaner 

#600 Pre-Wax Cleaner 
+353 Insect Remover 

+761 Car Foam 

+666 Neutral Wax 


YOU GET A MONEY-BACK GUARANTEE 
ON EVERY ADVANCE CENTURY PRODUCT 


ADVANCE CENTURY MFG. CO. 


P.O. BOX 781 * GREENVILLE 1, SOUTH CAROLINA 
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New practical, profit building 


daekits 


Ge IO LK PBDI BS SB dl ONE lt 


(ECONOMICAL H.W STARTER ,Jackit 


puts extra dollars in your pocket! 




















Thenew HEIN-WERNER STARTER “Jackit™ (C-11) 
is your best bet to start bringing in new profits from body, 
fender, and frame repair jobs. It ieslldios the popular 
service-proven HEIN-WERNER 10-ton “Push and 
Pull” Hydraulic Jack and basic attachments, complete 
in sturdy wooden chest. You can add other H-W attach- 
ments and assemblies as your repair department grows. 
Ask your jobber for more information, today—you'll 
like the »opular price of the HEIN-WERNER 
STARTER “Jackit”. 
































HANDY OPEN-SHELF H-W «ackit 


«+e easy to roll right to repair job! 


The new HEIN-WERNER OPEN-SHELF Stand with 
the C-10 “JacKit” puts a complete assortment of 33 j 
H-W attachments and assemblies right at your finger- 
tips. Husky, solid steel stand equippe ~d with large casters 
for easy movement anywhere in your shop. * *‘Jackit” 

includes time-saving HEIN-WERNER “Push and 
Pull” HYDRAULIC JACK to handle all types of body, 
fender and frame repair. Your jobber will be happy to 
give you full details on this and other new HEIN- 
WERNER “JacKits”. You'll-save money by buying 
complete “JacKits”—see them, today. 





















v 


) PUSH and PULL”... heart of the H-W “JacKit” 
The heart of the “JacKit” is the time-saving HEIN-WERNER 
“Push and Pull” HYDRAULIC JACK. You push direct or pull 
direct with one ram and mini of h ts. Operates 
at any angle and in any positi pump cannot b air 
bound. All Push and Pull Jacks protected by safety valves. 








The Hein- Werner line of hydraulic jacks is COMPLETE! It 
includes Under-Axle Jacks of 3, 5, 8, 12, 20, 30, 50 and 





100 tons capacity . “Bumper-Lift” Hydraulic Jocks for 
Passenger cors . “Swift Lift” and Service Jocks for 
shop use. 


HEIN-WERNER CORPORATION ¢ WAUKESHA, WIS. 


¥ Write for the new No. 10 catalog on profit building H-W “JacKits” 
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LUBRICATION 
DEPARTMENT 


is your front door to Profit 


“We had 5 years’ experience with Lincoln Lubricating Equipment 


in our old building. We liked the equipment, the mechanics liked it, 
and what is most important of all, the customers liked it. 


“When we designed our new building, we simply called on 


Lincoln to install equipment throughout the entire service 
department. We like every item of equipment. 


“Our 9 Overhead Reel Lubrication Department with twin lifts has 


enabled us to more than double our revenue from the space 
employed. The increased business also means more cars on the 
racks per day which gives us more opportunity to sell our customers 
other services they need. 


“In the matter of installation and working out the many details, we 


found the Lincoln field representative to be most helpful and 
cooperative. We congratulate the Lincoln management on the fine 
personnel they have calling on the automobile dealers.” 


C. C. Currie, President 
Currie Pontiac Company, Detroit, Michigan 


30 INSPECTIONS THAT BUILD SERVICE AND PARTS PROFITS WITH EVERY LUBRICATION JOB: 


Look at the Fan Beit 
Look at the Air Cleaner 
Check the Oi! Filter 
4 Look at the Spark Plugs 
Look at the Ignition Wires and 
Distributor 
Check the Carbureter 
Check the Fuel Pump 
8 Look at the Battery and Cables 
1 Look at the Water Pump 
?. Check the Windshield Wiper and Wir 
Washer 
Look at all four Tires 
4 Sell needed Accessories 


Cylinder 
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Check Radiator Ho 
inspect Radiator Core for leaks 
Check Radiator Fluid 
Test Clutch Pedal action 

! Check Brake Pedal travel 
Check Hydraulic Brake Master 


Check Transm 
lubricant level 
Check Un 


dshreld 


versal Joints for wear 


Inspect all leat Spsing 
» Check Rear Wheel Bearing Seals 
Check Front Wheel Bearing lubricant 
Check Front Wheel Suspe ystem 
Check the Muffler and Tail Pipe 
Test the Shock Absorber 
Try the Headlights. Stoplights, Indicator 
Interior and Exterior Lights 
nt and rear Body Doors 
t Floor Mat 
Replace lost maged grease fittings with 
LINC( LN BULLNECKS Fitting the modern 
fitting with the ball-in-the-tog Seals dirt 
out grease in 


n and Differential 


* © @ PIONEER BUILDERS 


LUBRICATING EQUIPMENT e «+ 


For More Information on Lincoln Business Building Lubri- 
cating Equipment ask your Lincoln wholesaler, or write 


Gi tee] g, | ENGINEERING COMPANY 


5708 Natural Bridge Ave St. Lovis 20, Mo 
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HERE'S A LOW-COST 


EASY WAY TO 
GET IN A BIG 


VOLUME BUSINESS 


You are offered a wide choice 
of many assortments to get in 
the Shock Absorber business. 
For instance, one consists of 
just 12 Delco Shock Absorbers, 
plus bushings, which give you 
the widest possible market 
coverage for Chevrolet, Ford, 
Plymouth and other popular 
cars. 

Reap the benefits of fast turn- 
over—make profits—it’s easy— 
not complicated—to get started 
in the Shock Absorber business 
with Delco. 


A 
COMPLETE 
LINE 


Delco makes the right type 
of Shock Absorber for every 
car—engineered ride control. 
No matter what your cus- 
tomer needs, you have it with 
Delco. 


MARKET 
COVERAGE 


More than half the cars that 
pass your doors are Delco 
Shock Absorber equipped— 
more Delcos in use than all 
other makes combined. Look 
out the window and count 
your market. 


TREMENDOUS 
SERVICE 
POSSIBILITIES 


Here’s a line that offers you 
almost unlimited profit pos- 
sibilities. Everyone is inter- 
ested in a smoother and better 
ride, so by simply checking 
Shock Absorbers on cars that 
come in you immediately open 
up avenues of profits that will 
pay dividends. Don’t delay, 
now is the time to act. 


DELCO SHOCK ABSORBERS 


A GENERAL MOTORS PRODUCT [-.... 





A UNITED MOTORS LINE 





DISTRIBUTED BY WHOLESALERS EVERYWHERE 
UNITED MOTORS SERVICE 


Division of General Motors Corporation 


General Motors Building 


Detroit 2, Michigan 


WITH 


DELCO 


ENGINEERED RIDE CONTROL 


SHOCK 
ABSORBERS 


ITS EASY 


70 GET STARTED 
1H ANY OF THESE 
ONITED MOTORS LINES 


DELCO Batteries 


AC Gauges, Speedometers 
and Rebuilt Fuel Pumps 


SAGINAW Jacks 
MORAINE Engine Bearings 
DELCO Radio Parts 
ROCHESTER Cigar Lighters 
HYATT Roller Bearings 
INLITE Brake Lining 
HARRISON Heaters 
NEW DEPARTURE Ball Bearings 
GUIDE Lamps 
DELCO Clocks 
DELCO Shock Absorbers 
MORAINE Gasoline Filters 
HARRISON Thermostats 
DELCO-REMY Starting, 

Lighting & Ignition 
KLAXON Horns 
HARRISON Radiators 

STER Carburetors 
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Mr. Service Man: 


More thon just a 
POSTER 


It's big! Colorful 
Dynemic! Hong it up! 
Tack it up! Stand it 
up! Use it indoors or 
outdoors on your 
wall on your gos 
pumps in your 
windows. The most 
versotile poster we've 
ever offered 


WINDOW SPOTS 
© That sell more than MUFFLERS 
Colorful! Attention getting! Differ- 
ent. Use them singly! Mount them 
together in a pattern in your win- 
dows. All together, they sell your 
Spring Tune-up services, as well 
as Maremont mufflers and pipes 


Here’s the 


“SELL 


to help you 
get Increased 


Volume in 


MAREMONT 


MUFFLERS 
ano TAIL PIPES 


@ The “Sell” of this powerful new Mare- 
mont campaign is to make your custom- 
ers “muffler conscious” ... to make muffler 
inspection a ‘‘must” part of your Spring 
Tune-up Service. After the wear and tear 
of winter driving this is a natural! With 
these display materials, and your own 
follow-through on each customer... and 
with Maremont’s leadership in muffler 
quality, you have everything it takes to 
make muffler replacements a big, high- 


profit part of your spring service business. 


For full details, see your nearest Maremont 
wholesaler, or write to the factory 


MAREMONT 


MUFFLERS 
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COMPRESSORS 


FOR THE AIR YOU NEED—WHEN YOU NEED IT 


’z to 5 Horsepower 
Exactly the right compressor for 
your particular requirements. 


Proved hy years of hard, everyday use 


THE COMPLETE SERVICE EQUIPMENT LINE 





Lubricating Equipment — a 

Hose Reels, Cabinet and 2 + use 

Brand Display Units, Air sd 
Guns and Hand Guns. : a 


U. S. Full 

Single Post Lifts Hydraulic 2 Post Lift 

— Drive-On (illustrated) or Free Wheel. spots itself. No crawling under 
Full Hydraulic or Semi-Hydraulic. car to spot rear axle supports. 


iumarnc accessonnd 


5300 HARVARD AVENUE «+ CLEVELAND 5, OHIO 
AIR COMPRESSORS + HYDRAULIC LIFTS + LUBRICATING EQUIPMENT » PNEUMATIC ACCESSORIES 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 











INDEPENDENT SERVICEMEN ... 


theseF ® 
19 adwvaNages 


Expert help in solving your service problems with 


Availability of a well-balanced stock of precision- 
built Chevrolet parts for all models that 


Help increase your customer’s satisfaction and 


Help raise your service efficiency 


Your Chevrolet dealer is ready, 
willing and able to give you all J / 
@ 








Your Chevrolet Dealer... Your Partner in Service 
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for seruice stations and garages 


Only *122' 


will start you in 
this profitable 
replacement business 


Think of it! 12 Hose in 8 
different sizes gives you 85% 
market coverage. $12.21 price 
includes attractive merchandiser 
display rack that captures 
your customers’ interest. 

100% COVERAGE WITH 19 FLEXRITE SIZES 





It takes but a second to feel the hose... and look 
for rust around hose connections. How that second 
pays off in radiator hose sales and profits ... when 
you feature Acme Flexrite Radiator Hose! 


It's so quick and easy to install... and in its color- 
ful cellophane wrapper, it melts sales resistance. 
Write today for Circular H_ on Flexrite Radiator 
Hose. 


Free to Acme Flexrite Dealers... Attractive 
red and yellow cellophane wraps. They'll 
keep hose looking factory fresh. . attract 
customers..melt sales resistance. 


Sewing the Automobile Industry since 1902 
TWX -L A798 ACME RUBBER MFG. co. ADams 3-5266 


Oe ee ee a ee a | 


Western Division 3320 So Main St Los 
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A business-building, profit-boosting plan for alert jobbers 


and dealers . . . Write for complete details today. 


STEEL PRODUCTS COMPANY, 3300 Summit St.,Toledol!, Ohio 
DIVISION OF THOMPSON PRODUCTS, INC 


TOLEDO It!1, OHIO 
Since 1906 Mckers of the World’s Finest Automotive Parts 
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The Delco-Remy generator you purchase for service could be 
labeled “FOR ORIGINAL EQUIPMENT.” 

For these Delco-Remy generators are identical in quality... 
identical in their ability to maintain the proper balance in 
Delco-Remy electrical systems . . . identical in performance 
results. 


DELCO-REMY— A UNITED MOTORS LINE 
Available Everywhere Through 
are available through United Motors distributors. UNITED MOTORS DISTRIBUTORS 


Deleo-Remy 


DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


Like other Delco-Remy service parts, Delco-Remy generators 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 
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“Every month 


Porto-Power 


brings in a bigger share 
"With fewer new cars of our profits!” 


to sell, body work 
keeps our dollar volume up" 





Don’t let your income fluctuate with the supply picture. New cars and new body sections 
are becoming scarce. So are body experts. That's why you need the best body shop 
equipment ,.. why “Porto-Power” superiority is so vital to you, 


~~ "We equi ‘Ni 
amon : body man with 
PULL more ways" fe > a wv 
=z a ‘Bantam’: 
Only “Porto-Power” gives you the right size and 


style of hydraulic ram for each type of body should have equipment constantly available that 
damage and body style. Only Spee-D-Coupler 





Body men are your biggest hourly earners — 


lets them do a better job easier. Bantam’s 2 tons 


lets you switch rams in 30 seconds, of power speeds output on 90% of all panel work, 


If it doesn’t offer you all this...it’s not a'’Porto-Power” — 4‘! ranse of essential rams! 


Ability to PULL with 
FULL POWER! () Easier handling a single hose 


revolving coupler... Interchange 


ability of rams! Spreaders 


with built-in hydraulic rams! 
FIRST [ A complete line of body shop 
CHOICE ' 
in over 90% attachments Specialized 
of all body 


shops attachments for repair service. 
Leading jobbers have full facts on the many “Porto-Power” ass’ts, individual hydraulic 


units and attachments. Blackhawk Mfg. Co., Dept. P-432, Milwaukee 1, Wisconsin. 
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PROFIT PACKED PRODUCTS 
y e§antay 


AMERICA’S FASTEST MOVING LINE 
OF asideaiinte tie ACCESSORIES 


No. P-950 AERO-FLITE LUCITE VISOR Here is America’s leading visor, tried 
tested and proven. Its entirely new concept in aerodynamic design adds 
No. P-950 ultra streamlined beauty to any car. Constructed of durable, molded Lucite 
and stainless steel the Aero-Flite is now America’s fastest moving, most 
popular visor 
No. 610 —BUG-N-SNOW DEFLECTOR Here is a sure-fire profit 
builder thanks to pesty bugs and sparkling snow flakes. A year 
round best seller the Bug-n-Snow DEFLECTOR, shaped 
like a large butterfly, and molded in blue, green, red and clear 
plastic. Fits almost every car and truck, which means big 


volume profits 


No. 520  WONDER-WAND FENDER GUIDE A clear Lucite rod wit! 
) entifically designed prism at the bottom Fits into car 
eadlight by means of an adjustable clamp. The WONDER 
WAND FENDER GUIDE GLOWS SOFTLY AT NIGHT WITHOUT 
ANY ELECTRICAL WIRING. Perfect for safe passing. easy 
parking no wrinkled fenders. Fits every car except those 


with recessed headlight 


No. 155 — OUT-O-WAY WHEEL SPINNER America’s newest, best 

wheel spinner. Precision engineered t's the foremost note 

of fashion inside the car from the sparkling iridescent 

silver cap to the luxuriously colored butyerate body and stream 
ed, polished chrome base 

A press on the button and the 

spinner springs out of driving 

po tion level with wheel 

ompletely clear of drivers 


hands. Lift the ball, the lo 





atches and it’s back | 
position again. The fines 


wheel spinner ever n ace 





24 ILLINOIS # TELEPHONE SAcramento 2- 2900 








Piston Castings of Every = 
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“ 


NIEHOFF Wanenteed 
HYDRAULIC BRAKE PARTS 


NIEHOFF Wananteed 
IGNITION PARTS 


Cc. E. NIEHOFF 
President 


mot 


FRED GEYER 3 Southwest 


Vice-President Slow 7) 


fe wanes . 
4 YEAR 
Warranteed For 90 Days or 4000 Miles 
C. E. NIEHOFF & CO. + 4925 LAWRENCE AVE. + CHICAGO 30, ILL. 


BRANCHES: Beston 34, Mass., 254 Brighton Ave. * Los Angeles 15, Cal., 1330 W. Olympic Blvd. - New York 19, N. Y., 250 W. 54th St. 
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JUST LIKE MONEY IN THE BANK 


That’s how Quaker State dealers feel about this 
fine motor oil. All over the country successful 
oil dealers know Quaker State Motor Oil means 
a profitable business. That’s why they stock 
it—and sell it! 

The tremendous popularity of Quaker State 
is directly due to its fine quality. Made from 
100% pure Pennsylvania grade crude oil, 
Quaker State Motor Oil is refined with the 
most modern processing equipment...and with 
technical skill unsurpassed in the industry. 

We believe it to be the finest motor oil made 
in the world today. And Quaker State customers 
are steady customers because they believe it 
too. That’s just like money in the bank to you. 


PVeuge) 4 OIL If the car manufacturer recommends Heavy Duty 


Oil with detergency, use Quaker State HD Oil. 





QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
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There’s a big difference between a 


polly... pollywog 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADE- MARK 


Yes, there’s a powerful difference between the 

performance of an engine using just gasoline 

and one using “‘Ethyl”’ gasoline. When you set 

the timing to take full advantage of “Ethyl” 

gasoline’s higher antiknock quality, your cus- 

- tomer gets ‘‘Ethy]”’ performance—more power, 
a quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the “ Ethyl” trade-mark: salt cake...ethylene dichloride...sodium (metailic)...chiorine (liquid) ...0il soluble dye... benzene hexachloride (technical) 
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ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


1952 ~~ 


Individually designed 
to fit all '52 models 


GRILLE GUARD 
WITH WINGRAILS 


GRILLE / GUARDS 
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You want extra 

profits .. . your 

customers want the 

best protection for 

their cars. When you 

sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952 


For full information on Cello 

Guards and License Plate frames write 

to the factory today for FREE catalog pages 
and price lists. 


your GUARD for life 


Cello Products Co. 


161 Prescot’ Street 
East Boston 28, Mass. 





FEDERAL-MOGUL SERVICE (Div. of Federal-Mogul Corp.) DETROIT 13, MICH. 
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Thermoid Fan Belts 


are “a horse of a 


different color’’ 


hangs on the Fan Belt 











Replace the fan belt before it fails... 
don’t let ’em hang fan belt failure on YOU 


ing fit. Since Thermoid Fan Belts can’t 


Remember, everything hangs on the fan 
belt—cooling, ignition and lighting 
systems. When a broken fan belt leaves 
one of your customers stalled on the 
road, does he blame the fan belt? He 
does not. He hangs it on you. 

Always replace fan belts before they fail. 
Make your replacements with Thermoid 
Fan Belts—pre-stretched to insure last- 


stretch, they don’t slip—so they last 
longer—give more dependable service. 


Automotive engineers say: "Play safe. 
Replace fan belts every two years 

or every 20,000 miles.’ Follow their 
advice. It's good service to your cus 
tomers and good business for you 


Thermoid Company « Trenton, New Jersey 


ermol 
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Brake Linings + Fan Belts + Radiator Hose « Hy- 
draulic Brake Parts and Fluid « Car Mats + Clutch 
Facings « Thermoid Precision Process Equipment 





r Rr a a to dealers, shop 
owners and mechanics 
Fel-Pro’s new GASKETING MANUAL! 


shows you how fo insure 


Hraise- inning Jobs! y 


HERE ARE A FEW OF THE SUBJECTS IT COVERS! 


® How refacing affects compression ratio. 

§ The reason for chamfering bolt holes. 

@ What happens when bent gaskets are straightened. 
» How to center head gaskets. 

® Tricks in tightening cylinder heads. 

» Why re-tightening heads is important. 

® Number and Letter Size Drill Charts. 

® Metal thickness gauge. 

® Decimal Equivalent Charts. 

® Checking oil seals. 


‘WV 
LA: YS 


No gasket is better than the installation......No installation is better than the gasket! 


Fel-Pro takes another step forward to insure your gasketing the new Fel-Pro GASKETING MANUAL and Fel-Pro GASKETS 
profits and customer goodwill! Realizing that it takes a you have the RIGHT formula for “Praise-Winning Jobs” every 
combination of RIGHT Gasketing procedures and gaskets time. Ask your Fel-Pro Jobber for your Free Copy of the new 
that are made RIGHT to insure “Praise-Winning Jobs”, Fel-Pro GASKETING MANUAL or write today to: FELT 
Fel-Pro now offers shop owners and mechanics BOTH! With PRODUCTS MFG. CO., 1548 Carroll Avenue, Chicago 7, Ill. 


Gasket Kight wits -FEEBRO Gaskets! 
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PACKAGE or PROFITS! 
COLE-HERSEE CoLe Kit No. B15 


24 INDIVIDUALLY CARTONED REPLACEMENT SWITCHES WITH 
FREE DISPLAY CARD IN ONE CONVENIENT UNIT. 


The Cole-Kit has EVERYTHING: 
the right switches; the proper packaging; 
merchandising that SELLS 
ALL AT A POPULAR PRICE 
Don't delay — cash in on this hot item — the 
switch replacement business is there for you — 
and at a full profit too 


MR. DEALER: 

Send today for PROFIT PACKED 
DESCRIPTIVE LITERATURE and 
give us the name of your jobber. 
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You get a full 
Margin of PROFIT 
PLUS 
. A COLORFUL DISPLAY 
and A DISPLAY BOX 


LIST VALUE of 
ACTUAL MERCHANDISE > °26% 
your cost based on this 


No other deal will give you such 
merchandising and 
A FULL PROFIT TOO! 
Call your jebber NOW 





THE WIX DIRTECTOR 


With the increasing use of HD 
olls which darken so quickly in 
use, old methods of testing oil by 
color are out. The patented WIX 
Dirtector clearly shows the con- 
dition of motor oil . . . reveals the 
contamination in dirty oll .. . 
shows clearly when oil and car- 
tridge require changing. Ask your 
jobber about the WIX Dirtector 
today. 


“You know what you're selling 
when you sell WIX! Yes... and 
so does your customer! When he 
buys good oil and WIX Engineered 
Filtration he knows that combina- 
tion will pay off in better engine 
performance and longer engine 
life. And, he knows when he needs 
new oil or a new cartridge because 
you can show him the condition 
of the oil with the patented WIX 
DIRTECTOR.” 

CLEAN OIL and CLEAN PROF- 
ITS go hand in hand with WIX 
ENGINEERED SELLING .. . and 
for three good reasons! First. . . 
THE PRODUCT .. . with its 
amazing filtrant WIXITE that out- 
performs and does not remove 


® 


detergent additives from the oil. 
Second ... THE LINE... a filter 
cartridge for every filter, each engi- 
neered to provide a plus in savings, 
a plus in performance and a plus in 
mileage. Third .. . SALES TOOLS 
... the patented WIX Dirtector that 
tells the story without conversation, 
the WIX Cabinet Merchandiser that 
saves steps and speeds sales AND 
sales helps that build sales for 
YOU! It’s the same story no matter 
what vehicle you service . . . Car, 
bus, truck or tractor; or what type 
of oil is used .. . straight run, pre- 
mium or heavy duty .. . and that 
story is—CLEAN IT UP WITH 
WIX! 


Visit Us at the SOUTHWEST AUTOMOTIVE SHOW 
BOOTHS 486-487 — MARCH 20-23 


TRADE MARK 


REG. 


Oil FILTERS ® CARTRIDGES 
WIX ACCESSORIES CORP. © GASTONIA, N. C. 


WIX ACCESSORIES CORP. LTD., 25 CURITY AVE., TORONTO 13, ONT, 


CANADIAN FACTORY: 
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"You cant give best service 
with half best parts" 


“Nashua, New Hampshire, is a wonderful 


place to live, but like most small towns, you 
can’t afford mistakes. Several years ago, I 
bought an odd line of ignition and electrical 
parts and it took darn near all of the profits 
I made on these parts to try to keep cus- 
tomers satisfied. I threw out every odd line 
in the place that wasn’t Original Factory 


Equipment .. . and I've never been sorry. 
To give the best service, you have to have 
the best parts.” 

Herman W. Herold 

5 Lake St., Nashua, N. H. 


TUNE IN “SUSPENSE”. . . 


The outstanding customer satisfaction Auto- 
Lite Original Factory Parts afford service men 
is proved by this fact: more than half of 
America’s car makers specify Auto-Lite. Make 
the wise choice of original factory parts and 
protect your honest workmanship . . . and 
build your profits and your business. For full 
information, write direct to 
THE ELECTRIC AUTO-LITE COMPANY 

Toledo 1 Parts & Service Division Ohio 


HELPS YOU DELIVER AMERICA'S 
FINEST ELECTRICAL SERVICE 


CBS RADIO MONDAYS . . . CBS TELEVISION TUESDAYS 
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A SAGINAW 
RECIRCULATING-BALL BUMPER JACK 


is its own best salesman! 


ALWAYS READY 
Nothing to get out of order 
—no fluid to leak. 


COMPLETELY SAFE 
Recirculating balls roll 
weight up—cannot slip. 


SO EASY TO USE 


Even a child can 


*_ operate this jack. 


No wonder this is the world’s easiest jack to sell! The Saginaw 
Recirculating-Ball Bumper Jack practically sells itself, for it’s 
the ruggedest, sturdiest, most dependable jack ever built. And 


every inch of it looks the part. 


But better than that, when your customers spin the handle, they’re 
in for a wonderful surprise. Bearing balls racing between the 
screw threads provide almost friction-free operation, which ro//s 
up the heaviest car swiftly and with astonishing speed and ease. 


Then, too, the jack’s frame is made of strong, pressed steel. 


A YNITED \, The base is rigid and steady. And—as an extra safety feature— 
} a special brake prevents handle from spinning when car is 
: oToRS # being lowered. 
That is the Saginaw Recirculating-Ball Bumper Jack—the jack 
that sells itself. And it is a jack that offers you a great sales 
opportunity. Call your United Motors Distributor today. 


SAGINAW BUMPER JACKS 
A UNITED MOTORS LINE 
Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


(Juma A LONG-PROVED PRINCIPLE 


The Saginaw Recirculating-Ball principle has 
been proved through the years in over a quarter 
of a million bumper jacks—and in over a million 
automotive steering gears. 


S49 propucts 


STEERING GEARS AND LINKAGES ¢ PROPELLER 
STEERING GEAR SHAFTS ¢ TRANSMISSION CONTROLS ¢ TURN 


SIGNALS . BALL BEARING SCREW AND NUT 
DIVISION ee ASSEMBLIES ¢ AUTOMOBILE JACKS 
General Motors Corporation, Saginaw, Michigan 
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IT'S A FACT- 


ACME 
LOR EYE 


3. Saves inventory @nd paint, 
Easy-to-work-w 


ith formulas for colors 
from 1939 to date make Painting Pay 
On every make of car, 





Wakes 
PAINTING PAY 





AUTOMOTIVE FINISHES 


ie 
it 11, Michiga 
Quality Paints, Inc. + Detroi 
Acme 


ATION! 
DEMONSTR 

Acme Jobber-Salesman for a 

! Call your Ac 

SEE WHY: 


BRAKE LIN/NG 


For the man who wants the best 











iC 
goRdo™ a 


The NEW lining for 
STRONGER BRAKES 


ask your GATKE Jobber or write 
GATKE CORPORATION... Meaufacturers of .. 


ASBESTOS BRAKE LINING FOR EVERY PURPOSE « « * MOULDED ASBESTOS FRICTIONS-——ALL SHAPES 
AND SIZES * * MOULDED FABRIC BEARINGS SERVING ALL INDUSTRIES * * * ASBESTOS TEXTILES 
General Offices: 228 N. La Salle St., Chicago 1, Ill. Factories at Warsaw, Ind. and North Brookfield, Mass 


Ultramatic ae 
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promotion aids 
help you sell 


flushes away adherent rust, scale, 
lime, dirt, sludge, corrosion. Contains 
no acids—requires no neutralizer .. . 


won't harm metal parts 


Two-way treatment quickly and com- 


Combination of organic and inor- 
ganic chemicals gives 3-way action 


... (1) protective film keeps surfaces 


free from rust, scale, corrosion, 
grease; (2) “conditions” suspended 


matter in water to prevent adherence 
to metal; (3) lubricates water pump 


Stops leaks in cooling systems 
won't harm rubber or metal parts 


Here’s a way to increase your sales and won't interfere with circulation 
profits during the spring season. This com- sheers; 
plete, proven, promotion program . . . free 


to dealers . . . will sell radiator cleaning 
jobs for you. GET THE LONG PROFIT 
WITH THE DREW 


Drew offers you new, 3-color WINDOW 
: CASE ACE DEAL 
STREAMERS and other display aids to help 
° . . . Order 2 combination cases... Drew Radiator 
you sell this safe, efficient radiator service. Cleanser (12 pints) and Rust Inhibitor (12 


pints) from your jobber now, and get one case 
of 12 pts. Rust Inhibitor and Water Pump 
Lube—FREF! 


AUTOMOTIVE CHEMICALS DIVISION 
E. F. DREW & CO., Inc. DREW 
15 EAST 26th STREET, NEW YORK 10, N. Y. PRODUCTS 
77 
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NOW SHOWING 


THE Worlds Tinest Line oF 
AUTOMOTIVE NECESSITIES 
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Cash in on the biggest selling opportunity in years! Sell 
Delco . . . the battery of advanced design . . . the battery of 
super power and efficiency . . . the battery built to deliver 
the finest performance ever! Just look at the features in the 
Delco battery and you'll know why Delco is the best battery 
to sell—the battery that will sell best! 


CONSUMER ACCEPTANCE—UNEQUALLED 


Delco Batteries are the choice of millions of car owners. 
For reliable starting power—for long life—America 
knows that Delco is the buy! 


MARKET UNSURPASSED 


When you sell Delco, the battery that leads the nation in 
popularity, you open your door to the biggest pre-sold bat- 
tery market there is because Delco Batteries are original 
equipment on more cars and trucks than any other make. 


MERCHANDISING PLANS UNEXCELLED 


Delco offers you tailor-made manchantning, gene that 
are designed to aid you in selling batteries. These plans 
meet present-day conditions and bel establish you as an 
“out in front” battery merchandiser in your community. 
In addition, Delco keeps you up-to-date on battery serv- 
ice and technical data. 


DECIDE TODAY-PUT DELCO-THE NATION'S 
No. 1 BATTERY TO WORK FOR YOU 


Delco Batteries have earned a reputation for quick- 
starting and long life which has built confidence in the 
motoring public’s mind so that today, as it has been for 
some time, Delco is the Nation’s No. 1 Battery. See your 
local United Motors distributor—you will find it easy to 
get started in this profitable business. 
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NOW ALL THESE 
NEW FEATURES IN 
EVERY DELCO BATTERY! 


Y Maximum Starting Power! 

In life performance tests, Delco Batteries 
showed maximum starting power, after 
months of operation. 


Y New Super-Quick Starts 
in Cold Weather! 


Exclusive, patented “expander” formula 
used in making negative plates for batteries 
produces greatly improved action in cold 
weather. 


Y New Battery Ruggedness! 

Exclusive high temperature vapor treat- 
ment of plates creates stronger, longer- 
lasting bond . . . insures greater resistance 
to shock and distortion. 


Y New “Balanced” Gravity Rating 
for Finest Performance! 

The new “balanced” gravity rating of 
Delco batteries assures users of longer bat- 
tery life. Extra battery life means extra miles 
per battery—more value for your money. 


Y “Tailored” Cases! 


Delco has “tailored” cases for each bat- 
tery model. Special sealing compound to 
prevent cracking and leaking. Visual filling 
device for instant servicing. 


DELCO BATTERIES 


A GENERAL MOTORS PRODUCT 





A UNITED MOTORS LINE 





DISTRIBUTED BY WHOLESALERS EVERYWHERE 


UNITED MOTORS SERVICE 


Division of Genera |Motors Corporation 


Generali Motors Building 
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--ein praise of this great 
line-up of New Features 


“Our 1952 Olds is sensational . . . Never 
have we had a public rece nas enthusi- 
h the anes new design and 

Id be our great- 


Western Olds Co. 
Ft. Worth, Texas 


. thank you also 


I looked at that 

Series | was proud to be 

mobile Dealer and to be able to 
offer such automobile to my 
customers.”” 


Murray Oldamobile Co. 
Cleveland, Ohio 


“The new cars were superb, the 
new interior most pleasing to 
the eye and I know all Olds- 
mobile will rocket to new highs.”* 


Paducah. hentucky 


Our enthusiasm is at its peak The new 98 
is just the car we gg 9 been waiting for and 
is second to We I that this is the 
car that will nay ‘Oldamobile at the top of 
the list. 

are y Bros 
Huntaville, Alabama 








NEW CLASSIC STYLING 


“long 
Ninety- 


Featuring the classic new 
look,” Oldsmobile’s 
Fight is receiving the greatest recep- 
tion in 55 years. Oldsmobile dealers 
everywhere have joined the public in 
their enthusiasm for this classic 
Vinety-Fight! They all plan to 
rocket to new highs in 1952! 


new 


80 


2 are far be- 


“The models for 1952 
yond our expectations and the 
new features incorporated make 
it the outstanding car for the 
year.”’ 
John 5S. Groff. Ine. 
Lancaster, Pennsylvania 


“The 1952 Oldsmobile has been received 
with tremendous enthusiasm and admira- 
tion by the people of Burlingame ... hu 
dreds of people visiting our showrooms.” 


Rector Motors Co 
Burlingame, Califo 


“Am so enthusiastic about the new 98 and 
rest of the line that words can hardly ex- 
z. There is no doubt this 
siastically received by the 
1 and 1a most satis- 
factory year ‘or Oldsmo - 
Southern Motors, Inc. 
Memphis, Tennessee 


“Thanks for really a classic 
automobile . .. Customer recep- 
tion the largest and most en- 
thusiastic it has ever been.”’ 


Fincher Motors, Inc. 
Miami, Florida 


NEW 160 H.P. “ROCKET”! Top selling feature 
of the year! New Quadri-Jet Carburetor, new 
high-lift valves! Even more the action leader! 


NEW HYDRA-MATIC SUPER DRIVE! Now this 


famous Oldsmobile transmi 


ion has—“Super™ 


Range for even more thrilling performance! 


NEW GM HYDRAULIC STEERING ! Easiest, safest 


steering yet! Takes out as much as 77 percent 
of the effort—leaves in the “feel” of the wheel! 











DLDOMO 


DIVISION OF 


Oldsmobile 


GENERAL 


Ninety-Eight 4-Door Sedan 


ILE 


MOTORS 
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3 GOON 
REASONS 


WHY Comtinmental STEEL-FLEX IS 


THE INDEPENDENT JOBBER'S 
PISTON RING 


oa Profit-Rackage 


Continental gives the inde-- 
pendent jobber the biggest 
piston ring profit, plus 


The maximum margin of profit 
regardiess of how small the 
volume, plus 


Fastest service on odd sized 


3. rings—MADE .. . PACKED... 
SHIPPED in 24 hours! 
n Rings ol 
*“Continental Steel-Flex Piston Rings are the 
only ones for me. I've made almost a thousand 
installations and still have not had a ring fail- 
ure”... H. C. Hughes, Chandler & Hughes 
Garage, 910 N. Fillmore St., Amarillo, Texas. 


PISTON RING COMPANY 


“37 years of service to the automotive trade” 


MEMPHIS, TENNESSEE 
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A BEAUTIFUL NATURAL GRAINED 
VENEER DISPLAY BOARD LOANED 
—FREE! 


Display of SIX most popular models 
and TWELVE CHROME BALLS. 


BEAUTIFUL —The highly polished Chrome gives 


lasting ‘‘Dress-Up'' appearance to match your car. 


STURDY —They are tested for strength and are really 
Giants for punishment. 


PRACTICAL —Not built just for looks, they are made © Valley Trailer Connectors are made from 


to serve a variety of your trailer and hauling needs. > rae fA pte Aa pape specified. They 
a : are absolutely FACTORY GUARAN- 
DIFFERENT —Constructed for all-around utility. With TEED against any defect in workman- 
them the pull is from the frame—not the bumper. No © ship and quality. 


holes to drill—no special tools required. 


RANE RE ORC EERE RIES 


HAROLD SCHNAIR SALES CO. 
318 Cadiz * Dallas, Texas 


VALLEY MANUFACTURING CO. WM. KITCHENS CO. 


25 Luck * Atl 
1231 S$. SACRAMENTO STREET © P. ©. BOX 759 To ne ee? See, Cogs 
LODI, CALIFORNIA H.C. DAMRON CO. 


Manufacturers Warehouse 


4218 Truman Road * Kansas City, Missouri 
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FEATHER | 
YOUR] | WITH 


FAST-SELLING 


CASCO 


ACCESSORIES 


CASCO INNER-CONTROLLED 
SPOTLIGHTS 


FINEST MADE! THRU-THE-POST OR 
THRU-THE-DOOR MOUNTING 


. Thry-the-Post 
No, $35 Thru-the-Door List Price $18.00 


STANDARD: No. S41 Thru-the-Post 
No. $36 Thru-the-Door List Price $18.50 
{Standard models alse evoileble for 12 volts) 





CONSISTENT 
NATIGNAL 
ADVERTISING 


NEW On-The-Post SPOTLIGHT in great mass 
Mounts completely on outside of cor. 
Centrolied by dash switch. 

Bigger soles with this chrome beauty that 
has oll the light power and monevuverability 
of more expensive inner-controlied spots — 
yet can be installed in minutes by any cor 
owner. Fits the new cars with posts too nar- 
heey ene «25 “ 





Neo. $240 List Price $14.00 








CASCO PRODUCTS CORP, BRIDGEPORT 2, CONNECTICUT 


Southeast Repr.: LAWRENCE M. HIRSIG G CO., Southwest Repr.: HIRSIC-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla Box 1140, 807 Cotton Exchange Bidg., Dalles, Texas 
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NEW DELUXE WALKER Whippet 


No. 867—3000 Ibs. capacity 


Ideal quick-service jack for driveway, service floor and road service. New 


Blue Seal’ power unit assures long-lasting, smooth operation 
Extra wide “Double Tread” front wheels make handling 


easier. ‘Handy Handle” zips off for convenient storage 


in trouble car. No service station complete 
} without the Whippet. 
i \ 
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GRIZZLY’S NEW 
/ “tf 
CZ 
. ‘ ‘ ¢ : 9 ° 
the Broke Lining Engineered, Especially for’ Mubli-Stop Vehicles 
- 

Here, at last, is a brake lining that is exactly right for “multi-stop” 
vehicles! For Grizzly’s new SILVERTIP has been engineered, com- 
pounded, and finished especially for severe, high mileage, ““muiti-stop” 
service. It is a heavy duty, rigid-type material that is impervious to 
moisture .. . that won't swell or pull off its strong wire grid . . . that 
maintains a constant, uniform coefficient of friction throughout its 
long life. And that life, remember, is far longer, for SILVERTIP de- 
livers 25°% more mileage between relines! Reline with SILVERTIP and 
give your customers the best brakes they ever had! Grizzly Manufac- 
turing Company, Paulding, Ohio. 


— ' | 


» =—sBEAR IN no (GE ASK FOR 


GRIZZLY 


Reg. U.S. Pot. OF 
BRAKE LINING 
| Grizzly Syncro-Set®, Sitvertip® and Saftibond® 
SILVERTIP is also ovoiloble with Grizzly’s Brake Linings + Precision Built Heavy Duty 





foctory-applied bonding agent for Saftibond-ing 
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nile K SOTO 
—=HIRE-DOME 


. . With America’s most advanced 
engine design and Power Steering! 


Its the ear of the vear for performance! 


De Soto's new Fire Dome engine delivers more 


power from every drop of gas... tremendous 


power reserve for hills and straightaways ... 
on regular fuel! 

Its the car of the year for greater safety 
and comfort! New Power Steering lets you 
turn the wheel with one finger. Parking is 
easy ... hydraulic power does the work! 

De Soto also offers Power Brakes, Electric 
Window Lifts. Solex Heat-Resistant Glass. . . 
plus No-Shift Driving at its best. Go see this 
sensational new car—today! 


DESOTO DIVISION. CHRYSLER CORPORATION 


POWER STEERING is 
easy as dialing a telephone. 
Road control is greater... 
and parking is child’s play! 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX i 


86 


MW hite sidewall tires, when availaile, are optional equipment. 


n “You Bet Your Life” every week on both RADIO and TV NBC networks 
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Twice AS MANY 
Twice AS EASILY 


Drivers like the new Trico Soft-Rubber Blades because 
they give the cleanest wipe ever seen. 
YOU'LL like them — 
— because they fit ALL FOUR types of wiper arms 
without adaptors. No more fumbling on the 'shield ! 
— and because Trico’s new metal Stock Organizer 
Cabinet puts the right blade or arm at your finger 
tips. No more fumbling on the shelf! 
Fifteen million television screens are telling car drivers 
about them. That’s why sales are breaking all records. 
Your jobber will help you cash in. Phone him! 





METAL STOCK 


ORGANIZER 
Cabinet D-102 
for Shelf or 
Counter 





























VY, 





BUILT 10 LAST LONGER 


The ULTRA START is a NEW Exide Battery. It has many new features 
with strong consumer appeal. And it’s jam-packed with highly 
charged selling ammunition. For the ULTRA START contributes three 
ways to longer battery life: 


S 14 V/ u Mithe corrosion-resistant grid alloy, resists a 
battery’s most destructive enemy—grid corrosion caused by 


overcharging, the cause of 60% of all battery failures. 


ACTIVE MATERIAL. new formula, so effective that 


ES \ it is possible to take full advantage of an acid solution of 


lower specific gravity (1.260 full charge). 


P ORMAX practically indestructible plastic separators. 


Extremely resistant to heat and acid... flexible and tough. 


Low internal resistance increases cold-weather starting ability. 


PLUS Vitrex Retainers . . . Element Protector . . . Plastic 
Connector Shields . . . Plastic Vent Caps... Improved Seal- 


ing Compound . . . Shock-resistant Container. 


SELL THE COMPLETE EXIDE LINE 


Batteries to fit needs of all motorists 


Each battery in the Exide line is top-rank in its Exide HYCAP— preferred because of its surplus 
starting power, long life and all-round 


respective class. For each is a product of Exide @ 
dependability. 


research laboratories—assurance of the ulti- i aha, 

; Exide SURE-START— Exide’s reputation builder 
mate in design, construction, performance. In through the years. 
addition to the ULTRA START, other Exide Exide STARTEX — Dollar value at a lower price, 
Automotive batteries are: but an Exide all the way. 


ORDER EXIDE BATTERIES FROM YOUR EXIDE DISTRIBUTOR TODAY 


THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 
Exide Batteries of Canada, Limited, Toronto 


“EXIDE", “PORMAX" and “VITREX” Reg. Trade-marks U.S. Pat. Of 
“SILVIUM” and “ULTRA START” TM. Reg. applied for 


U 
WHEN IT’S AN Exide YOU START 








RIABLE! 
We Oe CCURATE ! 


cece A merchandises 
headlight service 

eee and proves work 
after it is done! 








PHOTO-SCOPE 


HEADLIGHT TESTER 


can be rolled right up to the car 


You don’t need to make a big investment in 
equipment . .. and you don’t need a lot of floor 
space ... to accurately check and profitably cor- 
rect headlights “the Weaver way” 

The Weaver PHOTO-SCOPE Headlight 


Tester is an inexpensive and efficient machine for 





testing and aiming headlights. It is designed to be 
used close up to vehicles, and is available in 
Portable Model WX-45 (illustrated at right) 
and also in track-type Model WX-46. 
This equipment not only helps you handle 
headlight correction service, but it helps disclose 
opportunities for you to sell items related to head 
lights—you know, such items as sealed beam 
units, replacement bulbs, batteries, switches, Fer details, ee your avtherized Weaver 
rheostats, reflectors, fuses. and rewiring jobs Jobber, or write us for Bulletin SAJ-473 


WEAVER MANUFACTURING COMPANY, SPRINGFIELD, ILL, U.S.A. 
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| y sitomaL-stat for 
2 Double Face DUAL 
| 7 TYPE 1 CLASS A Potection! 
ons Lamps 


amber lens 
to front, 


red lens 
to rear. 





#7 SINGLE FACE 





"| want-them on my truck because Double 
Face Lamps give me Dual Protection. They 
signal to the side of the vehicle as well as iain i 
forward. This means that even when a “fr ‘ 
vehicle has passed the rear of my truck the APPROVED 
driver can still see my front Double Face 
Signal Lamp flashing. And Boss g 
don't forget, Signal-Stat. Double 
Face Lamps cost only a few pen- 
nies over that of their single face CORPORATION & 
units; and they are worth a Sots 3 
tune in Safety.” "i 


#6 FLANGE FACE 











77K FLAT BACK 





SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 








Quaker Supreme 
QUAKER TAIL PIPE GUARANTEED SAFE 
for 
ALL BRAKE FLUID SYSTEMS 


MOBILITY 


y Maintains mobility at ex- 

ly low temperatur 

NOW AVAILABLE 9 — “‘inuring a tree ond easy 
with the Quaker Tail Pipe = ”*** °*9°" 


Repair Kit Assortment 
QUALITY MADE 


To mix completely and 
leave broke ports free 
from damage. 


SIZES 
PINTS — QUARTS 
GALLONS 





PROFIT-WISE JOBBER! 


look into our 


Tail Pipe Deal 


- 
WE NEVER Electric Resistance A QUAKER LINE 
my SUBSTITUTE QUALITY Spiteri oe IS A PROFIT LINE 


a a 


< 
vy <— Guaranteed 


Sized Right ert ——E ’ St oT Original 
for > Equipment 
Perfect Fit TOUGH! Specifications 
Will withstand 
Wired-on Tag heats up to 


for Quick 2300 F. 
Identification 


$ 
* 








Visit Us At The Southwest Show - Booth 509 


% Southwestern Representative— | HIRSIG FRAZIER CO. 
% Southeastern Representative —- LAWRENCE M. HIRSIG CO. 


QUAKER SUPREME CHEMICAL Corp. 


MONTGOMERY, ALABAMA 
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Cevering Automotive Sales and Service 
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hey 


100% PENNSYLVANIA 


moTor O11 


YOU PROFIT AND SO DOES YOUR CUSTOMER 
. .. when you sell 100% Bradford-Pennsylvania 
VEEDOL OILS. 

For cars and trucks —- VEEDOL MOTOR OIL, 
“The World's Most Famous Motor Oil" goes far 
beyond mere “premium-type” oil performance! 
Veedol’s exclusive “Film of Protection” actually 
cleans motors as they run... i 
against corrosion and assures a smooth, powerful, 
easy-running motor. 

For tractors —~ 150-HOUR VEEDOL TRACTOR 
OIL — made specially for tractors — gives a full 
150 hours service in gasoline fueled tractors and 
cuts oil consumption in all tractors regardless of 
fuel used. Veedol Oils and Greases are sold through 
independent distributors . . . write for informatioa 
today! 


TIDE WATER 
ASSOCIATED OIL COMPANY 
Tulsa — Thompson Bidg. Atlante — Rhodes-Haverty Bidg. 


TIDE WATER 
== ASSOCIATED 
OiL COMPANY 


Tulso Son Francisco 





CHROME 
CL 


/ (/ 
COUNTS! ( 
Sealed Fower 


Chrome-Faced, Chrome-Alloy 


ETS 
Top Compression Ring ULL-FLOW RING S 


MD-50 


STEEL OIL RING 
Now Better Than Ever! 


NEW: Chrome-faced 
rails for double mileage! 


— Granosealed rail 
sides for greater flexibility! 
The only ring with the 
FULL-FLOW SPRING! 
Repeatedly proved best for 
OIL CONTROL 
EVEN IN 
BADLY TAPER.) 


; ig AND 
Note Mechanical . er A 7 OUT-OF-ROUND BoreEs 
* oenagion : vo 





@ CAN'T BLOCK ANY PISTON 
Oil HOLES! 


@CAN'T BLOCK ANY RING 
SLOTS! 


@ TWICE THE USUAL BEARING 
AREA for easier Starting 
and longer life! 
All rings in KromeX RING SETS are beveled, 


tapered, or finished to thread-line contact for 
s ° 

Pp 

quick seating and blow-by control 


TRUCKS? 
A PREMIUM SET FOR LATE-MODEL CARS AND 

C 5) GAN 
SEALED POWER CORPORATION, MUSKEGON, MICHI 


LD CARS! 
BEST 1% 

i ae, ee oe a 

SES 1 ie 


1952 
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POTLIGHTING Hz NEWS$S 











good mechanics—are definitely in 
“short supply” today. Executives of car 
factories, garagemen and franchised dealers are all 
generally concerned about the predicament. At a time 
when shop volume is running high and prospects are 
that new peaks will be reached by summer, there is 
good reason for the concern. 


Mechanies 


Listen to what one veteran garageman said last 
month: “I had to let one of my best mechanics 
zo yesterday. I happened to catch him getting by on 
a job. He didn’t do the work he had indicated on the 
repair order that he had done. At noon I called the 
line men together and explained why I had let him go. 
I’m hopeful that my doing that will keep any others 
from making that mistake. My problem is to find 
good mechanics, or almost any kind of mechanies 
today. I don’t know 
where to find them.” 


Factory executives 
“know the situ- 
ation. Listen to what 
M. E. St. Aubin, direc- 
tor of GM’s service sta- 
tion, said in an address 
last month: “We have 
been forced to employ 
mechanics too many 
young men of question- 
able ability’ due _ to 
competition for man- 
power from other indus- 
tries in recent years. 
“To compound our 
troubles the automobile 
has become a_ highly 
complex mechanism. It 
does not require as much 
attention, but what 
maintenance is required, 
needs more skill. Years ago a thin dime gapped the 
spark plugs and a good ear was the best engine-testing 
equipment. They are of little help today.” 


as 


“Plenty of mechanics 


Schools may be one answer to this so important 

problem. Hear what Carl T. Doman, na- 
tional service manager of Ford Division, said in a 
speech last month: “High-school principals should be 
sold that the automobile mechanic need not be an 
‘uncouth grease monkey.’ Once the school men see 
the possibilities in automobile service and begin to 
offer automotive courses, we need not fear a shortage 
of capable service people. Remember that in 1900 
only seven per cent of the children of high-school age 
were still in school, while in 1950 80 per cent were in 
school. Isn’t that a great reservoir for potential auto- 
mobile mechanics?” 
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work with a skint knuckle! 


=e 


A Georgian, Henry Darling, young and energeti 

Chevrolet dealer at Augusta, Ga., where 
the gigantic H-bomb plant is going up and with it a 
great demand for labor of almost every kind, has 
worked out his own answer to this predicament. He 
gives the details in an article beginning on page 110 


Copper may never again be in ample supply, said 
Defense Production Administrator Manly 
Fleischmann in an interview with SAJ editors at 
Atlanta last month. The solution must be substitution, 
he said. Meanwhile, he said, this industry may find the 
new-car quotas a little higher the last six months of 
this year than the first six. These first six months, 
particularly the quarter beginning April 1, will likely 
be the toughest on all industries, he calculated, with 
“the maximum chew-up of materials” taking place in 
that interval. “It is quite 
likely that in the third 
quarter we will be able 
to authorize some higher 
production of cars than 
in the second quarter,” 
he commented. Sheet 
steel, aluminum and 
lead are among. the 
metals expected to be in 
easier supply later this 
year, Fleischmann 
stated. Production of 
white-sidewall tires may 
be authorized later this 
vear in view of the eas- 
ing condition of the 
natural-rubber market, 
but he was reluctant to 
state that definitely in 

the interview. 

wouldn't even come to 


1.000.000 cars e&- 
mains 
the top estimate of any sources as to the production 
this calendar year. That would compare with 5,300,000 
in 1951. A roundup of what some factory moguls 
think of the outlook—as hazy as everyone knows it to 


be—begins on page 119. 


draws the spotlight this month as the site 
of the great Southwest Automotive Show 
Officials have reported expectations that this show, 
in which manufacturers will display a wide range of 
aftermarket products, may turn out to be the most 
widely attended of any of these annual affairs. Garage 
operators, car dealers and service managers from the 
entire Southwest are especially invited to see this 
merchandise on display, running into hundreds of 
thousands of dollars. The scene will the Sam 
Houston Coliseum March 20-23. 


Houston 


be 


95 








VALVE SHOPS 


14 different Shops and Kits 
to meet every need. 


ON PROFITABLE 
VALVE RECONDITIONING 
BUSINESS WITH MODERN 


EQUIPMENT 


VALVE 
REFACERS 


VALVE 
SEAT GRINDERS 


SEAT 
GRINDING 
WHEELS PILOTS 


Multiply your man-power with modern, precision built Thor Valve 
Shop equipment, now standard in thousands of progressive shops. 
Modern design, modern manufacturing methods bring new 
accuracy and speed to your work, eliminate re-work. See 

your Thor Jobber for a demonstration today! 


FREE CATALOG! 


Impact Wrenches Complete descriptions, specifica 
Drills tions and prices of Thor Valve 
Sanders Shop Equipment and other Thor 
Polishers Portable Power Tools. INDE- 

PENDENT PNEUMATIC TOOL 


re CO., AURORA, ILL. ELECTRIC * PNEUMATIC 


Fender Hammers 
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Promoting big Garage Volume 


7 THE middle of 1951, at about 
the end of the second year in the 
present location, the gross volume 


of Coker’s Garage in Amarillo, 
Texas, had increased one-third over 
volume for the previous year. 

In the calendar year of 1951, 
Coker’s gross volume in customer 
labor and parts was $65,875.24, of 
which $31,821.96 was customer 
labor and $34,053.28 was parts 
sales, the latter figure representing 
more than a four-time turnover of 
a fast-moving parts inventory that 
averages a minimum of $8,000. 

Early this year business con- 
tinued to improve for A. C. Coker, 
with fleet service added at a rate 
that compells expansion and addi- 
tion of two more stalls. 

There are five mechanics now 
and the service and parking space 
can accommodate eight to ten cars 
at a time. The building is 60 by 90 
feet, but out of the resulting 5,400 
square feet come two offices and a 
parts room, leaving only 4,600 
square feet for service and storage. 


By Baron Creager 
Southwestern Editor 


stalls, 
parts 
little 


To get the additional two 
Coker will re-arrange the 
stock and eliminate his own 
cubby-hole office. 

After ten years in the independ- 
ent garage business on his own, 
and in perhaps half a dozen loca- 
tions in that period, Coker is a 
firm believer in consistent promo- 
tion for the independent. He thinks 
an independent in a new location 
should spend up to ten per cent of 
his gross for advertising and pro- 
motion. 

“After a man is established in 
his location and is known 
tomers and prospects, or even after 
he is established in the same gen- 
eral section of a community, he can 
reduce his advertising expense in 
proportion to his favorable stand- 
ing,” said Coker. 

“In my opinion, an independent 
should never spend less than two 


to cus- 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 


per cent of his gross on advertising 
and promotion. Last year we spent 
more than three per cent and it was 
an excellent investment.” 

From Coker’s viewpoint, promo- 
tion consists of both advertising 
and alertness to opportunity. 

When a new-car dealership folded 
in Amarillo, Coker saw an oppor- 
tunity. He hired two mvuchanics off 
the defunct dealer’s line. Then, by 
using a little finesse and a little 
cash, he managed to obtain a list 
of that dealer’s owners. 

The list was 550 names long, but 
to each owner Coker mailed a per- 
sonalized letter, advising each that 
Coker’s line of mechanics included 
two experienced in servicing that 
make of car, and that all necessary 
parts were available. To doubly 
identify his garage, he obtained 
and mounted on his bui'ding a sign 
proclaiming service for the make 
of car involved. 

The following day there were 
seven phone calls, and five owners 
drove in for service. Within a week, 
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Mrs. Coker does all the letter writing for the firm, haven't been in for some time. Coker, shown in his 


including the perso 
cust Ts, new ¢ 





volume was up at least 20 per cent, 
with an average of two more cars 
per day in the shop than before 
the 550 letters were mailed. Sub- 
sequently, the car factory investi- 
gated, made the Coker garage an 
authorized service station and is 
flirting with Coker on an associate 
dealership, but he prefers to re- 
main in the repair business. 

“If a fellow could just know what 
promotion pays off the best,”” mused 
Coker. 

“But you can’t tell. Take those 
550 letters. They really brought in 
the business, but that was an un- 
usual case. Incidentally, we never 
use a straight form letter. Those 
550 were what they call “personal- 
ized,” but where there are only a 
few letters at a time, they are 
strictly on a personal basis, with an 
individual message. Form letters 
don’t go over. 

“We use letters, calendars, news- 
paper advertising, theater films and, 
of course, we make donations to 
this and that and advertise in high- 
schoo] papers, programs and such 
things. 

“Many people have mentioned 
our theater film to us. This is a 
sound film that runs for three min- 
utes. It is not all commercial, but 
devotes itself to some attractive 
motoring atmosphere, generally 
with impressive scenery in the 
background, with a voice describ- 
ing the scenery and geography and 
commenting on the pleasures of 
care-free driving. At the end, of 
course, is the Coker Garage signa- 
ture, by voice and also in print. 

“This three-minute sound film 

(Continued on page 206) 
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nal letters that go out to prospective office, last year spent three per cent of his gross on 
t rs and regular customers who advertising and various forms of service promotion. 


A part of Coker’s $8,000 parts inventory, which averages more than 
a four-time turnover in a year, is pictured below. A typical tool bench 
in the garage (bottom) helps explain how volume is achieved. 
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The Outlook 
for Rubber 


URING the past year the rubber 

industry bounced back from 
the jolt it was given in the months 
following the outbreak of the 
Korean War. Short of an all-out 
war, the industry is equipped to 
meet increasing military demands 
and civilian needs as well. 

In addition to expanded produc- 
tion facilities for types of synthetic 
rubber now in use, there were two 
other bright spots in the future 
rubber-supply picture. 

A tapering off of government 
stockpiling of natural rubber may 
begin soon. 

A new development in the syn- 
thetic - rubber field — oil - extended 
synthetic rubbers—shows promise. 

Improvement in the rubber’ situa- 
tion was apparent in 1951, as the 
industry used a near record of l1,- 
235,000 long tons of new rubber. 
Reactivation of government-owned, 
industry-operated synthetic-rubber 
plants made it possible to pour more 
than 750,000 tons of new synthetic 
rubber into production lines. 

Restrictions Are Eased 

Increasing supplies enabled the 
government to ease restrictions in 
August and December, 1951, as 
well as in January of this year. 
Still further relaxation may come 
in 1952, when consumption may ex- 
ceed by a substantial margin the 
usage in 1951. 

Among other controls ended 
January 1 was the restriction on 
the use of new rubber, except butyl, 
which is the inner-tube type of syn- 
thetic. Lifting of restrictions on 
the production of passenger-car 
tires for replacement purposes will 
have important effects. 

Continued high demand, coupled 
with limitations, made it impossible 
in 1951 for manufacturers to re- 
store inventories that were seri- 
ously depleted by the post-Korea 
buying sprees. Increased produc- 
tion now possible will enable manu- 
facturers to restore those inven- 
tories and meet what is expected 
to be the largest replacement-tire 
demand in history. 


In spite of high military demand for such items as these tires for 
B-47 jet bombers, there should be enough tires for civilians also. 


Contemplated cutbacks in auto- 
mobile production should have the 
effect of making even more tires 
available to the replacement market. 

Tire production in 1951 included 
66,000,000 passenger-car tires and 
17,600,000 truck and bus tires. In 
1950, production was 78,598,174 
passenger-car tires and 14,155,842 
truck and bus tires. 

Demand for the so-called “cold 
type” of GR-S synthetic rubber 
continued to gain at a faster pace 
than production facilities could be 
expanded in 1951. Consumption of 
the GR-S type, used widely for 
tires, was up more than 53 per cent 


Will the supply of tires 
be plentiful in the days 
ahead? What about other 
products made of rub- 
ber? Here’s how the sit- 
uation looks, according 
to information furnished 
principally by The Rub- 
ber Manufacturers Asso- 
ciation headquarters. 
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in 1951, totaling 640,000 long tons. 

The synthetic-rubber plant at 
Houston, Texas, operated by the 
Goodyear Tire & Rubber Co., was 
said to be the largest single pro- 
ducer of GR-S in 1951. 

This plant also pioneered in de- 
velopment of the oil-extended syn- 
thetic rubbers. These rubbers ap- 
pear to have great value in extend- 
ing the nation’s total supply of 
rubber. At the same time they 
provide a high-quality material 
that is easier to process. 

The industry now has had ex- 
perience with more than 690 dif- 
ferent types of synthetic-rubber 
polymers. New ones appear each 
month, with many finding special 
application in products where they 
have proved superior to other avail- 
able materials. 

Consumption of butyl rubber, 
used in inner tubes, was up 8.52 
per cent in 1951. Neoprene, which 
also has various automotive appli- 
cations, was up 14.2 per cent. 

The ever-increasing qualities of 
synthetic rubbers available to man- 
ufacturers made possible an in- 
crease in the tempo of the govern- 
ment’s natural-rubber stockpiling 
during 1951. Although the exact 
total of the stockpile objective is 
not public, it is thought by some 
that it will be achieved in 1952. 

(Continued on page 162) 
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A Million- Dollar Contest Set 


| excitement and 
spectacular re- 
sults, the Indianapolis 
“500” has a hard time 
outranking the “Lan- 
der Speedway Clas- 
sic,” a dealership-wide contest con- 
ducted during January by Lander 
Motors, Inc. (Dodge-Plymouth), 
Atlanta. 

Total sales for.the dealership in 
January were $1,114,748 — more 
than double the December, 1951, 
figure. 

Every department went over its 
quota. 

Used-car sales accelerated from 
120 units in December to 273 in 
January. 

What kind of secret “supercharg- 
ing” was used to achieve a record 
like that, in view of the slow busi- 
ness experienced by many firms 
during January? 

“We wanted to get all our per- 
sonnel into a ‘selling’ mood,” said 
President John H. Lander. “Our 
business was down in November 
and December. We decided a con- 
test that would include every mem- 
ber of our organization was the 


Used-car sales led the field with 158 
per cent of quota in this competition. 


By M. M. Wilcox 


Assistant Editor 


best thing to get sales rolling.” 
As has been true of Lander Mo- 
tors’ successful contests in the past, 
sincere enthusiasm of all employees 
was the driving force for outstand- 
ing results, both in the winning 
used-car department and in other 
departments. Behind this enthusi- 
astic response was a great amount 
of detailed planning by company of- 
ficials and department managers. 
The midget-race theme was se- 
lected as one that would have an 
appeal to the employees and lend 
itself to attention-getting promo- 
tions. A miniature race track was 
set up in the showroom, and a 
smaller race track was set up in 
each department. Toy cars were 
placed on the tracks, their positions 
indicating the daily progress of 


The racers on this miniature track—exhibited in the showroom during 
the contest—indicated the position of the various departments each 
day. The gold-plated trophy for the desk of the manager in the de- 
partment with the highest percentage of quota for the previous day 
and the toy wrecker for the lowest are shown in the center of track. 


each department to- 
ward its quota. Daily 
contest bulletins for 
employees were writ- 
ten in the language of 
the track. 

In addition to the grand prizes 
at the end of the contest, weekly 
“lap” prizes were awarded. Each 
department was allotted money to 
be spent for intra-departmental 
promotions, chosen by the depart- 
ment manager. Total prize money 
approximated $2,600. 

“One important point was the 
way quotas were set,” said Lander. 
“Each department manager was 
asked to set a quota for his own 
department. Then ali department 
heads met and approved these 
quotas, taking into consideration 
the performance of each depart- 
ment during the preceding six 
months. 

“This prevented any friction be- 
tween departments as the contest 
moved along. Nobody could say he 
thought another department’s quota 
had been set too low. 

“Also, every department had to 
meet its quota in order for the 
grand prizes to total $1,000. If 
only four departments had met 
their quotas, prizes would have been 
$800. Three quotas would have 
meant prizes totaling $600.” 


Used Cars Shot Ahead 


The used-car department won the 
first prize of $600 by attaining 158 
per cent of its quota. 

“There were two factors respon- 
sible for our sale of 273 units dur- 
ing the month,” said Evans Hall, 
Jr., manager of the used-car de- 
partment. “The first was the at- 
titude of our salesmen. The second 
was the attitude of the public. We 
had more people come by our lots 
in January than in December. 

“Our salesmen were more en- 
thusiastic in their approach to cus- 
tomers in January. The men sub- 
consciously let down in their selling 
efforts during December, when sales 
were 120 units. But when they be- 
came excited over the contest, they 
had a much more positive approach 
to customers. They worked early 
and late. They went all out to sell. 
And they felt they were going to 
sell.” 

Hall spent $150 in prizes to spur 
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competition among his men. First, 
he offered $50 to the wife of the 
man who sold the most cars. A $25 
prize went to the wife of the sales- 
man placing second. 

“The wives really got interested 
in the contest,” Hall said. ‘They 
tried to find leads on prospects. And 
they didn’t complain if dinner had 
to be kept waiting while a deal was 
closed. 

“We took the money directly to 
the wives, instead of sending it to 
them by their husbands. We wanted 
them to feel they had really won 
the cash, to spend as they wished.” 

Hall divided his salesmen into 
two teams and gave $75 to the team 
tallying the most sales during a ten- 
day stretch of the contest. A wide 
variety of intra - departmental 
awards was used by other depart- 
ment managers. 

About 2,000 post cards were 
mailed to used-car prospects during 


Money really wasn’t thrown around 
in the way this gag shot of John 
Lander giving a “lap” prize to Used 
Car Sales Manager Hall might indi- 
cate. Prizes during the contest 
added up to $2,600, including 
prizes to wives of car salesmen, in 
addition to the employees. 


The winnahs! Department managers and company officers are pictured 


at the presentation of gran 
They are (I. to r.): 
assistant new-car manager; 


Vice-President Thos. 
“Randy” Smith, secretary-treasurer; Evans 


d prizes by President Lander (in racer). 


I. Smith; “Chuck” Collins, 


Hali, Jr., used-car manager; Carr Suter, manager of parts department; 
E 


Harry Mayer, 


the contest and an offer of 50 gal- 
lons of free gasoline with the pur- 
chase of some models was made. 

“We have a continuing program 
of direct mail and other promotions 
to attract customers,” said Hall. 
“I am convinced that our record 
during the contest was the result 
of ‘selling’ our own personnel, ra- 
ther than selling the public directly 
by advertising. 

“It wasn’t just the extra money 
that put the contest across. It was 
the spirit of competition. Our men 
could hardly wait to see the daily 
bulletins on the progress of each 
department. They were excited 
about the contest and they enjoyed 
it.” 

The used-car department won 
two of the three “lap” prizes, given 
to the department having the 
highest percentage of its quota for 
a single week. 

The methods used to keep interest 
in the “race” at its peak until the 
last lap was finished were almost 
endless. They were developed by 
company officials, department man- 
agers and the employees them- 
selves. 

A midget racing car 
rowed and placed in the showroom 
beside the replica of the race track. 
Naturally this drew a lot of com- 
ment from customers, as well as 
keeping employees reminded of the 


was bor- 


contest. 
Two “trophies” were circulated 
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truck manager, and 


Lowery, director of service. 


daily among the department man- 
agers. A handsome ash tray with 
a miniature gold-plated racing car 
adorned the desk of the department 
manager with the highest percent- 
age of quota for the previous day. 
A toy wrecker and broken-down 
car, mounted on an ordinary, un- 
finished board, had to be exhibited 
by the manager with the lowest 
percentage. 

Office help and other employees 
for whom quotas of work could not 
be set were given a chance to par- 
ticipate in the incentive competi- 
tions. General office employees, for 
example, drew names of car sales- 
men. The office employees who 
held the names of the men selling 
the most units received awards of 
$10 to $20. Of course they did 
everything possible to encourage 
the salesmen whose names they 
held. 

Perhaps the best example of how 
the contest caught on with all em- 
ployees was the “burial” of the 
truck department, which took place 
at about the half-way mark in the 
race. The new-truck sales quota 
had not been reached at that time, 
which would have meant a reduc- 
tion in the grand prizes if the trend 
had continued. 

So when employees gathered for 
one of the weekly reports on the 
progress of the contest, everybody 
except employees of the truck-sales 

(Continued on page 172) 
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ere a Pair of Trays 
an Beat Four Aces 


Plastic trays are useful for more than 
carrying dishes in a restaurant, this 
Texan found. Here’s how he uses them! 


By C. Thomas 


cof? Is too easy for an indepen- 
dent shop with one or two 
men to overlook small details, think- 
ing the time wasted is too little to 
worry about,” said Edwin Miller, 
owner of Miller Motors, Victoria, 
Texas. 

But he doesn’t go along with this 
thinking. 

Restaurant-type trays are one 
detail Miller uses to conserve time 
and avoid lost motion. These trays 
can be found in restaurant supply 
houses in almost every small city. 

In tearing down a job, whether 
on the floor or later at the bench, 
Miller uses the trays to good ad- 
vantage. Before starting a job, he 
gets a tray and collects the tools 
that will be needed on that particu- 
lar job. Later there will be no get- 
ting up and from under to hunt the 
tools. 

Holds All Parts 

Another tray is used to hold the 
parts as they are disassembled. 
When disassembling has been com- 
pleted, Miller takes the tray of 
dirty and greasy parts to be 
washed. At this time he also takes 
an extra minute to wash and rinse 
the tray, assuring him of having 
clean trays and not dirty ones lying 
around to be washed before using. 

After the parts have been washed, 
they are placed on the clean tray 
and taken to the bench for examina- 
tion. Parts that will have to be re- 
placed are set aside. Then it is a 
simple matter to go to the parts 
room and collect the new parts with 
the assurance that none will be for- 
gotten. This method prevents the 
mechanic from finding out that a 
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part or two is missing when the job 
is half completed. 

Trays reduce lost parts to a min- 
imum. Parts scattered here and 
there often are overlooked, even 
though they are in plain sight. 

“The trays help a great deal in 
organizing the work,” Miller said. 
“Each mechanic can easily gain an 
hour’s extra time during a full 
working day by using the trays.” 

In a week’s time a mechanic could 
save enough to earn a full day’s 
wages. With most jobs figured on a 
flat-rate basis, the shop owner earns 
more too. 


Keeps Shop Clean 


3eside helping to facilitate the 
work, the trays have another ad- 
vantage. Greasy parts are dumped 
on the tray, which can be cleaned 
easily and quickly, instead of on the 
floor or on the bench. Cleaning 
floors and benches is an unpopular 
chore for any shop. 

“Dirty benches slow 
work,” Miller commented. “It be- 
comes impossible to keep your 
hands clean. Your soiled hands rub 
off on the tools and parts, making 
them hard to handle. 

“When you make it a habit to 
wash and clean the trays, you will 
soon find that as you do this you 
will also wash the tools you have 
been using. Then, every time you 
pick up a tool it is clean and ready 
to work with. 

“Furthermore, organized work 
and a clean shop attract customers 

especially those with late-model 
cars. It is this type customer that 
makes a shop, for he is preventive- 


down the 


hy 


Top picture shows how mechanics 
use one tray to hold tools needed 
for a job and another to contain 
parts as they are removed. All 
washed parts and new parts neces- 
sary for a job are gathered on a 
elean tray (bottom photo). This 
method protects the benches also. 


maintenance conscious. He does not 
wait until his car breaks down be- 
fore bringing it in. He can be 
counted on to come in regularly. 
And it is the regular customers you 
can depend on.” 
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Co-owner O. K. Batler, who 
makes a point of being on the 
service floor most of the time. 
here greets a service customer. 


V View 


Brings Customers 


a grote volume increased and an 
impressive number of favor- 
able comments were recorded by 
the Coker-Butler Pontiac Co. of 
Oklahoma City, Okla., after a series 
of somewhat different television 
programs that showed mechanics 
actually performing repair opera- 
tions, with sound. 

The programs contributed ma- 
terially to a 75 per cent increase in 
service volume within two years 
after the dealership was acquired, 
according to the owners, Charies B. 
“Chick” Coker and O. K. Butler. 

Service volume was at a low ebb 
in September, 1949, when Coker 
and Butler took over as new own- 
ers of a long-established dealership. 
The series of television programs 
was conceived to round out a policy 
which requires everyone connected 
with the dealership to “treat people 
right.” 

The television programs, 
Coker, introduced customers 


said 
and 


“People who had never been 
in our shop felt they were 


on 
basis.” 


a personal-acquaintance 
said an Oklahoman in 


evaluating his TV advertising. 


: 
% 


By Baron Creager 
Southwestern Editor 


prospective customers to that part 
of a dealership they seldom see, 
and wiped out, like a windshield 
wiper sweeps away the rain, some 
mistaken conceptions of what hap- 
pens after a service salesman takes 
a customer’s car. 

“Those television programs took 
the audience right into all the de- 
partments of the shop,” explained 
Coker. 

“There was no stage setting in- 
volved. Well, we did make it a 
point to have the place good and 
clean. But otherwise, the setting 
was just what anyone would see, 
watching some specific shop opera- 
tion. This required, naturally, that 
the TV technicians bring their 
cameras, their lights, their equip- 
ment and talent right to our shop. 

“We showed various mechanics 
doing various operations. We even 
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took the TV audience into our parts 


department and we included an 
undercoating job. When the series 
was completed there wasn’t much 
left to imagination of the customer 
or prospect. 

“And in these programs we in- 
troduced the principal mechanic 
who ‘starred’ in the production, and 
after the introduction the mechanic 
was referred to from then on by 
first name. 

“That was one of the most prof- 
itable features of the series. Cus- 
tomers recognized our men and 
called them by first name. The gen- 
eral effect was very good, too. The 
manner in which the programs 
were handled, with dignified fa- 
miliarity, made people who had 
never been in our place feel that 
they were on a personal-acquaint- 
ance basis with employees shown in 
the programs.” 

Having completed the series that 
took TV audiences on an _ install- 
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ment tour of the dealership, Coker- 
Butler suspended TV late last year. 
But a new series was being pre- 
pared for telecasting starting in 
February. 

Another feature of the policy, 
“treat people right,” is the relation- 
ship that is sought between owners 
and customers. 

Any car owner who drives in for 
service is almost sure to find him- 
self shaking hands with and taking 
an introduction from, one of the 
two owners. 

From 7:30 a. m. until 6 p. m. 
either Coker or Butler posts him- 
self on the service floor and one or 
the other is the first to greet the 
customer, even before the service 
salesman enters the transaction. 

Many customers are so surprised 
at being greeted by one of the own- 
ers they are skeptical of the intro- 
duction. Numerous have been the 
comments, “This is the first time 
that ever happened to me,” accord- 
ing to Butler, who spends most of 
his time on the service floor, since 
service and parts is his normal 
realm of supervision. Coker devotes 
most of his time to sales and office 
management. But policy calls for 
presence of one of the owners on 
the service floor except when emer- 
gency intervenes. 

A third effective feature of the 
“treat people right” policy is the 
manner in which the dealership 
uses comments accumulated from 
business-reply post cards. Familiar 
to most dealers, this is the card 


“Well, yes, in a way it 


Service Manager Frank P., “Scotty” Scott (left) confers with Coker on a 
complaint sent in under the return-post-card system. Scott and Coker 
work together to satisfy each customer who has a “beef.” 


that invites customer comment on 
work done. It goes out on every 
repair order within three days 
after the work is done and it bears 
the order number so that unsigned 
comment may be identified. 

Through these cards, on which 
there is a 25 per cent return, com- 
plaints have been materially re- 
duced. As the cards come in, they 
are passed around to mechanics in- 
volved. 


. 


*s good news—for us!” 

















“A mechanic hates to have a 
card come in,” said Butler, “that 
bears a complaint about some fea- 
ture of the work done. The result 
is that mechanics are more inter- 
ested in doing good, clean work 
that satisfies customers. They are 
paid well and their remuneration is 
not affected one way or another by 
the usual card. It is their pride 
that is at stake. 

“Just to show the trend of brick- 
bats and bouquets, cards represent- 
ing typical comments are read in a 
monthly service meeting, but in 
this meeting individuals aren’t 
singled out.” 

In event of a complaint, Frank 
P. Scott, veteran service manager, 
attempts to make an adjustment 
satisfactory to that customer. If the 
complaint is of an explosive or deli- 
cate nature that Scott cannot per- 
sonally handle, the problem then 
goes to Coker. 

“We are determined to have the 
customer satisfied, even if it costs 
us money,” declared Coker. “In 
satisfying complaints, we have 
spent a substantial amount of 
money, but the policy pays. 

“Only once in two years did we 
have a complaint that could not be 
satisfactorily adjusted, by us or the 
zone office. We did everything pos- 
sible, but the customer refused to 
be placated, and left us. Then, one 
day, months later, he drove in 
smiling and is again giving us 
business.” 
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Nash 
Has New 
Suspension 


Fee: front-end suspension and 
redesigned bodies, styled by 
Pinin Farina, Italian custom-body 
designer, highlight the 1952 Am- 
bassador and Statesman models in- 
troduced by Nash. 

Called the “Airflex” suspension, 
the front-end treatment is used on 
both models. Vertical coil springs, 
extra long and flexible, are placed 
above heavy steering knuckles to 
take direct vertical loads. The usual 
heavy front cross member is elimi- 
nated, reducing wnsprung weight 
and resulting in better riding and 
handling qualities. 

Rear coil springs are coupled 
with torque-tube drive to reduce 
transmission of road noises into 
car. Low-frequency spring action 
is controlled by four direct-acting 
airplane-type shock absorbers. 

“Road-guide” front fenders that 
rise above hood line, greater in- 
terior roominess and an increase 
of 25 per cent in glass area on the 
four-door models are some features 
of the restyled bodies. 

An improved six-cylinder, over- 
head-valve “Super Jetfire” engine 


With the “Airflex? front-end suspension, vertical coil springs are placed 
above heavy steering knuckles to take direct vertical loads. 


powers the Ambassador. Horse- 
power has been increased from 115 
to 120 and bore of the engine is en- 
larged to 34% in. A “direct-draft”’ 
horizontal carburetor of the Uniflo- 
Jet type has replaced the downdraft 
carburetor used previously. 

Power plant of the Statesman is 
a six-cylinder, L-head engine, with 
horsepower increased from 85 to 
88. Engine stroke has been in- 
creased to 4% in. The Uniflo-Jet 
downdraft carburetor is used. 


Pik he MN] 


The Dual-Range Hydra-Matic 
transmission is optional equipment 
on both series. 

“Squeeze-type” exterior door han- 
dles of a new design lie close to 
door panel. Gas-tank filler pipe is 
situated in the upper portion of the 
right tail light, which is hinged for 
easy access. 

The instrument panel has been 
redesigned, with instruments pro- 
tected from glare in a recessed sun- 
shield extension of the cowl line. 
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To Prevent These Tragedies— 


"em a driver becomes involved 


in a traffic crash and attempts 
to excuse himself on the grounds of 
brakes not holding or a blown tire, 
he simply isn’t sticking strictly to 
the truth. 

While something like this may 
have occurred, the real cause was 
neglect of the automobile by the 
driver and the mishap generally 
should be listed as due to human 
error, 

The same individual who will 
guard against unfortunate even- 
tualities by carrying insurance and 
visiting his doctor and dentist regu- 
larly will have little hesitation in 
driving a car he knows is not me- 
chanically safe or, more often, when 
he does not know whether it is in 
good condition or not. 

Most of us are procrastinators to 
some extent and many of us do 
not have the mechanical knowledge 
to discover defects, so many cars 
would deteriorate dangerously were 
not something done to remedy the 
situation. 

Accident investigation all along 
the Eastern Seaboard during the 
late ’20’s revealed that an alarm- 
ing number of automobiles were 
dangerously defective. Aware of 
this, officials strove to secure volun- 
tary preventive maintenance and 
the percentage of defective cars re- 
vealed by these campaigns was tre- 
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By CAPTAIN W. L. GROTH 
Safety Engineer, Virginia State 
Police and chairman of Inspection 
Committee, American Association of 
Motor Vehicle Administrators. 


mendous. This revelation was all 
the more disturbing upon consid- 
eration of the fact that many 
drivers who were well aware that 
their cars were defective would not 
present them for inspection. 
Dangerous driver actions gen- 
erally cannot be anticipated and 
remedied, but mechanical defects 
can be sought out and repaired be- 
fore trouble comes. It must be re- 
membered also that the driver of a 


defective car is not only risking his 
own neck—passengers, occupants of 
other cars with which he is in- 
volved, as well as pedestrians, can 
suffer innocently. 

With this in mind and to leave 
no stone unturned in the campaign 
against traffic tragedy, the Com- 
monwealth of Virginia obtained the 
necessary legislation for semi-an- 
nual inspection periods in 1932. 
This program has been in effect 
with no major changes ever since, 
with the exception of a suspension 
from January, 1944, to July, 1947, 
when the war caused insurmount- 
able shortages of personnel and re- 
placement parts. Throughout its 
entire history, it has been adminis- 
tered by the Safety Department of 
the Virginia State Police. 

Upon installation of such a pro- 
gram, two courses are open to the 
legislators. The state can set up 
its own inspection stations or pri- 
vate stations can be appointed. 

In Virginia, the latter course 
seemed the wiser one and was 
adopted. Official stations could only 
be utilized at great expense and 
serious inconvenience to the public, 
for Virginia’s large rural sections 
could not justify official state sta- 
tions, yet it would be unreasonable 
to require long trips to central 
areas where stations could be lo- 
cated. Accordingly, a system was 
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Brakes headed the defects found 

with 16 per cent needing adjust- 

ment. Lights were second with 6.42 
per cent needing service. 


We Recommend Our § 
Nalety Inspection 


inaugurated whereby private gar- 
ages and repair shops, fully equip- 
ped to perform repair work, were 
asked to apply for inspection privi- 
leges. 

Before approval, the garage or 
repair shop is required to have a 
good reputation, to have been in 
business at least a year and to have 
a satisfactory physical layout. 
There must be also a demand in the 
particular location for the station, 
since stations are kept to a com- 
fortable and workable minimum to 
assure better supervision. A fee 
of 50 cents per inspection is allowed 
for each inspection conducted. 

Not only is the station 
thoroughly investigated but all me- 
chanics who will perform repair 
work under him must be certified 
In addition, each mechanic must 
attend a yearly instruction period 
of lectures and visual aids con- 
ducted by specially-trained state 
police personnel. It is interesting 
to note that many mechanics have 
been attending these courses since 
their inception, in 1934, and that 
some have gone in business and 
have appointments of their 


ownel 


now 


own. This is encouraged since such 
owners are known to the state po- 
lice and thus ease the problem of 
supervision. 

Each trooper is responsible for 
the stations in his regular terri- 
tory, where he investigates any 
complaints, provides assistance and 
advice and pays periodic visits to 
ascertain that all is well. How- 
ever, initiative and_ self-reliance 
are encouraged as far as is 
sistent with necessary supervision 

After investigating a complaint, 


con- 


Details of this Virginia 
program will be of par- 
ticular the 
trade in Texas, where an 
inspection program was 
enacted recently. Regis- 
trations in Texas number 


about 3,500,000 vehicles 


interest to 
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the trooper findings, 
with a recommendation, to the 
Safety Department and action is 
taken there if it is thought to be 
justifiable. This action can 
sist of a written warning, of which 
a record is kept, suspension cf the 
station’s privileges or if an indi- 
vidual mechanic is found to be at 
fault without the owner’s knowl- 
edge, in the absence of culpable 
neglect by the owner, the mechanic 
can be suspended and cannot par- 
ticipate in the program anywhere 
During 1951, the privileges of 29 
stations and 22 mechanics were 
suspended and 73 letters of warn- 
ing were issued. 

Inspection periods run from May 
1 through June 15 and from Octo- 
ber 1 through November 15. These 
45-day periods allow plenty of time 
for the public to be served with a 
minimum of inconvenience. How- 
ever, one of the worst headaches of 
the program arises from the re- 
luctance of many car owners to 
present their cars early rather than 
wait until the last minute and jam 
the stations until they cannot be 

(Continued on page 204) 
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HOW 


The old NRA days have nothing 
on the automotive industry when 
it comes to “alphabet jargon.”’ As 
examples, try to identify as many 
as 25 of these. You’re good—if you 


do. If you recognize 30, you are 


ma 
“Me tages, 0.0 0 


Vere 


c 


MANY DO YOU 


ide Sty vg? P 
wage 
sie 


RECOGNIZE? 


probably eccentric. Don’t believe 
any man who says he knows 35 of 
*em. All aren’t represented, but 
most of them are. If you’ve found 
the time to check on these, turn 


to page 148 to check yourself. 
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How We Collect 


Past-Due 


Accounts 


Sometimes it’s the fault of the shop itself 
when customers don’t pay. Here is what one 
West Virginian discovered—and what he did. 


By WILLIAM POLAND 


General Manager, Union Sales Co., Martinsburg, W. Va. 


W: BELIEVE that at least 20 
per cent of past-due accounts 
result primarily from dissatisfac- 
tion with price or customers’ mis- 
understanding of the amount of 
service received for their money, 
rather than lack of funds. 

Either we failed to explain to 
the customer what work was being 
done and charges for that work, 
or we failed to give ar approxi- 
mate estimate. Or perhaps we did 
not realize how unfamiliar the 
customer was with the costs of 
labor, parts and time involved. 

Often the trouble in past-due ac- 
counts was that people felt they 
weren't getting their money’s 
worth. They registered protest by 
not paying. 

We discovered this through our 
policy of handling customer dis- 
satisfaction by personal interview 
at their places of business. Now 
we’ve done something about it. 

Sitting down and explaining to 
the customer with the repair order 
in my hands, I go over it item by 
item and make clear to him exactly 
what he is paying for. Over 50 
per cent of our past-due accounts 
will settle happily right on the 
spot and prove their renewed con- 
fidence in us by returning for car 
servicing. I don’t think the same 
results could be gained by tele- 
phone or repeated monthly state- 
ments. Collections should be a per- 
sonal matter to be taken up with 
the customer. Past-due accounts 
have proven more than a seeming 
resistance to pay. They may be a 
result of several factors that ori- 
ginate with dissatisfaction with 
service or lack of clarity in han- 


dling a situation. So the customer 
takes it out by not paying. 

Only last week I called on a man 
who brought his car in regularly 
but in recent months appeared to 
be slowing down. There was an 
overdue account on a large bill for 
straightening a front bumper, re- 
moving a grinding noise and re- 
pairing the windshield wiper. It 
was only after a few minutes of 
discussion that he revealed his con- 
victions that we had overcharged 


him, that he wasn’t getting his 
money’s worth. 

I patiently explained to him the 
amount of time put into straighten- 
ing a bumper and how it was done, 
the hourly rate that a body and 
fender man was paid, the time in- 
volved in locating a grinding noise 
and repairing the windshield wiper, 
I put these figures down and 
totaled them for him. We were 
both businessmen figuring out costs 
of production. He quickly agreed 
that the charge was a reasonable 
one and settled without a word of 
complaint. I finished my business 
with him by inviting him to watch 
a bumper or fender straightening. 

I can give you another instance 
of a past-due account that was 
settled peacefully by explaining 
costs and delving into actual work 
involved. 

Mr. P = was another 
regular of ours. He brought his 
car in for a brake job. We relined 
his brakes and the next day a wheel 
cylinder started leaking. In due 
time, past-due account sent me to 
his office. He said he thought our 
price was exorbitant and unjust on 
the brake job. He doubted an ade- 
quate job was done or he wouldn’t 
have had the cylinder leak. 

Again, we went into careful ac- 
tounting of what a brake job 
takes. He was surprised to learn 

Continued on page 165) 


By calling on the customer at his place of business, explaining the 
reasons for each item of the bill and discussing any dissatisfaction, 
Poland (left) has been able to collect 50 per cent of the past-due 
accounts on the spot—and have the owner return for other services. 
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H°v has Henry Darling, Inc., 
Chevrolet dealership at 
Augusta, Ga., been able to almost 
eliminate labor turnover, even 
though the firm is situated in what 
has been called one of the six most 
critical labor-shortage areas in the 
country ? 

An elected management commit- 
tee, a profit-sharing plan and a 
management-incentive plan have 
been three important factors in the 
over-all program to make the com- 
pany a pleasant and profitable place 
to work. 

The dealership has about 75 em- 
ployees. During the past year only 
two men have left the front shop, 
both on doctors’ orders. One man 
from the parts department was 
called into military service. One 
stenographer resigned for mater- 
nity reasons. 

The only department in 
turnover is still a problem is the 
paint and body shop. And Henry 
B. Darling, Jr., president, and other 
executives of the company are 
working on that. 

Good employee relations cannot 
be attained overnight by following 
a few rules, Darling would be the 
first to say. But when added to 
good basic relations, the three prac- 
tices mentioned above have helped 
to round out the program. 

The management committee can- 
sists of six members, elected an- 
nually by the personnel in each de- 
partment. There is one represen- 
tative for the parts department, one 
for truck service, one for passen- 
ger-car service, one for sales, one 
for accounting and one to represent 
the colored boys. 

When any member of a depart- 
ment has a complaint or a sugges- 


which 
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By M. M. Wilcox 


Assistant Editor 


tion to make regarding the opera- 
tion of the department, he talks to 
his representative on the manage- 
ment committee, rather than going 
to the department head or to one of 
the executives. Most of the em- 
ployees will talk more freely to the 
representative than to the “boss,” 
Darling has found. 

The representative then brings 
the problem up at the next meet- 
ing of the management committee. 
The commitee meets on the second 
and fourth Tuesday in each month. 
Meetings are on the employees’ 
own time, usually at the end of the 
day, since the employees themselves 
found this was more satisfactory 
than for all six to find a suitable 
time during working hours. 


Minutes Tell the Story 


If requested, Darling meets with 
the committee. Otherwise, the 
minutes of the committee and its 
recommendations are turned over 
to Darling for action by company 
executives. 

One example of the way the 
management committee has helped 
to promote better relations was its 
work with the payroll situation. To 
cut accounting expenses, Darling 
felt that the former system of pay- 
ing employees once a week should 
be revised. The company tried pay- 
ing once a month, which caused a 
good deal of protest. Next, pay- 
ment on the 15th and the last day of 
the month was tried. But some em- 
ployees still objected. The manage- 
ment committee suggested payment 
every two weeks, which satisfied 


the employees and achieved a re- 
duction in accounting costs from 
the origina! system. 

“In many cases, a complete ex- 
planation of a situation is the only 
action that is needed,” Darling 
said. “Once the reasons for an 
action or situation are understood, 
the employee is satisfied.” 

The management committee has 
done much to increase cooperation 
between departments since em- 
ployees have a better understanding 
of the operation of departments 
other than their own. 

Recently, for example, the me- 
chanics felt that work could be 
speeded if one man in the parts de- 
partment was assigned to handle 
their parts orders from a special 
position at the rear of the parts de- 
partment. The parts department 
agreed to try it on a temporary 
basis. 

When this system was actually 
put into effect, the mechanics found 
some definite disadvantages that 
they had not thought about. 

Profit-sharing systems have been 
tried by a number of dealers. Dar- 
ling is still working to develop a 
plan that will be best for employees 
and the firm. 

“From what I have observed, 
the two chief difficulties with most 
profit-sharing plans are attempting 
to compensate for low wages and 
salaries with such a plan and put- 
ting too small an amount into the 
plan,” Darling said. 

He believes that first of all it is 
necessary to pay each employee the 
prevailing salary or wage in the 
locality for that particular job. 
Then put enough into profit shar- 
ing so the employee will feel he is 
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getting something. And let every 
employee share in the plan. 

Darling put a profit-sharing plan 
into effect in June, 1950. For the 
last six months of the year 20 per 
cent of the gross profit before taxes 
was allotted for the plan. Addi- 
tional 15 per cent was designated 
for “management incentive.” 

The total amount paid under 
these plans in the last six months 
of 1950 was the equivalent of 
slightly more than one week’s pay 
per month per employee—or at 
what would be an annual rate of 
about three months’ pay—if the 
entire amount had been distributed 
on the basis of employees’ wages 
and salaries. 

A revised plan for the profit 
sharing, under which five per cent 
of the gross profits before taxes 
will be paid in cash to the em- 
ployees and 15 per cent set aside 
for a retirement fund for em- 
ployees, is now being developed, 
subject to government approval. 
Under an approved plan, money 
going into the retirement fund 
would be exempt from federal 
taxes. 

All employees participate in the 
profit-sharing plan, the amounts 
being determined by the individ- 
uals’ wages and salaries. 

Hand in hand with the profit 


a 


— 
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Miss Maxine McCall of the parts department developed a card index 


system to handle back orders effic 


-ntly. She is one of the employees 


who have received incentive awards for their outstanding work. 


Barney Lattimore (right) of the paint and body department, who is 
representative on the management committee for the Negro employees, 
listens to a suggestion he then will bring up at the next meeting. 


gl? 


sharing goes the management- 
incentive plan, to which 15 per cent 
of gross profits before taxes is 
allocated. Bonuses from this fund 
are awarded to department heads 
for outstanding work. 

“Profit sharing should include all 
employees,” said Darling, “but in 
addition, there should be some way 
to reward individuals for doing an 
outstanding job That’s where 
management incentive comes in 

“In addition to managers and as- 
sistant managers, the manage- 
ment-incentive fund is used to re- 
ward exceptional cooperation and 
productivity on the part of any em- 
ployee. Some 15 persons in this 
category last year received such in- 


centive compensation, which ran as 
high as $300 a person. 

“His job is an important part of 
an employee’s life. And employees 
are important in the life of a com 
pany. 

“When the employee and the em- 
ployer work together with sin- 
cerity, fairness and frankness, then 
both of them profit. That’s what 
we are trying to do.” 





The simplest way to get an 
idea of shock-absorber con- 
dition is to bounce the car. 
A comparison test using a car 
with good shocks often shows 
the customer the difference. 
Lower photo illustrates the 
push-pull test for shocks re- 
moved from the vehicle. 


Profits in 


SHOCK REPLACEMENT 


By Hal M. 


NY garageman who sets his 
mind to it can more than 
double his shock-absorber replace- 
ment sales,” said W. J. McCready 
of Mack’s Axle Service, front-end 
specialist at Miami, Fla. 

“Shock replacements and service 
are among the most neglected items 
and from 25 to 50 per cent of the 
cars in operation are a fertile field 
for added profits in this line,” he 
said. 

“On the whole, front-end shops 
and dealers get more of this work 
because they make a point of test- 
ing for it and selling the customer 
on its importance. The lube man 
also has a good chance to sell shocks 
in any shop, for much of this work 
continues to be left undone. It’s 
easily bypassed in favor of more 
insistent jobs. 

“The average car owner is not 
‘shock-conscious’ until he has a 
collapsed or broken spring, very bad 
steering and braking or severe 
front-end trouble that gives him a 
sea-sick ride—all of which condi- 
tions can be caused or aggravated 
by poor shocks. 

“Unfortunately, there is no test- 
ing equipment to show the cus- 
tomer the condition of his shocks 
in an open-and-shut demonstra- 
tion, and some drivers get so used 
to a poor ride that they are~hard 
to convince. 

“It often takes specialized sell- 


66 
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Newsome 


ing and a careful explanation of 
how the whole front-end action, in 
particular, depends on good shocks. 
Most front-end men won’t guaran- 
tee a job—and some won’t even do 
one—unless shock replacements are 
included when needed. 

“About two-thirds of the cars 
coming into our shop have air- 
plane-type shocks. Seven per cent, 
or more, of these need _ replace- 
ments, depending on the age of the 
car. About one-third of the cars 
coming in have the type of hydrau- 
lic shock that can be serviced. Only 
about five per cent of these need 
replacements, but 75 per cent need 
fluid. On older cars in some areas, 
50 per cent or more will need new 
shocks.” 

Shock profits, both for parts and 
labor, are fully equal to those on 
other jobs. On the airplane type, 
a typical pair costs the customer 
about $14, including installation. 
The shocks cost the shop around $7, 
leaving a parts profit of about 
$4.50, including the profit on bush- 
ing kit. Actual time to make the 
installation is around 30 minutes 
and the labor charge to the cus- 
tomer averages $2.25 to $2.50 out 
of the $14. 

A new pair of serviceable hy- 
draulics costs the customer slight- 
ly more than $40. The shop pays 
around $23 for the shocks, giving 
a parts profit of around $10. An 


installation charge to the custom- 
er of about $8 is included in the 
$40. Time required for installation 
is approximately three hours. Profit 
on rebuilt shocks of this type is 
good too. 

If the shocks have been neg- 
lected very long, there is a good 
chance for the shop to sell a lot of 
needed front-end work. Replacing 
bad shocks often narrows down and 
shows up other front-end trouble 
and makes the job easier to sell. 

The simplest and _ best-known 
test for bad shocks is bouncing 
the car up and down by lifting 
sharply on the bumper. If there 
is another car with good shocks 

(Continued on page 168) 
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By E. S. Harris 


fe appreciation for good, hon- 
est workmanship has not de- 
creased in the same ratio that 
skilled workmanship in general has 
skidded downward in the last few 
years. There are more buyers for 
the first-rate, painstaking mainte- 
nance job than there are places for 
them to buy it. 

Several operators have proved 
by their very existence on gasoline 
alley today—that the world will 
make a path to the door of the shop 
that will do a better repair job. 

If the customer has been clamor- 
ing for, and been satisfied with, the 
“ordinary” job in a handy, modern- 
istic surrounding, then many of the 
thousands of independents in the 
industry long ago would have lost 
out to the close-in, well-financed op- 
erator with the price of all the at- 
tractive eye-catchers in the book. 

No matter where you travel, you 
find a line of cars in front of Joe’s 
Garage or Fred’s Repair, although 
there is a Super Emporium in easy 
distance that could easily handle 
that bit of extra volume with plea- 
sure—if it could get them to come 
over. 

What is it that Joe or Fred or 
Whosoever has that the other fellow 
hasn’t got? 

It isn’t just friends, or price or 
neighborhood location that gets 
them the business and keeps them 
rolling. It’s their pride of work- 
manship reflected in a better-than- 





Front-wheel readings can be taken quickly (top photo), but a thorough 

operator won't overlook a kingpin and bushing job, will locate steering 

gear on high point after an alignment job and detect worn kingpin 
hole in support arm. He'll check rear axle housing for bend. 


average job for the customer. They 
may be specialists turning out bet- 
ter tune-ups, better lubrication 
jobs, better brakes and better steer- 
ing work. Or maybe they special- 
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ize in better workmanship—period, 
selling it in all jobs. 

The fact of the matter is that 
price and personal attention aren’t 


the reasons for customers taking 
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their cars to certain operators. If 
you visit one of these shops you'll 
soon see that the cost of the job may 
be the highest in the vicinity and 
the operator supports no public-re- 
lations staff whatsoever. He may 
be alone in his shop or have a few 
productive assistants who are kept 
as busy as the boss turning out the 
work. Little time is available to 
salve or butter the customer. 

Ask the customer why he patron- 
izes the shop and his answer will 
depend on the type of man he is. 
If he’s mechanical he’ll outline the 
special attention each job gets. If 
he doesn’t know a spark plug from 
a tail pipe, he’ll point out the better 
performance, better ride or what- 
ever appeals to his sense of what’s 
proper and what he wants from his 
automobile. 


Fewer “Short Cuts” Used 

In any case, it will boil down to 
the fact that the shop in question 
probably resorts to fewer “short 
cuts” and probably tosses in a few 
extra operations on each job to give 
the finished product the name of 
“fine workmanship” that appeals to 
many more customers than are able 
to find the places to buy it. 

One customer reported that his 
usual source of service work had 'be- 
come so large departmentalized and 
efficient that they could turn out al- 
most anything except a complete 
job. They met him with the glad 
hand and gave him every chance to 
mention his troubles and get his or- 
der written up. 

So far as each item mentioned 
for repair or service on the repair 
order was concerned, the workmen 
were well-trained and conversant 
with the operations necessary to do 
the job. As each portion of the job 
reached the department where the 
work was to be done, the specialist 
in the department turned out his 
part of the work—and the car 
moved on. When the customer re- 
turned for his car at the specified 
time, it was ready on the parking 
lot and the bill was figured and 
ready at the cashier’s window. Just 
about everything that usually 
brings in complaints was done 
properly. 

The only trouble was that the 
coordination in the follow-through 
ended when the car reached the end 
of the line—and no one made sure 
that the whole line of operations 
turned out a complete and satisfac- 
tory job. They left the last step 
the test—to the customer. 


14 


Hurried brake-shoe installations 


needed drum turning or various hydraulic troubles. 


(above) can result in oversight of 
A properly cali- 


brated distributor (below) won’t please the customer if timing is 


retarded to allow for carbon 


They forgot that a customer test- 
ing a job on his own time is not as 
impersonal as a shop tester. Minor 
adjustments he found necessary 
were magnified in his mind until 
when he brought the car back for 
the extra work he felt they had 
flubbed the whole deal. 

Now he takes his car to a shop 
that is far less efficient in the write- 
up but takes an all-fired strong in- 
terest in turning out a job that 
corrects the trouble the guy is wor- 
ried about. They find out exactly 
what’s troubling him, make the nec- 
essary repair and then check to find 
out if the repair cured the trouble 
before they return the car to him. 


deposits in the firing chamber. 


Just one method of supplying what 
the customer wants. 

It’s surprising how many good 
little businesses are thriving on 
the specialties fancied by - the 
younger set. Often their cars are 
so old that established businesses 
never think of contacting them 
for service business. Yet they an- 
nually sink far more money into 
their jalopies than new-car driv- 
ers do for parts and service and 
extras. They buy flashy appear- 
ance items special mufflers and 
performance accessories as well 
as standard parts for regular re- 
pairs. They know where the ope- 

(Continued on page 172) 
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New CAR Free SERVICE 
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New Truck Free Service 
TOTAL NEW TRUCK EXPENSE 
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NEW CARS USED CARS 
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So.o 
~~ RECEIVED 





USED TRUCKS 





On HAND _ 





Over Act 3 








REPORT OF OPERATIONS 


es 


PERATIONS” = 





Told Simply — 


YEORGE Jones started selling cars in 1916 
G and has since operated and owned a half 
dozen or more dealerships in Texas and Okla- 





homa. Now president of George Jones Motors, 
Inc., at Corpus Christi and a partner in an- 
other Ford dealership, Hargis Motor Co.. 
Houston, he has found these two forms in- 
valuable in giving him a simplified, but com- 
plete, picture of where he’s “at.” 

He tears the report shown at top of this 
page into strips so that the parts manager, 





for example, can see exactly his operations 
but cannot see what the car sales and shop 
departments are doing. 

As to the daily report form at right, Jones 
says that by using such a report “you'll know 
more about your business than you ever 
thought that you would. 

“With this simple report you can know 
what your gross profit is in every department, 
whether it’s the 10th, 15th or 25th,” he said. 
“You won’t have to wait until the 10th of next 
month to find out you’re going broke.” 


SC AND Reeceseserp Cans 


Contracts in Transit 
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NEWS BRIEFS o7 24: 


White Sidewalls When? 
Maybe Later in °52 


HEN will the production of 
white sidewalls be permitted 
by the federal government? 

Manly Fleischmann, defense pro- 
duction administrator, told editors 
of SAJ last month in an interview 
at Atlanta that permission may be 
granted this fall or a least before 
the end of 1952—but he wasn’t at 
all firm in his prediction. 

The natural-rubber market is 
improving rapidly, he admitted, and 
supply isn’t at all the bother that 
copper and some other metals are. 

The average white sidewall re- 
quires from one to two more pounds 
of tree rubber than the non-white- 
sidewall variety. 

President H. E. Humphreys, Jr., 
of United States Rubber Co. issued 
a statement last month in which 


He tried the blow torch and finally set afire some grease and oil under 
the hood of this 1940 Chevrolet. Experts tried lighted cigarets, shorted 
wires and the blow torch, and then succeeded in destroying the car only 
by drenching the upholstery with line. Sy ed at Atlanta, Ga., 








he asserted that the government 
ban should be removed immediately 
because it was causing black mar- 


by State Fire Mashal F. E. Robinson, the demonstration showed how 
difficult it is for a car to catch fire accidentally. Robinson said arson 
is suspected in 90 per cent of automobile blazes in which cars are de- 


kets and international traffic in stroyed. State police and fire-insurance investigators were spectators. 


Dealer personnel from the Southeast have been attending training pro- 

grams on 1952 Lincoln and Mercury models at this new permanent 

service school for the Southern region at the Ford assembly plant, 

Hapeville, Ga. O. L. Carlson is regional service manager. Temporary 

service schools in the South were set up at Houston, Dallas, Memphis 
and Jacksonville by the Lincoln-Mercury Division. 


white sidewalls. He said produc- 
tion could be started 30 days after 
the ban was lifted. 

“The NPA stopped production of 
white sidewalls one year ago to 
save natural rubber for the stock- 
pile,” he said. “That stockpile is 
now at a safe level and there is no 
longer any justification for a con- 
tinuation of the restrictions.” 

He said that about 9,000,000 
automobiles were equipped with 
white sidewalls when the ban took 
effect. 


Virginians Name Nichols 


Stanley Nichols of Stanley Nich- 
ols, Inc., Covington, Va., has been 
named president of the Alleghany 
County Automobile Dealers Associ- 
ation. Vice-President James G. 
Saunders and Secretary-Treasurer 
Cecil G. May are both of Clifton 
Forge. Directors include Jess W. 
Wright, Covington, and Miles Eller, 
Clifton Forge, it was reported. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





AUTOMOTIVE 
INDUSTRY 


Tennesseans Will Ask 
Tax-Law Change 


HE public relations committee of 

the Tennessee Automotive As- 
sociation met last month in Nash 
ville to approve final arrangements 
for the promotion of a campaign in 
Tennessee to repeal the 16th amend- 
ment to the constitution of the 
United States. O. W. Dresslar is 
chairman of the committee. 

A substitute amendment would 
place a ceiling of 25 per cent on all 
income, corporation, inheritance, 
and gift taxes. Legislatures in 28 
states have adopted such resolu- 
tions. 

Universal C.1.T. Opens 
Two Branches in Texas 


] NIVERSAL C.I.T. Credit Corp. 
has opened branches at 918A 
North Englewood St., Tyler, Texas, 
and 513 West Texas Ave., Baytown, 
Texas. 
Charles Neighbors is manager of 
the Tyler branch and Gordon S. 
Hulgan heads the Baytown branch 


R. E. Milner of Jackson 
Is “Man of the Year” 


E. “DUMAS” Milner, 35, own- 


e er of Milner Chevrolet Co., 
Jackson, is Mississippi’s outstand- 
ing Young Man of 1951. He was 
presented the state Jaycee Distin- 


Mr. Milner 





—<_—_—__—— 


f 


\ 


WAYNESBORO, 





Mr, Thomas Henderson 
Waynesboro, Virginia 


Dear Mr. Henderson: 


just such a car. 


service echedule, 





VIRGINIA 


137 GEST main STREET 
(Aeros bow High Shoot 


MOTOR COMPANY mee: 


USED CAR @RANCH 
(335 @EST MAIN STREET 
At Jemcmee Ot Rewses 290 & (7 
Om 601) 


February 11, 1952. 


Oceasionally we are privileged to have the opportunity to offer 
our customers @ car which is truly exceptional. The 1980 Dodge 4-Dr. 
Sedan Coronet with @ro-Matic Transmission which we have in stock is 


This car was sold new seventeen gonths ago to a resident of 
Roanoke who is now working in our Parte Departaent ae Parte Manager. 
The actual mileage is 21,000--only eighteen months’ use on the car. 


It is clean as a pin. Featured extra equipment includes custom 
heater, defroster and air-conditioner, powerful eight~-tube custom 
radio, beautifally-tailored seat covers, exhaust deflector, horizontal 
grille and trunk guards, This car sold new for $2,415. 


An authorized Dodge dealer has performed all the services on thie 
vehicle since it was new. It has enjoyed regular greasing and o1)-change 
attention. Check-ups every thousand miles, and has just had @ complete 
motor tune-up and 20,000-mile inspection in accordance with the Dodge 


1 sincerely feel that thie is an exceptional car--one that offers 
the best in quality and equipment. I am able to offer this unit at a very 
low price, and would be pleased to show and demonstrate it to you at any 
time. Just call 2277 or 7131 and ask for se. 


Yours for Better Driving, 
BAUOHER MCTUR wane 
CO bas 


By: C, 9, Baugher 


WE AIM TO TAKE CARE OF OUR OWN 





More and more dealers in used cars are finding it a good practice to 

have on hand, for a prospect’s information, the “life history” of the 

unit up for sale. This Waynesboro, Va., Chrysler-Plymouth dealership 

has gone a step further: It sends the history to known prospects for a 

particular type of used car, The result has been increased sales volume 
in that department, says Claude O. Baugher. 


guished Service Award at a recent 
banquet in Jackson. 

A native of Ethel, Miss., Milner 
was chosen from among 22 nomi- 
nees from all parts of the state. 

Milner began his career as an ac- 
countant with Major Oil Co. in 
Memphis. In addition to Milner 
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Chevrolet Co., his business inter- 
ests include Chieftain Pontiac Co 
at Brookhaven and Tractor Parts 
Co. at Jackson, as well as a number 
of other concerns. 

He is president of the Jackson 
Chamber of Commerce and is active 
in many civic campaigns. 
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§ Looking Ahead » 
"i 2s rile 0 ales 6 2 9 30 Tn 


March 20-23—Southwest Automo- 
tive Show, Sam Houston Colise- 
um, Houston, Texas. 

April 7-8 — Annual convention of 
Missouri Automobile Dealers As- 
ciation, Muehlebach Hotel, Kan- 
sas City, Mo. 

April 27-28—Spring convention of 
Automotive Wholesalers’ Associ- 
ation of Alabama, Hotel Whitley, 
Montgomery, Ala. 

April 27-29—Annual convention of 
North Capolina Automobile Deal- 
ers Association, Carolina Hotel, 
Pinehurst, N. C. 

May 5-7 — Annual convention of 
Automotive Engine Rebuilders 
Association, Municipal Auditori- 
um, San Antonio, Texas. 

May 16-17—Southeast Automotive 
Show Conference, George Van- 
derbilt Hotel, Asheville. 

May 19-20 — Spring convention of 
Southwestern Automotive Whole- 
salers Association, President Ho- 
tel, Kansas City. 

Aug. 24-26—Annual convention of 
Automobile Dealers Association 
of West Virginia, Greenbrier 
Hotel, White Sulphur Springs. 

Sept. 14-16—Annual convention of 
Kentucky Automobile Dealers 
Association, Cumberland Falls, 

Sept. 20-22—Annual convention of 
South Carolina Automobile Deal- 
ers Association, Ocean Forest 
Hotel, Myrtle Beach. 

Sept. 21-23—Annual convention of 
Arkansas Automobile Dealers 
Association, Arlington Hotel, Hot 
Springs National Park, Ark. 

Oct. 12-14—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 19-21 — Annual convention of 
Florida Automobile Dealers As- 
sociation, Sans Souci Hotel, 
Miami Beach. 

Oct. 26-28 — Annual convention of 
Tennessee Automotive Associa- 
tion, Noel Hotel, Nashville. 

Oct. 26-28—Annual convention of 
Automobile Dealers Association 
of Alabama, Buena Vista Hotel, 
Biloxi, Miss. 

Nov. 19-20—Annual convention of 
Oklahoma Automobile Dealers 
Association, Oklahoma City. 

Dec. 10-13—Biennial Automotive 
Service Industries Show, Muni- 
cipal Auditorium, Atlantic City. 

Feb. 14-18, 1953 — Annual con- 
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BALTIMORE AUTOMOTIVE WAGE SURVEY 
(Covering 1,358 employees of 31 dealers) 


JOB TITLE RATE PER MONTH 
a of bonuses & commissions) 


No. o! 
Employees High Low 
$650 $280 
425 260 
260 
260 
280 
305 
280 
300 
200 


Average 
$438 
345 
354 
292 
386 
340 
322 
336 
306 


SERVICE DEPARTMENT 
Service manager 28 
Assistant service manager 17 
Shop foreman 17 477 
Assistant shop foreman 2 325 
Body shop foreman 11 570 
Paint shop foreman 2 375 
New-car conditioning foreman 15 375 
Used-car conditioning foreman 9 412 
Estimator 4 390 


PARTS DEPARTMENT 

Parts manager 28 625 
Assistant parts manager 13 381 
Wholesale manager 3 500 


SALES DEPARTMENT 

General sales manager 

New-car sales manager 
Assistant new-car sales manager 
Used-car sales manager 
Assistant used-car sales manager 
Truck sales manager 

Appraiser 


OFFICE 

Office manager 

Chief accountant 
Comptroller or treasurer 


$74 
308 
419 


260 
251 


325 


325 663 
250 538 
250 $70 
250 478 
350 396 
217 476 
300 876 


380 
332 
550 


320 
260 


225 


FLAT RATE 


Cust. Labor Rate %Cust. Labor Rate 


STRAIGHT TIME 


Rate per Hour 


JOB TITLE 





No. of _-- 
Employees High 


High Low Aver. High Low Aver. 


$1.10 $1 60 $4.50 $2.25 $3.52 50 38 
65 96 3.50 1.75 2 


No. of 
Low Aver. Employees 
§ 43 
4 54 45 40 41 
80 1.28 236 3.8 . I 50 35 45 
Mechanic's helper 70 1.06 3 3.50 3 3.5 30 = 30 30 
Painter K 1.25 1 15 § 3 3.72 50 35 45 
Polisher & washer i 65 
Porter ‘ 
Car movers 3 1.00 .65 


Body & fender man 
Greaser 
Mechanic 





RATE PER WEEK BASED ON 45 HOURS 
STRAIGHT TIME 
No. of 


Employees 
Service salesman 58 $90.00 
Control-tower operator 6 90.00 
Parts delivery man 33 54.00 
Parts counterman 52 76.00 
General bookkeeper 23 85.00 
Asst. bookkeeper 32 74.00 
Car biller 20 79.00 
Title clerk 10 63.00 
Cashier 32 70.00 
Secretary 15 64.00 
Stenographer 12 65.00 
Typist 26 46.00 
Switchboard operator 24 54.00 


Average 
$66.00 
69.00 
38.00 
52.90 
62.00 
47.00 
41.00 
48.00 
47.00 
52.00 
46.00 
38.00 
42.00 


Low 
$44.00 
52.00 
30.00 
35.00 
36.00 
37.00 
37.00 
35.00 
34.00 
40.00 
35.00 
30.00 
32.00 


High 











This survey on automotive wage scales of 31 dealers in the Baltimore 
territory was conducted recently by the Automobile Trade Association 
of Maryland, under the direction of J. C. “Cab” Darrell, manager. 


Automotive Show, Dallas. 

May 21-23, 1953—Southeast Auto- 
motive Show, Dinner Key Audi- 
torium, Miami, Fla. 


vention of National Automobile 

Dealers Association, Civic Audi- 

torium, San Francisco, Calif. 
March 26-29, 1953 — Southwest 
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2 Car Production? Look— 


eo] F | ATTEMPTED to make predtc- 
tions at this time as to 
whether we shall have a buyers’ or 
sellers’ market or as to what our 
production for the year may be, 
I would have to do so on a highly 
conjectural basis,’”’ commented the 
top sales executive of one car fac- 
tory when asked last month by 
SOUTHERN AUTOMOTIVE JOURNAL to 
give his opinion on what dealers 
might expect during the remainder 
of 1952. 

Many others in the industry 
share his feeling. While some fac- 
tors in the production outlook can 
be pinned down rather definitely, 
the task of interpreting these fac- 
tors in terms of the future market 
is something else again. 

Productionwise, the picture 
seems brighter later on this year. 
Cutbacks planned for the second 
quarter are “rock bottom,” accord- 
ing to Henry H. Fowler, head of 
the National Production Authority, 
and production in the third and 
fourth quarters certainly will be 
no lower, he said. 


Will Goal Be Reached? 


A total of 930,000 passenger 
cars may be built under the second- 
quarter allotments, compared with 
1,006,000 permitted in the first 
quarter under NPA restrictions. 
Late last month, however, automo- 
tive people were doubtful that the 
first quarter goal could be reached, 
unless weekly production could be 
pushed well above the level at that 
time and held there for the re- 
mainder of the quarter. 

Announcement that the U. S. 
Army Air Forces was returning 
several million pounds of aluminum 
to civilian output, plus speculation 
that other materials might be re- 
turned (except copper), was a 
hopeful factor. 

While authorizing production of 
930,000 passenger cars in the 
second quarter of 1952, under the 
controlled materials plan NPA has 
allotted the industry steel for only 
900,000 units and copper for 800,- 
000 units. 

As the months go by, the amount 
of steel and aluminum available for 
civilian products is expected to in- 
crease, but government authorities 
and industry leaders see no hope 
for additional copper. 


About 3,750,000 cars will be pro- 
duced in 1952, George R. Curtis, 
chief of the Automobile Branch of 
NPA’s Motor Vehicle Division, told 
the New Automobile Dealers In- 
dustry Advisory Committee last 
month. This would be “about the 
same as the annual output in 1947 
and 1948,” he added. 

“Midsummer demand will out- 
run production,” he also stated. 
Two important factors seem to bear 
out that prediction. 

Industry spokesmen estimate 
that 3,000,000 cars will be junked 
this year. This would mean that 
more than 75 per cent of production 
would be required for replacement. 


Expansion Seems Likely 


An expansion of the market 
seems likely because of a generally 
high employment level as defense 
production gets rolling in the early 
months of the year. In spite of 
the high cost of living and high 
taxes, a lot of people will have 
more money to spend. 

A differing opinion on the de- 
mand-supply ratio was expressed 
by Manly Fleischmann, administra- 
tor of the Defense Production Ad- 
ministration, in an interview with 
SAJ editors last month. 

“It is unlikely that there will be 
any real stringency (of new cars) 
by the middle of the year,” he said, 
although he pointed out that in 
many sections of the country Cadil- 
lac was unable to meet its demand. 

Both passenger-car and_ truck 
sales in the last six months have 
exceeded production, according to a 
recent statement by William J. 
Cronin, managing director of the 
Automobile Manufacturers Asso- 
ciation, while stocks of motor 
vehicles in dealers’ hands have de- 
clined steadily. 

Meanwhile the automotive indus- 
try has fought continuously to be 
recognized as “defense supporting” 
and essential by production authori- 
ties. Efforts have been made to 
assure the best use of the nation’s 
basic materials during the transi- 
tional period in defense production 

In commenting on the further 
curtailments in the automotive in- 
dustry during the second quarter, 
L. L. Colbert, president of Chrysler 
Corp., said: “This further slash of 
automotive civilian activity is not 
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Colbert of Chrysler 


necessary, coming as it does so far 
ahead of dates for volume delivery 
of most military item.. We are cer- 
tain that the further curtailment 
in our industry will not produce a 
single extra gun, or add one tank, 
or one fighting plane. 

“We question the necessity of 
the personal sacrifice this action 
imposes on many thousands of 
wage earners and the dislocation it 
will bring to thousands of business 
establishments which participate in 
one way or another in our indus- 
try.” 

Here are typical replies 
from factory sales executives to 
questions on the situation sub- 
mitted by SOUTHERN AUTOMOTIVE 
JOURNAL: 

L. W. Smead, general sales man- 
ager, Ford Division, Ford Motor 
Co.—“Some cars were in a buyers’ 
market in 1951 and have been for 


Continued on page 


some 
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Smead of Ford 























Have you tried this 


source of labor? 


Disabled Folk 
Do the Job! 


Mills-Morris tapped into this supply 
to combat the current shortage. The 


results have panned out quite well. 


Wines someone with a partial 
physical disability applies to 


you for a job, what’s your reaction? 


Sure, it’s easy to say, “Sorry, 
but we can’t use you.” 

Chances are, you say it almost 
instinctively—especially if the per- 
son is a deaf mute or has only one 
arm or one leg. 

And, chances are, you’re turning 
away someone who in some in- 
stances can do a job as well, if not 
better, than an able-bodied worker. 
That’s right. Take the word of 
the president of a Memphis, Tenn., 
concern that recently received the 
American Legion’s National Award 
for Distinguished Achievement in 
hiring physically-handicapped vet- 
erans. 

The Mills-Morris Co., of 171 
South Dudley Street, a wholesale 
distributor of automotive parts, 
doesn’t believe in ducking the issue 
of hiring physically-handicapped 
persons. 
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Legion’s 


Achievement 


By Richard Lane 


Mills-Morris Co.’s winning 
American Legion’s national 
award is considered all the more 
remarkable because the company 
won without realizing it was com- 
peting for an award. 

The award was based on the ratio 
of physically-handicapped veterans 
to the total employees. The period 
of employment on which the com- 
pany was judged was from Jan. 1, 
1951, to July 31, 1951. During that 
period, Mills-Morris hired 40 men. 
Twenty—or 50 per cent—were vet- 
erans. Of the 20 veterans hired, 
ten—or 25 per cent of the total 
hired—had disabilities. 

This high ratio gave Mills-Mor- 
ris first place in Tennessee and fifth 
place in the nation. 

The award was presented to Mar- 
tin J. Lichterman, Mills-Morris 
president, by the Legion’s Tennes- 


The 
of the 


Bert Barnes (left), Tennessee commander of 
the American Legion, is shown presenting the 
National 


Distinguished 
Lichterman. 


Award for 
to President M. J. 


see Department Commander Bert 
Barnes at a banquet attended by 
600 representatives of business, la- 
bor, industrial and _ professional 
groups, local and state officials, Le- 
gion officials and representatives of 
other veterans organizations. The 
presentation was aired over a na- 
tionwide radio hookup. Inciden- 
tally, Lichterman is a Navy veteran 
of World War II himself. 

Principal speaker at the presen- 
tation was Vice Admiral Ross T 
McIntire, USN (MC), retired, 
chairman of the President’s Com- 
mittee for Employing the Physi- 
cally-Handicapped Week, and for- 
mer personal physician to Presi- 
dent Roosevelt. 

McIntire declared: 

“The strength of this nation 
stands as the chief reliance of the 
free nations in their strugele for 
a just and lasting world peace. 

“The nation’s industrial machine 
is being called upon for a perform- 
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ance, the magnitude of which fairly 
astounds tne senses and staggers 
the imagination. This gigantic un- 
dertaking—the greatest production 
effort that any nation has been 
forced to attempt— demands the 
abilities and skills of every worker. 
All are needed in the common ef- 
fort to build up the strength of the 
nation. 

“The fact that we are honoring 
the Mills-Morris Co. for its policies 
in employing qualified handicapped 
workers and for its employment 
record in hiring so-called disabled 
veterans shows that this com- 
munity and this state are aware of 
the contributions being made by 
the handicapped. 

“The American Legion award is 
the fifth such award given in Ten- 
nessee. I believe this award as- 
sumes national significance because 
the small businessman, in his own 
self-interest, must look to the 
handicapped today to help him get 
on with his work, whether it is 
war work or goods and services for 
our civilian economy.” 


The Work They Do 


What kind of work do these 
handicapped employees do at Mills- 
Morris? 

They are found in many depart- 
ments. For example, a one-armed 
employee is a deliveryman who 
drives a truck. 

Some of the physically-handi- 
capped workers, not necessarily 
veterans, have but one leg or one 
arm. One with two artificial legs 
found employment. Several deaf 
mutes have been hired. Pronounced 
physical defects are the exception 
rather than the rule, however. 

“The workers are persons with 
partial disability mostly,” Lichter- 
man explains. “In most cases you 
wouldn’t notice their disability if 
you saw them.” 

How has the employment policy 
worked out? 

“It has worked out very well for 
Lichterman declares. “We 
have found that the great majority 
of physically-handicapped persons 
when placed on jobs that allow them 
to use their best talents, do as well 
or better than normal persons. 
They are fired with determination 
and seem to appreciate the chance 
to make good. Perhaps it means 
more to them. 

“Many of the physically-handi- 
capped were hired through the per- 
sonal efforts of the late R. R. 
Meadows, long-time vice-president 
of Mills-Morris Co.,” Lichterman 
explains. “Mr. Meadows had a 


” 
us, 


Pat Gannon, past president of Old Dominion Automotive Booster Club 
B-35, Richmond, Va., gives a check for $1,000 to Mrs. Reita Robert- 
son, widow of “Robbie” Robertson. The check, a part of the “Robbie” 
Robertson Fund, was sent by Ernest I. Schwarz of Eis Automotive Corp. 
“This was one of the finest deeds performed in Booster history,” said 


George C. 


Valentine, first vice-president of B-35. “Also we wish to 


extend our thanks to Barrett Equipment Co., Elgin Machine Works, 
Warehouse Distributors and Dover Stamping Co., who are also par- 
ticipating in the fund.” 


genuine desire to serve and help 
others. 

“This great honor bestowed on 
us by the American Legion could 
not have been possible without the 
continued cooperation of our many, 
many friends among the manufac- 
turers, sales representatives and 
valued customers with whom we 
have had the extreme pleasure of 
doing business for more than 32 
years. 

“We hope that all who have the 
opportunity to help those less for 
tunate and handicapped in any way, 
will do so at every opportunity.” 

The Mills-Morris Co., established 
in 1919, serves the Mid-South 
through its headquarters in Mem- 
phis and ten branches. It employs 
about 300 persons in all, but the 
Legion award was based only on the 
ratio of physically-handicapped vet- 
erans to employment in Tennessee 

Hire the handicapped veteran 
it’s good business! 


Roark Buys Smith Interest 

3onny “Littlke Man” Roark has 
bought the interest of W. L. “Beer” 
Smith in The Motor Supply, At- 
lanta, Texas. The firm name, per- 
sonnel and operation will remain 
the same, Roark said. 


Fire Damages Kentucky Firm 

Covington Auto Parts Co., Cov- 
ington, Ky., was burned recently. 
Damage to the two-story building 
in which the company and another 
business were housed was esti- 
mated at $155,000. 
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R. L. Toepperwein Heads 
Car Parts Division 
R L. “TEP” Toepperwein, for- 
e merly in the city territory of 
Car Parts Depot, El Paso, Texas, 
now is head of the new fleet and in- 
dustrial sales division of the firm 
“Sales during the first six weeks 
under the new set-up indicate this 
will be one of our most productive 
divisions,” Toepperwein said 


Carey Automotive Undercoater 
has been taken on by Motor Parts 
& Supply Co., Inc., Mobile, Ala. 





Herm Teetor (left), advertising 
manager and a director of Perfect 
Cirele Corp., receives congratula- 
tions from PC President Ralph 
Teetor on completion of 25 years 
af service with the piston-ring firm. 
In addition to receiving a member- 
ship certificate in PC's 25-Year 
Club, Herm was presented a dia- 
mond lapel pin. 





Atlantic City Will Stage 
ASI Show Dec. 10-13 


TIVE long-awaited announcement 

concerning location of the 1952 
Automotive Service Industries Show 
was released Feb. 8 with a brief 
statement by D. H. Teetor, chair- 
man of the Joint Operating Com- 
mittee, advising that Atlantic City, 
N. J., had been chosen. 

Teetor, vice-president of Perfect 
Circle Corp., announced that De- 
cember 10 through December 13 
was chosen for the dates of the 


JOC Chairman Teetor 


Miller Co., Inc., Waco, Texas, is now doing business 
13th 
These photos give glimpses of the attractive and con- 
venient arrangement of the counter and display space 
“Emphasis is on convenient 


from this handsome building at 


and the stock sections. 


The huge Municipal Auditorium at Atlantic City, N. J., will be the site 

of the 1952 Automotive Service Industries Show in December. The show 

was last held here in 1946, the succeeding exhibitions being staged at 
Navy Pier in Chicago. 


world’s largest automotive trade 
show, with December 8 and 9 pre- 
sumably being reserved for the 
sponsoring associations’ national 
conventions. These are customarily 
held by Motor and Equipment 
Wholesalers Association and Na- 
tional Standard Parts Association 
preceding the opening of the giant 
automotive exhibition, now held 
every other year. Motor and Equip- 
ment Manufacturers Association is 
the other sponsoring body. 

While no additional details were 
immediately forthcoming, it is be- 


and Franklin. 


parking, fast service and efficiency,” 
Taylor, vice-president and general manager. 
Miller, who has headed the company since its found- 
ing. is president. The company has installed a modern 
machine shop since photos made at opening. 


lieved that the committee felt it de- 
sirable this year to choose an east- 
ern location to accommodate thou- 
sands of wholesalers clamoring for 
a change of location more conve- 
nient to those in the eastern half of 
the country. Statistics released fol- 
lowing the last two shows held in 
Chicago showed an overwhelming 
attendance from midwestern states, 
while attendance from highly-com- 
mercialized eastern areas was 
largely spotty. The ASI Show has 
not been held in the East since 
1946, and then at Atlantic City. 


said Julius H. 
Frank L. 
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Southwest Show Bows on 20th 


ye 275 manufacturers occupy- 
ing 535 booths and with 250 
Southwestern jobbers as sponsors, 
the Southwest Automotive Show 
opens its doors for the tenth time 
on March 20 for a four-day exposi- 
tion of automotive progress, in the 
Sam Houston Coliseum in Houston, 
Texas. 

This year the show is linked to 
a singular theme, “Parade of Auto- 
motive Progress,” to be carried out 
in the main by display of automo- 
biles of varying ages dating back 
to 1895. And exhibitors have been 
requested to go along with the 
theme by displaying their merchan- 
dise as it was first marketed along- 
side the dramatized, quality product 
as it is offered to the trade today. 
by the manufacturers. 

Again it is a capacity show, but 
this year’s promotion has been de- 
signed to create more interest and, 
‘hrough the “Parade of Automo- 
tive Progress” theme, set a new 
pattern for more constructive char- 
acter in attendance. 

With the wholehearted endorse- 
ment of President John Reynolds 
of the Straus-Frank Co. of Houston 
and other show officers, Manager 
Dean A. Johnson has spared no ef- 
fort to maintain the show in its 
position of regional leadership as 
claimed. 

Special interest booths have been 
added this year. These will in- 
clude an automatic transmission 
and diese] engine clinic, pulse gen- 
erator and jet engine displays and 
service booths for the NPA, the 
Texas Department of Public Safety 
Texas Highway Safety Council and 


By Baron Creager 
Southwestern Editor 


the Automotive Wholesalers of 
Texas. Booster cluks of the South- 
west will have charge of an in- 
formation booth. 

As in past Southwest shows, 
sponsoring jobbers are expected to 
keep abreast of developments by 
attending with their sales organi- 
zations for participation in con- 
ferences with suppliers. These con- 
ferences will be conducted by ap- 
pointment in advance between the 
hours of 9a.m.and 1 p.m. During 
those hours, only sponsoring job- 
bers are admitted. 

After those hours, again as usual, 
the trade will be admitted free and 
in the afternoons car dealers, inde- 
pendent repairmen and body shop 
operators, fleet owners and repre- 
sentatives, service station operators 


Show President Reynolds 
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and employees and others will have 
equal opportunity to inform them- 
selves on new developments and 
techniques. Show hours for the 
trade are from | to 6 p.m. each day 
except Saturday, March 22, when 
the show will remain open until 
9 p.m. 

The one big social event of the 
show is the traditional kick-off ban- 
quet, scheduled this year for the 
evening of March 19 in the Emerald 
Room of the Shamrock Hotel. For 
the occasion Clayton Rand, editor, 
author and commentator, has been 
engaged as principal speaker. 

However, there is one pre-show 
meeting expected by its sponsors to 
attract heavy attendance. This is 
a meeting called for 9 a.m., March 
19 at the Ben Milam Hotel in Hous- 
ton by President J. B. “Burney” 
Wilson and the Automotive Whole- 
salers of Texas. Wilson has issued 
a banket invitation to all Texas 
jobbers, regardless of national as- 
sociation affiliation, to join a discus- 
sion of the problems of Texas job- 
bers. 

Custom will be followed by the 
Southwestern group of the Automo- 
tive Affiliated Representatives in 
holding a business meeting, fol- 
lowed by a banquet. Many other 
meetings, institutional in nature, 
are also scheduled. 

In addition to President Reynolds 
and Manager Johnson, show officers 
are: John Patrick, first vice-presi- 
dent, Mountjoy Parts Co., and John 
McKinney, second vice-president, 
Van Norman Co., both of Houston: 
A. L. Barnett, treasurer, Storm- 

(Continued on page 210) 
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SPRING INSPECTION? 





omotive Health Clic 
spp mB 


MAKE - 
OWNER ionny 


ADDRESS __.. I 5: a 
Check the following items to see that they are operating properly listing recommended repairs, 


circling items requiring immediate repairs. i 
Note: Inspection does not include any repairs, adjustments, parts or material. 





formance. 
1. Road test for overall pe es = 
ngine Assembly — cleanliness, oi) filter, air cleaner, supports, fuel lines, pump, carburetor, 
c aa wiring, spark plugs, governor, pistons, bearings, clutch, cooling system, electrical -_ — 


oil Vacuum reading 
battery, lights, voltage regulator, generator, starter and crankcase 


~~ muff- 
i ; assembly, brakes, 
3. Wheels front suspension, hub cap, spare wheel, tie rods, drag link, steering , 
2 ler, ifold, tail pipe, spring U. bolts, shackles, shocks, transmission, differential, U. joint and lub- 
, Man . 0 


te i ammeter, heat indicator, ignition 
4. Interior and Instruments — fuel are oil — fasarigen en oo 

i i indshield wipers, sun visors, view floor mat 

switch, light switch, horn, wi ae oP 
5. Body — cleanliness, paint, bumpers, fenders, door locks and handles, window regulators, glass 


upholstery. : 
6. Tire — front: right and left; rear: right and left, and spare. 

| Fair Poor 
7. General Condition —- Excellent Good 


SUMMARY OF ALL REPAIRS NEEDED 











By E. M. Lowery 


Technical Editor 


AN! What a “bull” session ! 

We had gathered around the 
coffee counter at Charlie’s for the 
mid-morning cup. By “we,” we 
mean the service managers along 
what’s called “Auto Row”—inde- 
pendent operators and dealers alike. 
(That’s one of the good things 
about the “row” in our town— 
we are competitors, but we keep 
it friendly.) 

Several of the boys were back 
from service—had discarded their 
O. D.’s and/or Blues and resliimed 
their duties of “running” their 
respective shops. After a warm 
welcome had been extended these 
fellows, the conversation gradually 
settled down to “shop talk.” 

It was agreed by everyone that 
this should be the best service year 
in our history. With approximately 
53,000,000 cars and trucks in opera- 
tion throughout the country we 
couldn’t miss. With all of these 
units there js bound to be a great 
demand for all types of repairs 
and replacement parts. It was fur- 
ther agreed that we could make the 
repairs, but all had some doubts as 
to being able to get all of the new 
parts needed for replacement. In- 


This is a Suggested clinic form—one 
copy is to be handed the customer 
and one to be kept by the shop. 
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Fig. 


stead, we would have to conserve 
critical items—get our recondition- 
ing department in order and make 
the old parts give further mileage. 

One of the boys finally brought 
up the subject of Spring Tune-Up. 
This seasonal service, following the 
usual pattern of an engine tune-up 
(check this and that at a special 
reduction in price) has about lost 
its appeal to the motorist. Too 
many times they have bought this 
package and later learned the same 
work had been done a short time 
before under a_ differently-listed 
operation. 

Realizing that the continued in- 
crease in price and the anticipated 
shortage of new cars would force 
many owners to drive ’em awhile 
longer, Many suggestions were 
made as to what should be offered 
instead of the usual Spring Special. 
It was finally agreed that each shop 
should establish an “Auto Health 
Clinic” and invite their customers 
into their respective shops for this 
service, this service to consist of a 
road test and thorough examination 
of the vehicle to determine what 
items should have immediate or 
future attention. 

No charge should be made for 
this service and a copy of the find- 


1—Service each 8,000 miles or when oil is dirty. 


ings should be given the customer 
as a future reminder of the ve- 
hicle’s condition. We should rec- 
ommend to the customer the repairs 
that are needed but not try to sell 
items that are not. Nothing will 
cause us to lose a customer quicker 
than attempts to over-sell. 

The “clinic” examination should 
include: Brakes, wheel alignment, 
tires, cooling system, complete car 
lubrication, fuel system, electrical 
system, engine tune-up, body ex- 


Technical Editor Lowery 
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Fig. 2—Brakes are important. Be sure they’re right! 


terior cleaning and repair and a 
general tightening. 

After several months of driving 
in rain, snow and slush most all 
units will require a complete lubri- 
cation, consisting of chassis lubri- 
cation, repacking wheel bearings, 
repacking springs, draining, flush- 
ing and refilling transmission, dif- 
ferential and the crankcase, too. 

Repack universal joints (on 
Hotchkiss drive units). 

Service air cleaners and oil filters 
(Fig. 1). Brakes 

Here again winter driving is 
likely to have caused abnormal 
wear. Pull the wheels and examine 
brake lining, wheel cylinders, wheel 
grease or oil seals (seals that do a 
good job in cold weather may fail 
when the temperature rises), mas- 
ter cylinder or booster for leakage, 
linkage adjustment and wear. (This 
is a safety item—BE SURE.) 


Cooling System 


Drain and flush, add inhibitor, 
examine hose for deterioration, 
check thermostat (may be wrong 
for summer operation) and check 
circulation of coolant (a partly- 
clogged radiator will cause trouble 
in hot weather). 
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Fig. 3—Cleaning combustion cham- 

ber by carbon blast method with 

head on. A clean combustion cham- 
ber will improve the tune-up job. 


Fig. 4 (at right)—Plugs should be 

inspected and cleaned every 4,000 

miles. High-compression engines 
demand good plugs. 


Wheel Alignment 


Steering and Tires 


Examine al] steering parts care- 
fully for signs of wear. Check wheel 
alignment and examine all tires for 
cuts and bruises and ask about ro- 
tation. 


Below: Recommend a_ thorough 
spring-cleaning and touch up paint. 








April Issue: Fuel Pumps 


Repairing and testing fuel pumps, covering the im- 
portance of correct pump vacuum and pressure, will 
be Technical Editor Ed Lowery’s subject next month. 








Engine Tune-Up 
If the road test and examination 
indicate carbon in the 
combustion chamber, the ‘“Head- 
On” carbon blaster will do a good 
job. A clean combustion chamber 
will allow the ignition timing to be 


excessive 


set to normal and will restore power 
and increase gas mileage (Fig. 3). 


Spark Plugs 


Spark plugs (Fig. 4) should be 
cleaned and re-gapped every 4,000 


miles and replaced 10,000 
miles. 

Examine ignition points—clean 
or replace if needed and re-gap. 

Inspect all ignition wiring. 

Inspect carburetor, fuel 
and gas lines. 

Inspect the exhaust system. Muf- 
flers are likely to be rusted through 
and on verge of failure. 

Inspect the battery 
charging rate. 

Adjust regulator, if necessary 


every 


pump 


and test 


Body 


Inspect for rust, paint damage 
and proper operation of doors, glass 
regulator, locks, etc. 

After making this 
recommend to the owner the 
vices needed. 

(Continued on page 162) 


inspection, 
ser- 
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Automatic and Manual 
Chokes Featured on 


1952 Chevrolet 
Carburetors 


> PROVIDE smoother idling when 
the engine is hot, and more de- 
pendable accelerator pump action, 
modifications have been made in the 
idle system and the accelerator 
pump of manual choke carburetors 
used on the 1952 Chevrolet’s 216.5 
cu. in. engine, 

In the new idle system, only two 
calibrated holes are drilled through 
the cross bar of the cover (Fig. 1). 
An additional cored and drilled pas- 
sage has been added to the air horn 
which connects to the present idle 
passage at one end and vents into 
the float chamber at the other end. 
This construction tends to relieve 
more rapidly any build-up of gaso- 
line vapor in the cross bar and idle 
passages after a hot engine is shut 
off. In addition, this passage bleeds 
air into the mixture, allowing for 
more thorough mixing of fuel and 
air and resulting in better atomiza- 
tion of fuel. 

The accelerating pump system is 
revised in that the passage up into 
the cover and the pump jet are dis- 
continued. The new construction 
consists simply of a metered hole 
drilled directly between the pump 
discharge passage and the main 
venturi section of the carburetor. 
This construction places the me- 
tered discharge hole just slightly 
above the fuel level in the float 
chamber and eliminates anv lag of 
fuel iniection during quick accel- 
eration 

Tn addition, the accelerator pump 
inlet ball. screen and passage have 


Illustrations and technical data 
courtesy of Chevrolet Service 
News. 


been eliminated. The accelerator 
pump plunger vapor vent now acts 
as an inlet passage as well as a va- 
por vent. 

Automatic Choke Carburetor 

A new carburetor has been re- 
leased for use on Powerglide- 
equipped cars which features an au- 
tomatic choke mechanism (Fig. 2). 

This carburetor, in addition to 
the automatic choke, incorporates 
the new features of the regular car- 
buretor: relocated accelerator pump 
jet outlet, revised pump inlet, re- 
vised idle system, heavier flange on 
the cover and float bow! castings, 
and larger diameter cover screws. 

Operation of the carburetor is 
hasically the same as the past-model 
carburetor with the exception of 
the newly-incorporated choke sys- 
tem which is designed to insure 
proper starting and driving during 
all-weather operation. This choke 
system (Fig. 3) is comprised of a 
thermostatic coil, choke piston, 
choke valve and fast idle cam and 
linkage. It is controlled by a com- 
bination of intake manifold vacuum, 
the offset choke valve, atmospheric 
temperature and exhaust manifold 
heat. 

The thermostatic coil, which is 
linked to the choke valve shaft, 
holds the choke valve closed when 
the engine is cold. As the engine is 
started, air velocity against the off- 
set choke valve causes the valve to 
open slightly against the torque of 
the thermostatic coil. In addition, 
as the engine starts, intake mani- 
fold vacuum is applied to the choke 
piston. which also tends to pull the 
choke valve open. 

As a consequence, the choke valve 
assumes a position where the torque 
of the thermostatic coil-is balanced 
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Fig. 1 (at top) and Fig. 2 


against the vacuum pull upon the 
choke piston and air velocity 
against the offset choke valve, 
thereby causing a regulated air flow 
into the carburetor which provides 
a proper mixture during the 
warm-up period 

During warm-up, the choke piston 
serves to modify the choking action 
to compensate for varying engine 
loads or acceleration. Any accel- 
eration or increased road load de- 
creases the vacuum exerted on the 
choke piston. This allows the ther- 
mostatic coil torque to momentarily 
increase choke valve closure to pro- 
vide the engine with sufficiently 
richer mixture for acceleration. 

As the engine warms up, hot air 
from the exhaust manifold “heater” 
is drawn into the thermostatic coil 
housing by the vacuum behind the 
choke piston. This hot air causes 
a rise in temperature which causes 
the coil to slowly relax its tension 
Thus the choke valve is allowed to 
move gradually to the full open po- 
sition. 

To prevent 
warm-up period, 


stalling during the 
it is necessary to 
run the engine at an idle speed 
slightlv higher than that for a 
warm engine. This is accomplished 
bv the fast idle cam (Fig. 4) which 
is linked to the choke valve shaft 
and holds the throttle valve open 


127 








) 
: 
; 
: 


sufficiently during the warm-up pe- 
riod to give the increased idle r.p.m. 
until such time as the choke valve 
moves to the full open position. 
When the automatic choke is in op- 
eration, the driver may wish to ad- 
vance the throttle to the full wide- 
open position. Since this would de- 
crease vacuum pull on the choke 
piston, thereby closing the choke 
valve, it is necessary to provide in- 
creased carburetor air flow by open- 
ing the choke valve mechanically. 
To accomplish this, a tang on the 


IDLE RESTRICTION 
MOLE AIR BLEED 
PUMP JET 
PUMP DISCHARGE GUIDE 


PUMP DISCHARGE BALL 


/ 


f * 
| 
| 





we ea eew*weeaeaeeee eee 





BY-PASS 
BALL CHECK 


PUMP RETURN 
SPRING 


Fn 
IDLE ADJUSTING NEEDLE 


IDLE DISCHARGE HOLES 


throttle lever is made to contact the 
fast idle cam linkage near wide- 
open throttle position so as to par- 
tially open the choke valve. This 
will also relieve excess choking on 
starting by allowing more air to 
enter the carburetor when the en- 
gine is cranked with the accelerator 
held fully depressed. 
Adjustments on Car 

Because of the simple construc- 
tion of the automatic choke carbu- 
retor, it is possible to make all 


Fig. 3 








carburetor adjustments on the car. 
Idle Speed Adjustment 


1. With the engine at operating 
temperature, make sure choke is en- 
tirely off and linkage is free. Also 
make sure throttle linkage is free 
so that throttle stop screw “A” 
(Fig. 5) is against the low step on 
the fast idle cam. 

2. Set parking brake tight, place 
selector lever in “D” range and turn 
screw “A” in or out to obtain an 
idling speed of 425 r.p.m. 


CHOKE SHAFT 
CHOKE HOUSING 
CHOKE PISTON 
AIR BLEEDS 


MAIN DISCHARGE NOZZLE 
CROSS BAR 
RELIEF PASSAGE 


VACUUM PASSAGE 


POWER SPRING 


POWER PISTON 


| CAUBRATED 


POWER 
RESTRICTION 


= —l 


. \ MAIN WELL TUBE 
| \ 

‘MAIN METERING JET 
MAIN WELL SUPPORT 


THROTTLE VALVE 


VACUUM PASSAGE 
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Newest of the new! 


America’s smartest “hard-top” 


...and a sell-out everywhere! 


<9 yy lebuber 
WA sarlintt 


Si 


Commander V-8 or Champion 


+. 


ONE OF STUDEBAKER’S 
ELEVEN PACE-SETTING NEW 


. 


* .” STYLE STARS , * 
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Idle Mixture Adjustment 


The idle mixture adjustment 
should be made to give a smooth 
idle at the specified idle speed. 
Missing is an indication of too lean 
an idle mixture, while “rolling” or 
“loping” indicates too rich a mix- 
ture. 

1. With the engine at operating 
temperature, screw idle adjusting 
screw “B” (Fig. 5) in until it seats 
lightly. 

Caution: Turning adjusting 
screw in too tight may cause scor- 
ing or grooving of the needle. 

2. Back off idle adjusting screw 
one to 2% turns. 

3. Start engine and allow to idle 
(engine at operating temperature). 

4. Turn screw either way from 
this position until best idle point is 
reached. 

Note: Set parking brake tight 
and move selector lever to “D” 
range while making this adjust- 
ment. 

Fast Idle Adjustment 


No adjustment of the fast idle 
speed is provided since the steps on 
the fast idle cam are correctly pro- 
portioned to give the correct speed 
steps above normal idle speed. It is 
necessary, however, to have the cor- 
rect relationship between the fast 
idle cam position and the choke 
valve position. To check and adjust 
this setting, proceed as follows: 

1. Place end of idle adjusting 
screw on the next to highest step 
of the fast idle cam. Using gauge 
J-5120 (Fig. 6), see if small end 
of gauge (.073”) just slides easily 
between lower edge of choke valve 
and bore of carburetor. 

2. If necessary, bend choke rod, 
using tool J-4552 (Fig. 7), until 
required clearance as measured in 
step 1 is obtained. 

Unloader Adjustment 

Check and make any necessary 
correction of the unloader adjust- 
ment as follows: 

1. Place throttle in wide-open po- 
sition. 

2. Using gauge J-5120 (Fig. 8), 
see if large end of gauge (.166”) 
just slides freely between lower end 
of choke valve and bore of carbu- 
retor. 

3. If necessary, bend tang of 
throttle lever with tool J-4552 (Fig. 
9) to obtain necessary clearance. 
Throttle Return Check Adjustment 

1. Check alignment of the throt- 
tle return check adjusting screw 

: with the contact arm on the throttle 
Top to bottom: Figs. 4, 5 and 6 lever. It may be necessary to bend Top to bottom: Figs. 7, 8 and 9 
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SEALED BEAM « CLASS 1, TYPE A AMBER 


SIGNAL LIGHTS 


for trucks, tractors, trailers and busses 
conform with all 
S.A.E. Specifications 











SAFETY LEGISLATION IS SPREADING! DISPLAY AND SELL 
THESE EASY-TO-INSTALL, PROFITABLE TURN SIGNAL LIGHT SETS 


i 
| 12 square inches of illumination flash All sets complete with steering post switch 
: * and beam indicator, harness, inline fuse and 
j brizht signals mounting clamps; Tungsol flasher and all 
All lamps are Class 1, Type Awith amber RCSary SD 
4 lenses for front, red lenses for rear 
| Sealed-beam (all glass units supplied 
by General Electric Co.) constructed 
i FENDER 


SURFACE FLUSH for long, bright lamp life 
* Moisture, dust and fume-proof 
TYPES OF MOUNTING Weather-resistant, sturdy black en- 
meet every S. A. E. requirement amel finish. 
Available with 6 or 12 volt lamps 


WRITE for CATALOG } 


a3 


rast. a en 





SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





the throttle return check bracket or 
throttle lever contact arm to center 
the adjusting screw on the radius 
of the contact arm. 

2. Connect a tachometer to the 
engine. Place the transmission con- 
trol in the “Park” position, start 
the engine and run at a fast idle to 
warm up engine. 

3. With parking brake set tight, 
place selector lever in “D” range 
and adjust throttle stop screw and 
idle adjusting screw in combination 
with each other to secure a smooth 
idle at 425 r.p.m. This adjustment 
should be made with the choke valve 
in the wide-open position with the 
throttle stop screw resting on the 
low step of the fast idle cam. 

4. Shut off engine. With the 
choke valve in the closed position, 
position the throttle stop screw so 
that it rests on the highest or start- 
ing step of the fast idle cam. 

5. Using a 9/32” wrench on 
the flat section of throttle return 
check shaft, hold the shaft from 
turning and with a *.” wrench, 
turn the adjusting screw until it 
just contacts the throttle lever con- 
tact arm (Fig. 10). 

Note: If screw protrudes more 
than 4%” from shaft when head of 
screw touches throttle lever contact 
arm, reposition throttle check on 
manifold stud. 

6. Install air cleaner, start en- 
gine and recheck idling adjustment. 
Choke Disassembly 

1. Remove air cleaner and loosen 
the '»” brass connector nut on the 
choke heat tube. 

2. Remove three choke cover at- 
taching screws and retainers; then 
remove choke cover and thermo- 
static coil assembly from choke 
housing. 

3. Remove choke cover gasket 
and baffle plate (Fig. 11). 

4. Remove retainers from each 
end of choke rod and remove rod. 

5. Remove retaining screw at end 
of choke shaft (Fig. 12) and care- 
fully pry off choke trip lever, spac- 
ing washer and choke lever and 
collar assembly. 

6. Remove two choke valve 
screws and then remove choke 
valve. 

7. Rotate choke shaft clockwise 
to free choke piston from housing 
and then remove piston and choke 
shaft from carburetor (Fig. 13). 

8. Remove choke piston pin and 
piston from choke shaft. 

9. Remove two choke housing at- 
taching screws (Fig. 14) and remove 


Top to bottom: Figs. 10, 11 and 12 (Continued on page 208) Top to bottom: Figs. 13, 14 and 15 
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Sur Ta gE 


YEAR AFTER YEAR 
’, 


“2 New Championship Honors for 


Americas Fincesl 
SPARAOEAS C8 
~ gekee 





HENRY BANKS, veteran race driver, pilots BLUE CROWN 
SPARK PLUG SPECIAL to 2nd place in 1951 National AAA 
Championship, to go with his First in 1950! Only driver to 
qualify and finish in all 14 grueling events — his second full 
year of racing without a stop for spark plug change! 


CONSISTENT WINNING PERFORMANCE! 


3 TIME WINNER INDIANAPOLIS 500 MILE CLASSIC 


Once again, BLUE CROWN SPARK PLUGS chalk up impressive proof of supe- 
riority! Dependable, sure-fire BLUE CROWN Spark Plugs played an important 
part in winning both AAA Championship awards, just as they did in breaking 
all Indianapolis Speedway records for four sensational years in a row (1947-50) 
Make a “winner” ovt of your car, too — get faster starting, smoother idling, 
power-packed performance! Only BLUE CROWN X-CITER Spark Plugs, with ex- 


acu ogee A clusive patented ‘Double Gap” design, give you all these advantages: 
IONIZES ENTIRE @ Greater Resistance to Fouling @ Faster, Easier All-Weather Starting 


FIRING AREA @ Smoother, More Efficient Idling @ Greater Fuel Economy @ Longer Gap Life 
@ Trouble-Free High-Speed Performance 


INSTALL BLUE CROWN X-CITERS TODAY! 


export seat 


DOMESTIC SALES Internation 


BLUE CROWN SPARK PLUG CO. ‘Borg Wane Ines 


a c 
a DIVISION of MOTOR MASTER PRODUCTS CORP. cHicace address porintc®? 
1800 WINNEMAC AVENUE, CHICAGO 40, ILLINOIS cable 


a — 


+] 
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ADDITIVE 
(detergent) OILS 


(1) Additive Oils need filtration 
(2) FRAM keeps them physically clean 
(3) FRAM won’t remove the additives 


Some additive type oils turn dark in color even though 
they may be physically clean. FRAM REPLACE- 
MENT CARTRIDGES REMOVE HARMFUL CON- 
TAMINANTS FROM ADDITIVE OILS AND 
KEEP THEM PHYSICALLY CLEAN. Fram Car- 
tridges are used by the Armed Services because they 
meet their exacting specifications, one of which is that 
they have no harmful effects on oil additives. So let’s 
come clean . . . additive (detergent) oils and Fram 
Cartridges are a perfect team for better protection 
and bigger profits. 


Fi AM<SE5 


and heres the PROOF! 


Actual Tests Prove FRAM Best able bet. Sign up now, if you haven’t 


In identical scientific laboratory tests, already, as a Fram Dealer. Cash in on 


Fram Cartridges removed more dirt,and Fram’s Western Union Operator 25 
removed it faster, than all other pop- Ack veer Foam Ditdietes to chew 
ular brands tested. The chart below “ps: eae" a 
h th It t seni you “Filter Facts”... an amazing book 
posse tnd leg Mlle ~remng: § with further proof that Fram Filters Best! 
positive proof that Fram Filters Best! 
This product superiority coupled with 
gigantic advertising and merchandising In Canada: J. C. Adams Co., 
support makes Fram your most profit- Toronto, Ontario. 


FRAM CORPORATION, Providence 16, R.1I 
Ltd., 





1 T | 
Science Proves Fram Filters Best! In actual laboratory 
tests Fram was compared to four other populor brands 
under identical test diti: Here ore the amazing re- 
sults . . . measured in terms of actval dirt trapped. 


P| Bo) Be 


2 











OIL * AIR * FUEL * WATER 
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YOUR AVERAGE SALE IS *7".. 
WHEN YOU FEATURE... 


HYDRA-MATIC - DYNAFLOW 
L< POWERGLIDE - ULTRAMATIC 
ere FORD-O-MATIC - MERC-O0-MATIC 
ke oe AUTOMATIC 
== TRANSMISSIONS 


and it’s as simple as an oil change 


More than 4,000,000 General Motors and Bell Company and has performed per- 
other make cars are already equipped fectly in the automatic transmissions of 
with automatic transmissions and the num- thousands of General Motors and other 
ber is ever growing! These units require make cars. Your local jobber has FLARE 
a refill every 10,000 to 25,000 miles. The LIQUI-MATIC FLUID available in con- 


Service Manual which the Bell Company venient sizes. Contact him today. 


offers, fully explains how to service and 
it deen oat A THE BELL COMPANY, Inc. 
re these transmissions. ny garage or - 
hie Acie y Bares 407 N. Wolcott Ave., Chicago 22, Ill. 
service station with a grease rack can ren- 
der this service. FLARE LIQUI-MATIC flere Liqui-Matic Fluid reteils fer 654 © quert. The 
FLUID was developed in 1945 by the average car uses 11 quarts, which makes a total sale 
’ of $7.15. in addition, many dealers moke a char ge 
for service. Your opportunity for greater profits. 


Se ee ee ee ee ee ee Oe ee ee 
THE BELL COMPANY, INC 
407 N. WOLCOTT AVE., CHICAGO 22, ILL 
Please send me immedictely a free copy of your Service Manval 


on Automatic Transmissions 


NAME 
(Please print) 


ADDRESS 


city STATE 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 











ENGINE 


Max 
Rated 
H.P 


MAKE AND 
Bore 
and 

Stroke 


MODEL 


Wheelbase 


at 
R. P.M 


Main Bearings 
qts 


Taxable H. P 
Camshaft Drive 
Crankcase 

Oil Filter 
Carburetor 


Std 
“Vibra. Damper 


~ 


BUICK 40 Special 12 314 5 120 @3600 
BUICK 50 Super ‘except Mode! 
52 


~ 


24 @3600 


BUICK Model 52 2 3"A6 i 2.8 124 @3600 
BUICK 70 Roadmaster ‘except 

Model 72 26 S746 ‘ 152 @3600 
BUICK Model 72 ! 374 ie | 37 170 @3800 
CADILLAC 62 an ; 5 | 5 190 @4000 
CADILLAC 60 (Fleetwood , 3 ax 38 5 190 @4000 
CADILLAC 75 ; 3 5 5 190 @4000 
CHEVROLET Styleline & Fleet | 

line Special & DeLuxe } : 92 @3400 
CHEVROLET Styleline & Fleet 3 A6 x 105 @3600 

line (with Powerglide Drive 
CHRYSLER Windsor & DeLuxe 125 at | 119@3600 | 0937 
CHRYSLER N. Y. & Imperial 36 ; 180 @4000 | 5 0781 
CHRYSLER Crown Imperial 145 V8 35 1.5 180 @4000 5 0781 
CROSLEY Model CD 26.5 @5400 5 2. O25 


De SOTO S-15 DeLuxe & Custom 25 ? 116 @3600 } 0937 
De SOTO S-17 Fire Dome > 33 Big, 2.05 160 @4400 i 078 


DODGE Wayfarer 5 ; 5.35 103 @3600 1 > 0937 
DODGE Coronet & Meadow ; 13 5.35 | 103 @3600 1 0937 


FORD & Custom 8 Cy! } 4 32.5 100 @3600 0933 
FORD & Custom 6 Cy! 3 x 95 @3300 0933 


FRAZER Std. & Man ; ie 115 @3650 | ‘ owe 
HUDSON Pacemaker ie x! ‘ | 112 @4000 

HUDSON Super 6 2 } z 123 @4000 | 

HUDSON Super 8 2 : 2 | 128@4200 

HUDSON Hornet ? j gy : 145 @3800 


KAISER Spec. & DeLuxe 1 Sig x48 115 @3650 
HEN ; 68 @4000 


2N 3% x4% 
HENRY J DeLuxe ‘ ; 2 80 @3800 | 


LINCOLN Cosmopolitan } Vai ; 154 @3600 
LINCOLN sl ; ’ 2 154 @3600 


MERCURY 1 P 3 112 @3600 


NASH Statesman a 85 @3800 
NASH Ambassador 3 115 @3400 
NASH Rambler gl, ; 3 82 @3800 


OLDSMOBILE DeLuxe 88 2 RI 3 ; 145 @3600 
OLDS MOBILE Super 88 12 : ; : 160 @ 3600 
OLDSMOBILE Classic ©8 12 \ 3 3 160 @3600 


PACKARD * a 22 3 3 ‘ 135 @3600 | 
PACKARD “300 3 150 @3600 
PACKARD “400” 7 ; \ 39.2 155 @3600 


PLYMOUTH P-22 Concord 111 31 5.3 97 @3600 
PLYMOUTH P-23 Cambridge and 

Cranbrook 1 i. ; 97 @3600 
PONTIAC 6 Model 25 » 2A 100 @3400 
PONTIAC 8 Model 27 2 5 33 36 118 @3600 


STUDEBAKER Champien 10G l ; I 85 @4000 
STUDEBAKER Commander H 8 ; 31 120 @4000 
STUDEBAKER Land Cruiser H it 8 3 yi 36) 120 @4000 


-YS Jeepst + & Sta. Wag M ! 31, 5 7 4000 
LYS Jeepster & Sta. Wag ) gly 3 3.4 5 @4000 
& Aero Wing 108 »3 90 @4200 














ABBREVIATIONS 
Refill 6 dry, 5 refill t » in head N—No St Stromberg 
6% dry, 6 refill d-—-Top .0937, Middle .12f j-—"'88,"" 11914 ; 98", 122 OB—Oil bath T—Tillotson 


Accessory I F Head motor : Saad OCM—Oil-coated mesh Y—Yes 


Carter G -Gear pe 3 
Chain Ho—Holley } Optional at extra cost RP-—Rochester Products Zn—-Zenith 
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An Ever Increasing 


and Expanding Ma 


with 


ROCHESTER 
CARBUR 


Advance-design 4-jet Rochester carbure- 
tors with many new features are really 
twocarburetors in one! The 1952 Cadillac 
and the 1952 Oldsmobile each has, as 
original equipment, its own specifically 
designed Rochester carburetor. These 
new Rochesters take full advantage of the 
great power built into the engines of 
these fine American cars and establish 
new carburetor performance standards. 


Two New Rochester Carburetors for Chevrolet! 


Again in 1952, Rochester carburetors are 
original equipment on the Chevrolet. The 
carburetor for Chevrolets with Powerglide 
includes an automatic choke. Rochester for 
Chevrolets without Powerglide is equipped with 
a manually operated choke. This Rochester 
carburetor gives 1952 carburetor performance to 
all Chevrolet standard passenger cars and light 
trucks built from 1932 through 1936, and from 
1941 to date. 


Pontiac again in '52 selects 


Time-tried Rochester carburetors have again 
been selected as the original-equipment carbure- 
tor for the 1952 Pontiac “6."’ Rochester with 
its superior design, its great new features and 
higher performance standards, gets the call 
from Pontiac. 


52 


R 


New Improved carburetor 
performance for 
standard models 


Rochester 


New Rochester 
Carburetor for 


"6" 


Pontiac 


MOTORS LINE 








eT 
LER 
+e 


ROCHESTER CARE 
A GENERAL MOTORS PRODUCT CM) - 
VHOLESA 


‘TRIBUTED W 


wf 


DIVISION OF GENERAL MOTORS, 


A UNITED 


Operation and Mainte- 
nance Manual —complete treatise on 
carburetion and carburetor service, 
profusely illustrated —available to 
servicemen, technicians and stu- 
dents. Price $1.50. 


Svisirpor 
RIWHEK 


ROCHESTER, NEW YORK 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








IGNITION AND TIMING Battery Clutch Facinys 


MAKE AND 
MODEL 


Outside 
Diameter 
Diameter 


Inside 


0 
0) 


ance Exhaust 
Cyl. Head 
Bolt Tension 
Ibs. 
Cool. System 
(Qts.) No Heater 
Thickness 


ft 


Tappet Clear 

ance Intake 

Tappet Clear- 
Make 


degrees 
Breaker Point 
Arm Tension 


Breaker 
Gap (.0 
Cam Angle 


100N 
100N 
20N 


x 


BUICK 40 Special 
BUICK 50 Super 
BUICK 70 Roadmaster 


x 
ee 


mb | 
w 
Z 


— 


CADILLAC 60, 62 & 75 70 115N 


CHEVROLET Stylcline and | as 

Fleetline Sp. & DeLuxe 3 f 70-80W 100N 
CHEVROLET Sty. & Fleet j eS . 

with Powerglide Drive) : y 70-80W 100N 
CHRYSLER Wind. & DeLuxe 20) 3! 65-70 | 120P 
CHRYSLER N. Y. & Imperial 5 : -20| 3: : | ose <- 
CHRYSLER Crown Imperial 5 ‘ é au 80-85 351 

| 

CROSLEY Model CD 5 2! 06 No 90P 
DeSOTO S-15-1 DeLuxe 134 %5~2 3: O8h | » | 60-65 20F 
DeSOTO S-15-2 Custom ¢ : : y : O8h | ) 60-65 120P 
DeSOTO S-17 Fire Dome | 32 2 r 3: au 80-85 120} 
DODGE Cor., Mead. & Way 105P 
FORD & Custom 8 Cyl 26-5 20) 29-% 13 ¢ g | 90P 
FORD & Custom 6 Cyl 5 ‘ : 13-1! ¢ ) 1001 
FRAZER Std. & Man 100P 
HUDSON Pacemaker ‘ 35 | | 1 100P 
HUDSON Super 6 & Hornet 20) 33 100F 
HUDSON Super 3: | 26 20! 
KAISFR Spec. & DeLuxe 37 20) } 100P 
HENRY J : A rt 1001 
HENRY J DeLuxe 100P 
LINCOLN Cosmopolitan 26 29-3: 5 i z 120P 
LINCOLN 5°b 1201 


MERCURY 





NASH Statesman 5 | 5 : 90P 
NASH Ambassador 85 : 5 | Sees 
NASH Rambler 5 ) 60-65W;) 90P 


OLDSMOBILE 8&8 & 98 60-70W) 115N 
PACKARD “200° ‘ s~! 60-62 100P 
PACKARD “300” J 23-5 t 60-62 100P 
PACKARD “400” I 


PLYMOUTH P-22 Concord 
PLYMOUTH P-23 Cambridge 
and Cranbrook 


60-62 120P 
10h |} 2°b 65-70 100P 


10h t 65-70 100P 


» m WwW 
PONTIAC 6 Model 25 ) ; 7 13h 5 | 60W 100N | ’ : iH RW 
PONTIAC 8 Model 27 ( 23-28 13h ) 60W 100N | , « 
— : 5 5 * | RW 
STUDFRAKER Champ. 16G 2 | | 27| 16e | 16c | 46-50W| 100P | } on , » RW 
STUDFPAKER Comdr. H 3: 14-16} » | 46-50W) 100P | H* | RW 
STUDEBAKER Land C. H 3-1 22-2 20] 33-37) 14-16} 14-16} 46-50W| 100P 
: RW 


YS Jeepster & Sta. Wag ) 16 60-65 100N | 3 35 5 RW 
YS Jeepster & Sta. Way 2 28 hy { : 14 5 60-65 100N 5 ) RW 
LYS Aero Ace & Aero Wing 8 16 60-65 100N : | o-% 








10” on DeLx. with std > 114 with Auburn , Hydraulic v: ( ea yt 
- ' ‘ eleo 17 
“spe a transmission 6 6 on Windsor Del I Duo Autom ; ee W——Warm 
2--Total dwell for two pc int Self-adjustinz, se'f-cen- } Nuts 52 » cap sitive X_Do not recoramend using 
6° to 28° for cac tering screws to 70 > Propeller shaft, rear dwell meter for set- 
After Without heater. With transmission ting breaker point gap 
Automatic heater add 1 at /_Rear se vice brake y Tolerance of one cecree 
Hydraulic S -Duo Servo plus or minu;, allowed 
lo Bore & Peck, or in adjustinz 
Long Mfg Auburr Z—Auto-Lite 27, Delco 31 


Negative 


breaker 

3Hydre-Vatie Teens. Std u 
on 62-60 Series 

4 Each point. Total effer 
tive dwell 34° to 36° 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





NEW CAMPAIGN MEANS 


Ford engineers 


laboratory, , 
r Service job. 


d in the 
Ayr sap for every Ford 


tes' 
5 best port 


work out the one 


Track tested in deep water 
your Ford rough 


e Ford Parts de 
ore ir 


in test track “water 
sure that they will 


test 
Made right te a right te 
A yeor's weer in a week senor 


Desert heot ond dust. 


PARTS AND ACCESSORIES SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Michigan 


Mae gO 


Please send me complete information telling me how independent garages 
can get a Genuine Ford Parts sign. I'd like to cash in on this, too! | 


& 
FES udm 


af i 


NAME 


BUSINESS NAME 


ADDRESS : | 
cITy fn : : 
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Car Factories Reeommend— 


Studebaker Changes Fluid 
For Automatie Drive 
has 


thew Studebaker Corp. 
changed the specification for 
fluid to be used in its automatic 
drive from premium-type SAE 10W 
engine oil to Type A (AQ-ATF) 
automatic-transmission fluid. 

It is not necessary to change the 
fluid in any unit which is now oper- 
ating with the premium-type SAE 
10W oil except at regular change 
period of 15,000 miles or when the 
transmission unit or torque-con- 
verter unit is removed, the factory 
said. The recommendation for 
checking fluid level at 1,000-mile in- 
tervals remains unchanged. 


Replacing Cylinder Head 
On Pontiae Automobiles 


fier following suggestions for re- 
placing cylinder heads were in- 
cluded in a recent issue of Pontiac's 
Service Craftsman News: 

Whenever it is necessary to re- 
place the cylinder-head gasket or 
the cylinder head, this procedure 
should be followed: 

1. Drain radiator. 

2. Remove upper 
from water outlet elbow. 

3. Remove air cleaner and brace, 
accelerator linkage on the cylinder 
head and disconnect thermo-gauge 
wire from unit in head and remove 
radio ground strap (on past-model 


radiator hose 


cars). 

4. Remove water outlet elbow and 
thermostat if elbow to cylinder-head 
gasket is to be replaced 

5. Remove  cylinder-head 
and cylinder head. 

6. Thoroughly clean machined 
surfaces of both head and _ block. 
Clean combustion chambers and top 
of pistons. Install new gasket on 
block. Place head on gasket. 

7. Clean threads of all cylinder- 
head bolts and coat threads of each 


bolts 


bolt with white lead and oil. Install 
head bolts finger tight. 

8. Using a torque wrench, tighten 
head bolts to 60 ft. Ibs., starting at 
No. 1, as shown in illustration. 

9. Complete installation by 
stalling parts removed in steps 
3 and 4. On Hydra-Matic-equipped 
cars, the throttle linkage and idle 
speed should be checked and ad- 
justed if necessary. 

10. Run engine until at operating 
temperature. Then recheck tight- 
ness of head bolts (60 ft. Ibs.), fol- 
lowing order given in illustration. 
Cylinder-head bolts should again be 
checked for tightness after 500 to 
1,000 miles. 


in- 
») 


Willys Gives Service Tips 
On Its Various Models 


YEVERAL suggestions for servicing 
\/ its various models have been 
released by the service department 
of Willys-Overland Motors, Ine 
They include: 

Fuel-gauge readings—Difficulty 
with improper fuel-gauge readings 
has been traced to interference be- 
tween the gauge tank unit Aoat 
shaft and the top of the tank. This 
was caused by some gaskets used 
between the unit and tank being 
too thick ('& in.). Installation of 
another gasket (1/16 in.) will give 
clearance and correct gauge read- 
ing. 

Brakes—To improve brake 
tion and reduce the required foot- 
pedal pressure, the front-whee' 
brake cylinders have been increased 
in diameter from 1 in. to 1% in 
This is effective on Models 473 and 
673 vehicles. 

Front axle shafts—On vehicles 
equipped with four-wheel drive, the 
snapping noise of the front axle 
shaft universal joints may be elimi- 
nated by loosening the fit of the 
axle shaft splines in the wheel driv- 
ing flanves to permit the joints to 
assume the natural running posi- 


ac- 


tion when the front wheels are 
turned to the right or left. Place 
a thin coating of fine grinding com- 
pound in the flange splines and 
work back and forth until a free 
fit obtained. Then clean the 
parts thoroughly and reinstall the 
flanges. Set the stops for turning 
angle of the wheels so they are no‘ 
more than 26 degrees. 

Tire pressures — Tire 
carried in the Models 473 and 673 
station wagons have been changed 
from 20 lbs. to 24 Ibs. for better 
handling of the vehicle. 

Clutch The clutch adjusting 
screws have been changed in diam- 
eter from 1 in. to 5/16 in. on all 
vehicles. This should be considered 
when obtaining replacement parts 
because the old style parts are not 
furnished. 

Steering gear—To improve the 
steering of the Model 673 station 
wagon and Model 473 station wagon 
panel delivery, the steering 
gear variable ratio has been 
changed from 14-12-14 to one to 
17.5-15.5-17.5 to one. 

Piston rings—To improve 
economy and ring life, full chrome- 
plated and lapped face upper com- 
pression rings, standard plain in- 
side bevel lower compression rings 
and spring backed oil control rings 
have been adopted in all engines 


is 


pressures 


and 


oil 


Correcting Hesitating Action 
In Studebaker Carburetor 


tp following suggestion for 
checking the carburetor on Com- 
mander V-8 engines was included 
in a recent issue of the Studebaker 
Service Bulletin: 

A definite hesitation 
accompanied by backfiring) has 
been encountered during part- 
throttle acceleration on some Com- 
mander V-8 engines equinned with 
the 6-111 carburetor. The condi- 
tion apparent only when the 
throttle approximately one- 


(sometimes 


1s 


is 


Proper sequence for tightening cylinder-head bolts (see item in first column). 


17 14 13 10 20 23 
1} —1}—__ 1) 


4 Ol 


27 
~ 


16 «61S «612 u 21 22 


—_e 


—~r 
6 


24 27 20 19 «#61815 


4 #10 23 





-~ —EX 


p 


8 + * O3 


lant 
8, 


ae 
16 


25 26 I7 


SOUTHERN 


22 te 
5 ooo 


0-0-9 
13 2 ra 25 


ry 
cy 
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‘| work for th 
TOUGHEST BOSS IN THE WORLD l 


~ 


Wien a man drives his car into my paint 
shop, he’s my boss! And he can be plenty tough too. That car 
of his has got to look right—exactly right—whether my job 
is a spot job or a complete refinish. The Martin-Senour Man 
showed me the sure way to please every boss every time. 
“Martin-Senour Hi-Solids Lacquer Colors are formulated to 
give you better color match, better blend-in, better gloss,” 
he tells me. “And factory packaging guards uniformity of 
results.” He’s 100% right...that’s why the biggest jobs 
have come my way through satisfied ‘“‘bosses.”’ 


MARTIN-SENOUR HI-SOLIDS LACQUER COLORS HAVE 
MORE FILM-FORMING MATERIALS for 
Higher natural luster 
Controlled weathering Greater durability 
All easy to use 

Available in PINTS for Buick, Cadil- Oldsmobile, Packard, Plymouth, Pon- 
lac, Chevrolet, Chrysler, DeSoto, tiac, Studebaker, Hudson, Kaiser- 
Dodge, Ford, Lincoln-Mercury, Nash, Frazer, and Willys. 

Available in GALLONS for all General Motors 1949-50-51 cars 





Art W. Pithan, painter for Mcintyre and Ainslie 


Body Shop, Longview, Washington, says: 


’ “We use Martin-Senour Hi-Solids Lacquer Cofors 
because I know they’re the sure way to satiSfy my 
customers. I can match and replace the original 
finish on all cars with less work and fo failures.” 





Your N.A.P.A. Jobber has M: pour Hi-Solids Lacquer Colors 


~ 
MARTIN«SENOUR © iy 


2520 South Quarry Street, Chicago 8, Illinois 


— ¢ ORT 
Sacto L“f LA LAG FCG «the only Positive Control from Factory to Finisher 





fourth the way open, such as when 


accelerating gradually in high gear 


or direct drive range. 

This occurrence may be caused 
by a casting imperfection in the 
carburetor body at the point where 
the accelerating pump inlet ball 
check is seated (see Fig. 1). A leak 
at the ball check seat under partial 
accelerator throttle opening will 
cause a loss of the momentary fuel 
mixture enrichment required at 
this stage of gradual acceleration. 

To check for this condition, pro- 
ceed as follows: 


1. With 
bench, remove the air horn and float 
bowl cover assembly. 
pump discharge nozzle screw and 
nozzie Fig. 2). Remove the 
pump piston assembly. 

2. Pour enough fuel in the bowl 
to fill the pump passages and to 
provide a good pump charge in the 
pump body. Reinstall the pump pis- 
ton in the pump bore. 

3. While holding the pump dis- 
charge nozzle screw hole shut, de- 
press the pump piston. 

(a) If the inlet ball check seat 


(see 











"CHROME 


PLUS 
‘2 purp 


RAF-FLOX 





Top|compression ring plus oil 
ring segments are SOLID 
chrame-faced in Heavy Duty 
Super Hi-Speed Sets. 


All @ther piston rings included 
in these sets receive Burd's ex 
clusWwe Graf-Flox treatment 


Best 








NEW Heavy Duty Burd Super Hi-Speed Piston Ring Sets using 
CHR@ME in combination with GRAF-FLOX will do the job bet- 
ter far you and*your customers. Top compression rings PLUS oil 
ring segments are Solid Chrome-Faced for longest service life. Graf- 
Flox processed rings in balance of the set insure reduced run-in 
and continuous cylinder wall lubrication. Burd Heavy Duty Super 
Hi-S peed Chrome Sets are the right combination to use when your 
customer demands PLUS service. Get them from your Burd Jobber. 


BURD PISTON RING CO. - ROCKFORD, ILLINOIS 


DIVISION OF THE GABRIEL COMPANY 


for Heavy-Duty Service 


- BORD. 


CHROME 
PISTON RINGS 





the carburetor on the 


Remove the 


CHARGE NOZZLE DISCHARGE NOZZLE SCREW 


Fig. 1 (at top) and Fig. 2 (bettom) 


is faulty, the gasoline will be seen 
bubbling up through the screened 
inlet port in the bottom of the bowl 
adjacent to the pump bore wall. 

(b) If the ball check is seating 
properly, there will be noticeable 
resistance to the pump piston move- 
ment and fuel will probably be seen 
escaping around the piston itself. 

4. If leakage is evident, remove 
the necessary pump parts and place 
the ball from the ball check valve 
over the seat. With a drift on the 
ball, tap sharply with a light ham- 
mer to smooth the seat to a uniform 
seal (see Fig. 1). Test effectiveness 
of seal as in steps 2 and 3, above, 
before reassembling and installing 
carburetor. 


Adjusting Clutch Linkage 
On Current Plymouths 


jp following service suggestion 
was contained in a recent issue 
of Plymouth Product Information 
News: 

New clutch-pedal linkage is now 
used on all current-model Plymouth 
cars. The new assembly does not 
require an overcenter spring. 

The clutch pedal free-play is ap- 
proximately one inch, and adjust- 
ment is made at the clutch release 
fork rod and nut. This adjustment 
of clutch-pedal free-play is impor- 
tant in that it also determines the 
amount of pedal pressure required. 

Occasionally it may be necessary 
to decrease pedal pressure for 
easier operation, by adjusting the 
clutch release fork rod to provide 
more clutch-pedal free-play. How- 
ever, it is important to check the 
operation of the clutch for proper 
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ANOTHER ONE-OF BLUE STREAK’'S 
36,000 BOOSTERS! 


If yours is a Blue Streak service shop, you're a 
step ahead of the other fellow, because improvements 
in ignition parts come your way that much faster. 
Take this Blue Streak headlight relay, which 
doubles road illumination without extra current. It’s 
the original headlight relay —developed first by 
Blue Streak engineers, and introduced first by Blue 
Streak dealers. 
Naturally, other manufacturers followed suit, but 
the important thing is that Blue Streak was first... 
just as we were with 5 other important develop- 
ments In ignition parts. 
That’s why Blue Streak is the ignition line for 
mechanics who are out to build a reputation. Next “Since I became a Registered Blue 
time you’re at your jobbers, put in a supply. Streak Dealer my business has shown 


Standard Motor Products, Inc., Long Island City 1, an 80% increase in ignition work,” 
New York. says Royce Babcock,crack Des Moines, 
Iowa ignition man. “And with Blue 
Streak assortment racks I can carry 


ae 
yp BUSUIESS»- replacement parts for every car on 
Better you 4 the road in a minimum of space.” 


COILS + POINTS + CONDENSERS + VOLTAGE REGULATORS + HEADLIGHT RELAYS + DISTRIBUTOR HEADS & ROTORS + DIMMER SWITCHES + WIRE & CABLE 
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release after the setting is made. 
When installing the “lift” springs 
on the clutch pedal rod, be sure both 
ends of the rod lift up. This is ac- 
complished by installing the clutch 
pedal rod springs as shown in illus- 
tration. When installed, press each 
end of the clutch pedal rod down. 
The ends should pop up. 
Lubrication fittings and recom- 
mendations remain the same. Chas- 
1 soo Unis UP AT GO™ Bos sis lubricant is recommended every 
~~ A 1,000 miles or once a month at both 
—  * the clutch pedal and the clutch 
torque shaft fittings to get the 


J 


“Lift” springs lift the cluteh-pedal 
rod up at both ends, 





EVERY FITTING SAYS 


Pog 
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oe & Elimin 


No. 450-F Imperial Glass Front Stock complete with 376 Brass 
Fittings, 10 Shut-off and Drain Cocks. Dealers Cost 
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Aw 


<x. 


5-4. sm! 


ass FITTING STOCK 


ass FRONT BR 


s the Fittings You 
pick 


Need instantly Available 


itains wide: 


Keep delays- re) 


_yps and 
ates costly ‘ up e 
range bi 1 ei ; 

‘ars to j¥yggt© be 
nisioy lid ro keep cage “ 
raising a pe 

hecking a" ring el 
a \| what's needed at 8% 


jobs — builds profits. 


ro your shop. 


rach 
artments . 


fareiin sorted 


lances Has g0 comp 
indy, 


quicker, 


re | orde easier you 
{ 1 yressi yodern 

An my c ve de 

d 


can te 
e © © Speeds 
addition 


Ask for Catalog 124 


$64.35 
(Resale value of parts 

And there's no charge for the Attractive Cabinet. 

ce bret: Sak Rey ¥ 

; a ; amt Brass Fittings Flexible Lines 

: Shut-off Valves Service Aids 

a Tube Working Tools 
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THE IMPERIAL BRASS MFG. CO., 1227 W. Harrison St., Chicage 7, Mm. 


Visit our Booth at the 
Southwest Automotive Show 








Higher Production Asked 
By General Motors 


THE following telegram was sent 

Feb. 26 to Senator Blair Moody 
and Walter P. Reuther, president 
of UAW-CIO by Harlow H. Curtice, 
executive vice-president of General 
Motors: 

“The rapid cut in allowable car 
and truck production ordered by 
the government certainly has 
caused and is causing serious un- 
employment and job dislocation in 
Detroit and the state of Michigan. 
Motors has 30,000 fewer 
employees in Michigan 
than a year ago and 7,300 
fewer in Detroit. 

“The additional cut in 
tion ordered by the government for 
the second quarter of 1952 will fur- 
ther reduce employment... . 

“I am sure the workmen 
automotive industry want 
treatment, jobs and an opportunity 
to earn a living—not unemploy- 
ment dole. All efforts should be 
made in that direction. This has 
been our position before the vari- 
ous government representatives 
and we have so stated publicly on 


General 
factory 
today 


produc- 


in the 
fair 


many occasions. 

“In view of the cutback in the 
military program, it is difficult to 
justify not raising the ceiling on 
allowable car and truck production 
and at the same time providing 
more material for such production. 
As a matter of fact, the material 
shortages appear to us to be statis- 
rather than 


tical real.” 


Chrysler Power Steering 


Hits 40,000 Mark 
1952 


Mn than 40,000 1951 and 
LVI Chryslers with power steering 
are now on the road, J. A. O'Malley, 
general sales manager of Chrysler 
Division, reported last month. They 
have tallied a half-billion miles of 
owner driving. 

The steering unit is standard on 
the 1952 Crown Imperial modeis 
and optional on all other Chryslers. 


Parrish Named at Nashville 

Osmie Parrish, Beaman Motor 
Co. (Dodge-Plymouth), was elected 
the Nashville Auto- 
mobile Trade Association at a re- 
cent meeting. Ed Maxey, Stude- 
baker, is vice-president and John 
Reynolds, Hudson, is treasurer. Di- 
rectors include: Max Sawyer, John 
Tune, W. M. Liddon, Jim Reed ITI, 
W. Haynie Gourley, Joe Palmer, 
Leon Hunter, and Velton Bostick. 


president of 
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Thor's 


Is Especially 


In times like these, long life and dependable 
service are even more important to the pur- 
chaser of a battery than in normal times. To 
make sure that you are selling him top quality 
is just sound business judgment. Today, the 
quality that is built into every Thor Battery . . . 





from the inside out . . . is doubly important to 
you because it is your self-insurance that you 
are giving your customers the long life and 
dependability they want and expect. 

Double-insulation with both wood and fibre 
glass . . . finest one-shot oxides . . . one-piece cell 
covers... plus many other features . . . are your 
guarantee of fine inside-out quality. Rigid labo- 
ratory control of every step in manufacture 
. . . plus continuous testing and inspection of 
finished batteries ...are your assurance of 
uniformly dependable performance. 


PRICE 


BATTERY CORPORATION 






Unscrambling 
the Alphabet 


Here are the identifications of the 
organizations represented by the “au- 
tomotive alphabet soup” which ap- 
pears on page 108: 

AAA—American Automobile Asso- 
ciation 

AABM—Association of 
Battery Manufacturers 

AAC — Automotive 
Council 

AADA — Arkansas 
Dealers Association 

AAMA — Automotive Accessories 
Manufacturers of America 

AAMVA—American Association of 


American 
Advertisers 


Automobile 


Motor Vehicle Administrators 
AAPM—Automotive and Aviation 
Parts Manufacturers 
AAR—Automotive Affiliated Rep- 
resentatives 
ABCI—Automotive Club 
International 
ADAA—Automobile Dealers Asso- 
ciation of Alabama 
ADAWVA — Automobile 
Association of West Virginia 
_AEA—Automotive Electric 
ciation 
AERA—Automotive 
builders Association 
AFC—American Finance Confer- 
ence 
AMA—Automobile Manufacturers 
Association 


Booster 


Dealers 
Asso- 


Engine Re- 








...and the price is always right! 


Prime manufacturers of — 
HYDRAULIC BRAKE HOSE ASSEMBLIES 
For cars, trucks, buses, tractors. 
BRASS FITTINGS (%” t 34” tube size) 
FUEL and OIL LINES (Gasoline, oil and diese! fuel 
lines tor automobiles, trucks, buses, tractors; made from 
metal-lined hose, neoprene hose, or copper rubing) 
GREASE FITTINGS 
AIR & GREASE LINE ACCESSORIES 
COPPER TUBING 
OTHER FAST-MOVING SPECIALTIES 


Write for omer complete catalog 


PLANET merat propucts corp. 
966 Dean Street, Brooklyn 16, N. Y. 








AMCI — Automotive Maintenance 
Chemical Industries 
AOT—Automobile Old Timers 


API — American Petroleum Insti- 


tute 

APRA—Automotive Parts Rebuild- 
ers Association 

ASBE—American Society of Body 
Engineers 

ASF—Automotive Safety Founda- 
tion 
ASIS—Automotive Service Indus- 
tries Show 

ATA—American Transit Associa- 
tion 

ATA—American Trucking Associa- 
tion 

ATAM—Automotive Trade Associa- 
tion Managers 

ATAM—Automobile Trade 
ciation of Maryland 

ATAV—Automotive Trade Associa- 
tion of Virginia 

AWAA — Automotive Wholesalers’ 
Association of Alabama 

AWDA — Automotive 
Distributors Association 

AWOT—Automotive Wholesalers of 
Texas 

BLMA—Brake 
turers Association 

ETI—Equipment and Tool Institute 

FADA—Florida Automobile Deal- 
ers Association 

GADA—Georgia Automobile Deal- 
ers Association 

ICEI—Internal Combustion Engine 
Institute 

IIHSC — Inter-Industry 
Safety Committee 

JOC—Joint Operating Committee, 
Automotive Service Industries Show 

KADA — Kentucky Automobile 
Dealers Association 

KMCDA—Kansas Motor Car Deal- 
ers Association 

LADA—Louisiana Automobile Deal- 
ers Association 

MADA—Mississippi 
Dealers Association 

MADA—Missouri Automobile Deal- 
ers Association 

MEMA—Motor and Equipment 
Manufacturers Association 

MEWA—Motor and Equipment 
Wholesalers Association 

NADA—National Automobile Deal- 
ers Association 

NAITD—National Association of 
Independent Tire Dealers 

NAMBO—National Association of 
Motor Bus Operators 

NAPA—National Automotive Parts 
Association 

NASCAR—National Association for 
Stock Car Racing 

NATA—National Automobile Trans 
porters Association 

NATO—National 
Taxi-cab Owners 

NAWA—National 
Association 

NCADA—North Carolina 
mobile Dealers Association 

NCPMTO—National Council of Pri- 
vate Motor Truck Owners 

NHUC—National Highway 
Conference 

NLGI—National 
Grease Institute 

NMADA—New Mexico Automotive 
Dealers Association 

NSC—National Safety Council 

NSPA—National Standard Parts 
Association 

NTBMDA—National Truck Body 
Manufacturers and Distributors Asso- 


Asso- 


Warehouse 


Lining Manufac- 


Highway 


Automobile 


Association of 
Auto Wreckers 


Auto- 


Users 


Lubricating 
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ciation 

NTLS—National 
System 

NTTTTI—National Truck Tank and 
Trailer Tank Institute 

NUCDA—National Used Car Deal- 
ers Association 

NWRA—National Wheel and 
Association 

OADA — Oklahoma Automobile 
Dealers Association 

RMA—Rubber Manufacturers As- 
sociation 

SAE—Society of Automotive Engi- 
neers 

SAWA—Southwestern Automotive 
Wholesalers Association 

SBBMA—School Bus Body Manu- 
facturers’ Association 

SCADA—South Carolina Automo- 
bile Dealers Association 

TAA—tTennessee Automotive Asso- 
ciation 

TADA—Texas Automotive Dealers 
Association 

TCMA—tTrailer Coach Manufactur- 
ers Association 

TTMA—tTruck-Trailer Manufactur- 
ers Association 

TUCDA—Texas Used Car Dealers 
Association 

VCAWA—Virginias-Carolinas 
tomotive Wholesalers Association 


Truck Leasing 


Rim 


Au- 


Monroe Equipment Reveals 
Copper-Steel Radiator 


a type of copper-steel radia- 
tor has been announced by 
Monroe Auto Equipment Co. in con- 
junction with the Society of Auto- 
motive Engineers’ convention in 
Detroit recently. This unit is said 
to combine the structural strength 
of steel with the superior cooling 
and non-corrosive properties of 
copper. 

The radiator has been tested by 
automotive plants, various branches 
of the government and leading 
chemical companies and makers of 
anti-freeze for ten years, Monroe 
officials said. 

The outstanding feature is that 
a reported 75 per cent saving of 
copper is realized by the use of 
copper - coated steel construction 
throughout the radiator—a highly 
desirable feature with the present 
critical copper shortage. 

Greater structural strength is 
also obtained with this type of con- 
struction, as compared with conven- 
tional radiators, company engineers 
said. Added strength helps prevent 
the development of leaks for greater 
periods of operation under all types 
of driving conditions. 

Desert tests have proved the cool- 
ing properties equal to any type of 
conventional radiator, Monroe en- 
gineers reported. 

The radiator has a different type 
of construction that has stood up 
under tests by chemical companies 
for 25 per cent longer than the con- 


ventional cellular-type radiator, the 
manufacturer said. 

Government and automotive man- 
ufacturers reportedly have put the 
radiator through extensive corro- 
sion and pressure tests with suc- 
cessful and satisfactory results. 


Packard Advances Texan 


Ernest N. Prichard has been 
named assistant zone manager for 
the Packard Motor Car Co. in the 
Dallas, Texas, zone. He joined 
Packard in 1949 as business man- 
ager in the Dallas zone. He was 


appointed sales promotion manager 
the following year and later be- 
came special representative. Be 
fore joining Packard he had ex- 
perience in selling and office man- 
agement with other factories 


West Virginians Set Date 


The annual convention of the 
Automobile Dealers Association of 
West Virginia will be held at the 
Greenbrier Hotel, White Sulphur 
Springs, August 24-26, Manager 
Carlton Welch announced 
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Andrews Ignition Parts, 
Cables are favorably known for their qual- 
ity, value and dependability the world over. 


DEPENDABLE IGNITION PARTS 


Wire and 


You can bank on Andrews because :— 
1. Complete line of Merchandise, 
2. Fast Turnover of Packaged Profit, 


3. Guaranteed for Customer Satisfaction. 


ORDER FROM YOUR JOBBER 


ST. LOUIS, MO. 











Youcandepend upon WAGNER QUALITY 
becouse Wagner ¢ re used as 
origina! e bile, truck 


ond t 
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‘few numbers. 


your Wagner Jobber can supply 


WAGNER LOCKHEED 
HYDRAULIC BRAKE PARTS 


forall makes and models of cars and trucks! 


You'll find the Wagner Lockheed line of 
brake parts is the most complete on the market. 
For example, Wagner catalogs 696 different 
brake cylinders. No other line offers this kind 
of coverage from one source. 


As a pioneer in hydraulic brakes, and as 
manufacturer of Lockheed Hydraulic Brakes 
for original equipment, Wagner knows what 


qualities are required in replacement parts. 


All essential qualities such as perfect fit, 
dependable performance — all are provided 
in Wagner parts. 

Available in factory-sealed kits or as indi- 
vidual parts. Cylinders are supplied completely 
assembled, ready for immediate installation or 
parts may be purchased separately. 

For information on Wagner Hydraulic Brake 
Parts, consult your nearest Wagner Jobber, or 


write us. 


Wagner Electric @rporation 


6362 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in the U.S. and in Canada) 


A 


The 3Rs tor better brakes... 


REFILL with Wagner Lockheed Brake Fluid 


REPLACE with Wagner Lockheed Brake Parts 
RELINE with Wagner CoMaxX Lining 


... The best known 
nane in brake service 
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y-171, BU- 


Please send ™ 
Brake Servicing 


NAME 
Finm NAME 


ADDRESS 
cry _—_— 








Regulations and News Items Along Federal Row 


Recognition of Cost Increase 
Asked by Parts Manufacturers 


A proposed price regulation that 
would recognize industry-wide cost- 
increase factors over the pre-Ko- 
rean period for principal categories 


of new automotive replacement 
parts was discussed last month by 
the New Parts Subcommittee of the 
Automotive Replacement Parts 








Whats the best way | oy" 20" 


to repair 


cracked water jacket?” 


You will find complete, step-by-step instruc- 
tions on new ways to make this and other 
crack repairs in the new Tincher crack 
REPAIR Manual. Fully illustrated by draw- 
ings like the ones shown here in reduced 
size, this big manual covers such subjects as 
“Types of Cracks and Their Causes” . . . 
. and “How to 
Analyze The Problem.” It tells, too, how 
the Tincher Electro-Mechanical Process can 
save you time and bring you unusually 


“Why Repair Cracks?” . . 


attractive profits. 


Free! 


Send coupon 
for this valuable 
book now! 


TINCHER PRODUCTS COMPANY 

909 Borden Avenue, Sycamore, Illinois 
Please send me the Tincher CRACK REPAIR 
Manual, FREE! 
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NAME 





CUMPANY 





ADORESS 





JOBBER'S NAME 








Manufacturers Industry Advisory 
Committee and the Office of Price 
Stabilization. 

Committeemen generally favored 
the proposed pricing method but 
recommended that certain optional 
methods be provided also. These al- 
ternatives generally involved re- 
flection of costs to July 26, 1951, 
instead of March 15, 1951, or other 
methods of restoring historic per- 
centage relationships based upon 
the published list prices of different 
manufacturers. 

Since Dec. 19, 1951, when Ceiling 
Price Regulation 30 was made man- 
datorily effective, most  replace- 
ment-parts manufacturers have 
been subject to that regulation 

E. W. Ackerman, Thompson 
Products, Inc., is a new member of 
the subcommittee. Members in 
clude: G. S. Peppiatt, Federal-Mo- 
gul Corp.; G. H. Souther, The Elec- 
tric Auto-Lite Co.; J. E. Echlin, 
Echlin Manufacturing Co., and Ira 
Saks, Accurate Parts Manufactur- 
ing Co. 


SCRAPPING AUTOMOBILES 


Preliminary estimates show that 
almost 2,000,000 additional tons of 
iron and steel scrap may be avail 
able to the country’s steel mills and 
foundries from automobile wreck- 
ers’ yards this year, NPA told a 
joint meeting of scrap producers 
and consumers last month. There 
is no estimate available as to 
the tonnage scrapped in 1951 by the 
estimated 20,000 wreckers in the 
nation. 


RAISING LABOR RATE 
Service shops with what they 
consider low customer-labor rates 
can apply for increases through 
OPS Public Form 43. 

If such increases are granted, 
what is the situation in regard to 
the Wage Stabilization Board regu- 
lations? If a shop does not change 
its method of pay to mechanics or 
other affected personnel after an 
increase in customer-labor rate, 
there is no difficulty. On a 50-50 
percentage, for example, an _ in- 
crease in customer-labor rate of 50 
cents would mean that the mechanic 
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Make MORE PROFIT on Hydraulic 
Brake Jobs! Know these 
FOUR FACTS about Weatherhead 
BRAKE FITTINGS and HOSE 


vy 


TT 





Did you know— Weatherhead makes a complete line 
of hydraulic brake fittings as original equipment for the 
country’s leading car manufacturers? 


Did you know— Weatherhead, the original equipment 
makers, offer you a complete line of replacement brake 
fittings for every car? 

Did you know— Weatherhead also makes hydraulic 
brake hose assemblies for original equipment? Each 
brake hose assembly is made up and tested at our 
factory. The Pennsylvania State Highway Department 


has tested and accepted our brake hose. 


Did you know—Weatherhead offers you this same 
complete line of original equipment hose assemblies, 
factory-tested, for completely safe and dependable 
replacements. 


WHEN IT COMES TO STOCKING HYDRAULIC BRAKE FITTINGS DO IT THELZ9\/ WAY WITH 


THE NEW 
aimee WEATHERHEAD BA-411-A 


cabinets = Brake Fittings Assortment 





All compartments . For more information on the BA-41 1-A Merchandiser, write 
are labeled. Z Ric wd |: wie for catalog supplement J- 1600. 

i o ADDRESS: THE WEATHERHEAD COMPANY, Dept. D-1, 300 
4 Easy-to-use oii _ ‘ab East 131st Street, Cleveland 8, Ohio. In Canada, THE 
drawers. & 5 «a is =: : <> WEATHERHEAD COMPANY OF CANADA, LTD., St. Thomas, Ont. 


ee hat 
WEATHERHEAD 


THE IZASY wine TO HANDLE IS... ON EVERY CAR! 


Come in and see us at the Southwest Show 
Houston, Texas— March 20-23, 1952 
BOOTHS 53 and 54 
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would make 20 cenis more an hour. 
This is permitted, as long as the 
percentage is the same. 

After a customer-labor rate in- 
crease, however, negotiations with 
the Wage Stabilization Board are 
necessary if a shop wants to change 
its percentage or to change from 
flat salaries to percentages. 


CLASSIFYING ACCESSORIES 


Classification of certain specified 
truck 


automobile and accessories 


vital to “health, safety and publi 
welfare” should be changed from 
NPA’s general civilian-type prod- 
uct category to the more essential 
automotive replacement parts cate- 
gory, the industry advisory com- 
mittee for automotive replacement 
parts recommended last month. 
Included among these products 
are directional signals, stop signals, 
flare pots and flares, tire chains, 
windshield scrapers and squeegees 
and windshield glare shields. 
Second quarter allotments to au- 


tomotive replacement parts manu- 








“> AMMCO SAFE-ARC 
GRINDS SET OF 
8 SHOES IN 4 MIN! 


A 


a) 
W 


9 New Ammco Model 2000 
gg Brake Shoe Grinder 

| 3g Matches Lining Perfectly 
ggg to Arc of Drum! 


AMMCO TOOLS. INC. 





— 





levels 


facturers will be at higher 
prod- 


than to many civilian-type 
ucts. Replacement-part production 
in 1951 was 15 per cent above the 
1950 rate of output. First quarter 
1952 allotments were 
the same level. 


generally at 


RESTRICTING 
TRANSMISSIONS 


Elimination of restrictions on 
passenger cars equipped with auto- 
matic transmissions has been rec- 
ommended by members of the New 
Automobile Dealers Industry <Ad- 
visory Committee at a meeting 
with NPA. The committee declared 
that the government’s unit-produc¢ 
tion limitation on automobiles pro- 
vides sufficient control on scarce 
metals. 

NPA Order M-68 
put of cars equipped 
matic transmissions to a maximum 
of 35 per cent in cars with a fac- 
tory-delivered price of $1,890 or 
less in July, 1951; 65 per cent in 
cars between $1,801 and $2.500, 
and 100 per cent in cars $2,501 and 


restricts out- 


with auto- 


over. 

Normal sales in the middle-priced 
excess of 90 per cent 
transmissions, a 


line are in 
with automatic 
spokesman for the dealers reported. 


REPORTING DELIVERY 
CHARGES 


A substantial number of automo- 
bile dealers have not complied with 
the reporting requirements on 
charges made for preparing and 
conditioning a new car for delivery, 
officials of OPS last month. 
Plans are being considered for a 
compliance survey and, in the event 
of non-compliance, for the imme- 
diate filing of injunctive actions 
against violators, OPS said. 


said 


PRICING USED CARS 


Dollars-and-cents ceiling prices 
for used cars are subject to a re- 
duction of two per cent as of Jan- 
uary 1, 1952, and to a further re- 
duction of two per cent on April 1 
and on the first day of each calen- 
quarter thereafter, according 

revised schedule issued by 


dar 
to a 
OPS. 
The correction of errors in com- 
putation in the schedule 
will change some ceilings upward or 
relatively few 


original 


downward on a 
models, as between pricing regions 
models of nearly all 


and for some 


makes of cars listed. 
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More Power = 


That’s what car owners and fleet 
operators want. That’s what vehicle 
manufacturers are providing. But to- 
day’s engines are more subject to 


Block \_? 
Distortion! 


Why have so many engine manufacturers adopted expander- 
type oil rings as original equipment? Because repeated! in- 
creases in power output have multiplied the possibilities 
of block distortion! 

The flexibility and adaptability of the expander-type rings 
are essential to compensate for these conditions. 

And if adaptable rings are essential to efficient performance 
in new engines, it’s obvious that adaptability is even more 
necessary in re-ring or rebuild jobs. That’s where Pedrick 
Engineered Sets come in! Each Pedrick set is specifically engi- 
neered to meet today’s requirements in individual engines . . . 
with adaptability that controls blow-by, maintains com- 
pression, and is guaranteed to reduce the excessive oil con- 
sumption that follows block distortion. For the sets you need, 
see your Pedrick jobber! WILKENING MANUFACTURING Co., 
Philadelphia 42, Pa. In Canada: Wilkening Manufacturing 


Company (Canada) Ltd., Toronto. 
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FOR 31 YEARS, SUPPLIER OF PISTON RINGS TO LEADING VEHICLE AND 
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WHICH WOULD YOU 








Nothing but a metal back sealed beam unit like the 
‘ he Auto-Lite Bull’s Eye continues to burn even when lens 


. . the Auto-Lite Bull's Eye continues to give light. 








METAL BACK SEALED BEAM LAMP 


Bull’s Eye is backed by national magazine, television and radio 
advertising . . . no other sealed beam unit gets so much sales 


push to car owners as the Auto-Lite Bull’s Eye. 


Bull’s Eye is designed as the replacement for all makes of cars 
and trucks using a sealed beam unit . . . what a market! 


aa 


SEALED TIGHT—STAYS BRIGHT... 





BUY FOR YOUR CAR ? 
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SUCH A RED HOT MONEY- MAKER? 


Bull’s Eye is sealed under 9000 lbs. per square inch pressure to 
exclude moisture and dust and maintain full candle power 
throughout lamp life. 


Bull’s Eye is guaranteed to burn even when lens is cracked or 
broken. 


THE ELECTRIC AUTO-LITE COMPANY 


Toledo 1, Ohio Merchandising Division Toronto, Ontario 


Tune in “Suspense!”...CBS Radice Mondays...CBS Television Tuesdays 


Only Auto-Lite Makes the Bull’s Eye! 





Readers are invited to contribute to~ SHOP T ALK 





HERE’S HOW TO GET IT 


Dear Sir: Wichita, Kan. 


| had the good fortune the other 


day to read a part of your Automo- 
tive Short Cuts. It is a good book 
and very handy, but I didn’t get a 
chance to read it all. Do you sell 
them directly or do they go out wit 


something you purchase? 
CARLOS ADAMS, 
Adams Garage 
Our 120-page Automotive Short 
Cuts, containing the cream of ou 
Time Saver crop for many years, is 
being offered at no additional cost 
with 
SAJ. 


a three-year subscription to 
Th ree-year price is $4. 











I\ 





@ All from one source, produced in and delivered from one 
huge, reliable manufacturing plant . .. MASTER Brand parts simplify 
your operation, assure satisfaction in every car and truck installation. 
Repairmen from coast to coast know and respect MASTER Brand replace- 
ment parts for quality, workmanship and unsurpassed performance. 
WRITE TODAY FOR LATEST CATALOGS 


Chefford Master Mfg. Co., Inc. 


FAIRFIELD, ILLINOIS 





® easier fo order © easier to stock 
® easierto sell © easier profits 





A column of informal 

comments about the 

automotive trade and 
its problems. 





COLONIZING TEXAS 


A rare document revealing busi- 
ness methods for the colonization of 
Texas in the early 19th century was 
recently given to the Texas State 
Historical Association by H. B. 
Ransom, Chrysler dealer at Fort 
Worth and a former president of 
the Texas Automotive Dealers As- 
sociation. 

Ransom found the paper in north- 
ern Ireland. It is believed to be the 
only one of its kind in existence 

The document is a statement is- 
sued by Ben Milam and Maj. Gen 
Arthur Goodall Wavell about 1828, 
in an effort to finance colonization 
of a grant of land, principally on 
the banks of the Red River 


HOW TO SHOOT A BUCK 


A group of Texas Boosters were 
hard put to uphold the reputation 
of Texas story tellers when Stan- 
ley Bourassa, director of safety for 
Automotive Booster Club Interna- 
tional, paid a visit to Dallas re- 
cently. Among Bourassa’s hunting 
experiences were: 

1. He was deer hunting and it 
was snowing. Well-clothed, he sat 
down against a stump and dozed, 
only to be awakened by a big buck 
sniffing at his feet. Stan shot the 
buck without leaving his seat. 
2. On another deer hunt he no- 
ticed a big buck ramming his head 
into every other tree along the 
trail. Stan finally decided the buck 
was blind, seized him by the beard 

or whatever it is that grows un- 
der a buck’s jaw—and led the blind 
beast into town, where he was shot. 
This saved a lot of labor lugging 
the carcass. 

3. Cold is in layers in Minnesota. 
At Stan’s cabin, which is fenced, 
a wolf was chasing a buck at night. 
The buck leaped the fence, with 
the wolf not a foot behind, and 
both jumped from a relatively 
warm layer of air into a sub-zero 
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STY LEAKING 
ie ies tu. 
> ome ms Visors 
3 MODELS EQUIP ALL 1949 to 1952 CARS 


You you're assured of a perfect fit for all doors with 3 sizes of this 
new, adjustable design. Lifetime stainless steel with mirror-finish. Installs quickly, 
easily on any front or rear door. Quick, profitable turncver! 











Universal wear DOOR VISORS 


Two models fit all 1935 to 1952 cars, front and rear doors. Sparkling, 
lifetime stainless steel. Install in only seconds! Year ‘round profit makers! 


FREE 
MERCHANDISING 
DISPLAY 


le 
¢ Visor, it sets vp ino _ 
n effective, silent salesman .- 


on actual Doo’ 
lithographed 


es to work os 
les every JOY: 


Demonstrating 
of seconds, 9° 
helps moke so 
Zcolo e— youR JOBBER TO 


pay! 


[inois 
Chicege 36 
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layer. There Stan found them 
both next morning, frozen stiff and 
suspended in mid-air. He built a 
fire, thawed out the air around the 
buck, let him down and shot him. 
Then in similar manner he attended 
to the wolf. 

The Texans gathered at a lunch- 
eon in Bourassa’s honor were un- 
able to top his tales. They in- 
cluded: Herb Cree, Frank Brogan, 
Artie Barnett, Tommy Everett, 


Ray C. Ricke, Gordon Payne, Art 
Ways, Ed Shipp, Dick Cree and 
Baron Creager. 


“CALL FOR”—IN 1902! 


Maybe you’re one of the many 
establishments advertising your 
“new” service of “call for and de- 
liver.” 

The ad reproduced here was car- 
ried in a Houston, Texas, news- 
paper 50 years ago to tell folks 
about that service. 

When C. Jim Stewart and J. R. 
Stevenson combined their talents 
at that time, they billed their busi- 
ness as “The Finest Horseshoeing 
Parlor in the State.” 


Today the firm is one of the 











EI fluids . . . specially engineered for 
\3 specific brake service jobs! 


PURITAN 
e Regular” 
ABRAKE F Lul 


for pleasure car 


You need ALL 3 products in your establishment . . . 

crease your reputation as a brake specialist . . . 

customers the brake they need for safe driving. Puritan flushing 

fluid cleans out all gum and sludge. Puritan brake fluid helps 

assure pedal action that is instant, firm, always dependable 
. thanks to Puritan’s exclusive MISCIBILITY*! 


* The only brake fluid that mixes with all other types. Tube 

at left shows dangerous “layer 
Tube at right shows Puritan's 
all-miscible action. Mixes with and thins out fluids already 
even absorbs water—to assure safe braking! 


when fluids do not mix 


in system 


PURITAN COMPANY, INC., Rochester 6, N. Y. 


to in- 


to give your 


effect in hydraulic system 
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Jim Stewart & Stevenson 
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1710-1712 Congress. 











South’s largest specialists in build- 
ing and rebuilding automobile and 
truck bodies, frames and axles, up- 
holstering and painting. It has 
three subsidiaries, too, including 
branches in Dallas, Corpus Christi, 
Longview, Lubbock, Odessa, San 
Juan, Wichita Falls, Galveston, Port 
Arthur and New Orleans to serve 
those areas. 


1952—A Good Year! 


This is going to be a good year 
for this industry, in the opinion of 
a veteran jobber. Said Lee Brax- 
ton, mayor and member of council 
of the town of Whiteville, N. C., 
and who heads up Braxton Auto 
Parts, Inc.: 

“T will say that I feel 1952 is 
going to be the year of opportunity 
for parts sales, service and mainte- 
nance. It just cannot help being a 
good year with so many cars op- 
erating, and with the age creeping 
up on the cars. I believe the great- 
est opportunity in America today 
is in selling.” 


WANTS CONVERSION INFO 


Bryan, Texas 
Dear Sir: 

I have just read “They’re Con- 
verting to LP Gas” in the Febru- 
ary issue of SOUTHERN AUTOMOTIVE 
JOURNAL. It is a very good article 
and made me think that it is time 
for us to do some investigating of 
and study of the liquefied-petroleum 
field. If you can advise us where 
we might obtain information on 
LP gas, and on equipment used to 
convert farm equipment, trucks 
and passenger cars, we would be 
very thankful. 

R. I. BERNATH, JR., 
Bernath Motor Co., 
(Chrysler-Plymouth) 

Glad to be able to supply you with 

this information. 
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INSURANCE, A GODSEND IN TIME OF NEED— Many grateful customers and dealers 
have written in to praise the complete insurance protection offered with the 
CommerciaL Crepir Pian. For example, a Cleveland widow wrote her dealer 
“My husband succumbed to a heart attack just after we had paid the first payment 
on the car. Fortunately Commerciat Crepit cancelled the balance of $1,349.64 


due, and delivered a clear title to me in a matter of 4 days.” 


YEAR AFTER YEAR... Commercial 


Credit financing is complete, 





competent, dependable 





FINANCING AS USUAL... REGARDLESS—Here's ho Irving F. Francis uccessful Nash 
Dealer and President of Irving F. Francis Co., Asbury Park, N. J., puts it Not always have the 
skies been cloudless. During our eighteen years in business, we have had many trying experiences 
... depression, war, fire and theft . . . but when the clouds gathered, Commerctat Creprr weathered 


the storm with us. Please accept the gratitude of our entire staff 


A PLAN FOR PROFITS WHEN CAR SALES ARE DOWN 

The Commerctat. Creprr Car Repair Plan offers 
dealers a prac tical way to offset the decline in new car 
sales income by increasing car repair business. Thanks 
to this easy monthly payment plan, your customers 
can afford to keep their cars in A-] running condition 

you sell more of the bigger, high profit repair jobs 
Available to Commercial Credit Franchise Dealers on/) 


COMMERCIAL 
cereoit PLAN 


~ AN 


A LOCAL SERVICE —Comwmerncia Creprr’s hundreds 
of offices located throughout the United States and 
Canada offer dealers a truly local finance service, With 
the added plus of bringing to the local scene the 
breadth and vision gained through nationwide 
facilities. You deal with one reliable source only. You 
benefit by CommerciaL Crepit’s years of finanging 
experience in handling all the details of credit investi 
gation collection adjustment and follow uy 
eliminate possibility of lost sales due to delay@ or 
outside influences 


WRITE, WIRE OR PHONE t t rest COMMERCIAL 
Crepit office for information about complete factor 

drive-away, wholesale, demonstrator and retail plans 
Our representative will be glad to call and « xplain how 
you may start using this successful plan how 
COMMERCIAL Crepit can help you keep profits up even 


though new car deliveries go down. There's no oblige 


tion, of course 


. 


 Commerciar Crepirt 
CorPORATION 


A subsidiary of C iol Credit Company, Baltimore 
- +» Capital and Surplus over $120,000,000 . . . offices 





_ i principal cities -oh-the- United Stotes ond Canade. 








Spring Inspection 
(Continued from page 126) 

If the manufacturer's service 
manual is not available, the follow- 
ing mileage maintenance table may 
be used: 

Lubrication 


every 1,000 miles. 
front, 10,000 


Chassis 
Wheel bearings 
miles. 
Wheel 
miles. 
Transmission 


bearings rear, 20,000 


check, 2,500 


miles. Drain and refill, 10,000 miles. 
Automatic transmission—check, 
2,500 miles. Drain and refill, 25,- 
000 miles. 
- Crankcase—every 2,500 miles. 
Rear axle —check 2,500 miles. 
Drain and refill, 10,000 miles. 
Universal joints—repack, 20,000 
miles. 
Oil filter—when oil shows dirty 
or 8,000 miles. 
Air cleaner—spring and fall, or 
as required in dusty areas. 
Battery—1,000 miles, or once a 
month. 





Jirst with the finest 








Touch” tests 
for tolerances 
prove bearing 
perfection 


HIS young lady is checking 

the most important dimen- 
sion of the bearing—wall thick- 
ness! If bearing walls are not 
uniform within .0003"' tolerance, 
accurate interchangeability is 
impossible and bearing life may 
be reduced considerably. 


Monmouth Bearings are 
checked through every step of 
production from the continuous 
strip casting line to the final 
packaging point. This extra care 
assures the user of unquestion- 
able match of all bearings—from 
bearing to bearing—a vital fac- 
tor in prolonging bearing life in 
the engine. 

Yes, Monmouth Bearings, in 
the bright blue and orange pack- 
age, meet or exceed every known 
test for bearing perfection and 


uniformity. 


CGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed 


bushings, 1931 


continuous casting of copper lead on steel strip, 1934—tri-metal bearings, 1938— Micro 


Bearings, 1939—Clevite 77, 1944—and others which have helped to revolutionize the lined bearing industry. 


162 





Cooling system—spring and fall. 
Engine tune-up—10,000 miles. 
Tires—rotate every 4,000 miles. 
Wheel alignment—spring and 
fall—more often if tires show wear. 

Brakes—inspect spring and fall. 

Head lights inspect, adjust— 
spring and fall. 

Cars will last longer, give better 
service and operate more economi- 
cally if given proper care. And 
once the customer is sold on this 
type of service, there will be suf- 
ficient work to keep all shops busy. 

When making repairs we should 
keep in mind the shortage of metals, 
such as copper, aluminum, chrome, 
etc. The materials used in most 
electrical units are on the critical 
list and we will have to repair a lot 
of armatures and regulators where- 
in in the past new parts were used. 

If this “clinic” program is “put 
over,” the customer will like it and 
it will tend to dispel the thought 
that all shops sell a great deal of 
unnecessary service. 


Outlook for Rubber 


(Continued from page 99) 


In a message to Congress earlier 
this year, President Truman stated 
that “it may be possible to begin 
soon to taper off” buying for that 
purpose. The government began 
the program of exclusive purchase 
of natural rubber on December 29, 
1950. 

It is estimated that new-rubber 
consumption will reach an all-time 
record of 1,336,000 long tons in 
1952. This would include 871,000 
tons of synthetic rubber and 465,- 
000 tons of natural rubber. 

Consumption in 1951 was esti- 
mated at 775,000 long tons of syn- 
thetic and 460,000 of natural. 

Teamwork in reactivation of syn- 
thetic-rubber plants and in the con- 
trols program has put the industry 
and the government well on the 
way to achieving the twin objec- 
tives of building the stockpile to 
security level and meeting all mili- 
tary and civilian demand for rub- 
ber goods. 

From all indications, 1952 will 
see additional progress toward 
those ends. 

Hudson Moves Texas Manager 

John W. Merrin, Dallas zone 
manager for Hudson Sales Corp., 
has been transferred to the Cincin- 
nati zone. George T. Curry, for- 
merly head of the Cincinnati zone, 
is now Dallas zone manager. Curry 
joined Hudson in Birmingham in 
1945, the announcement stated. 
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TURN SIGNALS , 


_— 
4 


é 


Guide Turn Signal Switch. (Package No. 929422) 
This self-canceliing switch can be installed | 


on any truck. Can be operated manually. 

Packaged complete with flasher and mount- 

ing parts. Designed for 4-lamp, single-face, 

qua Guide lighting equipment shown here is designed 


primarily for Class A vehicles. It can be installed on any 
truck and is approved in all states where approval is 
required. Lamps are of Type 1 design. This equipment 
is easily changed to double-face front, 6-volt systems, 
or to double-face front, 12-volt systems. 


Guide is first choice with fleet owners .. . first choice 


Front Lamps. (Package No. 929424) with the trade—everywhere. 


Two single-face lamps with amber lens for 
front installation. Complete with mounting 


parts for 6-volt systems. LEGISLATIVE INFORMATION—AIll states require an approved turn 


signal on any vehicle so constructed or loaded that a hand and 
arm signal is not visible to both the front and rear of the vehicle. 
Several states now require turn signals on all vehicles. California 
requires Type 1, Class A signals on all large trucks. Most states permit 
either amber or yellow on the front, and red or amber on the rear. 
Siate legislation is constantly changing so follow your own state 
requirements to be sure. 


Rear Lamps. (Package No. 929426) — — 

Two rear, vertical-mounting lamps with red f GUIDE LAMPS—A UNITED MOTORS LINE 
lens, complete with mounting parts for { } Available Everywhere Through 
6-volt systems. UNITED MOTORS DISTRIBUTORS 


Division of General Motors 
Anderson, Indiana 
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Collecting the Past Dues 
(Continued from page 109) 


the time it took and labor rates, 
and he finally accepted our price 
as a fair one. We invited him to 
observe a brake job being carried 
out. However, in this case we took 
repsonsibility for the wheel cylin- 
der and no charge was made. 

It pays off in other ways when 
you sit down and explain to a cus- 
tomer how work is figured. Not 
only does it help you collect bills 
and bring the customer back into 
the fold, it improves future rela- 
tions with him. It educates him to 
the operation of a shop and opens 
the door to other consultations, if 
dissatisfaction arises. Next time 
he won’t just stay away and leave 
you in the dark as to cause. 

Sometimes it takes a lengthier 
explanation and more time than you 
can afford to give, but I believe it 
is worth it. In a small town, news 
of dissatisfaction gets around fast, 
and the effort in straightening out 
the customer forestalls bad pub- 
licity. 

Of course, where the error is 
ours, we make it up to the customer. 
There is no charge where our work- 
manship was faulty or an item 
wrongly priced. I recall an instance 
in which we neglected to replace 
the cotter pin that holds the 
shifting rod in a gearshift lever 
adjustment. 

Though we had made the adjust- 
ment, the customer’s continued dis- 
satisfaction came to light through 
a past-due account. 


The solution, of course, to price 
misunderstanding is fuller explana- 
tion when the repair order is made 
out. I am aware that body and 
fender charges are hard to esti- 
mate. However, the responsibility 
lies here. Give more time to the 
customer when he brings his car 
in and explain then how estimates 
are arrived at, if the price seems 
excessive to him. 

For once he understands, he will 
go along with you ‘happily, and 
there will be fewer past-due ac- 
counts to collect. And once you real- 
ize that price dissatisfaction may 
be at the back of past-due accounts, 
your approach to this customer will 
be different. 

We find that personal concern 
from one of our top officials on a 
customer’s failure to return is the 
best way of bringing him back. 
This way we regain 75 per cent of 
our over-all “‘lost’’ customers. 


Defense Employment 
Rises at AC 
BOUT 2,200 employees out of 

vA nearly 11,000 employed by the 
AC Spark Plug Division are work- 
ing on defense projects, George 
Mann, Jr., general manager, said. 

A substantial amount of addi- 
tional manufacturing space should 
be available in July, with the com- 
pletion of a building project for 
special defense projects, Mann said. 
“Our ability to meet our schedule 
requirements will be largely de- 
dependent on allocation of the need- 
ed machine tools,” he commented. 
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K V7-7.7 9, a 
WET HONING 
MACHINE 


Bill Kuhn’s experience with a 
Suonen Wet Honing Machide 
is being duplicated in 
thousands of shops age}ss 

he nation. 


Piston pin bushings, con-rod \ 
bushings, spindles, hydraulic 
brake cylinders, transmission 
housings... many jobs you’re § 
now sending elsewhere or ‘ 
doing by old methods, you 
can handle in your own shop 
with a Sunnen Wet Honing 
Machine. Diameter range: 


480" to 2.625". Pd 


Dollar for dollar, Sunnen 
Wet Honing makes you more 
money on your investment 
than any other engine 
rebuilding equipment. 





Call your Sunnen jobber 
NOW...ask him to 


arrange a demonstration. 











Dear Bill, 

Some of the jobs we've been get- 
ting lately, take me back to the 
early days of the industry when 
most of our customers were “sports- 
men” whose automobiles were their 
hobby rather than simply “neces- 
Sary transportation.” They liked 
to tinker with their engine and 
sometimes would come to us to get 
something back together they had 
taken apart without watching the 
exact sequence of the parts, or 
something. 

I understand a lot of dealer ser- 


THE NUTBUSZTER WRITES 
W/S BUODY 














ASSOCIATED- 
HARTMAN 


The only 80 amp battery charger built 
in a large cabinet on wheels in this 
price range! 

OVERNIGHT SLOW CHARGE...A flip of the 
switch handles up to 6 batteries at a time. 

COOLER OPERATION... Venturi-type cooling and 
special transformer promise longer charger life. 

OVERLOAD PROTECTION ... Circuit breaker 
guards against line surges and overloads. 

AUTOMATIC SHUT-OFF... Spring-balance time- 
clock gives safe and sure cut-off. 

LONGER CABLES...10-Ft. extension and 8-Ft. 
charging cables handle cars on hoist. 

BRONZE CHARGING CLAMPS... Heovy, cast, 
wide-jaw clamps won't get hot. 

LIGHT WEIGHT & PORTABLE... Only 14” wide, 
15” deep, 27” high. Weighs 58 Ibs. 1-hand move- 
ability. 

BIG-CHARGER GUARANTEE... Assurance of 
dependable operation and long service. 


sth For 


on this and other Associated-Hartman Rapid Chargers 


ASSOCIATED EQUIPMENT CORP.” 


New! Bus & Truck Model 
~~ RG 80-12 VOLT 


Charges 12-volt batteries at 50 Amps — and 
6-volt batteries at full 80 Amps. Low priced 
— Guaranteed! 


NATURAL BRIDGE AVE. 


ST. LOUIS 15, MO 





vice departments aren’t fooling 
with our modern-day sportsmen- 
autoists, finding the work unprofit- 
able and distracting, but we would 
find it difficult to avoid some of this 
work, even if we wanted to. 
Personally, I’ve learned a _ lot 
from these guys and their gadgets, 
and haven’t lost a dime on any job 
we’ve done for them. Of course 
we can’t flat-rate the charges for 
this tinker work, and since we don’t 
recommend and sell them the ac- 
cessories they have us install and 
experimental adjustments they or- 
der, there is no come-back or lost 
time. They know that when we 
punch in on the clock they’re pay- 
ing the freight, and are satisfied. 
Funny thing about it all is, these 
aren’t all new customers buying 
this service. Some of our best old 
customers who buy new cars from 
us regularly and ask for nothing 
but the standard procedure main- 
tenance for the chariot until trade- 
in time, are finding a lot of fun in 
souping-up a second car. Some- 
times it’s for their kids, sometimes 
for themselves And sometimes 
they do part of the work and some- 
times they have us do it all, but they 
are full of specifications, theories 
and ideas on the job in any case. 
We have to enter into the spirit 
of the thing in conspiring to install 
a muffler that will not attract the 
attention of the cops through exces- 
sive noise while cutting engine 
back-pressure to the minimum. 
Cylinder heads have to be planed 
and sometimes the firing chamber 
volumes measured or milled for 
valve clearance. Manifolding, car- 
buretion, ignition are all in for a 
far more scientific run-down than 
we (or the maker) ever give the 
stock jobs. In fact, after some of 
the precision work done on rebuild- 
ing and tuning some of these sports 
jobs, our regular work seems ex- 
tremely rough and to great toler- 
ances, 
They take rotating parts out for 
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ALLING AL 


CAR DEALERS 
GARAGES 
BY Id ADL Lae 


YOU CAN NOW SELL, AT 100% PROFIT, THE FAMOUS 


“MILE-O-METER 


"I* THE MOST POPULAR AND FASTEST 


SELLING AUTOMOBILE ACCESSORY IN THE INDUSTRY! 


Proven by over 
ONE BILLION 
road miles. 


REG. U. S. PAT. OFF 


MILES PER GALLON AND MOTOR TUNE-UP GAUGE 


* Installation time— 1 to 5 minutes! 
* Guaranteed for 100,000 miles! 
* Immediate shipment, and HUGE PROFITS! 


THE MOST ADVERTISED GAUGE IN THE WORLD 
WE MAKE SALES FOR YOU 


Over 212 Billion Ads in the following—Saturday Evening 
Post, Collier's, Life, Time, Newsweek, Popular Mechan- 
ics, Popular Science, New York Times, Outdoor Life, 
Better Homes & Gardens, House Beautiful, and almost 
every magazine and newspaper in the country! 


SPECIAL TRIAL OFFER!!! Market research 
“Factory to You" determination offer gives you 
50% discount off standard list price plus tax on 
minimum order . in addition to this sale it will 
help you move plugs, points, oil changes, tune-up, 
and guarantees customer satisfaction. 

ALL YOU DO is order DIRECT! Enclose check 
or money order for “Mile-O-Meters” . . . 
Check for full amount entitles you to this extra— 





Model 
Now 
A Illuml- 

nated 


VU © ® ® 


“THE PERFORMANCE METER SUPREME” 


Display the “Mile-O-Meter” sign 
and get ready for the RUSH! 


A 76 page tune-up manual in 2 colors worth $2.50 
—FREE! Half the full amount with order, balance 
C.0.D., gives you the regular 24 page installation 
instruction book and “Mile-O-Meter” mileage cal- 
culator, including fittings and hose, all gift wrapped. 
Also included with your order are signs and banners 
for display purposes. 


More than 1,000,000 in use today! 


*MINIMUM ORDER 12 MILE-O-METERS 





LIST 


YOouR COST YOUR PROFIT 








IMluminated Deluxe Model, chrome trim 35g” Dia. $14.95 
Standard Model 258” Dia.... 


(minimum order — 12 units) ris 


Fed. Tex 





$7.47 Y2* 
$4.87 2* 
Std. — 406 


Deluxe — 60¢ 


$7.47 2 
$4.87 V2 


F.0.8. Boston 











Fits all cars 
. . . Every car owner wants one. SEND YOUR 


GALE HALL ENGINEERING 


YS, 


The most important ucw meter 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 


simple to install. Shows 31 ways to adjust a motor. The road dynamometer while you drive 


ORDER TODAY or write for details. 


iam 136 MameLy i) 


18, MASS. 
ta rémerca 








dynamic balancing and have re- 
ciprocating parts balanced to a cat’s 
whisker by weight. The final prod- 
uct is often mighty sweet to ob- 
serve. economy, performance, 
power, and speed to a high degree 
of perfection is often the end re- 
sult, but they are always raring to 
try something new and _revolu- 
tionary as s9on as it hits the mar- 
ket. 

For my money I see nothing but 
benefits to us from this new, 
healthy interest in the finer points 
of mechanical possibilities. When 


they have their interest and nose 
and fingers in the vitals of a ve- 
nicle they are getting education 
into the importance of necessary 
service and maintenance opera- 
tions that cost us nothing. They 
are saving us plenty by learning 
themselves, so we won't have to 
spend so much time explaining and 
haranguing them to get needed 
service done to the family car and 
will heed our follow-up reminders 
when they know the importance of 
such work and the danger of 
neglecting it. 





balanced 


make 


matched 


good clutch service. 
customers because every set is tested for 


mated 
tested 


full release and smooth engagement 


sealed 


packaged 


ALL AT NO 
EXTRA 
COST! 


EXCHANGED OR SOLD OUTRIGHT! 
FOR ALL POPULAR CARS AND TRUCKS torsos 


- Absounatle PARTS MFG. CO. t435.t474 ve 


MANUFACTURERS OF THE POWERFLEX CLUTCH PLATE 


REPLACEMENT UNIT CO. ticvesna'ts: ono. 


REBUILDERS OF GUARANTEED CLUTCH ASSEMBLIES 
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Do a better clutch job in Jess time and 
more 
clutch set that delivers more miles of 


at the factory! 


Extra Values! Your customers geta 
balanced Re-Nu assembly, matched and 
mated with a new Accurate Powerflex 
plate, tested together for release, sealed 
and packaged. Costs you only the regu- 
lar pri e of the component parts. 


WRITE FOR DETAILS 


CLUTCH SETS 
ARE 


money, too! Install the 


Insures satisfied 


EE TFROR 


( (Ces ) 





Maintenance neglect is almost al- 
ways traceable to lack of mechani- 
cal understanding —and it looks 
luke many of them are getting the 
understanding. 

Yrs, 
Ed. 
Profits in Shocks 
(Continued from page 112) 
in the shop the customer can be 
shown tne difference quickly. 

But the mechanic should bear in 
mind, McCready said, that in this 
crude test the stabilizer, uneven 
loading or uneven tire pressure can 
make the diagnosis unreliable. 

McCready gives most cars a road 
test to determine shock condition. 
Sometimes he takes off certain types 
of shocks and tests the resistance 
by pulling and pushing on a bar 
through each “eye.” 

He commented that there was a 
need for a moderate-priced test 
bench for airplane-type shocks so 
the owner could be shown results 
on a dial. This would boost sales, 
he believes. 

Many shops say customers by- 
pass shocks because of the “pocket- 
book nerve,” which often results in 
even the best salesmen achieving 
only about half of the full poten- 
tial in this field. For this reason, 
some salesmen say it’s better not 
to talk about shocks along with 
major repair work but to try to sell 
them with an oil change, grease 
job or tire switching, stressing the 
economy of saving front-end parts, 
tires and springs. 

The good-will gained by showing 
a customer that an old car can ride 
like a newer model often results in 
word-of-mouth advertising too. 

Service managers and shop own- 
ers agree that any shop wanting to 
sell shocks should plan a consistent 
program of education for both cus- 
tomers and mechanics—chiefly the 
front-end and grease men. It also 
helps to establish a selling climate 
by using signs and charts to show 
how wear can be prevented and 
steering, riding and braking im- 
proved. 

The chief problem is to make 
owners “shock-conscious,” which, as 
one grease man said, “is what they 
ain’t!” 

Ethyl Advances Forbes 

Stuart Forbes, at one time as- 
sistant division manager at At- 
lanta, has been promoted from 
resident manager in Philadelphia 
to assistant manager of the Central 
Region of Ethyl Corp. 
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REC ca S- FINEST joBBERS 








Not Just Rebuilt 


Not Just Repaired LOOK at the famous 


names above. No 
h imil : 
REMANUFACTURED | ates 


spread acceptance. 





Ree O-Yto | 


Remanufactured 
SHOCK ABSORBERS Q®@ methods used 
7 throughout. New 
Z parts added for 
All models. Front Knee Action, Rear Knee Action, "4 perfect perform 
Dubonnet, Ford. Warehouses in major cities including ” ance 
Dallas, Atlanta and Charlotte 


Original factory 


Remanufactured 


CARBURETORS and DISTRIBUTORS 
CARBURETORS... For every car. Engine-tested with 


“Live” motors under every driving condition. Unconditionally 
guaranteed. 


FORD DISTRIBUTORS... Remanufactured to original 
factory specifications. Stroboscope testing assures perfect tim 
ing. Attractively packaged, Fully Guaranteed 


S. A. SHENK & C0. Columbus 7, Ohio 
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See for yourself 


and you will agree..... 





Built by 


DETROIT 





- 


michigan S-Thom 


engine bearings 


are BETTER for your replacement jobs" 


LOOK AT QUALITY... 
£. Michigan bearings are PRECISION-BUILT! 


Modern precision manufacturing techniques control Michigan Hi-Therm quality from 
raw material to finished bearing. Constant inspection through each stage of production 
guarantees bearing superiority. 


“p> LOOK AT PERFORMANCE... 
We. Michigan bearings are ORIGINAL-EQUIPMENT PROVEN! 


Produced by a major supplier of engine bearings for new-car production. They are 
IDENTICAL (not “or equal”) with the finest original-equipment bearings in America's 
foremost automobiles. 


LOOK AT DEPENDABILITY ... 
: Michigan bearings ore NEW-CAR ENGINEERED! 


Built by bearing specialists, Michigan bearings meet exactly every requirement for 
bearing load and bearing life specified by the original-engine maker. 


¥, LOOK AT ECONOMY... 
if Michigan bearings are TOLERANCE ZERO! 


From crown to parting time, tolerances are held to + .000125”". Edges are absolutely 
squared for a seal that is tight. This assures factory specified oi! clearances for efficient 
economical operation. 


a “BASIC Supplier” to the Automotive Industry for more than a Quarter Century 


ALUMINUM & BRASS CORPORATION 


Detroit 11, Michigan 

















Contest Set the Pace 
(Continued from page 101) 


department showed up with a black 
band on his arm. As if that hint 
wasn’t broad enough, employees in 
other departments had taken up a 
collection and bought a wreath of 


New cars and trucks 

Used cars 

Parts 

Customer labor 
Total sales 





lilies for the truck department. 

“IT wouldn’t say that the ‘burial’ 
was responsible,” commented Lan- 
der, “but truck sales began to climb.” 

A comparison of December, 1951, 
and January figures by depart- 
ments tells its own story of how 
employees reacted to the contest: 


January 
338 units 
273 units 
$194,000 

$34,300 
$1,114,748 


December 
142 units 
120 units 
$113,000 

$29,300 
$528,000 











... but service job 
completions are still 


SURE 


@ Peak loads don’t slow down shops when there’s a Brunner 
Air Compressor on air supply. On busiest days men get the 
work done faster because these compressors hold their ability 
to deliver full rated output. Precision engineered and loaded 
with pace-setting features, Brunner Air Compressors give 
maximum certainty of on-time job completions. You can be 
“Clock-sure” —with Brunner! Write now for our 1952 catalog. 








Single —— 
Vg hp. to 2 hp. 
Two Stage 
1% hp. to 15 hp 

















BRUNNER 


SINCE 1906 


AIR 


MODEL H-1217—2 stage—4 cylinder—7'2 hp 
Delivers 37.7 CFPM at 510 RPM. All Brunner Air 
Compressors are machined and fitted like the finest auto- 
mobile engines. Crankshaft and connecting rod bearings 
for example, are held to maximum tolerances of .0002". 


@ BRUNNER MANUFACTURING COMPANY, UTICA 1, NEW YORK, U. S. A. 
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Second grand prize in the con- 
test, $250, went to the new-car de- 
partment, with 141.1 per cent of 
its quota. Third prize of $150 went 
to the parts department, with 121.3 
per cent. 

“Whenever we begin to notice a 
slump in business, the first thing 
we think of is a contest,” com- 
mented Lander. 

It’s not hard to understand why! 


Careful Checks Point Way 
(Continued from page 114) 


rator is who will give them this 
attention and carry the things that 
interest them. 

We know a tune-up specialist 
who is swamped to his eyes with 
tune-up work on all makes and 
types of cars from ‘way back to 
brand, spanking new jobs still in 
warranty. How does he give them 
something they couldn’t get near- 
by a lot quicker? He admits he 
doesn’t know that answer himself. 

He has no secret potions to pep 
them up. He just does what he has 
to to give the individual customer 
what he demands from his vehicle. 
Actually, some of them aren’t satis- 
fied with the way the factory turns 
them out—so he'll do anything 
from installing special heads, mani- 
folding ignition systems or what- 
not on any model they happen to 
have. It’s what they want—and 
he gives it to them. 

But he points out that many of 
his customers have come to him 
completely disgruntled with a job 
they got at their regular shop. 
Sometimes he’s surprised because 
he knows the mechanics in those 
shops are as well informed and as 
skillful as he or his men. So far 
as he can see they are just a “leetle 
bit” too much concerned with turn- 
ing out each job in a hurry so they 
can get to the next one. He finds 
they don’t do everything that is 
necessary to the individual job and 
for the individual customer. 

Several times he’s stuck the car 
on his dynamometer when they 
brought it to him after a job at 
one of the other shops. Finding it 
below par for a car of that make 
and model, he runs through the 
standard tune-up procedure and 
finds everything exactly according 
to Hoyle—except the timing, which 
is a few degrees retarded. He 
moves it up and finds why it was 
left retarded. It would “ping” 
when advanced. Cleaning the car- 
bon from the firing chambers in 
such cases would often result in a 
10- to 12-horsepower improvement 





Friends, here’s the 
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Made by the makers of 
CARB MASTER, RUST MASTER, AND LEAK MASTER 
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in the performance—and a happy 
customer. 

Close attention to the distributor 
plate, which often is the cause of 
erratic advance, and the vacuum 
unit, which may not be calibrated 
properly for the altitude, are sim- 
ple operations known by all me- 
chanics, but often “short cut” in 
order to move along. There are a 
dozen short cuts in a carburetor- 
calibration job that can give the 
customer a flat tune-up and send 
him shopping. 

A successful steering specialist 


says he also found his competitors 
slightly more concerned with the 
fee than the job—and finds it good 
for his business. By giving the 
customer a littie more for the same 
money, he often sells a larger job. 
The boys who made $7.50 in less 
than an hour were so pleased with 
the windfall that they often over- 
looked the need for items that 
might run the job up to an honest 
25 or $50, and result in a better 
satisfied customer. 

He has found steering jobs com- 
pleted in neighboring shops that 








Valve Core 


Report of tests by a leading 
Independent Laboratory: 


‘Acme Valve Cores were found 
to be equal to or better than 
other leading brands tested 
after severe Vacuum, Pressure 
and Spring Fatigue Tests.” 


ACME VALVE CAPS 


Precision-machined 


ACME TIRE GAUGES 


ACME DRAIN COCKS 


Machined to micrometer 
h to insure a 





from solid brass, they're in 1 
heavier, sturdier, more 


airtight. 


No. 515, 5 to 50 Ibs. 
ib. colibroti 


No. 520, 20 to 120 Ibs. 
in 5 Ib. calibrations. 


snug, leakproof fit. 





Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 





gave little indication of their trou- 
ble in the readings on the gauges 
But when he uses his head, in ad- 
dition to taking the gauge read- 
ings, he often turns up all kinds 
of extra jobs, jobs that escaped the 
gauges, namely: worn bushings 
and parts, bad shocks, steering gear 
off center and sometimes bent rear- 
axle housings. The customer wanted 
a trouble corrected—not a gauge 
reading. 

Sometimes mechanics have be- 
come so flat-rate conscious on brake 
jobs that they are cheating them- 
selves as much as they are their 
customers. They slap in a set of 
shoes so fast they amaze them- 
selves. But they often lose sales 
amounting to considerably more 
than the simple reline job because 
in their frenzied haste they over- 
look all sorts of hydraulic-system 
grief, leaky seals and drums need- 
ing service or replacement. The 
job they turn out may not be as 
satisfactory as they thought just 
because it didn’t come back on 
them. All too often the customer 
goes to another shop to see why 
his new brakes aren’t working like 
they should. 


Just a Fast Job? 


The boys who are taking a pride 
in good workmanship and a com- 
plete job are collecting far more 
money and making a better profit 
than the speed-merchants who can 
only point with pride to a fast job. 
Unless the customer has held a stop- 
watch on the job, he isn’t a party 
to the satisfaction in the speed rec- 
ord. When he is turned out on the 
highway with an _ unsatisfactory 
job, that’s what sets him to think- 
ing. 

We do not mean to imply that the 
desired type of workmanship can 
be found only in small operations. 
Some of the best mechanics in the 
country hold forth in our large, 
modern operations. When this is 
true, the traffic is in their direc- 
tion. When they are there, the 
motorists will find them. But when 
it is found that the customer 
strayed to another shop, don’t al- 
ways accept the easy explanation 
that he went shopping for a price 
or friendship and companionship. 
He may be paying more—and know 
it—and be receiving less expert 
handling at the reception door. 

What he wants is first-rate work- 
manship. 

It is necessarv to melt 230 pounds 
of aluminum before pouring a 100- 
pound casting. 
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10” LATHE With this versatile tool and 
accessories you can recondition an arma- 
ture in 8 minutes, grind a valve a minute, 
lap bearings, wind coils, do dozens of other 
jiobs—and make a good profit every time! 
Speeds up service, attracts new customers. 
Standard and “Quick-Change” models. Also 
6” lathe with special armature kit. 


15" DRILL PRESS New 4-ball bearing 
head—heavier, better than ever! Use the 
Atlas to repair generators, starters, carbu- 
retors, fuel pumps, brakes. Helps you turn 
out small parts such as trailer hitches, 
bumper brackets, and other profit-making 
items. Ideal for buffing, utility polishing. 





V4 HP GRINDER Handles grinding 
on repair jobs, sharpens tool bits and 
drills. A tool of many uses, every one a 
time- and work-saver. 


ATLAS PRESS COMPANY 


305 N. PITCHER STREET, KALAMAZOO, MICHIGAN 
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Why send profits out of your shop, when you can do the work your- 
self, speed up service, and keep the full returns? These low-cost Atlas tools 
will start making money the first week you put them in. 


Atlas tools are built to industrial quality standards—carefully engineered and 


thoroughly proven for years on automotive 
work. They provide the accuracy you need 
for precision work. Their bearing con- 
struction assures maintained accuracy 
through years of hard use. They are com- 
pact—require little space—and any com- 
petent mechanic can quickly learn how to 
use them. 

Your nearby Atlas jobber will be glad 
to show you all the profitable advantages 
of Atlas tools in your operation. Consult 
with him at your earliest opportunity. 
Write now for free catalog of new models. 


SEND FOR FREE CATALOG 


Falah acheter | 


ATLAS PRESS CO. 
305 N. Pitcher St., Kalamazoo, Michigan 


Please send free copy of metalworking 
tool catalog. 


Name 


Street Address 


City, State 


DEANS Wi te 


i 
i 
j 
5 
} 





ne ene 
RRA RNR tne 



































eep Up To Date... 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


101. WRITE FOR CURTIS LITERATURE 
ASSEMBLY KIT C-6—-Gives full information 
on Curtis Air Compressors, Curtis Car Wash- 
ers, and Curtis Auto Lifts. Curtis Pneumatic 
Machinery Division of Curtis Mfg. Co., 1938 
Kielen Avenue, St. Louis 20, Mo. 


102. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work. Oakite 
Products, Inc., 22 Thames St., New York 6, 
N. Z. 


103. FOUR-PURPOSE AUTOMOTIVE 
CLEANER—12-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around lifts—all 
with one four-purpose cleaning material. 
Oakite Products, Inc., 52F Thames Street, 
New York 6, Y. 


104. FACTS ABOUT SPARK PLUGS AND 
S—To say that spark plugs are alike 
today, and that it doesn’t make much differ- 
ence which you buy is mistaking facts. The 
purpose of this booklet is to give you facts— 
to show you how vitally important good spark 
plugs are to efficient operation. Champion 
Spark Plug Co., 900 Upton St., Toledo 1, 
Ohio. 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
cusses in detail straight air and air-over- 
hydraulic air braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers compon- 
ent parts as well as field installation kits. 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


108. ATTRACTIVE FOUR PAGE FOLDER 
showing specifications for several models of 
Oakite solution—lifting steam guns. Includes 
all purpose, heavy duty and with high pres- 
sure air or steam. Oakite Products, Inc., 22 
Thames Street, New York 6, } A 


. AMMCO ENGINE REBUILDING AND 
BRAKE SERVICE TOOLS AND EQUIP- 
MENT—Catalogs describing the Ammco line 
of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gages, 
Brake Drum Micrometers, Brake Cylinder 
Hones, Connecting Rod Aligners, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Iricators, Tappet and Rocker 
Arm Grinders, Small Bore Hones, Cylinder 
Hones and Foot Switches. Ammco Tools, Inc., 
2110 Commonwealth Avenue, North Chicago, 
I. 


114. AUTOMOTIVE MAINTENANCE 
TOOLS—New OTC Bulletin A-47 shows the 
easy, SAFE way to handle many automotive 
repair “‘tuffies’—such as pulling bearings, 
bearing races, fan pulleys, axle shafts, pin- 
ion shafts, stub pinions, etc., without dam- 
age. Shows many new OTC Special Tools 
designed to make life more pleasant for me- 
ehanics. For a free copy, write to Owatonna 
Tool Company, 889 Cedar St., Owatonna, 
Minn. 


115. THREE SERVICE MANUALS cover- 
ing service operations on International Trucks, 
Diamond T trucks, and Four Wheel Drive 
Trucks. Illustrates tools in action. Owatonna 
Tool Co., Owatonna, Minn. 


119. RAMCO SERVICE MANUAL—5th edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation—also hints on locating 
engine trouble—causes of oi] loss—pitfalls of 
motor overhauling and how to overcome. Ram- 
sey Corp., 3698 Forest Park Blvd., St. Louis 

0. 


178 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protection 
against the formation of acid siudge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y. 


124. McCORD RADIATOR-CORE CATA- 
LOG—Replacement radiator cores for popular 
cars, trucks and tractors are listed in alpha- 
betical order, along with a size chart showing 
dimensions of McCord cores. It also lists com- 
p'ete radiators for Ford and Chevrolet. Mc- 
Cord Corp., Riopelle at E. Grand Blvd., De- 
troit 11, Mich 


131. BURD HANDY HANDBOOK FOR 
MECHANICS — Information on piston ring 
installation; also “No Job for a Dub” for dis- 
tribution by garages to their customers. Burd 
Piston Ring Co., Rockford, Ill. 

133. SUPPLEMENT NO. 2 FOR CATA- 
LOG NO. 500-R. Features more than 200 
Champ-Item automotive replacement parts for 
all makes of cars. A handy service book. 
Champ-Items, Inc., 6190 Maple Ave., St. Louis 
14, Mo. 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 
springs for cars and trucks. Moog Industries, 
Inc., 6651 Easton Ave., St. Louis 14, Mo. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
and Seal Assemblies, Housing Repair Kits, 
Repair Units, Transmission Case Ball Seats 
and Special Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC pick- 
ups. National Machine Works, P. O. Box 
4305, Oklahoma City 9, Oklahoma. 


160. NEW BLACKHAWK PORTO-POWER 
CATALOG NO. P-50, AND PRICE SCHED- 
ULE —Includes “catalog of uses,” covering 
Porto-Power service in repairing, rebuilding 
and reconditioning. Write Blackhawk Mfg. 
Co., Catalog Dept., P. O. Box 613, Milwaukee, 
1, Wisc. 

161. WHIZ CATALOG NO. 48-C—Describes 
the complete line of Whiz Automotive Chemi- 
cals designed to make cars run better and 
look better. R. M. Hollingshead Corp., 840 
Cooper St., Camden, New Jersey; Toronto, 
Canada. 


162. WILLARD 
CATALOG—Complete 


STORAGE BATTERY 
technical specifieations 
for storage batteries for every application. 
Liberally illustrated. Replacement informa- 
tion. Explanation of battery construction fea- 
tures. Willard Storage Battery Company, 246 
E. 131st St., Cleveland 1, Ohio. 


172. WILLARD DRY BATTERI 
and “B’ Power Packs, “B” and “ 
Packs A” Batteries, “B” Batteries, 
teries, General Purpose Battery, 
Lantern Batteries, Radio Storage 
Interchange Data. Willard Storage 
Company, Cleveland 1, Ohio. 


175. HOW TO MAKE MORE 
REBUILDING CARBURETORS Describes, 
for the first time, how an average mechanic 
can become a carburetor expert in one week, 
with the revolutionary “Hygrade Fingertip 
System of Carburetor Rebuilding.” Tells how 
he can earn an extra $2.75 per carburetor 
and chop 25% off work time. Hygrade Prod- 
ucts Division, Standard Motor Products, Inc., 
Long Island City 1, N. Y. 


180. The LAMSON NO. 50-A AUTOMO- 
TIVE CATALOG—A complete reference book 
on the most popular sizes of cap screws, nuts, 

nuts, cotter pins, stove bolts, lock wash- 
ers, flat washers, expansion plugs, studs, starter 
bolts and washers, ring gear, rivets, tractor 
bolts, high nuts, U bolt rods, spring clip and 


Ports able 
Ratteries, 
Battery 


MONEY 


spring center bolts, battery bolts, license plate 
bolts. List prices, weights, dimensions, and 
package quantities are given. The Lamson & 
Sessions Co., 1971 W. 35th St., Cleveland 3, 
Ohio. 

185. SERVICE _—y AL FOR THE DOC- 
TOR OF MOTORS — A comprehensive and 
thorough eee book which puts special 
emphasis upon the diagnosis of excessive oil 
consumption and the proper procedure for 
piston ring installation. it includes special 
instructions to follow when working upon 
certain makes and models of cars, a listing 
and description of recommended ring tools, 
and an interesting, informative account of 
the development of the modern automotive 
piston ring. It is a non-technical explanation 
of a technical subject. Perfect Circle Co., 
Hagerstown, Indiana. 


186. BATTERY SERVICE MANUAL—Pre- 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in its cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understandable. 
Distributed by Auto-Lite Battery Corporation, 

O. Box 931, Toledo, Ohio. 


193. WIRE & CABLE CATALOG—A 24- 
page catalog covering every automotive use of 
electric wire and cable, complete with specifi- 
eation data—Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut St., 
Toledo 1, Ohio 


195. CATALOG presenting the entire 
Yankee line of lamps, mirrors, and special- 
ties in twelve pages. Each item is illustrated 
text given in condensed form. Items are 
classified for quick reference Catalog is 
Kalamazoo punched for filing A separate 
page is devoted to a description of the vari- 
ous point of sale aids. Yankee Metal Prod- 
ucts Corporation, Norwalk, Conn. 


203. POROUS CHROME PISTON RINGS 
—A 4-page folder answering pertinent ques- 
tions concerning Porous Chrome—the newest 
development in piston rings. Koppers Com- 
pany, Inc., Piston Ring Division. P. O. Box 
626 Baltimore 3, Maryland. 


204. AMERICAN HAMMERED PISTON 
RINGS-—A five color descriptive catalog cov- 
ering American Hammered Piston Rings and 
Koetherizing Included with current specifi- 
cation catalog giving list prices of available 
sets. Koppers Company, Inc., Piston Ring 
Division, P. O. Box 626, Baltimore 3, Md 


214. THE WHYS AND HOWS OF VOLT- 
AGE REGULATORS Explains in simple 
language, every detail of Voltage Reruls 

how they work, why they are impor 
how to adjust and service them. 
handy pocket size edition, with many 
ing drawings to clarify and illustrate 
text. Standard Motor Products, Inc., 
Island City 1, N. Y. 


216. “BEHIND THE SCENES”—~Facts and 
figures on how heavy duty Ignition Parts 
differ from others and why they are needed 
“BEHIND THE SCENES” describes how long 
life, peak performance are built into heavy 
duty ignition parts. Written in non-technical 
language. STANDARD MOTOR PRODUCTS, 
INC., Long Island City 1, N 


222. “WHAT PRICE QUALITY” — Read 
how ignition parts should be made and why. 
“WHAT PRICE QUALITY” tells the story of 
the making of quality ignition parts. Written 
in non-technical language. Standard Motor 
Products, Inc., Long Island City 1, N. 


229. VALVE SERVICE MANUAL NO. 551 
-explains procedures of servicing valves in 
all Ford-built motors from 1932 through 1951 
Well illustrated. Write K-D Mfg. Co., Lan- 
easter, Pa. 


Long 
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repair routines for cracks 
motor. Fully i) 
ee Ti 


Also contain specifications and prices. 
Santay Corp., 361 N. Crawford Avenue, Chi- 
cago 24, Lil. 

SOUTHERN FARM MARKET-—-A 
tistics. Important figures designed 


you increase sales among farm trade. Farm 
& Ranch Southern Agriculturist, Nashville, 





offering ease and conven in 
part identification, description, manufacturer's §t, Louis, Mo. a2 BASIC FACTS OF WHael BAL- 
. Includes 


number and quantity per car. Front end 
service poster and direct mail post cards are ae ee nage Soe ag bag for 
Syeg elered with exstham, Mathey mal Saute sates Scie uaeek te ‘ 
Ine., Derby, Conn. copie ge oy ve = 
Products, Inc., 7, it gives both van disadvan cision Engineers Co., 


ad 

technical re ag tone pg these tests. Ave., Berkeley 10, Calif. 
St. Chiesge 8 Hilinols. A Ry pve Aone an aaas eee 

407, & B C's OF SAFE PROFTYABLE TIRE bing GLEEM Car Polish, Drew Radiator 
SERVICE. A 24 page book just Autoglo Car Wash, Penetrating 
by Bowes “Seal Fast” Corp. complete with Hydraulic Brake Fluids, Duosol 
illustrations id ons. Solvent vow Casterelen aad 
Outlines latest 














Cleaner are 

cals Division, E. F. Dre> 

26th Street, New York 10, N. ¥. 

426, FREE SAMPLES of Dickey super car 


SHOP EQUIPMENT L! TURE— 

Bulletins Lee End Litt, air-op- usive 
erated auto end Set Las Uhale Lik esd ts Corp., 817 
bag ey yt ied ; a ‘ing 411. THE LIFE LINE OF A rts 

383. TIME SAVING, LABOR-AIDING IM- 
PACT TOOLS—Price complete details on 
electric Impactools, at log, 

eulars and Sheets, Fire Hose Catalog and 

Garden Hose and FLEXRITE Sheets. Acme in new and rebuilt engin 
ype oly . Co 8320 6. Main St. Los  trouble-shooter installed in one minute 

ngeles, 9 stantly indicates the trouble. Viking | 

413, NUT LOOSE—@ page folder describ j§ Machine Corp., Belleville 9, N. J. 


Send me these FREE Catalogs and Bulletins... | List Items You Want. 


| a eee Tear Out and Mail 


A 
1 want details on these New Products . . . 29 Be 


es ai Pee jt al }] 1} i} i Please be sure to fill in your Firm's 

Name and your position on the Cou- 

My Nome —_... pon. This service cannot be extended 

Pe to you unless this information is 
furnished. 





























Company 
Street 
City 





Framework is made of aluminum. 
Want more information? Use cou- 
pon on page 180 and you'll get wt! 


902—Soldering Gun 


4 transformer-type soldering gun, 


said to heat in three to five seconds 
2 when trigger is pressed and to cool 
when trigger is released, is now being 


produced by Wen Products, Inc., 5806 


z Northwest Highway, Chicago 31, Ill 

A N D CA T A L oO G $ The gun has a built-in spotlight to 

illuminate work at all times. The long 

tip makes it easy to work in close 

quarters Soldering tips can be re- 
900—Arm Adjuster night as well as in the day. It can placed easily when desired. ; 

be turned by hand, showing different Want more information? Use 

An idler-arm adjuster for center- parts of the listing placed on it. pon on page 180 and you'll get it! 

point steering assembly has been an- 
nounced by D & V Manufacturing Co., 

905 28th St., N., Bessemer, Ala. 
The unit fits 1949-52 Chevrolet pas- 
senger cars and sedan-delivery units. 





cou- 





SOME EXAMPLES OF 
BINKS MANY GUNS 


“AK 


BINKS MODEL 7E! 
tor undercoating — 
Avoviable with Main 
“% in, % in ond 





Lightwerght gun tor 
fine Anishing. teother flock to interior of 
edging, blending trunks end glove 
and touch-up work compartments 


guile shop- 


SPRAY GUN for every, job 
It is said by the manufacturer to pre- 


vent front-end noise, excessive wear ‘ ; 
on steering assembly, excessive road Here's a simple way to make your shop more peothable Replace manpower 
shock and car weave that are caused with air power by using spray guns for more than just painting. 
by worn idler arm. : > : : : 
ata aedemay Maiicapeeiieddt Wiley cin Where, for instance? Well—in addition to spray guns for applying factory- 
pon on page 180 and you'll get it! quality paint jobs—Binks complete line includes guns for washing cars, oiling 


hard-to-reach parts, blowing out fuel lines, and for cleaning engines and 
901—Map Holder radiator cores. In fact, if a material is sprayable, Binks has a gun that will 








A cylindrical holder for maps, route spray it...more than 36 models with some 1050 nozzle combinations 


sheets and other lists that mounts on E f th ts ens tr Gentes thin —— 
the dash of automobiles and trucks, very one of these guns culs your Y g @... you 
as well as on motorcycles, has been volume by increasing the services offered the public. That's why every Binks 
announced by 20th Century Manufac- 
turing Co., 1209 East Nadeau St., Los 
Angeles 1, Calif. . for Binks Condensed Catalog No. 101. You'll 
The cylinder is lighted from within, 
¢ find it a handy guide for selecting Binks 
making it easy to read listings at ne 
k a bb spray guns and other cost-cutting equipment 
as your jo er You can also get a free copy by writing 
Binks Manufacturing Company, 
3136-40 Carroll Ave., Chicago 12, Ill, 


EVERYTHING /OF 


RA } , y GUNS * SPRAY BOOTHS + COMPRESSORS + EXTRACTORS & ACCESSORIES 


gun offers a simple way to make your shop more profitable 








REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES « SEE YOUR ——— wan 
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903—Mirror-Arm Brace 


A heavy-duty mirror-arm brace for 
use with its KD 112 rectangular truck 
mirror is now available from K-D 
Lamp Co., 1910 Elm St., Cincinnati 
10, Ohio. 

The brace has a 14” to 23” exten- 
sion range. It gives clearer images 
by preventing mirror vibration and 


sway. It can be mounted in any posi- 
tion on the vehicle. A thumbscrew 
gives quick adjustment. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 


904—Steam Cleaner 


A gas-fired steam cleaner that is 
said to operate for about 20¢ an hour 
on natural gas has been placed on the 
market by Quick Charge, Inc., 1750 
N. E. 10th St., Oklahoma City 4, Okla. 

The cleaner, identified as Model 
QSB, may also be operated with bot- 
tled gas. It is said to convert 90 gals. 
of cold water to steam each hour, or 
to warm 400 gals. an hour for car 
washing and other uses. Compound 





ECHLIN MANUFACTURING COMPANY 


ALL Echlin Contact arms 
are of NO SLIP construc- 
tion... the metal frames 
are firmly embedded into 
recessed bushings. Just 
another ECHLIN EXTRA at 

no extra cost to you 7 


CONTACTS 
COILS © CONDENSERS 
& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 


228 EAST ST., NEW HAVEN 5, CONN. 





does not pass through coils, reducing 
the chance of clogging. The cleaner 
comes complete with steam gun and 
hose for steam and compound. 

Want more information? Use cou- 


pon on page 180 and you'll get it! 


905—Fender Cover 


A rubber-cushioned fender cover 
that permits mechanic to place heavy 
tools or instruments on fender with- 
out damage to finish is now being 
marketed by Industrial Covers Co., 
3250 Collins St., Philadelphia, Pa. 

The cushion of foam rubber is lami- 
nated to a top covering of grease- 
resistant vinyl film. Two sizes are 
available: 27” by 36” and 33” by 54”. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


906—Arm-Rest Covers 


Arm-rest covers for cars built by 
General Motors, Chrysler and Ford 
have been announced by Silver Vogue 
Auto Seat Cover Co., 6713 Fifth Ave., 
Brooklyn 20, N. Y 

They feature zipper closing and can 
be installed without tacking or nail- 


MERCURY 


Made of heavy-weight Boltaflex, 
they are available in blue, brown, 
green, gray or maroon. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 


ing. 
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New MUNRO MATIC Merchandiser 


Is Yours at No Extra Cost 


This Service Station Merchandiser holds MONRO-MATIC Shocks in 
balanced sets of four, individually boxed for Ford, Chevrolet, Plymouth 
and all Chrysler Corporation cars. Sets for other makes readily made 
up from your stock. 

This is the quick, easy way to sell shock absorbers. And remember 

MONRO-MATICS sell faster because they are the only shocks with 
automatic adjustment. Unique, 2-stage “restricted orifice’’ valves give 
a smoother, steadier ride over any road . . . compression stroke is con- 
trolled by four times more fluid! Specify MONRO-MATICS for every 


replacement need. 


MONROE AUTO EQUIPMENT CO. 


Monroe, Mich. — World's Largest Maker of Ride Control Products 
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907—Antenna Extension 908—Chrome Coating 


An antenna extension that can be Corogard transparent coating for 
pulled out to twice its usual length to bumpers, grilles, metal mouldings and 
bring in distant stations has been an- other brightwork on automotive 
nounced by Associated Parts Corp., bodies, either chrome metal or stain- 
4337 N. Crawford Ave., Chicago 41, less steel, has been developed by Min- 
Ill. nesota Mining and Manufacturing 
Co., 900 Fauquier St., St. Paul 6, 


y "Vn Minn. 
— s 
— It reportedly withstands car wash- 
| ing and has good resistance to 


weathering, salt spray and extremes 

The rod is chrome plated and has’ of temperature. It may be applied 
colorful 2 in. plastic discs. Each unit by brush or spray, dries in 12 minutes 
is individually boxed, complete with and cures in about 48 hours. Over- 
clamp for simple installation. brushing does not injure lacquer or 
Want more information? Use cou- enamel, the manufacturer stated, and 


pon on page 180 and you'll get it! can be removed with a cloth dampened in naphtha. A solvent in the liquid 


softens the old coating when touch-up 
applications are made, permitting a 
continuous coating. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 








We will be pleased to welcome you at Booths 499, 500, 501 and 502 — 
c ‘i 909—Wiping Mitt 
Southwest Automotive Show in Houston A line of chenille mitts for washing 


and polishing cars has been placed on 
the market by Las-stik Manufactur- 
ing Co., Hamilton, Ohio. 

The Mighty Mitt, as it is called, 
has a knitted elastic-cotton cuff with 
rubber elastic for snugness. A tape 
hanger is provided so mitt may be 
hung up to dry. The Big Bill Mitt, 
a heavy-duty model for garages and 


NEUMATIC TOOL CO. service stations that handle a volume 
EVELAND P of washing, is also available in 12- 
unit cartons. 
Makes and Sells Want more information? Use cou- 
AND DOLLIES pon on page 180 and you'll get it! 


THE CL 


Now 
910—Wheel Balancer 


The “Challenger” wheel balancer 
for passenger cars and trucks has 
been placed on the market by Preci- 
y : - sion Engineers Co., P. O. Box 89, 
You need easier, safer, speedier, and more Berkeley 10, Calif. 
profitable overhaul jobs—and you'll get The balancer is a low-cost unit that 
them when you use AEROL equipment. uses the “bubble” method to indicate 


CLAYBORNE ENGINE STANDS 





In addition to its popular A£ROL LIFTS, 
Cleveland Pneumatic Tool now produces 
the complete performance-proved line of 
Clayborne Engine Stands, Dollies and Lift 
Kits one of which is exactly right for your 
particular work. 


In your own shop you'll prove an AEROI ¢ 
product is less expensive to own and operate 
than “homemade” equipment. = 
The new 1952 catalog of AEROL automotive , 
products is hot off the press. Send for your 

) 





copy today. You'll find out which of these 
AFROL products you need, bow it can help 
lick your shop costs, and why CPT is First 
in Automotive Handling and Positioning 
Equipment. 


THe MOST POPULAR STAND IN THE INDUSTRY 
No. 200 — A Universal Stand, end roll-over, 
ideal for all types of engines weighing up to 
600 Ib. Rotates engine full 360°, locks in 
four convenient positions to handle engines 
securely for every overhaul operation. 


THE CLEVELAND PNEUMATIC TOOL CO. 
Automotive Division 

3775 €. 77th Street Cleveland 5, Ohio 

Please send me a copy of the new AEROL catalog . . 
static balance or unbalance. It is 

Name said to be simple to use and to be a 

Street : R durable piece of equipment for service 

stations and garages. 
Want more information? Use cou- 


City Zone State 
pon on page 180 and you'll get it! 
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To get customers’ thanks and extra lamp sales... 


Check stoplights on cars left for changeover 


PRING changeover time is your big 

opportunity for extra auto lamp sales! 
How to make the most of it? Check all lights 
on cars brought in for changeover . . . stop- 
lights, headlights, indicator, dash and trunk 
lights. It takes less than 2% minutes per car. 
And in an actual test, 131 dealers who 
checked lights of every car left for service 
found that 1 out of 3 needed one or more 
lamp replacements! 
START WITH THE STOPLIGHTS! It’s the best 
way to lead into a complete lamp inspection 
job. Most customers don’t know whether 
their stoplights work. They'll be quick to say 
“OK, thanks”, when you suggest checking 
them. After that, it’s only a step to check- 
ing every light on the car. 
GET SET NOW! Make use of the G-E sales 
helps shown at right. And be sure you have 
enough G-E lamp bulbs so you don’t run 
short. Order from your General Electric lamp 
supplier today. 


HANDY snap-on memo card has G-E AUTO LAMP GUIDE makes it easy 
space to list lamps needed. Avail- for you to pick the right General 
able in quantity from General Elec- Electric bulb for every replace- 
tric upon request. ment job. 


STOPLIGHTS WORK ¢ 


use GENERAL EP ELECTRIC autre ewe 


NEW GENERAL ELECTRIC BANNER reminds customers they should have their lights 
checked. Put yours up now—in time to cash in during Spring changeovertime. 


GENERAL @@ ELECTRIC 
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911—Sign Maker 


_ Model MS711 “Line-O-Scribe,” de- 
signed to give smaller operations a 
convenient and simple method of mak- 
ing display signs, has been introduced 
by The Morgan Co., 3984 Avondale 
Ave., Chicago, III. 

It is suitable for signs 7” by 11” 
and smaller. A variety of type styles, 
illustrations and colors can be re- 
produced. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 


912—Work Bench 
The “Six Footer” work bench, pro- 


viding space for bulky repair jobs or 
for time-saving arrangement of parts 


on torn-down jobs, has been intro- 
duced by Kent-Moore Organization, 
Inc., 5-105 General Motors Bldg., De- 
troit 2, Mich. 

The bench top, measuring 72” by 
30”, is of heavy-gauge steel, protected 











Vy WHEEL CYLINDER 


Kib- Reinforced CUPS 
for all late model CHEVROLET, FORD, 
INTERNATIONAL, GMC, and other trucks 


Once again, EIS produces a winner! This time, it’s the 
fully patented Chevron-Type Wheel Cylinder cup for 
trucks. Discover the built-in Strong, flexible ribs. See how 
they hold wall pressure correctly — eliminate fluid leaks. 


Don't forget! When you 


check fluid, refill with EIS Rit 
i i 5 Rib-Reinforced Lups are completely proven and road-tested 
Products, “9942 thru 1951 Used and 


cialists and major taxi fleets. Install Ribbed Cups, they'll 


EIS Super 40 (moder Chrysler 


ate) for passenger cars 


or EtSSuper 50 (he minate costly “lay-ups 


ut for trucks ses 
duty ¢ ck uses equipment and therefore, cost tess 


EIS AUTOMOTIVE CORP., miooirrown co ") 


tractors 


on 


ASK YOUR JOBBER OR WRITE US DIRECT : 8 Nae 


ended by 


do a more efficient job than standard 


JV 
pL Nf 








bv a masonite cover and undercoated 
to deaden sound and vibration. Stand- 
ard equipment includes bench guard 
rail, self-storing air gun and hose, 
portable tool dolly and tote tray, di- 
vided waste-cloth container, two large 
bench drawers and storage shelves. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 


913—End Lift 


A redesigned Lee portable end lift, 
featuring a wider frame design for 
greater stability and more freedom of 
action on either side and to the rear 
of lift, has been introduced by Auto- 
motive Equipment Manufacturing Co., 
11000 S. Alameda St., Lynwood, Calif. 

The lift has a 3,000-lb. capacity and 
is recommended by the manufacturer 
for body and fender shops, undercoat- 


ing, greasing and steam-cleaning cars. 
Steel-cast lifting fingers have wider 
throat and bearing surfaces for more 
positive contact with axle housing. A 
pop-off valve is said to prevent over- 
travel, while a mechanical safety latch 
locks unit at any of ten working 
heights. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 


914—Generator Tester 

Two models of its generator and 
regulator test stand, designed to han- 
dle passenger cars, trucks and farm 
equipment, have been announced by 
King Electric Co., 9123 Inman Ave., 
Cleveland 5, Ohio. 

GT-16 is a bench model and GTC- 
17 is a cabinet model. Both models 
are said to eliminate the need for con- 
ventional testing leads, since test- 
stand connectors to the generator and 
regulator are the same as ordinary ve- 
hicle installations. Both 6-volt and 
6- and 12-volt models are being pro- 
duced. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


915—Directional Lights 


A line of Class A directional sig- 
nals, featuring red, amber and white 
sealed beams for 6- and 12-volt sys- 
tems, is now being produced by S & M 
Lamp Co., Terminal Annex Box 2315, 
Los Angeles 54, Calif. 

No. 47 is for bracket or fender 
mounting. No. 47F is for flush mount- 
ing. Both have more than 12 sq. in. 
of luminous area. A _ self-cancelling 
directional-signal switch is included 
in the line. 

Vant more information? Use cou- 

pon on page 180 and you'll get it! 
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916—Anti-Pitch Brake 


An automotive brake that is said to 
prevent pitch of the rear end of the 
car on severe brake applications and 
to stabilize braking action has been 
announced by Monroe Auto Equipment 
Co., Monroe, Mich. 

The brake has a floating brake back- 
ing plate, mounted to a bearing on the 
rear-axle housing. An arm is attached 
to the backing plate with a link at its 
outer end connected to the frame side 
rail. The rotational force created by 
the brake drum causes the backing 
plate to rotate when the brakes are 
applied, moving the arm downward 
and exerting a downward pull on the 
frame through the connecting link. 

Through this application of exist- 
ing forces in braking, the tendency of 
the car to pivot about the front axle, 
or to pitch the passengers forward, is 
reportedly eliminated. A more-equal 
distribution of weight between front 
and rear wheels is produced, prevent- 
ing nose dive and rear-end pitch. The 
car settles equally front and rear. 

In addition to reducing the chance 
of passengers being thrown off the 
seat during sudden stops, the unit 
provides a smoother ride through 
heavy traffic when brakes are being 
applied constantly, the manufacturer 
said. 

Since more weight is put on rear 
wheels, tire wear is said to be more 
even and the danger of skidding re- 
duced. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


917— wanhshats Grinder 


A redesigned RCG crankshaft re- 
grinder, said to speed up the pace of 
grinding and to be more accurate, is 
now being produced by Lempco Prod- 
ucts, Inc., Bedford, Ohio. 

The grinding wheel can be slowly 
power-fed, through hydraulic controls 
across the bearing surface, permitting 


‘ 


the operator to give full attention to 
the work. The shaft can be balanced 
within ounces on a _ direct-reading 
scale that reduces chance of error. 
The grinder has capacities up to 137” 
shaft and is said to occupy about 
half the space of machines with com- 
parable capacity. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


918—Anti-Shock Fluid 


A compound that is said to elimi- 
nate electric shock from plastic seat 
covers and clean them at the same 
time has been developed by Johnson’s 
Nox-Static Labs, 217 E. Jefferson, 
Dallas, Texas. An 8-o0z. bottle is 
enough for two average applications. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 
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Hew Display Gets Kar- 
Rugs out Front where 
Customers See and 
Buy them... 


New Xar-Rug 
Assortments for Fast 
Turnover . . . Profits 
Unlimited 


Nationally Advertised 
to Pre-sell Customers 
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iF A THE WOOSTER RUBBER CO. 
WOOSTER, OHIO 
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919—Profit Chart tear, is now being marketed by Pull- 
man Sales Corp., Boston 19, Mass. 

A computing slide chart to show the An accordion hose stretches from 
profit potential of a new regular cus-_ 6’ to 14’, permitting cleaning of both 
tomer over a five-year period has been front and back seats without backing 
issued by John Wood Co., Bennett car. The portable unit weighs 30 lbs. 
Pump Division, Muskegon, Mich. Upholstery and crevice attachments 

Based on oil-company statistics, fig- are included. Automatic hose coupling 
ures show how much the average mo- permits conversion to a blower. 
torist spends on gasoline, oil, TBA Want more information? Use cou- 
items and service operations, other pon on page 180 and you'll get it! 
than repairs. 5 

Want more information? Use cou- 921—Impact Wrench 


pon on page 180 and you'll get it! ; 
A %” portable, reversible impact 


920—Vacuum Cleaner wrench in its Thor line of pneumatic 

tools has been introduced by Inde- 

A vacuum cleaner for automotive pendent Pneumatic Tool Co., 175 N 
use, featuring a self-contained vacuum’ State St., Aurora, Ill. 

unit with no outside bag to snag or Size 24 has a %” square drive and 





ARDINEF 


The RIGHT SOLDER 


GARDINER & 
me 2" 


r=). 
WZ 


\ soldered joint is no better than the solder used to make 
it. A poor grade solder often leads to a poor job... cus- 
tomer dissatisfaction ... additional costly repairs... and 
smaller profits for you! That's why it pays to get the best 
solder you can buy. Buy Federated Gardiner brand 
Solder and you get a tin and lead alloy carefully prepared 
and engineered by experienced production men under 
the strictest metallurgical controls, 

\ variety of Federated Gardiner brand Acid Core 
Solders containing an active chemical flux is recom- 
mended for all automotive repair work . . . Solid Wire 
Solders where a separate flux is desired. Available in all 
commercial wire sizes and compositions through your 


local jobber. 


Fedele Metals Diviion FE} 





AMERICAN SMELTING AND REFINING COMPANY « 120 BROADWAY, NEW YORK 5, N. Y. 


Size 24S has a 7/16” hexagon quick- 
change chuck integral with the 
spindle. Equipped with side handle 
and trigger-type throttle, the wrench 
weighs 5% lbs. and measures 8 11/16” 
in length, making it easy to handle. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 


922—Finish Treatment 
A surfacer and sealer for automo- 
tive finishes that reportedly protects 
both the color and sheen has been an- 
nounced by McIntosh & Swadek, 100 
Howell St., Dallas, Texas. 
Aurillium, as it is called, is packed 
in a self-spraying container and is 
applied by the mist method. A car 
can be covered in 30 minutes, accord- 
ing to the manufacturer. By sealing 
microscopic pores of enamel, lacquer 
and trim, the product is said to retard 
deterioriation for periods up to a year. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 


923—Hand Cleaner 


A solvent-type hand cleaner, said 
to remove grease, stains and grime 
and at the same time to soothe sore, 
chapped hands, has been introduced 
by The Khemo-Klean Co., 3265 S. 9th 
East, Salt Lake City, Utah. The jelly- 
like cream is available in quart cans. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


924—Wheel Aligner 


The Visualette, a portable wheel 
aligner that permits operator to check 
toe without getting under the car, has 
been added to the line of John Bean 
Division, Ford Machinery & Chemical 
Corp., 1305 S. Cedar, Lansing, Mich. 


The beam-of-light principle used for 
other units in the line is incorporated, 
making it possible to take readings on 
any level floor space the size of a car 
stall, the manufacturer said. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 
(More New Products on page 192 
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to glamourize 
your AUTOGRAM initials 





SIGNA-CRESTS 


New, smartly styled monogram crests for the 
proud car owner and his car distinctively 
engraved either 18 Karat gold or chrome 
finish 


TRULY YOURS 


The personalized key chains are welcome 
accessories for anybody with a key and 


that’s everybody. SIGNA-CRAPFT initials in perso! lized 


a sparkling plastic base 


Display these outstanding impulse 7 
purchase accessories and cash-in on KEY 


everybody's personal pride! 
Write for our catalog and price sheets. CHAINS 
SEE YOUR SIGNA-CRAFT SALES REPRESENTATIVE 
AT THE SOUTHWEST SHOW, HOUSTON, TEXAS. 


AMERICA'S LEADING MONOGRAM SPECIALISTS 


292 Fifth Avenue, New York 1, N.Y 


Creators of self-adhering metal initials 
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Here are reasons why 


AW 





Post 


i < — — ying) 


73,619,658 NATIONAL ADVERTISING MESSAGES 

WILL PRE-SELL CAR OWNERS ON WILLARD! 

Willard Batteries have been nationally advertised more extensively and for 
more years than any other brand. This year, Willard advertisements will 
be making some 73,619,658 impressions, pre-selling people on Willard 
Batteries and your service. And this national advertising will do a grand 
job for you locally — providing you are a Willard Dealer or Distributor. 


“oO Willard 
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you can make more money 


om Willard! 


FV, Sensational new kind of advertising will bring more 
battery customers directly to your door! 


2 It’s easier to sell Willard because more car owners 
prefer Willard than any other battery! 


Year after year, Willard has supplied batteries to more 
manufacturers for original equipment than any other 
battery maker...and will again in 1952! 





In the complete Willard line you have a battery for 
everyone — retail prices start at $17.50. 


50 years and 100 million batteries have proved Willard 
the world’s most dependable battery. 


Willard Storage Battery Co., Dept. F-3 
1220 Huron Road, Cleveland 15, Ohio 


| 
| 
Willard Storage Battery Co., Dept. F-3 | 
1220 Huron Read, Cleveland 15, Ohio | 
| 
| 
| 
| 


more money selling Willard Batteries. 


mor 
cludin rofit opportunity figures spe -ally covering 
my own particular territory 

NAME 
ADDRESS ADDRESS 
CITY ZONE STATE CITY 
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| Yes, I would like all of the reasons why I can make 
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More New Products 


(Continued from page 188) 





925—Knurling Tool 


A hand-operated knurling tool, suit- 
able for use with a lathe, drill press 
or vise, has been announced by M.P.A 
Co., 1678 W. 17th Place, Los Angele 
6, Calif. 

Held in the hand like pliers, the too! 
reportedly knurls surfaces that art 
off-center, as well as concentric sul 
faces. It will accommodate parts from 
5/32” to 2” in diameter. Standard 
rollers cut medium diagonal pattern 
Additional rollers for fine, medium 01 


coarse straight and diagonal patterns 
are available. 
Want 


pon on 


more information? U se 


page 


cou- 
180 and you'll get it! 


926—Guide Light 


Guide lights for passenger cars that 
attach to headlights and project up- 
ward and outward to mark width of 
the car have been announced by The 
Greenfield Co., 4417 W. Rice St., Chi- 
cago 51, Ill. 

The non-glare glow of the lights is 
said to give added protection against 
car being side-swiped and to aid driver 
in parking by showing the exact posi- 
tion of front of the car. An adjustable 
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bracket permits mounting on cars 
without drilling or use of special tools. 
Want information? Use cou- 
pon on 180 and you'll get it! 


more 
page 


927—Sealing Tool 


A tool designed to apply Ten-X 
sealing compound directly from shop- 
size tube to position under rubber 
windshield moulding is now available 
from Electro Cote Co., 1939 W. Min 
nehaha Ave., St. Paul 4, Minn. 

It screws directly onto nozzle of 
tube and provides a blade edge that 
slips under windshield rubber. A hole 
on the trailing edge of blade permits 
compound to flow easily into channel. 
When job is complete, tool and tube 
may be left assembled and hung on 
tool rack. 
Want more 
pon on page 


information? Use cou- 
180 and you'll get it! 


928—Emergency Light 


An emergency light, featuring a 
hand grip that doubles as an adjust- 
able rest or hanger so light can be set 
down or hung in desired position, has 
been announced by Auto Lamp Manu- 


facturing Co., 2909 Indiana Ave., Chi- 
cago 16, Ill. 

Powered by a 5 in. sealed-beam unit, 
the light plugs into the cigar lighter 
of cars and trucks. It can also be at- 
tached to the electrical circuit with an 
extra socket. 
Want more 
pon on page 


information? Use cou- 
180 and you'll get it! 


929—Decals 


Decals that reportedly will adhere 
to metal, chrome, enamel, plastic, 
leather and many other finishes are 
now being produced by Alabama As- 
sociates, 316 N. 16th St., Birmingham, 

la. 

Bamacals, as they are called, are 
suitable for name plates, truck desig- 
nations, trade marks and other items. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 
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QUALITY-BUILT 
FEATURES INSURE 
LONG LIFE, 
FE W Wa 
TOP PERFORMANCE = 


MIRROR-FINISHED PISTON ROD | 
assures positive wiping action f 


MULTI-LIP SEAL 1 
seals in fluid, seals out dirt . 


SEALED FOR LIFE 

all parts permanently sealed 
ROD GUIDE AND BEARING 
insure positive, quiet action 


CYLINDER 
precision finished bere insures proper fit 


RESERVOIR TUBE 
engineered fer correct fluid stability 


PISTON 
precision made for treuble-free operation 


“DUPLEX” VALVE DESIGN 


assures uniform ride 


SPECIAL FLUID 
= FOR ENGINEERING 


Delco-developed fer all climates, all conditions N 
MOUNTING RINGS AND BAYONETS DEVELOPMENT Delco has pio- 


patents. 


scientifically welded for maximum strength, — neered and led—and continues to lead— 
durability in shock absorber development and engi- 
neering . . . a fact proved by Delco’s 

many basic design shock absorber 


ay ee DELCO FIRST FOR MARKET 


Soe — SHOCK COVERAGE More than half the 
ons cars that pass your door are Delco shock 
: ce | °= mG ABSORBER absorber equipped. More Delcos are in 

~ ~— BUSINESS use than any other make. Precision 
lis caeac ale acel iall manufacturing facilities assure continu- 
sell Delcos because ing acceptance. 


Delco offers a wide 


variety of shock ab- 
sorber assortments — 
large or smali—to fit 
every type of business FOR CONSUMER 


The stand is free. Mer- 


chendising car applice- ACCEPTANCE Motorists look for 


tion manuals, counter . . 
card and wall chart are the Delco name; leading automotive 
all included. So take ° ° 

advantage now of fast engineers specify Delco shock absorbers 


soomgesd epaieate Oe for more new cars than any other make. 
assure quick profits! They know that Delco fulfills all require- 


Order your Delco as- 


sortment today from ments for smooth, efficient, dependable 
our rleo Shoe b- 4 4 
a = operation and long life. 


sorber wholesaler. 
Be 
TREMENDOUS 


DISTRIBUTED BY WHOLESALERS EVERYWHERE PRESOLD MARKET 


DELCO PRODUCTS bivision assures huge, growing 
GENERAL MOTORS CORPORATION ° DAYTON, OHIO en? 
profit opportunities 


: 


ret 7 





=| Wage 
DELCO SHOCK ABSORBERS 


A GENERAL MOTORS PRODUCT eS" UNITED MOTORS LINE 
loToR! 
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930—Krylon Valve 

A new control valve that is said to 
greatly increase the spraying effi- 
ciency and ease of handling of Krylon 


dale, Calif. It contains information 
on coil-spring, overload-spring and 
rear-spring stabilizers, said to correct 
sag, sway, pitch and hard riding on 
ears and light trucks. 


Want more information? Use cou- 


pon on page 180 and you'll get it! 
932—Car Washer 
The “Auto-magic” Carwasher, fea- 
turing a spray elevator that is low- 
ered around vehicle to cover front, 
931—Stabilizer Bulletin back, top and sides with a sheet of 
water. has been announced by Chol- 
A bulletin illustrating and describ- dun Manufacturing Corp., 331 East 
ing its line of spring stabilizers has St.. New Haven, Conn. 
been issued by Hellwig Products Co., The unit is attached to the ceiling 
Inc., 6231 San Fernando Road, Glen- hv two bolts and no tracks are re- 


Acrylic Spray is now used on all its 
aerosol containers. A cap protects the 
valve when not in use. This protective 
plastic coatine is manufactured by 
Krylon, Inc., Philadelphia, Pa. 

Want more information? Use 
pon on page 180 and you'll get it! 


cou- 





quired, leaving the wash bay free for 
other work when unit is not in opera- 
tion. Push-button control causes the 
unit to descend automatically. Wet- 
ting operation is continued as it rises 
again to overhead position and shuts 
off. A motor and pump for controlling 
water pressure and a metering device 
for the “Purple Magic” washing solu- 
tion are other features. 

Want more information? 
pon on page 180 and 


Use 
- 


l get it! 


cou 





you'l 


933—Bug Remover 


A compound that is said to remove 
bug stains from automotive finishes 
and leave the surface clean and pol- 
ished has been developed by Dickey 
Manufacturing Co., 719 S. Sarah St., 
St. Louis 10, Mo. It may also be used 
for polishing chrome. 

Want more information? Use 
pon on page 180 and you'll get it! 


934—Brake Riveter 


A bench-mounted, air-operated rivet 
press for de-lining and riveting brake 
shoes, brake bands and clutch plates 
on passenger cars and light trucks has 
been added to the line of Barrett 
Equipment Co., 21st & Cass, St. Louis 
6, Mo. 

The unit operates on 100 to 125 lbs. 
air pressure. Foot valve provides easy 
operation and control. The “quick 
change” tool holder is a time-saving 
feature. De luxe model includes at- 
tached air gauge and regulator, plus 
a full complement of tools. 

Want more information? Use cou- 
pon on page 180 and you'll get itl 





OUT OF YOUR 
Alke SUPPLY 
with 3 


cou- 








Westinghouse"Y¥” Compressor 





a new compressor be sure you get just 
That “R-E-P” is the cost- 


When you buy 
A-I-R and not R-E-P-A-I-R. 
lest part of your air supply. 

The Westinghouse “Y” is designed to ban the greatest 
single of repair bills—failure to oil. When the oil 
level in the “Y” gets too low, the compressor refuses to 
[his forewarning lets you take care of lubrication 
The “Y” unloads if the oil 


Only the 
Westinghouse “Y” 
gives you 
ALL THREE 


Low Oil Level Protection——No 
Oil—No Air, bans wear and 
repair. 


cause 


load 
before any damage results 
level drops during operation. 
Westinghouse “Y"’ compressors offer every modern fea- 
ture, automatic pressure control, lubrication, 
multiple “V" belt drive, fully enclosed crankcase, 
the three protection-features listed at right. Full range of 
sizes: 6.2 to68 CFM displacement, 1% to 15 hp., horizontal 
or vertical tank. Gas engine drive also available 
You can’t afford to gamble on uncertainties today 
be sure of a dependable, economical air supply, with a 


pressure 


plus Thermal Overload Protection 


—Standard, at no extra cost, on 
the “Y". 

Starting Unioader—Compres- 
sor remains unloaded till speec! 


Westinghouse “Y” and oil flow are normal. 


XX Westinghouse Air Brake Co. 


Industrial Products Division—WILMERDING, PA. 
Factory Branch: EMERY VILLE, CALIFORNIA 


DISTRIBUTORS THROUGHOUT THE UNITED STATES . . . CONSULT YOUR CLASSIFIED DIRECTORY 
DISTRIBUTOR IN CANADA: CANADIAN WESTINGHOUSE CO., LTD., HAMILTON, ONTARIO 
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BULLETIN 
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936—Shoe Remover 


The Shu-Strip-R, a high-speed unit 
that attaches to standard shop air 
supply for removing linings on pas- 
senger-car and light-truck brake shoes, 
is now being marketed by Barrett 
Equipment Co., 21st & Cass Ave., St. 
Louis 6, Mo. 

The stripper handles shoes 9” to 16” 
in diameter, with up to 3'2” faces. 
It reportedly can remove bonded lin- 


ings at the rate of 150 shoes an hour 
and riveted lining at 200 shoes an 
hour. The machine strips clean so 
only light sanding is needed to pre- 
pare shoes for new linings, the manu 
facturer said. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 


937—Advertising Folder 


A direct-mail advertising campaign, 
designed to help repair shops, service 
stations or service departments sell 
specials for the spring season, has 
been announced by Independent Auto 
Repair Promotions, 2164 Caton Ave., 
Brooklyn, N. Y 

Each shop gets exclusive advertis- 
ing rights on the folder in its own 
area on a first-come, first-serve basis. 
Prices the individual shops want to 
charge for the different specials inside 
the folder will be printed at no addi- 
tional cost, along with name, address 
and phone number. 

Want more information? Use cou- 
pon on page 180 and you'll get it! 


938—Mileage Counter 


A driveless hubodometer that reg- 
isters both forward and backward 
movement of com- 
mercial vehicles 
and trailers has 
been announced 
by Knopf Instru- 
ment Co., 250 
Culver Ave., Jer- 
sey City 5, N. J 

The compact 
unit can be at- 
tached to any hub 
cap, the manufacturer stated. It is 
sealed in a case to protect it against 
dirt, moisture and grease. The mech- 
anism remains in proper reading posi- 
tion regardless of position of wheel. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 





BALANCE 
os needed ! 


> >PERFECT-> 


WHEEL WEIGHTS 


@ “U" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


PERFE 


804WwmM 
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The Wheel Weight 
that lives up to its name 


@ “Cc” TYPE 

The “C” type 
weight (new style) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 


“Kor L" type rims. 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


CT EGUIPMENT. CORP. 


KOmC N 





by Midwest General Corp., 440 E. Jef- 
ferson Ave., Detroit, Mich. 

A fiberglas top to transform con- The M-2 Add-A-Top, as it is identi- 
vertibles into hard-top models without field, is interchangeable on 1950-52 
drilling the body has been announced Chevrolets, Pontiacs, and Oldsmobile 
76 and 8&8 Series. Double-laminated 
construction is said to give warmer 
driving in winter and cooler driving in 
summer because of its insulation qual 


939—Convertible Top 


ities. 
Want more information? Use cou 
pon on page 180 and you'll get it! 


940—Small Wrecker 


A small Speed King wrecker, de- 
signed for work in and around the city 
where traffic is a problem, has been (Cy, 2505 E. 43rd St., Chattanooga 7, 
added to the line of Ernest Holmes Tenn. 

Mode! 406 is a compact unit suitable 
for mounting on standard one-ton 
trucks. Because it is low in height 
and mounted on a_short-wheelbase 
truck, it can make sharp turns into 
. low doors or winding ramps, which 
Quality G-H ‘SAFETY PARTS’’ makes it especially adaptable for tow- 
Time Tested...Road Proven ing through congested areas and di- 

rectly into the shop. It has a power 
operated, double-swing boom 
Want more information? Use cou- 
it! 








—— 


pon on page 180 and you'll get 


941—Strip Coating 
A plastic strip coating, designed to 
be applied with spray or brush and 
peeled off when desired, has been 
FRONT END SUSPENSION PARTS — placed on the market by United Lac- 
quer Manufacturing Corp., 1001 W. 


TIE ROD ENDS — KING BOLT SETS Elizabeth Ave., Linden, N. J. 

VC-12, as it is called, is recom- 

COIL SPRINGS mended by the manufacturer for tem- 

porary masking of all metal surfaces 

MR. IRVIN M. COOK and for protection of chrome plating 
on automobiles while they are in tran- 


There's no better evidence of G-H quality than the thousands A pp ngs : pth pein dn be 
of satisfied customers throughout the country who have proven non-porous surfaces in sheet - like 
G-H Parts on the road! Suppliers like Mr. Irvin M. Cook, Presi- meee? fo Ba available in clear and 
dent of the IMCO Mfg. & Sales Co., Baltimore, Md., know from Want more information? Use cou 
experience that using G-H “Safety Parts” means guaranteed pon on page 180 and you'll get it! 
customer satisfaction. Here’s what Mr. Cook has to say: 912—Ring Expander 





“Our jobbers report sales increases of as much as 100% An expander for rings from 41%” to 
7” capacities has been added to the 


in 1951, due chiefly, we believe, to the proven superiority ge cg mel lca gg 


of G-H Front End Suspension Parts.” W. Carroll Ave., Chicago 12, Il. 
Model 204 has large jaws with slid 


Reports like this from all parts of the country attest conclu- ing part attached to each jaw tip. It 
sively to the superior quality of G-H “Safety Parts.” Prove it is made entirely of steel. Model 201 
for rings with 2” to 4” capacities and 


for yourself. Ask the G-H man or write Model 203 for 1% to 2%” rings are 
also available. 

Want more information? Use cou 
pon on page 180 and you'll get it! 


HERSHEY METAL PRODUCTS, INC. 


DERBY, CONNECTICUT 
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943—Bumper Guards 


A line of bumper- raaeae replace- 


ments for frets Ze 
and 1949-50 Fond haw thee _ 
by Alton Auto’ Pearls, oa 


St., Brooklyn 1I, 

The uprights are “sald by the manu- 
facturer to be exact<duplications of 
original equipment..-They are of 


*hb-'47 aad 


heavy-gauge steel, chrome- plata and 
bonderized to res sist rust. 3 

Want more inférination? “Use cou- 
pon on page 180’ and youll get it! 


1a 
944—Grille Parts 


2 
Replacement grille parts for 1951 
Fords, including center ornament, 
right and left center rings and right 
and left bumper extensions, are now 
being produced by Helms Products, 
Inc., Grand Rapids, Mich. Parts are 
steel stampings and are copper, nickel 
and chrome finished. 
Want more information? Use cou- 
pon on page 180 and you'll get it! 


945—Floor Paint 


A “non-slip” paint for shop floors, 
washrooms, truck beds, running 
boards, stair treads and other applica- 
tions has been placed on the market 
by Oil-Dri Corp. of America, 520 N. 
Michigan Ave., Chicago 11, Ill. 

The product brushes on rough and 
smooth surfaces and dries quickly. It 
is especially recommended by the man- 
ufacturer for washracks and repair- 
shop floors because of its resistance 
to oils, greases, detergents and mild 


solutions of acids and alkalis. Stand- A major feature is the “Blowout- 
ard colors are gray, tile red and black. Proof” seal between the journal and 
Other colors are available on special each bearing. The cork washer of this 
order. seal is surrounded by the metal cork 
Want. more information? Use cou- retainer, protecting seal from . road 


pon on page 180 and you'll get it! dirt. 
Want more -information/ Use. cou 
pon on page #80 and you'll get it! 


946—Universal Joint 


A wide-angle, needle-bearing uni- 
versa] joint for use with power take- 
offs has been announced by the Spicer 
Manufacturing Division, Dana Corp., 
4100 Bennett Rd., Toledo 1, Ohio. 

The 1000 Series includes a complete 
unwelded assembly set with end yokes, 
single-joint end-yoke type, slip-joint 
type, and single joint and tube for use 
with midship bearing and accessories. 


This 
Dynamofmeter 
will show you 
why we bogged 
down on 


Big Pine Grade 














Your drivers know when power lags. 
Only on the Clayton Chassis 
Dynamometer can your maintenance 

superintendent accurately and quickly 

duplicate the driving condition in 


your shop...to find the same power lag. 





There is a reason why fleet owners 
who use the Clayton Chassis 
Dynamometer win the fleet maintenance 
awards year after year. To find out 
why...and how...mail the coupon for 
an authoritative engineer's report 


reprinted from the S.A. E. Journal. D YN A 


“La 
=~ CLAYTON MFG. an 
_—- BOX 550, EL MONTE, CALIF 
Send us the complete story on 
modern truck fleet maintenance 





Wa cine wesemmeneareptemaeaeeiaenibiabebeiasen ae ao os 
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947—Fluid Checker 


Seven Oil-Eye fitting kits for check- 
ing fluid in automatic transmissions 
have been introduced by Oil-Eye Corp. 
of America, Winona, Minn. 

The unit is mounted on the dash. 
Engine vacuum is used to draw an 
actual sample of oil into a lighted 
chamber so both level and condition of 
oil can be checked. Kits can be in- 
stalled in about 20 minutes, the manu- 
facturer said. It is necessary only to 
mount the gauge on the dash and re- 
place conventional transmission dip 
stick with hollow tube. Fluid may be 
added in the usual manner or level 
checked with regular dip stick if 
desired. 


Want more information? Use cou- 
pon on page 180 and you'll get it! 


948—Exhaust Adapter 


A Monoxivent “Dual Exhaust” fix- 
ture, designed to adapt existing instal- 
lations to handle the dual-exhaust 
system of the 1952 Cadillac, has been 
announced by Kent-Moore Organiza- 
tion, Inc., 3044 W. Grand Blvd., De- 
troit 2, Mich. 

Adapter J 5202 is easy to attach 
and may be used with overhead and 
underground exhaust-eliminating sys- 
tems that have standard diameter 
pipe fittings, according to the manu- 
facturer. Twin tailpipe adapters are 
inserted through the bumper and the 





ee tte 


u 
z 


‘.e. TUTHILL SPRINGS... 


| FIRS 


For 70 years, Tuthill has been first 
in keeping pace with newest develop- 
ments in the manufacture of replace- 
ment springs. Now .. . 
MOLYBDENUM DISULPHIDE 
(MoS:.) . . . Tuthill is first to offer 
springs that won't squeak or gall! 


heat 


LAS 
ALWAYS 


To get premium quality without paying 
premium prices—whether it's a spring for 
heavy-duty trucks or easy-riding cars—you 
con rely on Tuthill first, last, and always! 


Ask 


of our Car Application Wall Chart. 


Warehouse Stocks 
Available in 
Atlanta, Georgia 


Since 1880, only the finest quality al- 
loy steel obtainable has 
manufacturing Tuthill Springs . . . 


take more abuse and last years longer! 


Tuthill Springs are profitable to 
handle . . . 
because they're dependable and 


treated with 


been used in 


treated for greater strength, to 


always in demand 


priced right. 


your Jobber for a FREE copy 





“T” coupling attached to standard 
adapter used for previous models, it 
was stated. 

Want 
pon 


information? Use cou- 
180 and you'll get it! 


more 
page 


on 
949—Visor Display 
A lithographed display for its flex- 


ible, inside windshield visor, suitable 
for window or counter use, is now 


_ FILTERZONE 
+4 “9 


Pi 


exib 


available from Filterzone Auto Vision 
Co., 641 Lexington Ave., Brooklyn, 
m. a 
Want 
pon 


information? Use cou- 
180 and you'll get it! 


more 
on page 


950—Magneto-Governor 


Vertex magnetos with built-in gov- 
ernors that contro] engine speed by 
interrupting ignition at  predeter 
mined maximum settings are now 
available from F. T. Griswold Manu- 
facturing Co., W. Lancaster Ave., 
Wayne, Pa. 

Speed settings cannot be altered in 
the field but the units can be reset at 
factory, a company announcement 
said. Governor-equipped magnetos are 
built to desired specifications and re- 
portedly require no attention after 
installation has been made on the 
vehicle itself. 

Want 


pon 


cou- 
if 


information? Use 
180 and you'll get 


more 


on page 


951—Tune-Up Manual 


A new edition of its Filko engine 
tune-up manual has been issued by 
F. & B. Manufacturing Co., 4248 W 
Chicago Ave., Chicago 51, Ill. 

Designed for reference right on 
the job, the manual combines technical 
tune-up specifications with replace 
ment-parts identification. The ar- 
rangement combines both for related 
reference. including a buying guide 
with reference manual. 

Want 
pon 


information? Use cou- 
180 and you'll get it! 


more 


on page 
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SEE THESE kishman r 


... and see them at work from coast to coast, building profits and 
cutting costs for hundreds of auto servicemen! 


These servicemen know that to make real money in the auto 
service business, you need the right service equipment. Fast, 
efficient tire changing and repairing . . . battery check- 


ing, handling and recharging . . 


. oil changing... . 


greasing—all depend on the equipment used. 


Make certain your service is as good as the best service 
equipment can make it. See Bishman . . . buy Bishman 
—for a more profitable service business in "52! 


REMOVE ANY TRUCK TIRE 
from any rim, quickly and easily 
Truck 


construction 


with the Bishman Universal 


Tire Remover Simple 


Low cost. Complete with service board 


bead driver and all parts as illustrated 


Look for Catalog No. 860-C 


RUST, FROST or CORROSION 


won't stop the Bishman 700 Petre 
leum Transfer Pump No rotating 
parts, leathers or rings Diaphragms 
are heavy Nylon cord fabric vulcanized 
between synthetic rubber. Lifts 7 gal 
lons per minute up to 20 feet Prover 
by vears of service 


Look for Catalog No. 700 


CHANGE AUTO TIRES . . . in seconds! 


Install a Bishman Electric Tire Changer 
for a booming tire service business! 
Powerful electric motor does the work 
does it faster and better than any 
other tire changer on the market 
Light, compact and easily movable 
Can't damage beads or sidewalls A 
sure way to increase your tire service 
profits! 


Look for Catalog No. 880 


SPREADS TIRES HYDRAULICALLY 


The Bishman H i 
spreads all tir from o 12 \ 
ee Sat le for show 

repairs re 
needed 0 i 2-ton foot-operated 
Hivdrauli eavy duty ‘ 
tion Can wilted to floor 


Spreade 


constru 


Look for Catalog No. 425 





usiness 
uilders... 


SOUTHWEST 
AUTOMOTIVE 
SHOW 


BOOTH NUMBERS 321 AND 322 
SAM HOUSTON COLISEUM 


SPOT THE SMALLEST LEAKS 


quickly and surely with the 
Bishman Tube Tester Avoid missing 
pin-point leaks which in time mean 
flat tires, enraged customers and lost 
business. Ruggedly constructed. Easy 
to operate Improves your tire service 


it low cost 


Look for Catalog No. 855. 


THIS VALVE SEAT PULLER 
can't damage biocks! 


No prying or hammering 
with the 
Valve Seat Pu 


er. Gripping points wedge 


is necessary 


Bishmar 


inder valve seat ring and 
pull it out quickl and 
safely. Gauge nut is 
depth A 


and 


easily 
set to proper 


time Saver money 


maker for any servicemar 


4 


Look for Catalog No. 810 


MANUFACTURING 
COMPANY 
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GOT A GOOD 
$ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. £., Atlanta 5, Ga. 











Improvising a Method 

To Renew Reflector 

 jpacre is the method I use for in- 
creasing the illumination ca- 

pacity of tail and stop lights when 

they have become rusted in the 

shell behind the bulb: 

Work a piece of tin.foil or lead 
foil in behjnd the bulbv2aIn several 
cases this -has increasg@d¢llumina- 
tion capagftw 50 per cént or more. 

Woodrow J. Cunningham, 314 
East Laci, Marshall, Miesouri. 


Finding Oil-Pressure Leak 
In Packard Transmission 

IL-PRESSURE leaks in the front 

pump of Packard Ultramatic 

transmission can cause it to be slow 
about taking off in gear. Or if the 
leak is bad enough, the car will not 
move at all. 

To find the leak, hook the pres- 
sure gauge to the test port. of the 
front pump, with the engine idling. 
Shift into “park” or “neutral.” The 
pressure should be abgut 60 Ibs. In 
most cases of leakage, I find the 
pressure to be ab@ut@Det 30 Ibs., 
with the pressure building“up with 
increased rpm. . 

Pull the pan. Use either an en- 
gine-leak detector or compressed- 
air hose to put pressure to the test 


port on the front pump. Watch the 
valve bodies for the leak. Once the 
leak is found, it is simple to repair. 
James W. Gattis, Gurley Motor 
Company, Corinth, Mississippi. 


When Grinding Metal 
On Motor Vehicles 


tre idea may sound 
= but it really works: 

When grinding or filing metal on 
cars, trucks and other vehicles to 
prepare them for painting, ground 


th@.frame or some pert-of the car 
witha wire ieagticage hetvier. It 
can be grounded to a& water pipe or 
any good ground. 

You will find that the metal 
filings and emery dust will not stick 
in cracks: an ground moldings. It 


« 


ee’ 
~*~. ee 


amusing 











No. 480-N STEERING IDLER THIRD 
ARM STABILIZER for Chevrolet Cars 
and Sedan Delivery Trucks 1949-50-51. 
Eliminates front end noise and 
stops excessive wear on all bear- 
ings and couplings. Corrects front 
end weave and tire wear, for more 
positive steering. Installed in few 
seconds. List $1.00 each. 


TRY THIS SERVICE WINNER 
ON THAT NEXT JOB 


me 


More than 200 Champ-Items Automo- 
tive Replacement Parts to help shops “lick 


tough service problems.” 


For Faster— Better 


—Safer Service rely on Champ-Items and do 
the job right. Order from your jobber. 


Write for your copy of supplement of new Items 


for ‘52 to Champ-Iitems Catalog No. 


500 -R. 


CHAMP-ITEMS, INC. 
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can be blown off and the car cleaned 
in half the time.—Raymond Cal- 
vert, Mount Washington Motor 
Company, Mount Washington, Ky. 


Making Long-Neck Funnel 
For Transmission Fluid 


| Sars putting fluid in automatic 
transmissions, I made a handy 
long-neck funnel in this manner: 

Cut the bottom out of an old oil 
can of the push-bottom type. -Weld 
a piece of 1” conduit pipe about 20” 
long to the place where the threads 
were sawed off the can. If a pipe 
bender is handy, put a 30° curve 
about 4” from the can so it will be 
level when slipped into the filler 
neck, 

The cost is almost nothing and 
not much time is required to make 
the funnel. It saves spilling a lot of 
that high-priced fluid.—Raymond 
Calvert, Mount Washington Motor 
Company, Mount Washington, Ky. 


Rigging Fuel Pump 
For Emergencies 

HAVE rigged up a six-volt auto- 

pulse fuel pump for service calls 
and for double checking on fuel 
pumps with clogged lines and simi- 
lar difficulties. About eight feet of 
hose is used on suction side of 
pump. If I can’t reach the gas 
tank, I use a five-gallon gas can, 
setting it on the floorboard of car 
or truck and running line out 
through ventilator glass. 

On the other end about four feet 
of hose is attached, with various 
carburetor fittings made up, as well 
as gas line protector caps for pro- 
tection against fire in case old pump 
is pumping some gas. These extra 
fittings can be carried in a small 
box. 

I attached battery clips to five 
feet of double-strand wire. One 
wire makes contact to pump and the 
other wire is grounded to hook 
bracket screw. Body of auto-pulse 
must be grounded. 

The unit takes only about five 
minutes to hook up. It has been 
worth its weight in gold on cold and 
rainy days when many service calls 
come in.—L. R. Hudson, Keller 
Courts K13-5, Tuscumbia, Ala. 


Making Handy Outlet 
For Power Tools 
Sige idea saves a few steps and 
extension cords: 
If you don’t have an electric out- 
let in the handle of your drop light, 
splice in an outlet near the handle 





~<—J 
DROP LIGHT CORD 77 


/ 3-WAY 

OUTLET 
SPLICED 
IN HERE 


of the drop cord. This will give you extension cord in the way L. W 


an electric outlet for drill or other Lefler, Lefler & Son Garage, Abi- 


power tools without having an extra’ lene, Texas. 








CHU” 
Has a New Profit Deal For You 


CHAW” LULL 


New “CHAMPAK”, acid-neutralizing depth- 
type filtering material, eliminates channeling 
and by-passing. Sturdy metal container has 
hundreds more holes for oil flow than any 
other refill. In use by more than 10,000,000 


| CHW” FRY 


—high uniform mark-up on every element 
in the line including the fast selling numbers. 


CHAM” (UKMUVER 


— is guaranteed because — Champ dealers 
are protected in their communities — build 
filter business for themselves — get the re- 
peat sales — and are supported by national 
advertising in the Saturday Evening Post. 


The Only Nationally Advertised Oil Filter and 
Refill Line That Offers You All Three. 


Oil, FILTERS 


VAL, ll AND REFILLS 
pod aboul CHAMP’S pressure-packing for fast non- 


Sapte Rvctin—wites for the name of the CHAMP 
jobber nearest you 


CHAMPION 45” “ LABORATORIES, INC., A MERIDEN, CONN. 


Manufacturers of Oil Filters and Refills for Passenger Cars, Trucks, Tractors and Diesels 
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Reconditioning Fuel Pump rocker arm and unhook it from 


On Late-Model Buick link.—Charles T. Levie, American 
Tire Company, Atlanta, Georgia. 


_ reconditioning fuel and parece 

vacuum pumps on_ 1946-51 Replacing Valve Spring 

Buicks, difficulty is often encoun- " 

tered unhooking diaphragm from On Chevrolet Cars 

link on fuel side to remove old fuel th REPLACE valve spring on Chev- 

diaphragm. rolet cars when regular spring 
By bending up the side of metal compressor is not available, use or- 

part of diaphragm next to rocker- dinary L-head-motor valve lifter, 

arm side of pump with a large’ turning lifter upside down. 

water-pump plier to about a 45° Loosen valve tappet adjustment 

angle, you can achieve more room to admit large, flat washer and lift- 

to tilt diaphragm forward toward er between rocker arm tappet and 





Youll like this. | hear theyre the 


new lamp. lamps used most 


Its a Tunp-Sol manufacturers 
of new cas 








KNOW d00d 


“the. ts 
e car eens 
ainps 


Makers of new cars are the smartest buyers of 
lamps in the world. And their vote is for TUNG-SOL 
Lamps. 

The manufacturers test the pants off every lamp 
made by anybody. And TUNG-SOL always comes out at the 
top. 

Don't sniff at replacement lamp sales. The 
annual volume runs to 72 million dollars a year. Gst 
your piece of this cake. 

TUNG-SOL gives you a complete line for every 
car on the road--including the new line of "Ruggedized" 
lamps for trucks and buses. 

Make twice the profit on lamps by installing 
them when you are doing other work so 
you can charge for time as 
well as lamps. 


AUTO LAMPS 


All.giass Sealed Beam lamps © Miniature lamps @ Signal 
Flashers @ Cothode Ray, Radio, TV and Special Purpose 
Electron Tubes. 


TUNG-SOL ELECTRIC INC., NEWARK 4, N. J. 





Seles Offices: Atienta * Chicage * Culver City (Colif.) * Dallas * Denver * Detroit * Newark * Philadeiphic 





valve spring retainer. Spring is 
then ready to compress by using 
tappet end of rocker arm and wash- 
er to hold bottom of lifter.—C. Ker- 
naghan, 2324 Harris, Independence, 
Missouri. 


Curing Chronic Flooding 
In Some Carburetors 


N SOME cases where carburetor 

flooding is chronic and the usual 
remedies—such as cleaning, new 
parts and fuel filters—have failed, 
look for improperly machined 
threads on the intake valve seat for 
your trouble. 

The sketch, with improper ma- 
chining of carburetor needle valve 
seat greatly exaggerated, shows 











how it can cause valve to bind and 
result in flooding. This condition is 
caused by needle valve not oper- 
ating at right angles to the float 
lever lip, causing binding action.— 
Lynn F. Snoddy, 1622 Vivian 
Street, Shreveport, Louisiana. 


Correcting Gas Leak 

Past Pump Plunger 

W EAK accelerator-pump action 
in any carburetor, with re- 

sultant hesitation and engine spit- 

ting, can be caused by gasoline leak- 

ing past the pump plunger leather 

and thereby reducing the amount 

of fuel fed through the pump dis- 

charge nozzle. 

To cure this trouble when the 
leather is not worn out, simply re- 
move the coil spring inside leather 
and stretch it slightly. Then rein- 
stall the spring and the pump will 
not leak.—Charles T. Levie, Amer- 
ican Tire Company, Atlanta, Geor- 
gia. 
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When Overdrive Fails 
To Remain Engaged 


Some cars equipped with Warner 
s) overdrive have reported failure 
of overdrive to remain engaged af- 
ter car has been operated on the 
road for an hour or more. In most 
such cases, we have found, the 
trouble is not due to a faulty sole- 
noid, governor or other unit but to 
resistance in the electrical circuit 
which seems to increase after the 
car has been warmed up. This 
atarves the overdrive circuit enough 
to affect its operation. 

In the majority of such cases, the 
high resistance is found at the ter- 
minal from which the overdrive cir- 
cuit supply wire takes off from the 
rest of the electrical system. This 
point varies with different cars. It 
may be at the ammeter, junction 
block or even the starter switch. 
But in all cases there must be no 
drop in the voltage before the cur- 
rent reaches the overdrive system. 

A recent case was found where 
the cigar lighter and overdrive 
wires were both attached to the 
same terminal. Excessive use of the 
lighter had so burned an already 
loose terminal that neither lighter 
nor overdrive would work properly. 

Such trouble can be located with 
a voltmeter. Or be sure all connec- 
tions are clean and tight.—Lynn F. 
Snoddy, 1622 Vivian Street, Shreve- 
port, Louisiana. 


Renewing Tack Rag 
That Has Dried 


AFTER using a tack rag in paint- 
l ing, it becomes dry the next 
time it is used. 

To remedy this, moisten it with 
a few drops of lacquer thinner. It 
makes the tack rag like new.— 
Francis Edmonds, Bor 126, Linn, 
Kansas. 


Striping Spare Wheel 
On Floor Jack 


7 STRIPE the spare wheel, lay it 
on a hydraulic floor jack and 
raise to the desired height. 

This makes an excellent turn ta- 
ble. —C. Kernaghan, 2324 Harris, 
Independence, Missouri. 


Stopping Hood Rattles 
On 1950-51 Plymouth 


ERE is the way I stop rear-hood 
rattles on 1950-51 Plymouths: 
Weld a 1%” by 3” welding rod to 

a 4%” by 1%” stove bolt at right 
angles. Drill a 4” hole through the 


center of hood flange just above the 
hood strainer. 

Put rod in hole and bend down 
with pliers. Put stove bolt through 
hole in strainer, screw on the nut 
and tighten until hood fits snug. 
R. O. Broussard, Nicholson's Ga- 


Correcting the Horn Contact 
On Late-Model Mercurys 
N MERCURYS since 1949 some- 
times the horn will blow occa- 
sionally when the wheel is turned, 


even though steering-column mast 
jacket has been adjusted properly. 

Sand off a few thousandths of an 
inch from the lower side of the horn 
wire contact insulator. This will 
lower the contact slightly and cure 
the occasional touching of the horn 
ring plate as the steering wheel is 
turned. 

Sometimes this is easier than at- 
tempting to make too fine an ad- 
justment of the mast jacket, we 
have discovered in handling these 
jobs.—Lynn F.. Snoddy, 1622 Vivian 
Street, Shreveport, Louisiana. 





OIT... 


AMERICA’S FASTEST SELLING 
RADIATOR HOSE 


of all cars. 
+ 


cars cooler. 
. 
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$28 inventory gives 100% coverage 


Built-in tempered steel spring construction. 
* 


20% bonus cooling surface to keep 


More efficient ‘‘full-flow’’ action. 


Proved on America's Speedways! 
PP >> @ 


AMERICA'S 


$O FLEXIBLE! 
(So Strong!) 
$0 EASY TO INSTALL! 


Easiest to Bend 
Easiest to Stretch 


Easiest to Compress 





Voit is a 5 minute installation on any car! 


CHICAGO 10, LOS ANGELES 11 





<< 


FINEST AUTOMOTIVE HOSE 


Safety Inspection 
(Continued: from page 107) 


accommodated before the deadline. 

This is brought to public atten- 
tion through comprehensive press 
releases and radio programs at the 
start of the period and constant 
“needling” throughout it. Material 
is prepared by the department, and 
both press and radio have been 
most cooperative. In addition, the 
back of every inspection sticker, 
which is placed on the windshield to 
show the car has been approved, 


bears ua safety message and the date 


of the next inspection period. 
Another service rendered 


whereby the owner is not required 


to accept the repair estimates or 


opinions of any one station., Upon 
presentation of the vehicle, the sta- 


tion representative immediately de- 


stroys the old sticker, then per- 
forms the inspection. Should the 
car owner consider the charges high 
or the repairs recommended to be 


unjustified, he is given a “rejec- 


tion sticker.” This entitles him to 


the 
public is the provision of a method 











This guarantee 
is old enoug 
to vote... 





: nay be returned to the factory © 


Guarantee of 
Service 


This Shurhit Ignition Repay Part 

is guaranteed to give satisfac- 
e. If it does not come . 

up toe ctation of the ~ 

purghaser “in every respect, it 


and we will replace it without 
charge and pay the carrying 
charges both ways. 


Shurhit Products, Inc. 


Waukegan, Illinois 








" ..and it still holds good! 


Twenty-two years ago Shurhit introduced 


this now-famous “Guarantee of Satisfac- 


tion” 


Ignit 


Times have changed but Shurhit has 
never deviated from the high standards 
of quality established in those pioneer 


days 


What better assurance of manufactur- 
ing responsibility and “Know-How” . . . 


SHURHIT PRODUCTS, INC. 


Waukegan, Illinois 


of 


continued 


BILITY can a Jobber or a Dealer ask? 


Yeu can CROW ith Shurht! 


which still appears on every box of 
ion repair parts leaving the factory. 


of replacement ignition. 


PRODUCT DEPENDA.- 





use his car for seven days to visit 
any other station oi nis choice for 
a recheck and additional estimates 
or tor repairs. ‘The car can only 
be used tor travel between stations 
or repair shops and the owner 
drives at his own risk. 

Of course, the system is not ideal 
In spite of all surveillance, abuses 
occasionally creep in. To combat 
them, the public is urged to report 
any discourtesy, unfairness or in- 
competence, and a full investigation 
with appropriate action is assured. 
Indeed, appraising the public of this 
fact constitutes a major problem. 

At present there are approxi- 
mately 1,900 official stations and 
more than 8,000 certified mechanics. 
While Virginia’s registration of 
motor vehicles falls just short of a 
million, these facilities are sufficient 
if the program moves smoothly 
with cars presented evenly and 
without a last-minute rush. ; 


Moves “Remarkably Well” 


Generally speaking it moves re- 
markably well but certain misun- 
derstandings inevitably arise and 
must be rectified. Much of this 
stems from the natural dislike of 
an individual to spend money for 
repairing his car when he is per- 
fectly willing to take a chance on 
driving it or is not enough of a 
mechanic to appreciate the defec- 
tiveness. 

For instance, an owner sends his 
car to a station by someone else 
who allows recommended repairs to 
be completed. The owner, when 
presented with the bill, claims he 
did not authorize them. Since the 
work is done, he cannot go to an- 
other station for an additional esti- 
mate. Trouble thus appears each 
inspection period when owners are 
unfamiliar with the rejection- 
sticker procedure and feel they are 
forced to take the estimate of a 
particular station and many indi- 
viduals seem unable to realize that 
there can be honest variance in re- 
nair estimates just there are 
in other businesses. 

Other owners feel they have been 
unjustly treated and loudly con- 
demn the state police as well as the 
whole system without requesting 
an investigation which probably 
would show them completely in the 
wrong. It is interesting to note 
that the greater number of com- 
plaints come from non-Virginians 
who are obtaining residence in the 
state and are not familiar with an 
insvection program. 

Brakes head the list of defective 
components with about 16 ner cent 
presented in need of adjustment 


as 
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and 5.1 per cent in need of replace- 
ment. Lights are second with 6.42 
per cent due for adjustment and 
7.5 per cent for replacement. Re- 
pairs generally are inexpensive— 
usually a light adjustment or brake 
tightening. 

Where repairs do prove to be ex- 
pensive, they are badly needed and 
the car is in a dangerous condition 
for driving. Furthermore, a de- 
fect is often caught and eliminated 
not only before it can cause a wreck 
but before it can become aggra- 
vated and cost a tidy sum. 

An exact evaluation of the effec- 
tiveness of an inspection program 
cannot be evaluated to nicety, since 
when a defective car is involved in 
a crash, there is not always present 
evidence to determine the defect 
which was the cause. The better 
yardstick to use, for a basis of com- 
parison, is fatal crashes, since legal 
requirements for reporting and in- 
vestigating non-fatal crashes vary 
with states but all require report- 
ing of fatals. Naturally, the pres- 
ence of defective vehicles in crashes 
was higher immediately following 
World War II than it is now since 
cars have seen less use and replace- 
ment parts are available. 


Shows Defective Vehicles 


A survey of 28 states shows the 
following percentages, by years, of 
defective vehicles figuring in fatal 
crashes: 1947, 16; 1948, 18; 1949, 
11. For Virginia, comparable sta- 
tistics are 1947, 10.1; 1948, 7.8; 
1949, 8.4; 1950, 7.8. Although the 
discrepancy here cannot be termed 
conclusive, it is definitely a more 
than strong indication as to the 
efficacy of required inspection. 

Unquestionably Virginia’s pro- 
gram is running smoother and 
smoother with the years. Me- 
chanics and station owners know 
better how to meet program re- 
quirements, dangerous cars and 
irreparable parts find their way to 
the junk heap, mechanics and sta- 
tions which do not cooperate are 
eliminated and—most important of 
all—the driving public is slowly ac- 
quiring a better understanding of 
the entire procedure. 

The program is held in such high 
regard by military authorities 
throuchout the state that command- 
ing officers of the various establish- 
ments require a Virginia inspection 
sticker on all cars owned by mili- 
tary personnel before they can be 
operated on militarv property. This 
action has been taken despite the 
fact that inspection is not required 
of properly registered out-of-state 





Wut MAE AMAUAIE NLA R OAT AVZZ4 


AT LAS T=your AUTOMOTIVE 


CUSTOMERS CAN ENJOY THE FULL 
BUILT-IN POWER AND PERFORMANCE 
OF THEIR ELECTRICAL SYSTEM 


SHEELD is a fully proven, nationally-advertised product, that 
stops CORROSION on batteries, cables, terminals and car- 
riers. SHEELD insulates batteries against bleeding of power. 





SHEELD makes more efficient the performance of starter, 
spark plugs, generator, regulator and coil. No motor-driven 
machine performs any better than-the battery power allows 
it to perform — SHEELD protects that power! You and your 
customers need SHEELD—Nnow! , 


@ NO EQUIPMENT TO BUY 
© NO MACHINERY TO INSTALL 
JUST BRUSH ON SHEELD FOR 
Wore Profits to You 
AND GOOD WILL 
THE agel ‘ROUND! 


OR WRITE 


heeled | 
sacimes_ J Sheeld, Inc. 


P. C. BOX 6208 DALLAS, TEXAS 
For Export’ 
SITCO @ P.O. BOX 117 @ DALLAS |, TEXAS @ USA. 
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cars of military personnel. 

At present the state police have 
under consideration a plan to ex- 
tend the inspection period by spon- 
soring an additional one-month pe- 
riod during which trucks only 
would be inspected and the previous 
six-week period would be devoted to 
passenger cars. Of course, pro- 
visions would have to be made both 
times for inspection of new ve- 
hicles in either category or those 
coming permanently into the state. 
This departure has come to the 
front by reason of the rapid rise 


in vehicle registrations which has 
not been matched by stations and 
mechanics. 

Preventive maintenance is good 
insurance and unlike other insur- 
ance it does not ease the burden 
after trouble comes but acts to pre- 
vent trouble. It not only saves lives 

which cannot be measured finan- 
cially—but limb and property. It 
also benefits the motorist by dis- 
closing defects which could run into 
costs far greater than those of re- 
pair if allowed to remain unat- 
tended and has helped to keep used- 





FROM AN AD APPEARING IN THE 


More and more, Marc 
by body and repair s 
cial equipment at the Indianapolis Speedway, Marquette 
welders, electrodes and rods have proved themselves 
fitted for the most difficult jobs. Whatever your require- 
ment, you'll find your best answer in the Marquette 
line. Ask your jobber about Post advertised Marquette! 


Nelding & Automotive Service Equipment 
MARQUETTE MANUFACTURING CO.INC.+ 307 E HENNEPIN AVE + MINNEAPOLIS 14 MINNESOTA 


Sparky Sez—There’s a whale of a difference in welding 
rods. To find not only the right kind but the 

best of the right kind, make your selections from the 
Marquette Rod Bar at your jobbers’. 


FEBRUARY 16 ISSUE OF SATURDAY EVENING POST 


— is the welding 2 an used 


When 
the job 
Says 


10ps, welding shops, industry. Offi- 


REG. IN U.S. PAT. OFFICE 





car values at a high level. 

Motor-vehicle inspection in itself 
will not solve the traffic-accident 
problem. However, it is an impor- 
tant link in the program and is 
emphasized by our slogan, “A Safe 
Car Plus a Safe Driver Equals 
Fewer Accidents.” 


Promoting Garage Volume 
(Continued from page 98) 


runs in three theaters in this sec- 
tion of Amarillo, one week in each 
theater. When the film has com- 
pleted its tour of three theaters, a 
new film takes its place. We get 
the films from a firm that makes a 
specialty of this kind of advertis- 
ing and the cost is $44 a month.” 

Coker knows definitely that his 
once-a-week newspaper advertise- 
ment pays off, too, for he notes that 
he gets a substantial play from 
owners who come for service from 
the far side of Amarillo, five miles 
away. 

This advertisement, two columns 
by six inches deep, appears under 
contract arrangement, on a basis 
of 30 weeks at a time, and the cost 
is $20 per week. 


Believes in Calendars 


Coker is a firm believer in calen- 
dars, too—calendars of the right 
type. 

“Early in our experience,” he ex- 
plained, “we put out some sex 
calendars. They didn’t go over very 
good. We don’t use anything sexy 
any more and I can’t recommend 
them to a man in this business 
situated as I am. 

“Since much of our business is 
with households in our section of 
Amarillo, we soon found out a sexy 
calendar was not well received in 
the home. So we made a study of 
the calendar situation and now we 
use nothing but Norman Rockwell 
prints. Last year we spent nearly 
$200 for calendars, put 50 big ones 
in business institutions and dis- 
tributed 250 to homes. Every one 
of those calendars featured kids 
and domestic animals, mostly dogs, 
and those are the kind of calendars 
people like. 

“We use book matches, too. I 
don’t know how good they are. I 
wish I knew which form of adver- 
tising is best. I don’t know how 
much good the high-school-paper 
advertising does, but I can’t avoid 
it. I do know you have te keep on 
advertising and promoting to get 
the business. You don’t dare stop.” 

All of the letter writing at 
Coker’s Garage is done on a port- 
able by Mrs. Coker. A new customer 
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gets a personal letter, with thanks 
for the business and an invitation 
to come back. If a regular customer 
stays away too long, he or she gets 
a personal letter, inquiring if any- 
thing was wrong with the service 
or the charge, and soliciting a re- 
turn call. 

Coker does a heavy credit busi- 
ness and finds it good, although he 
expects a certain amount of loss 
from this source. The first of this 
year he was personally carrying 
$10,000 for individual customers 
and 25 per cent of his volume is on 
a credit basis. However, most of 
the 25 per cent is carried without 
recourse by two local institutions, 
a bank and a loan company. By 
arrangement, papers are executed 
in the garage office on a time-pay- 
ment basis suitable to the customer. 

Coker’s Garage does all or part 
of the service work for five Ama- 
rillo fleets, and a sixth was being 
added early this year. 


He Went After It 


“IT had to go out after that busi- 
ness,” said Coker. “In some cases 
it was hard to get, one especially. 

“This is the fleet of a big. pack- 
ing firm.‘They didn’t think I could 
handle it. Well, I couldn’t handle all 
of it. I just wanied part of it. But 
they said they preferred to have it 
all done at one place. 

“I didn’t seem to be getting any 
place, but I kept calling on this 
fleet. Finally there came a time 
when they had a truck down, had 
to have that truck and couldn't get 
service at the regular source. We 
got the truck out for them and 
since then have been getting a good 
share of the business.” 

Coker estimate that his $8,000 
stock of parts saved him $75 a 
week. (The inventory looks more 
like $10,000.) About 20 per cent of 
the stock is parts for the car 
handled by the defunct dealership. 

The stock consists principally of 
fan belts, hose, points, generators, 
distributors, starters and filters. In 
quantities such as Coker maintains, 
the discount is quite attractive. 
Having the parts avoids wasted 
time in the shop and Coker con- 
tends that if he did not maintain 
this stock, an extra man would be 
necessary for parts pick-up, at a 
cost of $75 weekly for salary and 
transportation. 

After starting in the independent 
repair business in 1942, Coker has 
had various locations on West Sixth 
Street in Amarillo—the route of 
U.S. 66—for the past seven years. 

After ten years Coker has learned 
to apply two rules that he considers 


quite necessary in an independent 
garage: 

1—Never speak disparagingly of 
any new-car dealer, nor of any 
make of car, nor any individual car, 
no matter how ancient and battered 
the car might be. The average 
owner has only one car. It is the 
best his circumstances afford and, 
therefore, he is proud of it. 

2—Be around your place of busi 
ness all the time. In a new-car 
dealership a service customer is 
satisfied to deal with a service sales- 
man, but in an independent garage 


the same customer insists on deal- 
ing with the boss. 

A possible third 
specifically to Coker. 

It is—invest in parts instead of 
fishing equipment. 

“I love to go fishing,” confessed 
Coker. “Every time I give an order 
for parts it is a temptation to 
divert the money to something I 
want for fishing trips. So I always 
tell myself, ‘Look, Coker, money in- 
vested in fishing equipment won't 
make you any money. Put the 
money in parts’.” 


rule applies 











Southwest Representotive 
GENE LAWSON—BEN ABBOTT 
LAWSON—ABBOTT Co. 
2017 Cedar Springs, Dollies, Texes 














Mid South Representotive 


MAX EISENBERG 
ALAN SALES CO. 
429 S$. 20th St., 
Birmingham, Alc. 


CURVED RADIATOR HOSE 
STRAIGHT RADIATOR HOSE 
RUZBER GROMMETS & BUSHINGS 
COWL VENTILATOR GASKETS 
TRUNK & DOOR WEATHER STRIPS 
RUBBER MALLETS & SQUEEGEES 
FENDER FLAPS (TRUCK & CAR) 


CEMENTED PATCHES & RELINERS 











Southeast Representative 


ED. ZINMEL 
HENRY GRADY HOTEL 


Atlente, Georgia 


FAN BELTS 

MOTOR MOUNTS 

AUTO MATS 

ACCELERATOR PEDALS 
REPLACEMENT PEDAL PADS 
HYDRAULIC BRAKE PARTS 
TIRE CHAIN ADJUSTERS 


STATIC STRAPS 


ASK FOR LATEST CATALOG 
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1952 Chevrolet Carburetors 


(Continued from page 132) 


choke housing and gasket from car- 
buretor cover. 

10. Clean all parts thoroughly in 
carburetor cleaning solvent. 

Choke Assembly 

1. Place new hex fitting packing 
on choke heat tube. Then place new 
gasket in position and attach choke 
housing to carburetor cover. 
Tighten screws securely. 

2. Tighten hex fitting on choke 


housing. Fitting must be tight to 
prevent loss of vacuum. 

3. Assemble choke piston to shaft 
with pin and install into choke hous- 
ing. 

Note: Piston must be assembled 
to shaft so that blind pin hole faces 
outward. 

Index piston with piston bore and 
rotate choke shaft counter-clock- 
wise to enter piston into bore. 

4. Install choke valve to choke 
shaft with letters “RP” or “C” fac- 
ing upward. Center choke valve be- 
fore tightening screws. 








REPAIR ELECTRICAL SYSTEMS FASTER WITH THE 


Here's a practical, time- 
saving tool for tracing 
electrical failures in auto- 
motive electrical systems. 
Locates shorts pat and 
easily. Get a Turnco 
Tester from your auto 
jobber or tool salesman 
today ... it'll save your 
time and temper. Only 


HERE'S. WHAT SATISFIED USERS* 


"We have 20 of these test lights here 
... itis the best test device that | have 
ever used." P. R., New York. 


"| repair all light and electrical wiring 
on all my company trucks. It has helped 
me a good deal." F. R.., Illinois. 


"| have one of your Turnco Testers. 
Please send me a bulb. | find it most 
useful." L. G., Virginia. 


*Names supplied on request. 


MANUFACTURER 


400 East Rittenhouse Street 


SAY 


TURN SIGNAL 


CF AUTOMOTIVE ACCESSORIES 


ONE HALF SIZE 
PATENT PENDING 





Philadelphia 44, Penna 


5. Place baffle plate and choke 
housing gasket into position and in- 
stall cover and thermostatic coil as- 
sembly. Rotate cover clockwise un- 
til index mark on cover is aligned 
with long cast mark on top of the 
choke housing casting. 

Note: Choke valve should be 
lightly closed at room temperature 
(75°-80°F.) when index mark on 
cover and housing are aligned. 

6. Install three retainers and 
screws to choke housing and tighten 
securely. 

Note: Spring side of 
should be against cover. 

7. Place choke lever and collar 
assembly on end of choke shaft 
with tang facing choke housing. In- 
stall spacing washer and choke trip 
lever so that tang of trip lever rests 
on top of tang on choke lever and 
collar assembly with choke valve 
closed (Fig. 15). 


retainers 


Fig. 16 (at top) and Fig. 17 
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8. Install choke rod and retainer 
to choke lever and collar assembly 
and to fast idle cam. The hairpin 
end of rod must connect to fast idle 
cam. 

Note: Checic choke valve and fast 
idle mechanism for free movement. 
Heat Suction Tube 

Most cases of leakage at the 
choke heat suction tube seal in the 
throttle body may be corrected by 
reseating seal with tool~ J-4551. 
This tool must also be used when re- 
placing tube in throttle body. 

1. Loosen throttle body screws 
and tube connector at choke hous- 
ing. 

2. Using tool J-4551 and with 
suction tube properly aligned, care- 
fully seat tube seal in throttle body Lh 
(Fig. 16). 


Tighten throttle body screws ET ON THE 


and tube connector at- choke hous- 


ing. 
Automatic Choke Heater Ss PROFIT WAGON 


Installation . 


When the automatic. ehoke car- 

buretor is installed on past-model WITH BO ES 
Powerglide-equipped cars or should 
the heater be removed for any rea- 
son, the following procedure of in- 
stallation should be followed to as- 
sure proper alignment of hegter 
unit: 


1. Assemble carburetor to engine 
manifold,tconnect carburetor con- 
trols, gasoline and vacuum spark gs , 


control lines. ¢ Ww 
2. Mount manifold heater assem- "eee & CLEANER 

bly on exhaust manifold between — 

No. 1 and No. 2 exhaust ports so 

that hot air tube connection is off- 


set slightly toward front of engine. NA TIONAL Advertising Campaign! 


Do not tighten retaining screw se- 


curely until tube is installed. 
3. Place tapered end of hot air @ Our National Advertising campaign in Couuier’s, SATUR- 


tube i — heater connec- DAY EVENING PosT, PATHFINDER, FARM JOURNAL, MECHANIX ILLUs- 
tion. Then, by adjusting position of ; 

: a ‘ TRATED, POPULAR MECHANICS ¢ 20PU =NCE 1 a 
manifold heater on exhaust mani- < . } and POPULAR SCIENCE MONTHLY is 
fold, assemble the tube fitting to the creating a tremendously growing demand for Bowes AUTO POLISH. 
carburetor choke housing connec- You have to know that any polish which will give you more shine 
tion finger = eer with less work will make you more friends and more profits. Get 

4. After this assembly has been "aS - _ P 
: ‘ ; on the profit wagon... cash in on our national advertising which 


made, tighten the heater retainer : : lagi . 
screw and the tube fitting securely. has produced a big and growing demand for this highly efficient 
Fig. 17 shows heater installation. product. 


raga erage er oo Here's another BIG PROFIT ITEM! 


fold and heater should not exceed 
.020 in. when checked with a feeler : ? : 
race , The Bowes Suing CLotu is also nationally ad- 
vertised. Display it and you will cash in on the 
While most people were turning demand created by our national advertising. 
>i oughts rE spri ; 
their thoughts toward spring, 60 It absorbs dust, leaves no film to gather more 


anti-freeze salesmen and executives d She iieds 
of E. 1. du Pont de Nemours & Co. ust... and is also in great demand for home use. 


Inc., met last month at White Sul- 
phur Springs, W. Va., to discuss 
anti-freeze sales next season. BOWES “SEAL FAST” CORP., INDIANAPOLIS 7, IND. 
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It’s a big profit item. 











Other than President John Rey- 
nolds, show officers include (1. to 


John Patrick 


9 r.): Viee-Presidents 
wow | g EASY- and John McKinney of Houston, 
Treasurer A. L. Barnett of Dallas, 
Chairman J. A. “Andy” Young of 


fe) order exactly the Joint you want Houston and (below) Manager 
° ° Dean A. Johnson. 
from the simplified Neapco Catalog! 





1300 Series 
Plam Bearng 


1000 Series 
Needle Beonng 


SIMPLIFIED NUMBERING SYSTEM : i Jobber News 


(Continued from page 123) 


There is a Neapco size for nearly every light duty 
P.T.O. requirement. Ordesing the right size is made aX Vulcan Co., Dallas. 

> Jobber members of the board of 

—— : directors are: Hubert’ Braden, 

a combination of the numbers of the three major com- : Aasevleen Geer and Pacts Co. Bal- 

ponents from which it is assembled. This allows you to las; Leon Hodges, Grand Auto 

Parts, Paris; W. Franklin Meyer, 

asad _ Mountjoy Parts Co., Houston; J. B. 

quickly, accurately Wilson, Gulf Distributing Co., 

=e i : Thle Ganpen: chews Houston, all of Texas; Harold Del- 

© types! jolae esm- hommer, Harold, Inc., Lafayette, 

bination—1605X La.; W. H. Vick, automotive divi- 

levcnel eooembty sion, Oklahoma Hardware _Co., 

. ; sive Ut ond edhe Oklahoma City, Okla., and C. H. 

161114 i sta d y k Westbrook, Westbrook - Reynolds 

Nearc) = yo th br Por * as Co., Texarkana, Ark. Factory rep- 

> t's that eucy! resentatives on the directorate are: 

T. H. Everett, Better Monkey Grip 


CATALOG : Not shown in this ad, but included in Catalog PTI 5B are unwelded Co., Dallas; Eric Hyden, Fritz Kel- 
center Assemblies and Rectangular Telescoping Center Assemblies. Copy of ler Co., Fort Worth, and Harry 
Catalog free if requested on your business letterhead. It's a valuable book! Spear, Mocg Industries, San An- 
tonio, all of Texas, and B. A. Kline, 


POWER TAKE-OFF Kline-Porter Co., Oklahoma City. 
U N IVERSAL The show committee, all of Hous- 
NEAPCO PRODUCTS INC - POTTSTOWN. PA ton, is headed by J. A. Young, of 
the Bear Manufacturing Co., as 





easy because the number of the complete joint is simply 


make your own combination of length, bore, and type 
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Let the Countermen 
See the Big Show! 


“We plan taking our head 
counterman and shop fore- 
man to the Southwest Auto- 
motive Show in Houston, as 
well as our salesmen and 
sales manager,” Charles F. 
Jacob, president and sales 
manager of Bastrop Motor 
Supply Co., Inc., Bastrop, La., 
reported last month. 

“We find this somewhat un- 
usual among most jobbers, 
but our top counterman actu- 
ally builds more sales daily 
than possibly any of our out- 
side men as he waits on far 
more customers and needs to 
know as much about all our 
lines from the manufacturers’ 
standpoint as does an outside 
man,” he said. 

“Also, a shop foreman has 
the best opportunity of any- 
one to sell parts and related 
items when he takes in a pin 
job, crankshaft-grinding or 
boring job. We have found 
that our hard-parts sales have 
steadily increased since we 
have our machine shop going 
and attribute its help in parts 
sales to the fact that we stress 
sales of parts when doing 
shop work and machine op- 
erations. 

“We now operate an addi- 
tional city delivery truck ex- 
pressly for picking up and de- 
livering machine-shop jobs 
and rebuilt motors.” 











chairman, with three jobbers—J. H. 
3igras of Fleet Service Co., Joseph 
F. Meyer III of the Jos. F. Meyer 
Co., and E. J. Neumeyer, Neumeyer 
Motor Parts, and two other factory 
men—wW. P. Best, Sunnen Products 
Co., and X. Carson, Jr., Fram Corp. 


3M Opens Warehouse 
For Georgia Area 


WAREHOUSE and regional sales 

office for Minnesota Mining & 
Manufacturing Co. has been opened 
at 732 Ashby St., N. W., Atlanta, 
Ga. The branch will serve Georgia 
and neighboring states. 

Russell D. Baird, formerly at 
High Point, N. C., is office manager. 
George E. Steck is Southeastern 
cellophane tape sales manager, a 
position he has held since 1948. 





—— 
No. 400 

4%” capacity, Speed- 

Drill specially wound, 

air-cooled universal 4 h.p. 

motor delivers 365 watts at 

chuck. Ball bearing thrust. Re- 
movable handle die cast with 
formed grip. Jacobs geared 


chuck. 3 wire cord. Weighs 


only 9 Ibs. 


ity SpeedDrill 
with power of 
i 44” drill at 
price of 4" tools. New 
lifetime die cast alu- 
minum “‘revolver frame” 
construction. Ball thrust 
and self-aligning oilless 
bearings. 3 wire cord. 
With Jacobs geared chuck 
$27.50 


4 . capacity. 
Fast drilling, light 


duty drill utifully 

styled die cast aluminum 

case. Trigger switch and 3 

wire cord 

With Jacobs geared chuck $19.50 


Write for Catalog Sheets 


Far advanced in design and 
construction, these new Speed- 
Tools are lighter and handier, 
yet more powerful than the 
more cumbersome, more costly 
tools of ordinary types. Speed- 
Drills are die-cast aluminum 
with air-cooling systems and 
all supporting members cast- 
in. Because of their extra 
power, strength, light weight 
and handiness, these are to- 
day’s finest drills for installers, 
builders, service and mainte- 
nance men, as well as today’s 
best drill buys. They are a logi- 
cal adjunct to your major line of 
“heavy-duty” production tools. 


Ne. 150 Motor driven, %" orbital mo- 
tion, SpeedSander. Cast al chrome 
plated. 3450 r.p.m., air cooled induction 
motor is direct-connected no are. 
Sealed ball! bearings thruout. 10 ft Soe 





cord. Uses any sheet abrasive—three 44" 
*" covers from any 9”x11" sheet. In 
hand weight 5 Ibs. No better finishing 


sander at any price 


Me. 150K SpeedSender Kit 

Motor-driven orbitel motion 

All-beli-beering SpeedSender 

Abrosive Sheet Covers— 18 each of five gredes 
(woth open fece ond 
weterproeef) 

Thick Neoprene 
Contour Ped 

Stee! Surtecing Plote 

2 Free-ebrosive 


cutting covers 
Instruction 


7, 
Speed Way MANUFACTURING CO. 


1834 South 52nd Ave 
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A 


Specialist 
Does Ii 


Better - 


REAM LINE TOOLS are de- 
signed by specialists who know 
your needs from actual experience 
in your work, and who devote their 
entire time to designing better 
tools for you. These tools are pro- 
duced in the largest plant in the 
world devoted exclusively to pro- 
ducing autobody and fender re- 
pair tools. 

* 
Our illustrated catalog shows our 
complete line of 116 tools. Write 
for it and for the name of your 
nearest jobber. 





“Si redni < & ine 


Conover, North Carolina. 


0015.4 TIC 





Salesmen of the Replacement Divi- 
sion of National Motor Bearing Co., 
Inc., met recently for a conference 
at Redwood City, Calif. Among 
representatives for the Southern 
territory who attended were: George 
Hiland, Herbert Cree, Richard Cree 
and Herbert Cree, Jr., Texas; Rob- 
ert Crouse, Kentucky; Lee Berland, 
Mo.; Richard Irwin, Mississippi, 
Tennessee and Arkansas; Charles 
Tremitiere, Maryland; Charles 
Shick, Delaware and District of Co- 
lumbia; Carl Clifton, Georgia, and 
Howard Bartling, West Virginia. 


Southeast Show Conference 
Begins to Shape Up 


RELIMINARY program plans for 

the Southeastern Automotive 
Conference, to be held May 15-16 in 
Asheville, N. C., were announced 
late last month. 

The Friday morning session will 
be conducted by Motor and Equip- 
ment Wholesalers Association, 
while the afternoon session. will be 
conducted by National Standard 
Parts Association. 

The Saturday morning session 
will be under the auspices of the 
Southeast Automotive Show, which 
will have complete charge of the 
program. 

Friday evening there will be a 
social hour and cocktail party at 
the George Vanderbilt Hotel ar- 
ranged by Automotive Booster 
Clubs in the Southeast. Henry S. 
Clark of Atlanta, past president of 
ABC International, is actively in 
charge. This will be followed by a 
banquet. 

George V. Gilbert, Piedmont 
Auto Exchange, Charlotte, N. C., 
is president of the show. H. Lester 
Flowers, The Flowers Co., Hickory, 
N. C., is first vice-president and A. 
Lee Proctor, Black & Decker Manu- 
facturing Co., Atlanta, is second 
vice-president. John A. Doyle, 
Southern Bearings & Parts Co., 
Atlanta, is treasurer. Harry Gee, 
Federal-Mogul, Atlanta, is secre- 
tary. 


Rhame Is Named Manager 
Of Rochester Products 


AUL W. Rhame, former plant 
manager for the A C Spark 
Plug Division at Milwaukee, Wis., 
has been appointed general man- 
ager of the Rochester Products Di- 
vision of General Motors. 
Rhame succeeds Ralph B. Knight, 
who will be on special assignments 
until his retirement June 1. 
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John J. Reidy (top photo) has been 
appointed vice-president and gen- 
eral sales manager of Casco Prod- 
ucts Corp. He heads the automotive- 
accessory, car-factory and home-ap- 
pliance divisions. Wallace R. Powell 
(bottom) has been named sales 
manager of the automotive-acces- 
sory division of the firm. 





Willard Uses Telephone 
For Sales Conference 
Battery Co. 


bps Storage 

recently held simultaneous 
sales conferences on its 1952 pro- 
gram in eight cities that were con- 
nected by a telephone network, in- 
cluding Dallas, Kansas City and 
Atlanta. 

More than 150 sales executives 
and salesmen participated in the 
telephone conference, which lasted 
about half an hour. Separate meet- 
ings were continued at the conclu- 
sion of the telephone conference. 


Evans of Wilkening Dies 


Samuel S. Evans, sales manager 
of the Replacement Division of 
Wilkening Manufacturing Co., was 
killed last month in a plane crash 
at Newark, N. J. He had been 
with the firm since 1927 and had 
been sales manager of the Replace- 
ment Division since 1945. He was 
returning from a sales meeting at 
the time of the crash. 


Martin Kidder Moves 
Florida Office 


ARTIN Kidder & Co. has moved 
from the Chamber of Com- 
merce Building in Miami and now 
will receive mail at P. O. Box 356, 
Hialeah, Fla. A warehouse with 
showroom space and display win- 
dows is at 2603 North Miami Ave., 
Miami 
Sales and service at the Birming- 
ham, Ala., branch have been con- 
solidated at 908 North 6th Ave., 
President Martin Kidder an- 


nounced last month. 

Two district managers have been 
appointed: J. Duke Harvey, Glenn- 
ville; Ga., for part of Georgia, 
South and North Carolina, and 
Herbert Frede, Marimont Route 1, 
Chattanooga, Tenn., for northern 
Georgia, eastern Tennessee, Vir- 
ginia and West Virginia. 

Automotive Booster Club B-17, 
Baltimore, recently presented a 
model of the Statue of Liberty to 
one of the Boy Scout troops in 
that city. 





See Ewing's Display 
at the Southwest Auto- 
motive Show at Houston 

BOOTHS NO. 27-28 


A complete line of Ewing prod- 
ucts will be on display. Visitors 
welcome. 
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Americas Most Dependable Steam Cleaner 


FROM COAST TO COAST 
SMART OPERATORS CHOOSE ™ 
* 


The ORIGINAL Double Purpose 
Steam Cleaner WITH 
NO MOVING PARTS 


Operates equally well on natural gos 
manufactured gas, butane or propane 
Safe, economical, fast-acting! 


From cold water to bountiful steam 
volume in less than 2 minutes. When 
not wanted to supply steam it will fur- 
nish abundant worm water for wash 
racks. 


Fool-proof! No gadgets! No moving 
parts! Has thermostat and 3-way 
safety valve. Accurate gauges. Ewing 
cleaners require no complicated sys- 
tem, are simple to install and operate 
Each model completely equipped. Com 
pact! Note how solution tank on top 
saves floor space 


Priced From *350 to *1250 
EWING PRODUCTS INCLUDE 


—the Model A steam cleaner, the Model 
C steam cleaner and the Master Model 
steam cleaner; also the famous Ewing 
worm water generators. And Ewing's 
LITTLE DEMON space heater. For best re- 
sults in any steam cleaner use Ewing 


1 4 a 


steam 9 P 





MANUFACTURING CO. 
2545 NW 10 
OKLAHOMA 


P. O. BOX 875 
ciTYy, OKLA. 





Alabamians Plan Big Program 
At Montgomery on April 27-26 


‘FHE spring convention of the 

Automotive Wholesalers’ Asso- 
ciation of Alabama will be held at 
Hotel Whitley, Montgomery, April 
27-28, it has been announced by 
Nathan M. Roberts, executive sec- 
retary. 

The first meeting will get under 


particularly for office managers, 
bookkeepers, credit managers and 
other key personnel. Sunday even- 
ing will be reserved for entertain- 
ment. 

“With the exception of the ladies’ 
program, Monday will be devoted 
entirely to solid business prob- 
lems,” Roberts said. “We have 











way at 2 p.m., April 27, designed 


YOU toro 
PYROIL 


@ When you tell your gas station 
attendant to “add Pyroil”—you're buy- 
ing 250 miles of driving protection, for 
less than the cost of a single gallon of 
gas. A small investment for such a large 
return. 


@ Pyroil improves lubrication—be- 
cause it causes oil to cling to piston 
rings and evlinder walls. Pyroil pro- 
tects all engine parts from exposure, 
condensation and rust. With Pyroil, 
you're assured of “easy starts” at all 
times, because Pyroil keeps your engine 
lubricated, whether driving or idling. 


of Pyroil gives 


@ The small cost 
Add Pyroil—add 


such a large return. 
miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aireraft Pyroil B for lubricating oil, 
Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal savings 


GIVEN J bank—takes coins up to 50c pieces 
e@ MOTORISTS, it's yours for the 


asking—sent postage paid. 











PYROIL 
COMPANY 


624 Main Street 


La Crosse, Wisconsin 


Canadian Distributors 
Centro! Purchasing Agencies 
Ltd., Toronto, Ontario 





MR. JOBBER 
CAN'T AFFORD 
NOT TO SELL 


PYROIL 


More and more motorists are in- 
sisting on Genuine Pyroil—more 
and more dealers are asking job- 
bers for Pyroil—and more and 
more Jobbers are switching to 
Pyroil because fast sales—greater 
profits — ever-increasing demand 
means more and easier profits. 
Have you investigated the Pyroil 


greater profits offer? 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN- 
DISING AND PROMOTION PRO- 
GRAM. 


REPRESENTATIVES: 


Southeast—McDonald & McPherson Co., 


P. O. Box 452. Atlanta, Georgia 


Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 
Southwest—Hirsig-Frazier Co., 807 Cotton Exchange Bldg., Dallas, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd... Los Angeles 6, Calif. 
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President Henley 


some excellent material lined up. 

“One unusual feature this year 
will be a report from each of the 
committee chairmen. For the first 
time our association, under the 
leadership of President E. D. Hen- 
ley of Birmingham Electric Bat- 
tery Co., has appointed a number of 
standing committees. 

“The work of these committees 
has really been outstanding. In 
some, we have had 100 per cent at- 
tendance at committee sessions. 
The true strength of a trade asso- 
ciation lies in the work of its com- 
mittees. 

“No trade group ever lacks for 
numbers. They lack only in the 
will to develop a program.” 

Chairmen of the committees are: 
legislative committee, A. Harper 
Johnson, Johnson Tire & Supply 
Co., Montgomery; industry rela- 
tions, V. T. Fain, Wheel, Rim & 
Parts Co., Birmingham; public re- 
lations, J. T. Singleton, Ensley 
Auto Parts Co., Birmingham; 
safety, J. G. Stewart, Bell Automo- 
tive & Industrial Supply, Birming- 
ham, and credit, Max Lewis, Lewis 
Auto Supply Co., Greenville. 


Brakeblok Advances Terry 


M. B. Terry has been appointed 
executive vice-president of Amer- 
ican Brakeblok Division, American 
Brake Shoe Co. He joined the firm 
in 1943 and formerly was vice- 
president in charge of sales. 


Charlie Moorehead, whose brain 
can turn ’em out so readily, comes 
up with these two from Motor 
Parts & Supply Co., Inc., Mobile, 
Ala.; “There was a time when a 
fool and his money were soon 
parted. Now it happens to every- 
body.” “Why is it that the woman 
with the least principle gets the 
most interest?” 





Virginia Trade Turns Out 
For Lynchburg Opening 


C=. and friends from a 
radius of 75 miles turned out 
last month for the formal opening 
of the new home of Southern Parts 
and Bearings Co., Inc., Lynchburg, 
Va. More than 1,000 attended. 

There were 35 factory men in at- 
tendance and manufacturers’ dem- 
onstrations were put on by Airtex, 
Wynn Oil, Walker Manufacturing, 
Allen Electric and Chicago Pneu- 
matic Tool. 

More than 300 door prizes were 
awarded, the top prize being an 
electric refrigerator. 

A “sneak preview” was given al- 
most 400 non-automotive friends of 
the firm on the night before the 
formal opening, which was also the 
29th anniversary of Southern Parts 
and Bearings. 

The company began with one em- 
ployee and 850 square feet of space. 
It now employs 32 and occupies 
62,500 square feet. There is about 
$20,000 worth of equipment in the 
machine shop alone. 

Randolph M. Myers is president, 
H. I. Slaydon is vice-president and 
J. Peyton Moore is secretary. 


Williams-Mahoney Opens 
At Oklahoma City 


ILLIAMS-MAHONEY Auto Parts 

Co. has opened at 2401 N. W. 
10th St., Oklahoma City, Okla., 
with Tom Mahoney as partner and 
manager. 

Mahoney has been a salesman 
for manufacturers’ representatives 
in Oklahoma for a number of years 
and is well known in the South- 
west. 





Walker E. Scott is now Mid-South 

representative for Barrett 

ment Co. Formerly at St. Louis, 

Seott now headquarters at 14 S. 
Century St.. Memphis, Tenn. 


Barnard Named for NSPA 


R. C. “Rem” Barnard III of 
Wharton & Barnard, Milford, Del., 
has been appointed interim director 
and regional vice-president for the 
Mid-Atlantic region of National 
Standard Parts Association by 
President Fred S. Roberts, Wash- 
ington, D. C. 


John Bean Names Carrigan 


Carrigan has been ap- 


manager for the 


Tracy 
pointed eastern 


succeeds H. L. 
vice-president in charge of all John 
Bean operations 


regional 
motive Booster Club International, 
covering B-33 at Charlotte, N. C. 
and B-35 at Richmond, Va. 


John Bean Division, Food Machin- 
ery & Chemical Corp. 
manager of the 
partment of the division, Carrigan 


Formerly 
Automotive De- 


Byrd, who is now 


ABC Names Pat Gannon 


Pat Gannon has been appointed 
vice-president for Auto- 








FACTORY METHOD 
REMANUFACTURED 


RANDOM WOUND 


Greatest Load on Shortest Coils 
1879002 Armature 


11614" Less Wire 
. 14 Windings of Varying 
Length G Weight 
Improper Circulation of 


Wires Criss-Crossed, 
Shorts Out Quickly 

Not Wound to Original 
Specifications 

Lower Output and Short 
Life 








Load Evenly Distributed 
1879002 Armature 


Preformed Coils 

14 Coils of Same Length 
G Weight 

Aw Ample Ventilation G Air 
Circulation 

No Crossed Wires in Slots 
No Shorts—No Grounds 
—Longer Life 


SELL YOUR CUSTOMERS 


ORIGINAL PERFORMANCE 


oo» WMC 
ARMATURES 


YMC WOUND 


Today's automobiles de 
mand higher generator ovt- 
put. The manvufocturers 
answer is the Ventilated 
Matched Coil Armature. The 
VMC armature is built to 
meet original specificotions 
of wire size, number of 
turns, and high efficiency 
The VMC factory method 
of remanufacturing armo 
tures insures uniform qual 
ity and precision produc- 
tion. The VMC ormoture is 
@ gvorantee of longer life 
and trouble free perform 
ance. Always specify VMC 
generator armatures 


More Wire 
NATIONWIDE 














BUY THROUGH YOUR JOBBER 


*Ventilated Matched Coils — Carter Coil Company, P. O. Box 43, Sta. D, Atlanta, Georgia 
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Lee Braxton Asks Salesmen: 
Using Right Tools in Selling? 


A® you using the right tools in CALLS. 
your selling? Are you shoot- I have come up to my position by 
ing for too much of the small game? hard work and through the ranks. 
Are you afraid to ask and fight for I have sold newspapers, shined 
the big orders and your share of shoes, washed cars and sold almost 
the business? Are you making everything under the sun, and | 
enough calls? hope you will believe what I say 
The whole foundation on which And remember: You are not selling 
this selling business rests is automobile parts, you are selling 





By LEE BRAXTON* 


Braxton Auto Parts, Inc. 
Whiteville, N. C. 





“people.” Don’t ever forget that. 
ean T ESET Gee. ae You might say, when do you 
Se stop? I know that you feel some- 


CARTOON 


4 ; AVAILABLE ON REQUEST! times like saying, “That’s my last 
HEINE'S f oh call on that bozo. The third time I 
iz j j , have seen him, he had his chance 
BRAKE é and he wasn’t smart enough to buy, 
} ! j di so to heck with him; I’m not go- 
SHOP j / ing back.” Did you ever feel that 
— way? Well, so have I, but when- 
ever I look at the figures—and you 
have to have records to look at 
one salesman made a survey and 
showed that 80 per cent of all his 
business was made after the fifth 
call. It also showed that 48 per 
cent of the salesmen made one call 
and quit, 25 per cent made two calls 
and quit, 12 per cent made three 
calls and quit, but 10 per cent kept 
-alling and made 80 per cent of the 








sales. 

One veteran says, “It’s always too 
soon to stop calling.” You might 
ask, should a salesman keep calling 
indefinitely on a man when he gets 
no orders, or even no encourage- 
ment? Here is what a veteran 
salesman did. He classified his 
If you're having trouble getting new business, you products as A, B, C and D. You 
might try Heine's idea of having his shop at the bot can’t afford to spend the same 

2eD retry y > . . > t : * 
tom of a steep hill. Pretty rough deal sometimes, though —_ amount of time on every prospect. 
—especially when your prospects don't have any brakes. ’ ~ ° 

A better idea than this, and one that will really build Some are worth a call a month, some 
your business, is to feature RiteSet Jong /asting lining are worth a call a day. You should 
Your customers will apprectate those extra thousands \ spend your time whege it will do the 
of miles and will always come back to you for the next vA . most good d t P spect 
job. Isn't that the way you'd feel about people you buy net +. - oo os = _ “4 toe » 
things from? *RiteSet 's thought to be dead will spring to 

The RiteSet deal is the best deal in town. It'll make life. So, fellows, there’s no secret, 
you more money—and bring you the happiest, jolliest, R 2 fy “ate P : 

. us 2 "ALIS 
laughingest, gayest, swellest bunch of lifelong cus ite et just make the calls and tell your 
tomers you ever cast a glimmer on. Try it! MANUFACTURING CO. story. 
I want to challenge you today. 


See us at the PACIFIC AUTOMOTIVE SHOW, Los Angeles, | HOME OFFICE AND PLANT 
California « Feb. 28 thru Mar. 2—Booth 511 (in Annex}, 2435 Enterprise Street 
SOUTHWEST AUTOMOTIVE SHOW, Houston, Texas— Los Angeles, California 
March 20 thru 23rd—Booth 414 (In Annex) - RiteSet products are sold thru Jobbers 
Test your ability on the RiteSet REACTOMETER! 





he Right Set” 





RITESET WAREHOUSES ATLAR TON , oe bs = *Excerpts trom a talk made 
i dlc Ler ta fbb AN FRANCIS A at a recent Saturday morn- 

ing sales meeting of the Braz- 
ton sales force. 
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You may not be letting your family 
down, but you can take care of them 
better when you sell more. You 
can have a home or a nicer home. 
You can educate your children, you 
can have a new car, or just what 
you want. You can have it through 
selling. Now don’t say, it can’t be 
done. When I a new dictionary, 
1 cut the wilt Seseoatnag” out, 
Because there is ho such word. 
Mth. whert we started building 
the city hall hefe, which was done 
agginstygreat odds, our city attor- 
"said it couldn’t be done. He 
ept saying it couldn’t be done. So 
when the next time came to appoint 
a city attorney, he did not get the 
appointment, but we appointed one 
who said it could be done. 

When Ford Motor Co. was de- 
veloping the V-8 motor block in one 
casting, the engineers, many of 
them, said it couldn’t be done, and 
I understand 400 of them lost their 
jobs on account of this. But Ford 
said, “I want this block in one 
piece,” and he has it, and a very 
fine motor it is today. 


Here’s the Challenge 


Now here is the challenge. I 
know you are tired pussy-footing 
around just making a mediocre liv- 
ing. I’m going to leave it to you 
to say whether you have what it 
takes. I believe you have. Busi- 
ness is at the highest leve’ we have 
ever known. Our companies are 
writing us, thanking us for helping 
them make 1951 their biggest and 
most prosperous year. All around 
us are people who are prospering. 
Our goods are being sold and used 
more than ever. Just think of 52,- 
000,000 cars and trucks to keep op- 
erating. Just look at the oppor- 
tunity you have. 

In 1946 we had a salesman who 
could hardly read his catalog, his 
average monthly sales were $15,- 
000. Business is better today than 
in 1946. Merchandise is more plenti- 
ful. We have better lines. You 
have more and better customers. 

In Fayetteville I believe there 
are 97 prospects. We sell eight or 
ten. In Fairmont I believe 31 peo- 
ple are buying our merchandise, 
and we sell two of them. This exists 
all over our territorv, so you can 
see I’m not just talking through 
my hat, but I’m sincere, I’m tell- 
ing you the truth. I have no rea- 
son to be other than fair and I want 
you to answer my challenge with 
sales. 

Any salesman who can sell $15,- 
000 per month I believe could make 
a commission of $1,500, which 


would mean $18,000 per year. 

And, fellows, you could buy a lot 
of nice things and provide a lot of 
security on $18,000 a year. The 
time to begin is now. The way to 
do it is to make more calls, become 
enthusiastic, become dissatisfied 
with what you are now doing. Make 
up your mind you are going to do 
it, you can do it—I expect you to 
do it, and I believe you will. 

This is my challenge to you in "52! 

Luke Burroughs, Atlanta, Ga., 
special representative of Willard 


Storage Battery Co., is passing out 

cigars these days. The addition 

is a big fine girl. 
* * 

“We have added Columbus 
shocks and Oil-Dri to our lines,” 
John Hitt, partner in Auto Parts 
Service, Harlingen, Texas, _ re- 


ported last month. 
* * * 


“Business has been brisk after a 
very slow December,” Miller F. 
Burkhalter, Jr.,. owner of Eagle 
Supply Co., San Antonio, Texas, 
reported last month 





ADD-A-BINS 
SERVICE ASSORTMENTS 
GARAGE ASSORTMENTS 
READY PAKS * CLUTCH PARTS 
CLUTCH BEARINGS AND 
FORK ASSEMBLIES 
EXPANSION PLUGS 
WOODRUFF KEYS 
HUB BOLTS 
MACHINE SCREWS * 
SOCKET SET SCREWS 
STOVE BOLTS * WASHERS 
SOCKET WRENCH POUCHES 
CONNECTING ROD BOLTS 
FINISHING WASHERS 
CAP SCREWS © COTTER PINS 
CLEVIS PINS 
CARRIAGE BOLTS 
LICENSE PLATE BOLTS 
LOCK WASHERS 
VALVE KEYS AND SEATS 
WATER JACKETS 
FIBRE, COPPER AND SPACING 
WASHERS \ 
SPRING CENTER BOLTS 
STAR WASHERS * NUT LOCKS 
BRAKE AND COM- 
PRESSION SPRINGS 
DRAIN PLUGS 
CHOKE CONTROLS AND 
WIRE 
BRAKE YOKES 
DOOR LATCH SPRINGS 
BATTERY BOLTS 
FUEL LINES 
BRASS FITTINGS 
COPPER TUBING 
AXLE NUTS 
SPINDLE NUTS 
PINION NUTS 
DRIVE SHAFT NUTS 
STRAIGHT AND 
TAPER PINS 
PAL NUTS 
PISTON PIN LOCK 
RINGS 
TRANSMISSION LOCK 
RINGS © RIVETS 
RUNNING BOARD BOLTS 
STARTER PARTS 
RADIATOR CAPS © STUDS 
STUD NUTS * AXLE KEYS 


NUTS 





SEE-US AT THE SOUTHWEST AUTOMOTIVE SHOW 
BOOTHS 120-121 
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Fraser and Roberts to Speak 
To Virginias-Carolinas Group 


YARLYLE Fraser, chairman of the 

board of Genuine Parts Co., At- 
lanta, and Executive Secretary 
Nathan M. Roberts of the Automo- 
tive Wholesalers’ Association of 
Alabama will be among the speak- 
ers at the spring convention of the 
Virginias - Carolinas Automotive 
Wholesalers Association March 19- 


20 at the King Cotton Hotel, 
Greensboro, N. C. 

Holton R. Parris of Motor Parts 
& Gear Co., Charlotte, N. C., also 
announced that Richard A. “Rick” 
Melvin, field representative of Mo- 
tor and Equipment Wholesalers As- 
sociation, would also speak. A 
representative is expected from Na- 








General 


am. 


i3 General 





Above: President Flowers 


Below: Nathan M. Roberts 


tional Standard Parts Association. 

Parris, who is secretary-trea- 
surer, said the association’s vice- 
president, W. H. Rockafellow of 
The Parts Co., Columbia, S. C., 
would direct a program to be pre- 
sented along the lines of the highly- 
successful roundtable type initiated 
at some recent NSPA committee 
sessions in Chicago, rather than the 
old auditorium style. 

The association president is H. 
Lester “Les” Flowers of The Flow- 
ers Co., Hickory, N. C. 


Floridians Buy Stock 
Of Miami Bearing 
ARRY Priest, Donald Priest and 
Charles Ochsner have acquired 
all the stock of Miami Bearing Ser- 
vice, Inc., Miami, Fla. 


Harry Priest is president and 
treasurer, Donald Priest is vice- 
president and general manager, and 
Ochsner is secretary and_ sales 
manager. 


Charlie Ray is now shop fore- 
man and head machinist at the 
machine shop of Bastrop Motor 
Supply, Inc., Bastrop, La. He form- 
erly was with the El Dorado, Ark., 
branch of 555, Ine. 
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Genuine Parts ’51 Sales 


Reach $26,244,668 


N® sales of Genuine Parts Co., 
with headquarters at Atlanta, 
Ga., totaled $26,244,668 for the year 
ended December 31, 1951, according 
to the annual report issued last 
month. This compared with $23,- 
814,707 for 1950 and $19,326,582 
during 1949. 

“As anticipated in our report to 
you last year, we did experience 
some shortages in supply but none 
of these shortages proved serious,” 
said Carlyle Fraser, chairman of 
the board, in his report to the stock- 
holders. “We do not expect any real 
difficulties this year in securing an 
adequate supply of all replacement 
parts. Prospects for a good volume 
in 1952 are very bright. 

“We feel that we are entering 
this new year under the best condi- 
tions and in the best situation which 
has ever existed in our business. 
Our physical plants have been con- 
siderably improved. Our inventories 
are adequate and well-balanced. Our 
personnel is better trained. Our 
sales programs are complete. There 
are more automobiles and trucks on 
the streets and highways than ever 
before in the history of our country, 
and the maiority of these vehicles 
are reaching the age where they re- 
quire the maximum use of replace- 
ment parts.” ' 

R. L. Turner is president of 
Genuine Parts and L. H. Mauldin is 
secretary-treasurer. Vice-presidents 
are: W. L. Boyd, H. H. Chandler, 
Malcolm Fraser, W. H. Henderson, 
R. B. Kinney, W. D. Looney and 
J. R. Scott. 


and will continue in an advisory 
capacity. 

W. F. Scheihing is vice-president 
and Marc Lopin is secretary-trea- 
surer. 

aa 


Toledo Steel Advances 
Riley and Lang 
S. RiILey, formerly eastern 


H. divisional sales manager for 
The Toledo Steel Products Co., has 
been named general sales manager. 
He succeeds Howard K. Lang, pro- 
moted to assistant manager. 


Riley joined the firm in 1928 as 
district manager of the Kansas City 
area. Lang, who had been general 
sales manager for five years, joined 
Toledo in 1930. 


Trollinger Joins Car Parts 


Harry R. Trollinger now is a city 
salesman for Car Parts Depot, Inc., 
El Paso, Texas. He formerly was 
with the Automotive Division of 
Oklahoma City Hardware Co., Okla- 
homa City, and with Millard Sup- 
ply Co., Kansas City. 





A Tool-of 
the-Month 
selection 
for April 


Finding the stars 


le Couese-tele 
* STAR NUT 
BRAKE TOOL 


No 401 


Here is a completely redesigned 


brake tool that fits all cars includ- 
ing 1952 models. The concave ends 
self-center the tool to operate at 
extreme limits of star nut on brakes. 
Scientifically designed to clear 
shock absorbers, frame fittings and 
other interfering parts. The No. 301 
is drop-forged alloy steel and fin- 
ished in polished chrome plate. 


Arthur Haugh Heads 
New Filter Line 


| igen T. Haugh, who was the 
first president of National 
Standard Parts Association, has 
come out of retirement to head Buf- 
falo Pressed Steel Co., Youngstown, 
Ohio. 

The firm has begun production 
of its new line of Kralinator oil 
filters, which will be sold through 
manufacturers’ agents and _ inde- 
pendent jobbers. 


See the complete line of Herbrand 
Ven-Chrome Tools of your 
Herbrond distributor. Write us 
for free 95 page illustrated cota- 
leg No. 54-M 

Mechanic's Net $1.20 
wenetane 


R. C. Archenhold Heads tc 
Fort Worth Company 


Herbrand Tools 


Fremont 8, Ohio 
THE BINGHAM-HERBRAND CORPORATION 


C. ARCHENHOLD has succeeded 

e H. Archenhold as president of 
Archenhold Automobile Supply Co., 
Fort Worth, Texas. H. Archen- 
hold is now chairman of the board 


iii nice eeiennineiaaell 
VAN-CHROME TOOLS 


the finest money can buy 
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Adjust Inventory to Turnover, 
Credit Division Urges Jobbers 


J prong should reduce buying 
until items stocked are down 
to normal turnover quantities, the 
Credit Department of Motor & 
Equipment Manufacturers Associa- 
tion urged in a recent bulletin. A 
daily record of purchases is abso- 
lutely essential in order to control 
them against sales, it stated. 


“Unless a business is adequately 
financed, it is just plain foolish to 
go overboard as many have done in 
jiggering up their working capital 
to the extent that their credit is 
jeopardized by inability to meet 
maturing obligations,” the bulle- 
tin stated. “Fortunately, the situa- 
tion is not critical, except with a 











One glance 


BEFORE 


When you see the change at Berry Motors, 
DeSoto-Plymouth dealer, Robinson, III. 
(above), you can understand why more 
and more shops all over the country are 
installing Shure-built Service Equipment. 
Shure-built, all steel work benches, serv 
ice benches, merchandisers actually sell 
more service .. . make bigger net profits— 
this extra profit pays for your Shure-built 
service equipment. 


E mn 
SERVICE EQr to specific 
contrac write of wire 


Also --° Phone, 


MANUFACTURING CORPORATION 


1601 S HANLEY R&D. + ST. LOUIS 17 MO. 


SUCCESSORS TO THE 
MANUFACTURING DIVISION OF 


of 
NATKIN & CO. 
1601 S$. HANLEY RD. 
ST. LOUIS 17, MO. 


*T. M. Reg 
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yIPMENT 


ations 


WRITE FOR DESCRIPTIVE INFORMATION 


tells your customer 


ts 
CLEAN 
EFFICIENT 
QUALIFIED — 


with SHURE-BU 


ILT SERVICE EQUIPMENT 


re 














i’ 
SERVICE MERCHANDISER-MODEL 
Heavy Bonderized s.eel over 
one-piece welded frame. Complete 
with fluorescent light, blow gun and 
many other handy features. Nat- 
Flex* top 
EE OUR COMPLETE INE AT THE 
SOUTHWEST SHOW 
BOOTHS 142-143 


Thure 


ON COMPLETE LINE 





small percentage of the total. 

“But here and there, even some 
of the most experienced operators 
are headed for trouble unless they 
apply corrective measures immedi- 
ately. 

“The industry is so overstocked 
that working capital is frozen and 
bills running past due, tax dates 
approaching and back orders de- 
clining at long last simply because 
the stock has been transferred to 
the jobbers’ shelves. Sure, this will 
move eventually, especially if new- 
car buying is curtailed, but it takes 
drastic management measures to 
reduce stocks and a long pull. 

“Funny thing, too, we are told 
so often how a high stock is the 
cause of inability to pay accounts 
on time, yet subsequent balance 
sheets show a still-increasing in- 
ventory. 

“There is no magic for correct- 
ing such a situation. It’s just hard- 
headed management that is 
needed.” 


Look into Financing 


In addition to reducing buying 
and keeping daily records, financ- 
ing arrangements should be looked 
into in order to maintain a com- 
pany’s credit standing with sup- 
pliers in some cases, the bulletin 
stated. 

There were 25 wholesaler insol- 
vencies in 1951, the Credit Depart- 
ment pointed out—all of them in 
business five years or less. This 
compares with 42 in 1950, of which 
about two-thirds had been in busi- 
ness less than five years. 

This gives a wrong impression 
about new companies entering the 
field unless an added statistic is 
given, the department said. In the 
September, 1946, issue of its direc- 
tory, MEMA listed 5,500 names 
The September, 1951, issue listed 
7,265, or a gain in active accounts 
of 1,765. 


Rueter Joins Malsbary 


Fred A. Rueter has joined Mals- 
bary Manufacturing Co., Oakland, 
Calif., as eastern sales manager. 
He will supervise activities in 
Southeastern and Eastern states. 
He formerly was field service man- 
ager of the steam-cleaning division 
of Homestead Valve Manufacturing 


Texan Represents Barrett 

The Fritz Keller Co., Fort Worth, 
Texas, is now representative for 
3arrett Equipment Co. in Texas 
and Oklahoma. 
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Jack Ruth Resigns 
Walker Position 
Are more tha ?$ears as 
district saes reptégentative, 

with headquarters in Higyston; Jack 
Ruth has tendered hig Beigdation 
to the Walker Manu acburips Co., 
effective March 1. mail 

Ruth said he had some-ffitmediate 
plans after his resignation takes 
effect, but they involve no gales ef- 
fort. 2 see 

“My immediate plat call for me 
to do a lot of thingag ground. ‘the 
house that I have been unable to do 
for the past’three years,” said 
Ruth. “After that, Mrs. Ruth and 
I are going to take a fishing trip 
that will last a month. After my 
return I will be looking -for a con- 
nection, but first we are goihg to 
get the fishing we have missed for 
the past three years.” 

Ruth said he intended to attend 
the Southwest Automotive Show in 
Houston in March. 


Davis and Willey 
Join Lovelady 


| pe F. Davis, formerly sales 
manager of Moore Brothers 
Electric Co., Houston, and Harley 
M. Willey, Jr., a recent graduate of 
T.C.U., have joined the force of 
John W. Lovelady, manufacturers’ 
representative at Fort Worth, 
Texas. 

Davis will work Dallas, north- 
eastern Texas, Oklahoma and Ark- 
ansas. Willey will do special work 
in Texas, Oklahoma, Arkansas and 
Louisiana. 

McDonald Auto Supply 
Changes Firm Name 


HE name of McDonald Auto Sup- 

ply Co., Amarillo, Texas, has 
been changed to Ist Supply Co. be- 
cause of the growth and expansion 
of the business into related fields, 
Stanton Thatcher, owner and man- 
ager, announced. 

“This is a change in name only 
and will not in any way alter the 
ownership, management, general 
policies or day-to-day operation of 
our business,” said Thatcher. 


Smith Assigned Texas Area 


W. K. “Bill” Smith has been ap- 
pointed territorial manager for the 
automotive division of Martin- 
Senour Co. in the Texas territory. 
He will promote sales in the Dallas, 
Houston and San Antonio dis- 
tributing areas. 


Alfred Bloom to Manage 
United Auto Parts 


pgm Bloom has become man- 
ager of United Auto Parts of 
Dallas, Texas, succeeding his 
brother, Manuel Bloom, who was 
found dead in his car recently. 

Alfred Bloom had been assistant 
manager of the firm for more than 
20 years. 

“We are building a larger paint. 
and body shop and purchasing an- 
other wrecker, which will be the 


third in use,” H. A. Finnie, owner 
of Finnie’s Auto Parts, Orlando, 
Fla., reported. “We are open 24 
hours a day. Business is very 


good.” 
* * * 


Memphis Wholesalers Meet 


purpose of 
Automotive 


A meeting for the 
forming a Memphis 
Wholesalers Association will be 
held March 29 in that city. Auto- 
motive Booster Club B-25 is co- 
operating with jobbers in forming 
an association. 





7° a 
‘NrRopuCce * amet "EW Droducts- 
MIGHTY MITT and BIG BILL MITT 


and to promote early-in-the-year selling of the famous Las-stik Wax-Treated 
Polishing Cloth, we offer one of each item FOR FREE with each dozen ordered 


- PC-1 
War-Treatti Polishing Cloth 


For autos and furniture; heavy, long-nap flannel, with 
stitched edge; wax-treated; each cloth packed in hand 
some, substantial metal contained, 





For car washing and for dozeng of uses in 

the home; top-quality chenille, loomed in 

the Land of Cotton; each mitt packed in 
bstantial clear plastic bag. 








DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 
301 North Market St., DALLAS 2; Southeast — Wesley O. 
Aaron, 843 Memorial Drive, $.E., ATLANTA; Kansas & Missouri 
— E. G. Craft, 804 W. 48th St., KANSAS CITY 2. 
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San Antonio to Fete 
Engine Rebuilders 


Sx Antonio will spread a barbe- 
\/ cue, preceded by refreshments 
and followed by dancing, for dele- 
gates to the convention of the Auto- 
motive Engine Rebuilders Associa- 
tion sometime during the May 5-7 
meeting. 

Heading up the promotion are 
C. H. “Cory” Mountjoy and Howard 
Campbell, who was instrumental in 
bringing the convention to San 
Antonio 


Although convention delegates 
will defray their normal expendi- 
tures, a separate fund is being 
raised by contribution to finance 
the barbecue, at which it is ex- 
pected 600 people will be enter- 
tained. All Texans have been re- 
cuested to wear western garb to 
the barbecue. 

To stimulate interest, letters 
have been sent to a number of 
Texans identified with the industry, 
appointing them sheriffs, at a fil- 
ing fee to be fixed by the individual. 
Each “sheriff” may appoint as 








Don't Be left 


HYDRAULIC 
BRAKE 
riuio 


WAREHOUSES 


Herman J. Downey Co. Warehouse Service Co 
Houston 3, Tex 


L. Bud Cohn 
West Coast Rep 
Los Angeles, California 


WARWICK LABORATORIES CO. 
334-42 Cleveland Street, Brooklyn, N. Y. 


WARCO G&G 


Birmingham, Ala 


Warehouse Co MM 
Dallas, Tex 


Ports 


Overhaul maintenance 
jobs pay off! Get your full 
share. Put the WARCO 
Line of quality automotive 
chemicals to work in your 
shop and watch them 
quickly “mushroom” into 
an extra source of prof- 
itable jobs! 


A combination of the 
best materials obtainable 
plus rigid supervision by 
laboratory technicians, as- 
sures you and your cus- 
tomers, quality WARCO 
products at no higher cost. 


Ask your jobber for the 
complete WARCO Line of 
dependable automotive 
chemicals, or write us di- 
rectly. 


Sole Manufacturers of WARCO 


rode ‘A’ Products 





Cc. H. Mountjoy 


as he desires, at 
them. 
badges 
silver 


many “deputies’ 
filing fees to be fixed by 
“Sheriffs” will wear gold 
and “deputies” will wear 
badges. 

Checks for “Texas delegation 
night” are being made payable to 
Mountjoy, treasurer of the fund, 
and sent direct to him in San An- 
tonio. 

AAR Executives Announce 
Houston Headquarters 


| gece toms desiring to con- 
tact Automotive Affiliated 
Representatives or to use the ser- 
vices of Executive Secretary Ed 
L. Lee, in establishing national 
sales representation through AAR 
members may call Lee at the Sham- 
rock Hotel, Houston, March 18-23. 
This cooperative service is extended 
without cost. 

E. D. Newfield, of San Francisco, 
national president of AAR, will also 
attend the Southwest Automotive 
Show and may be contacted at the 
Shamrock. 

W. Frank Russell, of Dallas, is 
Southwestern regional manager. 


Hirsig Takes On Vellumoid 


Lawrence M. Hirsig & Co., Jack- 
sonville, Fla., has been appointed 
representative for The Vellumoid 
Co., manufacturer of gaskets and 
sheet packing, in Virginia, North 
and South Carolina, Alabama, 
Georgia, Tennessee and Florida. 


San Antonio Jobbers Organize 


Jobbers of San Antonio, Texas, 
formed an organization at a recent 
meeting and elected Harry Gibbs 
of San Antonio Equipment Co. 
temporary president. Francis J. 
Bowen of Bowen Parts & Machine 
Co. was named temporary vice- 
president. 
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Federal-Mogul Corp. Opens e 
Kansas City Warehouse Ss is a Two-Way 


j‘EDERAL-MOGUL Corp. has begun 


operations at its zone ware- iat 
house in North Kansas City, Mo. = treet 
The one-story, brick building con- 
tains 25,600 square feet of floor 
space, with about an eighth of this 
area for office space. 

The warehouse maintains a mas- / 4 Destine Gee 
ter inventory of more than 8,000 - . —' “Be doll - 
engine bearings, bushings and : didn’t mayb geen oe = 
Bower roller bearings and other re- 30's,” ease sendin “aed 
lated parts, as well as four produc- : site that’s why I'm successful 
tion lines for rebabbitting and re- 7 - today. 
conditioning connecting rods. Necessity — 

H. B. Riley is warehouse man- to supplement my income by selling cars. I soon was doing so 
ager. He formerly was in charge well | quit my other job.” Within a few months Roger was 
of the Kansas City district. made sales manager of the dealership. 

The warehouse services branches He began early to take a per- 
in Kansas City, St. Louis, Wichita, sonal interest in community af- 


Oklahoma City, Tulsa and Ama- fairs. He joined service clubs and 
took an interest in the town’s un- 


—. ~~ fortunates and needy. “I learned 
then one of the most important 
Cecil A. Law Takes Up lessons of my life,” says Roger. 
Willard Territory “A prosperous community means 
, opportunity for a prosperous 

| Bye A. Law, formerly branch business.” 
manager of Bowers Battery at After three years, he applied 
Macon, Ga., is now district sales for a De Soto-Plymouth dealership, 
manager for Willard Storage Bat- and because of his sales record and 


tery Co., District Manager L. G. community service it was approved. 
With the war came cutbacks and 


— Atlanta, announced last Roger again had to supplement his earnings. So he built his 
Law’s territory is northern Ala- — Tn he yerere leading Pugns — - ; 
bama, western Seameiesn and west contributor to his country’s war effort he joined in 

“ee setae establishing one of the Midwest's newest hospitals. He saw 
ern Mississippi. that his town’s soldiers and veterans got the best. 
a As a member of two traffic safety clubs it was natural that 
Welton Represents Zecol the city fathers turned to him 
In St. Louis Territory when bewer bus service was 
° 4 needed. Now his shop operates 
,.ARL Welton has taken over the around the clock offering day 
4 St. Louis, Mo., area for Zecol, ; , and night service to customers’ 
Inc.-Lubaid Co., manufacturer of — and buses alike. 
automotive chemicals, it has been Yes, Roger's De Soto-Plym- 
announced by William Trainor, outh dealership has grown be- 
vice-president in charge of sales. ; ; anne ae D> Senarnens anaes 
Welton formerly was zone man- 7 heat ecard of Roger ae toe like 
ager of A. C. Spark Plug Division. > him. 
retige . y ’ “To me,” says Roger, “suc- 
Ellis Opens Alabama Firm cess is a etl pore You 
give to get. A successful business and a successful community 
Ben Ellis, formerly of Auto- go hand-in-hand.” 
motive Paint & Supply Co., Mont- 
gomery, Ala., now is operating Ben tage dy * 9 Sa ee 
Ellis Supply Co., which handles enterprising men. Chrysler Corporation, 341 
paint and body supplies. The com- ManacoasctTs Ave. Mighans Cah 3, Mie. 
pany occupies space in the build- 
ing of Auto Parts & Tool Co., Mont- 
gomery, Partner J. A. Fisher of 
that firm reported. 


says Roger 


58 secomds 


Apple of Moog Succumbs 


A. A. Apple, 53, vice-president 
and general manager of Moog In- P 
Chrysler Corporation 


dustries, Inc., died recently of a 
heart attack at his home in St. PLYMOUTH © DODGE ¢ DE SOTO « CHRYSLER * DODGE "‘Job-Roted” TRUCKS 


Louis, Mo. Fine Cars of Great Value 
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We're Hustling 


Larger Volume 


With Our Long-Distance Calls 


customer over the 
phone just as I 


GREETED the 
long-distance 


would have in making my regular 


call in person. He pulled down the 
“want book” and called off the 
usual string of numbers—just parts 
that were not needed too badly. 
Then when I told him I would 
bring them right on down: that 


morning, he told me to hold on a 
minute. Going out in the shop, he 
took the name and number of the 
parts to be used on the jobs al- 
ready lined. up for the day, found 
a little more in the want book, and 
I got all that business too. 

, , When I arrived at the man’s place 
of business later in the day,.I was 





It’s EASY to Keep Your Floors 
FREE of SLIPPERY OIL SPOTS 


with 


ABSORBENTS 


the modern, economical oil and grease 
absorbent that keeps your floors dry, 
clean and safe, and reduces mainte- 
nance costs. 


SOLD THROUGH AUTHORIZED WHOLESALERS 
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Slip in to See Us 
BOOTHS 38-39 
SOUTHWEST AUTOMOTIVE SHOW 


® A 60-SECOND DEMONSTRATION 
WILL OPEN YOUR EYES! 
Simply mail the coupon. A factory-trained represen 
tative will demonstrate on your own floors, how to 
obtain better floor housekeeping ot lower costs 


MAIL COUPON TODAY 
= OlL-DRI CORPORATION OF AMERICA 
20 N. Michigan Ave. Chicago 11, Illinois 
FREE DEMONSTRATION WANTED 
HAVE REPRESENTATIVE CALL. 


i 











= City State 
: 


POCO e eee eee eee eee ee REESE eeeeeseeeeeES 





By GEORGE R. SAPPENFIELD 
Sappenfield’s Auto Supply 
Whitesboro, Texas 


, 


hauling a nice-sized order... Then, 
as though nothing had happened, | 
checked his stock, found a few 
numbers he was getting low on and 
took another order. I must confess 
that in comparison with the busi- 
ness I had been doing with him, 
this second order was as big as the 
regular ones had been. 

The customer seems to appreci- 
ate the extra service and the inter- 
est shown him and his _ needs. 
These phone calls give me as much 
of an edge over the “wagon” com- 
petition as it formerly had over me. 

I can place my entire stock at 
the disposal of an out-of-town cus- 
tomer and if I happen not to have 
what he wants in stock, I can pick 
it up from another jobber or dealer. 
This type of service goes a long 
way with the customer. 


It’s No Experiment 


The idea has long since passed 
from the experimental stage in our 
store. It is standard as the 
catalog. Generally speaking, it 
amounts to the equivalent of an- 
other salesman on the staff and his 
wages are only the price of the 
call and a very small amount of 
time. 

A customer can put off talking 
to a salesman all morning but he 
always has time to answer the 
phone. 

With competition becoming more 
acute, the jobber salesman really 
has to hustle to stay in the fore- 
ground. The days when the manu- 
facturers could not supply their car 
dealers, the days when everyone 


as 





What special plans are you 
SAJ 


using to increase sales? 
would like to hear! 
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had to take merchandise of ques- 
tionable quality and unknown brand 
are dead and—we hope—forever 
buried. 

In line with the hustling, I per- 
formed the little telephone experi- 
ment last summer. Unlike some of 
my ideas, this one worked. Al- 
though I had never heard of its 
being used before, surely someone 
else has thought of so simple a 
scheme. 

The logic of this system is that 
a large portion of a customer’s 
business is not acquired through 
selling but rather is given freely 
to the most convenient supplier. 

It is on this point that the 
“wagon” salesman holds an ad- 
vantage over,a salesman who takes 
orders to be’shipped or delivered at 
a later date. I have always taken 
orders but many times I have 
wished for a good truck with all 
the popular numbers crammed be- 
tween its five-by-ten walls and 
ready for instant delivery. 

I have missed more than one 
sale when I was offering 4 better 
price on the same merchandise, 
just because the customer needed 
the parts then. 

With this in mind, I called one 
of my accounts by long distance 
one morning just after he- had 
opened up. He was on my schedule 
for the day and I was making sure 
I would talk with him first. He 
has a machine shop, works several 
mechanics and carries as large a 
stock as some jobbers. 

As related in the beginning, the 
result was two good orders, one 
over the phone and one when I ar- 
rived at his place. 

There don’t seem to be 
patents on the idea and you 
free to give it a trial. 


any 
are 


Expanded Aluminum Plant 
Begins Output in Texas 


f gen first expansion unit of Texas’ 
growing aluminum industry be- 
gan operations Feb. 28 when George 
R. Stout, manager of the Point 
Comfort Works of Aluminum Co 
of America near Port Lavaca, 
flicked a switch that set the first of 
two new smelting lines going. 

The line increases the plant’s ca- 
pacity to about 135,000,000 pounds 
of aluminum annually, Stout said, 
and constitutes a major step toward 
alleviating the national aluminum 
shortage. 

By terms of a contract signed 
last fall by Alcoa and the General 
Services Administration, the gov- 
ernment will get the first call for 


five years on the output of the two 
The second new line is 
completion within 


new units. 
scheduled for 
three months. 

The Point Comfort smelting fa- 
cilities are operated with electrical 
power generated through the use of 
natural gas. This plant is said to 
be the first to adopt the radial gas 
engine for generating power to 
make aluminum. Said to be the 
first aluminum - producing plant 
built after World War II, the works 
began production of aluminum in 
February, 1950 


Alcoa is construcing a smelting 
plant at Rockdale, Texas, which wiil 
employ a lignite-burning plant 


Cc. V. MeDonald Joins 
Waco Parts Company 


( \ McDONALD, formerly a 
4e partner in McDonald Automo- 
tive Supply Co., Waco, Texas, has 
become vice-president of Exchange 
Parts Co. of that city 

Owners of McDonald Automotive 
Supply Co. are now A. J. McDonald 
and W. F. McDonald 





body 
now: T. 


Compare 


all angles . 


positions. 


body metal 
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Instantly adaptable to all sizes and shapes. . . 


@ Trigger-Action clamps... 


zontal and vertical 


@ Clamp any size or shape 
in a few 


@ Solid as a rock . 
rigidly stationary 


“SAVED 4% 
MAN HOURS THE 
FIRST WEEK’’ 


_ PORTER-FERGUSON 
FHYDRO-JIG Unit 4C 


no lost motions 
- » » Bo improvising . . . just perfect positioning of any work 
quitkij ¢nd easily. Simplifies and speeds any job involving doors, 


néls, trunk lids, fenders, hoods, etc. See your jobber 
is unit will literally pay for itself in a few short weeks! 


these BIG FEATURES with any other 
holding device on the atke 


@ Adjustable jacking plat- 

all hori- form ... jack from any 
angle left or right. 

@ Adjustable feet . raise 

or lower work to any con- 

venient working height. 


@ Easy-to-store . . . remove 
six bolts and unit nests 
and stores compactly! 


See as af the 


. Stands 


SOUTHWEST AUTOMOTIVE SHOW 





, Texes 








Three “Care Will Save Car~ 
Programs Planned for 1952 


‘PF HREE seasonal “Care Will Save 

Your Car” package programs, 
tailored especially to help retailers 
increase their service business, will 
be announced in 1952, it was re- 
ported after a meeting of the Auto- 
motive Advertisers Council in Chi- 
cago. 

The first 100 cities in the United 


States, where the bulk of the whole- 
saling of automotive products is 
done, will be the target for “Care” 
meetings this year. Many such 
meetings have been held during the 
last two years in major cities, with 
more than 25,000 trades people 
hearing the “Care” story. 

Plans for the “Get It from Your 











Servicemen everywhere 
are sold on SILOO. 
The reason? — 
SILOO’s unequalled quality. 


Bait by Test 
PETROLEUM SOLVENTS CORP. 


331 Madison Avenue, New York 17, N.Y 
Plant and Laboratories: Port Reading, New jersey 


Nationally Known ... Nationally Accepted 
Siloo Penetrant 
Siloo Fuel Oil Solvent and Soot Eliminator . 
Siloo Overhead Oiler Solvent . . . Siloo Stationary 
Siloo Ice-off 


Siloo . . . Loosite . Siloo for Gas Tanks 
Diese! Fuel Conditioner 

Gas Tanks . . . Siloo Marine 
Farm & industrial Siloo Sparkie Wash 


Loosite Marine 


the engin® 
Py th 


BREAK IN 


Fifective * fas 


. . Siloo Parts Cleaner Siloo 
. Siloo Speciai For Copper 








Jobber” program include three 
package promotions—spring, vaca- 
tion and winter—to be made avail- 
able to the 1,300 jobbers in the 
United States and Canada who are 
enrolled in the program. 

Each package will feature direct- 
mail cards, point-of-sale posters, 
newspaper ads and other accepted 
types of business-getting material. 

“Our meeting in Chicago, in my 
estimation, was a milestone in the 


progress of the council’s widely-ac- 
cepted ‘Get It from Your Jobber’ 
and ‘Care Will Save Your Car’ pro- 
grams, originated less than three 
years ago,” said S. R. Robinson of 
Grey-Rock Division of Raybestos- 
Manhattan, Inc., chairman of the 
Industry-Wide Program Com- 
mittee. 

“Volunteer representatives of 
publishers of automotive trade 
papers and automotive advertising 
agencies were made permanent 
members of the committee,” he 
said. “In addition, three-man com- 
mittees from Motor and Equipment 
Wholesalers Association, National 
Standard Parts Association, Auto- 
motive Engine Rebuilders Associa- 
tion, Automotive Booster Club 
International and Automotive Af- 
filiated Representatives became 
members of the enlarged commit- 
tee.” 


Wife of Max A. Hayes 


Dies at Asheville 


rs. Dixie Lee Hayes, 56, wife of 

Max A. Hayes, president of 
Hayes & Hopson, Inc., Asheville, 
N. C. died Feb. 12 after a long ill- 
ness. 

The survivors include her hus- 
band, a well-known jobber for more 
than 30 years; her daughter, Mrs. 
O. L. “Pete” Garner of Asheville: 
her mother, Mrs. Sue Nowell, and 
three grandsons, all of Asheville. 


Gravois Opens St. Louis Branch 


Gravois Auto Glass & Paint Co., 
with headquarters at 4006 Gravois 
Ave., St. Louis, Mo., has opened a 
branch at 4879 Natural Bridge 
Ave., in that city. 
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M. D. “Buck” Taylor, president of 
Taylor Parts & Supply Co., Ine., 
Andalusia, Ala., has resigned as a 
director of the Southeast Automo- 
tive Show because of a heart attack 
in January. “His condition is very 
much improved,” reported his son, 
James M. Taylor, II, vice-president, 
“and it should not be too long be- 
fore he is back into harness again. 
The doctors advised him that he is 
going to have to take it easy and 
drop all outside activities.” The 
elder Taylor is a past president of 
the Automotive Wholesalers’ Asso- 
ciation of Alabama. 





Globe Hoist Advances 
Sales Manager Long 


LONG, former’ sales man- 


M 
B. ager of the automotive divi; 


sion of Globe Hoist Co., has been 
named vice-president and Argus 
Leidy, vice-president in charge of 
export sales and advertising, has 
been elected to the board of direc- 
tors. 

Long joined Globe in 1938 and 
Leidy has been with the firm since 
1939. 


Du Pont Names Southerners 
For Anti-Freeze Sales 


— changes in the “Zerone” 
WW and “Zerex” sales organization 
have been announced by E. I. du 
Pont de Nemours and Co., Inc. 

William D. Bowersox has been 
named salesman at Charleston, 
W. Va., and M. M. Wainscott will 
be at Charlotte, N. C. G. R. McKin- 
ney, formerly at Charleston, has 
been transferred to Buffalo. 


Sealed Power President 
Succumbs in Michigan 


== E. Johnson, 76, 
A founder and president of the 
Sealed Power Corp. and founder 
and president of Johnson Products 
Co., died last month from a heart 
attack. 

He is survived by 


co- 


his wife, four 


daughters and a son, Paul C. John- 
son, executive vice-president of 
Sealed Power. 

Tennesseans Choose Dates 
For Regional Meetings 


| ease arrangements have been 
made for the spring regional 
meetings of the Tennessee Auto- 
motive Association, David P. Whel- 
chel, executive vice-president, an- 
nounced last month. 

The schedule includes: April 15, 
Johnson City; April 16, Knoxville; 


April 17, Chattanooga; April 22, 
Memphis; April 23, Jackson, and 
April 24, Nashville. 


Oakite Moves Offices 


Oakite Products, Inc., manufac- 
turer of cleaning compounds and 
allied materials, has moved its gen- 
eral offices from 22 Thames St. to 
larger quarters at 19 Rector St., 
New York 6, N. Y. This will per- 
mit an increase in the research and 
engineering laboratories of the 
firm, officials announced. 





HEAVY DUTY 


14” to 23”. 
mounting with % 
¥%” boar steel. 
heavy wall seamless tubing. 


KD 112 Here combines 
KD 111 Rectangular 
Mirror Head, the new 
KD 92 and KD 108 Arm. 
Panel or hinge mowunt- 
ing. 4%,” x 8” head. 
Adjustable hinge 
bracket fits door hinges 
from 1%” to 3”. Ex- 
tensions 15” to 27”. 
Designed to toke hord 
knocks and give lost- 
ing wear. KD 112 is o 
popular member of 
The Complete Line. 


M STRE 
USES: 
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” screws or bolts. 
Outer arm of bonderized heavy block enomeled 
Individually packaged 


EET 
CHICAGO 


... adding to KD's 
truck mirror line 


BOOTHS 211-3 
SOUTHWEST 
AUTOMOTIVE 
SHOW 


MIRROR ARM BRACE 


The new KD 92 insures clear images and safety by preventing 
mirror vibration and swoying. Con be mounted anywhere on any 
vehicle! Thumbscrew setting for quick adjustment of extensions from 


Flexible upper clomp fits any mirror orm. 


Panel type 
Brightly plated inner arm of solid 
"0.0 


RECTANGULAR TRUCK MIRROR 


KD 92 bracing 
KD 112 


CINCINNAT! [0, OHIO. 
- LOS ANGELES - NEW YORK 
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Outlook for Parts Supply ? 


lt Calls for a 


J Ist how plentiful the supply of 
automotive replacement parts 
will be later this year is hard to 
determine. 

There are some indications that 
production of most replacement 
parts may be higher after the sec- 
ond quarter. Demand is expected 
to rise also. 


Lot of Study! 


And nobody seems able to make 
any accurate predictions on what 
the final ratio between supply and 
demand will be—not the parts man- 
ufacturers, nor wholesalers, nor 
government agencies. 

Meanwhile, few acute parts short- 
ages were plaguing wholesalers 
during recent weeks and, for the 








Turn Thee Sewnice tule Fru tla 
WITH THE ALL-IN-ONE aS 
COOLING SYSTEM CONDITIONER | 


IT WORKS WHILE THEY DRIVE 
NO FLUSHING OR DRAINING 


JUST POUR INTO RADIATOR 
WHEN YOU CHECK WATER 


OR 


COOLING SYSTEM 
CONDITIONER 


ANTIFREEZE 





ZECOL, INC., Milwaukee, Wis. 


Please send me folder J3 and price list on 


ZECOL COOLING SYSTEM CONDITIONER 
Name 
Address 


City . 








most part, jiMentories were ade- 
quate. . 4 

Some of the major factors in the 
parts-supply future are: 

1. Partsamanufacturers may be 
allocated.mor metals, beginning in 
the third quarter. 

2. Som@ automotive parts and ac- 
cesgories-are under the controlled 
matérials plan and have a semi- 
defense classification, while others 
are handled straight civilian 
output. 

3.£Demand for automotive 
placement parts usually undergoes 
a seasonal rise in the second and 
third quarters. 

4. Cutbacks in new-car produc- 
tion, increasing costs of cars and 
credit regulations may keep the 
number of older cars on the road 
abnormally high. 

“The amount. of, materials allo- 
cated to civilian groups will prob- 
ably be the lowest in the second 
quarter of ’52 and it will likely be 
definitely higher later on in the 
year,” Manly Fleischmann, admin- 
istrator of the Defense Production 
Administration, told SAJ editors in 
an interview last month. 

Sheet steel, aluminum and lead 
are among the metals expected to 
be in easier supply later this year, 
he said. 

Copper, however, was named by 
Fleischmann asthe biggest deter- 
mining factor in third-quarter al- 
locations. He expressed doubt that 
there would ever again be enough 
copper to meet demands “as it is an 
international matter.” About 25 


as 


re- 





Robert A. Stranahan, Jr. (below), 
and James F. I ewis, Jr., have been 
named co-directors of sales-depart- 
ment activities for Champion Spark 
Plug Co. Both vice-presidents will 
retain their former duties, Strana- 
han as correlator of research and 
engineering activities and director 
of original-equipment sales and 
Lewis as director of purchasing, ad- 
vertising and public relations. 
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per cent of the copper used in this 
country is imported. Fleischmann 
recommended substitution as the 
answer to the copper situation. 

Parts manufacturers have asked 
that certain specified automobile 
and truck accessories be removed 
from NPA’s general civilian-type 
product restrictions and placed in 
the more essential automobile re- 
placement parts category, where 
they will be under the controlled 
materials plan. 

Accessories are now defined as 


parts for automobiles. If this de- 
mand occurs, there will not be 
enough production to supply con- 
sumers’ requirements, the commit- 
tee said 
Inquiries by SAJ among a few 
representative wholesalers in the 
Southeast and Southwest revealed 
only a few spot shortages that were 
real concern. 
main-bearing 
Chevrolets, 


causing any 

“Certain sizes of 
sets for late-models 
which we use and sell quite a lot in 
our machine shop, are in shortest 
Louisiana 


firm. tubing possibly is 
next 
as connecting 
cam bearings, etc.” 

Copper tubing was mentioned by 
several other jobbers as being in 
short supply. Mufflers, tailpipes, 
front-end parts, transmission gears, 
axle shafts and U-joint kits were 
mentioned in a few cases. 

“All items seem to be coming 
through in good time now,” com- 
mented a Texan. This statement 
might well apply to a number of 
other firms 


“Copper 
along with other items such 
babbited type, 


rods, 


any item that is not installed as  supply,”’ reported one 
original equipment at the factories. 
It has been suggested that acces- 
divided into four 
degree of essentiality: 
functional and safety. 
and appearance 





sories be cate- 
gories by 
protective, 
convenience, and 
novelty. 
For the second quarter, civilian- 

output allotments — which include E 
accessorics as identified by the pres- 
ent definition—will be 50 per cent 
of the steel, 30 per cent of the cop- 
per and 30 per cent of the alumi- 
num the first quarter of 
1951. 


invites you to join the... 


Motor Lite Extension Institute 


used in 


Requested for Reclassifying 
Motor Life Extension Institute 


Some of the items that the parts 
manufacturers have asked NPA to 
remove from the general civilian- 
product classification are: controls 
and equipment for handicapped per- 
sons, directional signals, stop sig- 
nals, windshield scrapers, wind- 
shield defroster fans, rear-view 
mirrors, air cleaners, oil filters, ra- 
diators overflow condensers, heat- 
ers, grilles, fenders, hand-brake sig- 
nal and certain safety devices re- 
quired by law. 

Some recent industry surveys 
have indicated that, in general, 
wholesalers’ inventories have risen 
several percentage points lately. 

The Industry Advisory Commit- 
tee for the Automotive Replacement 
Parts Manufacturers told NPA 
earlier this year that production 
inventories generally were in good 
shape but jobber and dealer inven- 
tories, while adequate in most in- 
stances, were in a worse position 
than they were a year ago. 

During the first quarter of 1951. 
the committee said, wholesalers 
built up large inventories in antici- nae . ‘ 
pation of “scare’’ buying. This buy- Write for full information. 
ing did not materialize and during A few KEM LIFE EXTENSION REPLACEMENTS 


the third and fourth quarters of Write for your : 
1951 inventories were reduced, the Package” today! 


committee said. M 


Today there is great need for Motor Life 
Extension. KEM 
Motor Life Extension Institute formed with 
the following objectives: 4 To extend the 
service life of autos, engines and parts during 
and after the National Emergency. 9 To pro 
vide Independent Mechanics with more 
business by educating them in preventive 
maintenance. 3 To increase safety by en- 


join the Here’s what you get: 


@ A Membership Certificote 

comes with the Seal of the 

—* Institute in color. Write for 

it. Display it to tell the motorist you ore 

concerned with keeping his cor rolling 
SS 


invites you to 


@ KEM TUNE-UP DIGEST 
Published by Motor Life Ex 
tension (1941-1951 
Follows up-to-date tune-up pro 


Institute 
specs) 
cedure. Helps mechanics diagnose engine 
troubles. Send 25¢ for copy of Digest 
and Institute Membership Certificate 


couraging vigilant maintenance service with 
better parts. g To improve training and 
create a skilled manpower pool in the auto- 

@ DEMONSTRATION CLIN 
ICS—FREE. A series of impor 
tant clinics to train Indepen 


motive trades 5 To promore economy tor > 


the motorist and greater profit for the Job- 


i dent Mechanics to properly replace, 
bers and dealers. KEM sponsors this institute. 


repair and rebuild automotive ports 
Clinics will be held in key areas 
throughout U. S. A 


@ Kem Fuel Pumps with the 
LIFETIME Binalon Diaphragm 

@ Kem LIFETIME Micro-Bron Filters 
@ Kem PREFITTED Ignition Part 
Motor LIFE EXTENSION INSTITUTE 


KEM MANUFACTURING CO. e FAIR LAWN, N.J, 


AWNNEWJERSEY 


Committee members also pointed 
out that the cutback in passenger- 
car production will cause an _ in- 
creasing demand for replacement 


in care of 
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News Briefs 


Continued from page 119) 


some time. In fact, we experienced 
such a market in some sections of 
the country on particular models 
last year. 

“We feel that cars which have 
popular acceptance and appeal will 
compete most successfully for that 
group of buyers who have the 
money to buy under present credit 
restrictions and prices. If credit 
restrictions under the 
present market 


are eased 


rate, a_ sellers’ 


should prevail and a semi-sellers’ 
market will probably exist for prod- 
ucts which have outstanding pub- 
lic acceptance and are priced as 
bargains. 

“We estimate that we will pro- 
duce approximately 417,000 Ford 
cars and trucks during the first six 
months of 1952, compared to 705,- 
000 for the first six months of 1951. 
The latter part of this year will 
probably see an expansion of the 
defense production program, with 
a resultant increase in spendable 
income available for purchase of 
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Model 
100 


HUOT deluxe TOOL CHEST 


. plenty of usable tool space 

. drawers are lined for the protection of your 
precision gauges and tools. Will even take care 
in extra 


Lots of drawers. . 


of a husky !4” Portable Hand Drill 


heavy drawers built to stand rough use. All hard- 
ware is plated for long life. Two tone blue and 
gray oil-resistant Hammerlin Enamel . . . 
wipe it off to keep it clean. If you plan to move 
the chest around, it fits nicely on top of a Huot 
or send us his name 


Porta-Cab. Ask your jobber 
when writing for literature 


Just like a 
MECHANIC'S 
RIGHT HAND 


just 18%4"x26"x12" 

11 STURDY DRAWERS 

LOTS OF USABLE TOOL SPACE 
TOTE TRAY INCLUDED 





No. 250 PORTA-CAB 


lhe Porta-Cab is a portable tool cabinet with a built-in chest, com- 
large tool chest and cabinet in 


bining all the desirable features of a 
one sturdy mobile unit. Model 100 


HUOT is pronounced "HEW-IT” 


thove, can mount on toy 





Warehouse Distributors 
PERRY GILLILAND & CO.. .St. Louis, Mo. 
TOOLS 


4 UOT=~... Ask Your Jobber, or Send Coupon 
Manufacturing Company 


587 N. WHEELER AVE. @ ST. 


Dallas, Tex. 
Tulsa, Okla. 


TOOL WAREHOUSE 
H. H. KERR TOOL CO 


+ 


Please send bulletin on Tool Chests and Cabinets 


NAME 
ADDRESS 
NAME AND ADDRESS OF FAVORITE JOBBER 


Atlanta, Ga. 


et. e 


PAUL W4, MINN. 








N 
w 
o 


durable goods or savings, and for 
us, in the automobile business, this 
means a big market. 

“Competition, however, will be 
keen, we think, with the business 
going to the dealers whose product 
and service have the greatest pub- 
lic appeal, and whose prices in the 
eyes of the customer appear to be 
the best bargain. 

“We are telling our dealers that 
an outstanding product and the 
lowest-priced car are not going to 
do our entire selling job for us. We 
must have well-managed dealer- 
ships, satisfied customers and ag- 
gressive sales activity.” 

E. C. Quinn, vice-president and 
Chrysler Sales 
Division, Chrysler “As to 
the automobile the out- 
look and what a dealer might do 
let me approach it as if I had my 
money invested in a dealership. 


general manager, 
Corp. 


business 


“If I were a dealer today, I would 
rely on and profit by my experience. 


Quinn of Chrysler 


We are in changing times and being 
human it is only natural we resent 
Wea inl 

“Whether we like to admit it or 
not, the facts are that retailing 
automobiles since the end of World 
War II right up to date has not 
been the most difficult period of re- 
tailing at a profit that we have 
known in this country. Now then, 
apparently, we are forced to make 
some changes and that we don’t 
like, so I think from the dealer’s 
point of view it is well to set aside 
our likes and dislikes, not worry 
too much about things not going 
exactly as we think they should and 
appraise the situation factually as 
it exists today, without sentiment, 
bias, prejudice or emotion. And if 
we do this, business looks good. 

“IT suggest we rely on our experi- 
Experience shows us that 
World War II and for 


ence. 
during 
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some time thereafter we had no 
new automobiles and then very few 
when we did have them, and yet it 
was one of the great eras for the 
development of automobile dealers 
and, for that matter, good business- 
men. We injected some business 
management in the operation. We 
were energetic, ambitious, resource- 
ful and went to work... . 

“In this period I mention, when 
the dealers were without vehicles, 
they went to work personally, they 
knew all about their operation, they 
were intimately acquainted with 
every dollar of overhead, they knew 
their employees, their employees 
knew them. But more important, 
they either had or acquired a speak- 
ing acquaintance with their cus- 
tomers. They welcomed them into 
their establishments, they greeted 
them, they thanked them for their 
patronage and most of all they 
served them. That is the greatest 
piece of advice I could give any 
dealer today—get right back to 
joing every one of those things... . 

“Now as to the production out- 
look ... it is too early to predict 
what the outcome ... will be. In 
any event, I feel dealers will have 
new vehicles to sell. My frank 
opinion is there will be a shortage 
of automobiles before the end of 
the year. In fact, I believe there 
will be a shortage of automobiles 
by spring. This will no doubt bring 
about a repetition of the buyer’s 
attitude toward the dealer, if the 
dealer is not extremely cautious.” 

J. M. Roche, general sales mana- 
ger, Cadillae Motor Car Division, 
General Motors Corp. “Further 
restriction of materials for 1952 


Roche of Cadillac 


would result in considerably less 
cars than would be required to meet 
the ever-rising demand.” 

On the basis of government ma- 


terial allocations as they apply for and advertising activity.” 
the first six months of the current H. C. Doss, vice-president in 
vear, Cadillac’s projected schedule charge of sales, Nash Motors Divi- 
of production for the calendar year sion—‘No one knows for certain 
would be approximately 80,000 cars, what the allotments of materials 
Roche said. He pointed out that will be in the full year ahead of us, 
Cadillac was unable to fill all orders but we feel reasonably sure that 
placed last year. there will be sufficient materials to 
Emphasizing that the division is make it a good year for the dealers, 
not underestimating the traditional as well as the manufacturer, and 
competitive activity in the industry, justify sales planning and effort 
Roche said: “The sales program for on the part of every dealer. 
1952 includes continued emphasis “We are neither anticipating a 
on sound and progressive selling sellers’ market nor a buyers’ mar- 
effort and extended merchandising ket, and we are planning our adver- 





FOR DEPENDABLE JOBS 
ALWAYS USE... 


THE FINEST QUALITY SOLDERS 
AND TINNING COMPOUNDS 


Safeguard your reputation by 
using GLASER Quality products 


on every job. 


GLASER, the most trusted name 
in the solder making business, is 
backed by 30 years of experience 
in the automotive industry. 
Order GLASER products by name from 
your jobber—youw get the best of no 
higher cost 
OTHER GLASER PRODUCTS 
Glaser Genuine Babbitt Meta! 
Glaser Spray Gun Solder 
Glaser Cold Tinning Compound 
for aluminum 
Glaser Radiator Acid Core, Solid 
Wire and Bar Solder 


GLASER-LEAD CO., INC. 
21-31 Wyckoff Ave., Brooklyn 37, N. Y. 


Represented in the Southeast terr. by G. W. Klier Co., Atlanta 3, Ga 
Represented in the Southwest terr. by S. J. Cole Co., Dallas, Tex 





Rendering Dependable Service To The Automotive Industry Since 1922 
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tising and selling activity with no 
thought of being complacent but 
with a determination to keep ag- 
gressive in selling and servicing 
our product. 

“It is always much 
lower your sights if conditions re- 
quire than to build up selling mo- 
mentum should it suddenly appear 
a necessity to move available mer- 
chandise. We cannot afford to set 
an example of anything less than 
an aggressive program for our or- 


easier to 


ganization and our dealers. 


“The automobile business will 


still be selling merchandise in 1952 
rather than assuming a ‘come and 
get it’ attitude. This is as it should 
be and for the good of everybody 
concerned.” 

J. B. Wagstaff, vice-president, 
De Soto Division, Chrysler Corp. 
“About the only thing I could say 

. is that we feel that the market 
for new cars is strong, but that in 
view of the restrictions on produc- 
tion we do not expect to be able to 
build nearly as many cars as our 
dealers will need.” 

Powell 


Crosley, Jr., president, 








e Dl (00 you frtends 
Q . 
© Sictechs your profits 


MANLEY Si hune VALVES 


tT. extruded, one-piece 
Manley Airchrome Valves 
are machined and ground so 
nearly accurate that there is 
not more than .001 of an inch 
variation from absolute ac- 
curacy in concentricity. Such 
accuracy paves the way for 
better installations and better 
performance? Such quality 
protects your profits. Manley 
Valve Corporation, Philadel- 
phia 30, Pa., District Sales 
Representatives: Lawrence M. 
Hirsig & Co.. Jacksonville, 
Connell Co., 


Fla.; 


» &. 
Dallas, Texas. 





Doss of Nash 


Wagstaff of De Soto 


Crosley Motors, Inc.—‘“‘With the 
car allocation as set up by the gov- 
ernment, we anticipate a definite 
shortage of new automobiles during 
the coming year, and anticipate a 
sellers’ market during the last half 
of 1952. 

“Our basis for this anticipation 
is due to the fact that the number 
of cars that can be produced under 
government regulations is approxi- 
mately the same as the normal 
yearly replacement market. Be- 
cause of our limited production dur- 
ing 1951, we are looking forward 
to producing the approximate same 


Crosley of Crosley 
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number of cars during 1952, pro- 
vided of course, that no further re- 
strictions are placed by the govern- 
ment, and we are successful in 
securing necessary materials.” 
Benson Ford, vice-president and 
general manager, Lincoln-Mercury 
Division, Ford Motor Co.—Due to 


Ford of Lincoln-Mercury 


the war effort, the automobile in- 
dustry expects a cut of about 55 per 
cent this year under 1950 and about 
25 per cent under last year, Ford 
said in a recent statement on the 
production outlook. 

“Within another year about 50 
per cent of our total employment 
will be engaged in war work,” he 
stated. 

Commented 
manager, who asked that his name 
not be used: “I have three crystal 
balls in the bottom drawer of my 
desk and even these fail to give me 
any look into the future.” 


one factory sales 


Chrysler Dealers Round Up 
Additional Scrap Metal 


gene metal shipped from its car 


and truck dealers, as well as 
parts depots, totaled 6,328,269 
pounds through January, Chrysler 
Corp. announced last month. An 
additional 10,597,112 pounds was 


Gabriel Sales Reach 
All-Time Record 


YaLus for 1951 reached an all-time 
high of $15,795,488, The Gabriel 
Co. announced in its annual report 
This compared with $12,670,000 in 
1950 and was an increase of nearly 
50 times over sales in 1940. 
President John H. Briggs cited 
two chief reasons for net profit 
after taxes of $591,992. Material 
restrictions were in effect without 
compensating price increases. There 
were a number of expenses inherent 


in merging Burd Piston Ring Co 
and Workshop Associates into the 
organization. 

Several favorable factors are ap- 
parent for 1952, Briggs said in the 
report. 


Virginia Group Choses Freed 


Paul Freed of Waynesboro, Va., 
been elected president of the 
Automotive Association 
Guy O. Farley, Staunton, is vice- 
president and Scott MacGregor, 
Staunton, is secretary-treasurer. 


has 
Augusta 





HYDRAULIC 
BRAKE FLUID 


One good sale leads to another when 
you push these SOLDER SEAL Leaders! 
Here’s a line of chemical 
maintenance products so 
easy to use 


and rubber 
safe and 
so dependable on 





recovered through release of obso- 
lete tools, dies, jigs and fixtures no 
longer needed for service produc- 
tion of automobiles and trucks on 
the assembly lines. 

Scrap shipped from parts depots 
during January came from two 
basic sources, Chrysler officials 
said: parts ruined by flood waters 
at the Kansas City, Mo., depot last 
year and obsolete parts from other 
depots throughout the country. 


the job so aggressively mer- 
chandised thot repeat business 
comes naturally. For surer service, 
and more clear money per sale line 
up all the way with SOLDER SEAL! 


RADIATOR SPECIALTY COMPANY 


MAMLOTIE NORF faoraloe a oP am anaoa 


Manufacturers of World Famous Solder Seal Chemical and Rubber Products For The Automotive Industry 
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Packard Uses Aluminum Cable 
To Help Meet Copper Shortage 


LUMINUM battery cables which 
[\ have “tested very satisfac- 
torily” are to be installed on Pack- 
ards on the assembly lines ‘‘as fast 
as the vendor can supply them,” 
said LeRoy Spencer, executive vice- 
president of Packard Motor Car 
Co., in an interview with SAJ edi- 
tors at New York recently. 


The former stock-room clerk of- 
fered “a wild guess” that the in- 
dustry would “get a better break in 
the third quarter” so far as car 
production is concerned. 

He asserted that production of 
higher-priced Packards-—-the 300 
and 400’s—-would be increased pro- 
portionately over lower-priced units, 














HERE’S AN AMAZING NEW 


SALES and PROFIT MAKER 
~ Yas-o-lator 
The Independent Fuel System and Engine Trouble-Shooter 
for Vehicles Stalled with Gasoline Difficulties 


SAVES TIME AND TROUBLE — A REAL MONEY MAKER 


100 starting 
1 breakdow: 1 
faulty fuel 


is Operating 


talled with fuel syster 
w leaky lines 

h out of 
egular fuel system 
ng the proper fuel 
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engine by 
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danger 


r fatal 


yOUrIN 


risking fire 


carburetor 
ecident. Le 


Many Other Useful Applications — Write TODAY for Price Lists and Information 


THE VIKING TOOL & MACHINE CORP. 
2 MAIN ST., BELLEVILLE 9, NEW JERSEY 


insurance for va 
ely safe 
lately the 
start, the ignition system or some mechanical 
part other than the fuel system is faulty 

>as-o-lator 
breaking in new 


ruarantecs 


ik. proof te 


proof and backfire-proof, it is abso- 
in storage, transit or use 

1 trouble-shooter it indicates imme- 
existing difficulty. If car does not 


controls flow of top lubri- 
Also used for 


and rebuilt engines. It 


s during motor tune-up 


instantaneous start to any car 
ck (having down-draft type carbure- 


with fuel line breakdown. 


A Product of 








which General Sales Manager C. E 
Briggs pointed out was an indica- 
tion “of just one thing to us: We 
are getting our foot back in the 
prestige door.” 

The Packard official said copper 
continues to be the most critical 
material, certain steel is “free and 
and aluminum is improving 
constantly. 

“There’s business in the bushes, 
but the dealer has to dig it out,” he 
said. 

Turning to Packard’s 
conserve critical 


easy” 


effort to 
materials, the 


Mr. Spencer 


executive vice-president pointed 
out that the company had reduced 
the copper content from 44% to 11 
pounds per car, depending upon the 
model. 

“Over the past two our 
engineers have shifted from using 
critical alloys to plentiful ones, but 
never impairing the quality of our 
product,” Spencer said. 

He explained that among the 
changes Packard had incorporated 
nylon speedometer gears, 
knobs and clips instead of 
brass and cactus-type fiber to re- 
place the conventional copper gauze 
in the air cleaner. 


years, 


were 


steel 


Formaldehyde Aids 
In Gas Refining 


oe of gasoline with the 
common chemical formaldehyde 
can aid in the production of 
perior automotive and _ aviation 
fuels, Erving Arundale of the 
Standard Oil Development Co.’s 
Esso Laboratories told a recent sec- 
tional meeting of the American 
Chemical Society. 

Improved engine performance in 
terms of better susceptibility to 
anti-knock agents and less engine 
corrosion were credited to the 
treated fuels. Smaller losses of gas- 


su- 
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oline during manufacture and less 
gum formation during storage were 
said to be other advantages of the 
process. 

The treatment consists of heat- 
ing the gasoline with .5 to two per 
cent formaldehyde for a half hour 
at 250° Centigrade. This is said to 
increase oxidation stability without 
any appreciable loss in octane num- 
ber. 


Nash Motors Marks 
50th Anniversary 


jp year Nash Motors Division, 
the third oldest American auto- 
mobile manufacturer, celebrates 
the 50th anniversary of the sale of 
the first Rambler “runabout.” 

After building several prototypes 
of “radical” design——with the steer- 
ing wheel on the left and the en- 
gine in front, Thomas B. Jeffery 
and his son, Charles T. Jeffery, ex- 
hibited “conventional” models with 
tiller on the right and motor in the 
rear at the 1902 Chicago automo- 
bile show. During that year they 
built 1,500 Ramblers. 

In 1916 Charles Williams Nash, 
who resigned as president of Gen- 
eral Motors, took active charge of 
the business he had purchased from 
the Jeffery family. The merger 
with Kelvinator Corp. took place in 
1936. 

In 1950 the “Rambler” name was 
revived for a convertible and sta- 
tion wagon. That was 71 years 
after Thomas Jeffery sold his first 
vehicle in Chicago under that name 
It was a bicycle. 


Universal Underwriters 
Continues Dividends 


‘INCE its founding in 1922, 
\J Universal Underwriters has re- 
turned a 30 per cent dividend every 
year to authorized automobile-deal- 
er policyholders, J. J. Lynn, presi- 
dent, reported at a meeting in New 
York, held in conjunction with the 
convention of the National Auto- 
mobile Dealers Association. 

Dealers’ savings since the com- 
pany was founded exceed $10,000,- 
000, he said. 

Among the committee of trustees 
are a number of Southern dealers: 
James A. Davis, Davis-Child Motor 
Co., Hutchinson, Kan.; Stanley H. 
Horner, Stanley H. Horner, Inc., 
Washington, D. C.; Rudy Fick, 
Inc., Kansas City, Mo.; Chip Bar- 
wick, Chip Barwick Chevrolet Co., 
Memphis, Tenn., and L. C. Cargile, 
Cargile Motor Co., Texarkana, 
Ark.-Texas. 


6,064,753 New Vehicles 

Registered in 1951 

| pee 
and 

1951 show that 

and 1,003,850 


figures on 
truck 
5,060,903 new 
new trucks were 
licensed, for a total of 6,064,755 
motor vehicles, R. L. Polk & Co 
Detroit statisticians, reported 
The total of 5,060,903 new 
compares with 6,226,438 in 
and with 4,838,342 in 1949 
By quarters, the industry regis- 
tered 1,416,162 new cars in the first 


cars 


cars 


1950 


passenger-car 
registrations for 


quarter of 1951, 1,392,424 in the 
second quarter, 1,236,972 in the 
third and 1,015,345 in the last. Last 
quarter registrations reflected in- 
roads due to restrictions 


Bemis Heads Tulsa Group 


H. C. Bemis has been elected 
president of the Tulsa, Okla., Used 
Car Dealers Association, succeed- 
ing Bill Lee. John Felts is vice- 
president and D. H. Welsh is sec- 
retary-treasurer. Directors include 
R. N. Miller and S. R. Stephens 





(ome meet 
the members 
of the 


WALKER 
LINE 


This famous family of 


Automotive Wires and 
Cables is going ploces— 
Wolker 


products are made right 


and no wonder 


Full gauge copper—best 
rubber—brilliant, 
finish— 
mean long, dependable 


grade 
lasting locquer 
service and repect or 
ders for Service Stations, 
Dealers and Jobbers 


WALKER BROTHERS 


Conshohocken, Pa. 


Southwest 
Automotive 


"Red Williams Co. 
Atlanta, Georgia 





of Conshohocken 


Represented in the South by 


McClintock 
Dallas, Texas 
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Sales Co. 





Trucks with Hydra-Matie Unit 
Tried by the Army in Georgia 


| ype 2'%-ton trucks equipped 
with Hydra-Matiec transmis- 
sions have been put into use at the 
Signal Corps Training Center at 
Camp Gordon, near Augusta, Ga. 
Shifting in the new eight-gear, six- 
cylinder GMC trucks is almost 
wholly automatic. 

The 145-horsepower engine will 


pull the trucks at a governed maxi- 
mum speed of 58 mph. They can 
wade through six feet of water, or 
equipped with a_ snorkel device, 
through nine feet. 

The unit operates “a lot like the 
transmission in tanks during the 
last war,” said Cpl. Cloyce Hill of 
Headquarters Co., Det. II, SCTC, 











JOHNSON BEARINGS 
for EVERY automotive need 


Palen is a complete line of Sleeve 
Bearings and Bushings—for all leading 
makes of cars, trucks and buses. Johnson 
Bearings are top quality, accurate and mul- 
tiple-checked for all dimensions. They are 
made to the same precise specifications as 
those furnished manufacturers for original 
equipment. Know this famous line—write 


today for Catalog. 





Johnson Engine Bearings are 
packed in complete sets. Sell in 
complete sets—soves your cus 
tomers money — protects your 


reputation 


SLEEVE BEARING HEADQUARTERS Since 1901 





565 SOUTH MILL ST. * NEW CASTLE, PA. 
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who test drove the model. He put 
the truck through a sand pit and uy 
a 45° dirt incline during tests. 

The transmission will be a gas 
saver, Hill believes, and it elimi- 
nates much of the work of driving. 

The model has four forward 
speeds in both high and low gear. 
It will carry a 10,000-pound pay 
load. Front seat is roomy enough 
for three. 

“It’s going to be a lot 
truck in difficult terrain,” com- 
mented Capt. John A. Storer, SCTC 
motor officer. Eventually, he said, 
the Army will use trucks with auto 
matic transmissions exclusively 


better 


Du Pont to Make Sponges 
At Tennessee Plant 


JREPARAIIONS for the manufac- 

ture of cellulose sponges at a 
plant in Columbia, Tenn., were be- 
gun earlier this month by E. I. du 
Pont de Nemours and Co., Inc. Pro- 
duction is expected to start before 
the end of the year. 

Machinery and equipment are be- 
ing installed in existing buildings 
on a 50-acre site on the Duck River 
about 2'2 miles north of Columbia. 
The buildings were erected by the 
federal government in 1944 for pro- 
duction of activated charcoal for 
gas masks, but never used for that 
purpose. 

The 1951 sales of cellulose sponges 
alone exceeded 1936 sales of all 
sponges—both natural and = syn- 
thetic—by 48 per cent. The cellu- 
lose sponge was introduced in 1936 
and the first major use was for 
washing automobiles. 
Cost-of-Living Increase 
Is Announced by GM 


- UPWARD revision in its cost-of- 
“4X living allowance to approxi- 
mately 389,000 eligible hour-rated 
ind salaried employees to compen 
sate for the rise in the cost-of-living 
since last Oct. 15 has been an- 
nounced by General Motors. 

Under the wage-adjustment for- 
mula, about 301,000 hour-rated em- 
ployees were to receive an addi- 
tional three-cents-an-hour cost-of- 
living allowance effective with the 
pay period beginning after March 
1. They had been receiving a 21 
cent hourly cost-of-living allow- 
ance during the previous quarterly 
period. 

Approximately 88,000 eligible sal- 
aried employees will receive an ad- 
ditional $15, or a total of $120 cost- 
of-living allowance for the period 
vetween March 1 and June 1 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





The 1952 Nash-Healey sports car 
features a body styled by Pinin 
Farina, European designer, and 
“trailing link” front-end suspen- 
sion. It is powered by the “Dual 
Jetfire’” Ambassador six-cylinder, 
overhead-valve, 125-horsepower en- 
gine. Equipped with aluminum 
cylinder head, it has a compression 
ratio of 8.1 to one. Two British 
S. U. horizontal carburetors work 
in conjunction with an oversized 
“Sealed-In  Iso-Thermal” intake 
manifold. 





Materials May Ease, 


Trailer Men Hear a (qi .i44-444 
S’ FAR as aluminum and steel are 
concerned, the shortage of criti- Fae) Pp - Q | 3 . oe ' @ ] Lad 


cal materials will be no worse in 
the second half of the year than in 
the present quarter and second 
quarter, the annual convention of 
the Truck-Trailer Manufacturers 
Association was told recently by 
two National Production Authority 
representatives. 

The second quarter, for which 
materials allocations have already 
been made, will see the deepest cut 
in materials, some 250 truck-trailer 
builders and suppliers were told at 
the Houston, Texas. 

William E. Grace, executive vice- 
president and general manager of 
Hobbs Manufacturing Co., Fort 
Worth, Texas, was elected presi- 
dent, succeeding L. C. Allman, AIll- 
man Co., Inc., Detroit. 

R. C. Tway, Jr., Kentucky Manu- 
facturing Co., Louisville, was 
named treasurer. S. E. Biggs of MUFFLER SUPPORT ——— 
Trailmobile, Inc., is eastern vice- 
president and T. C. Brown, Brown 
Trailers, Inc., Spokane, is western 


’ . 
vice-president. Steclastic Automotive 

Among the directors are Christo- 
pher Hammond, Jr., Steel Products 4 F oe L A «| £ aA iz iol T PA RTS 
Co., Savannah, Ga., and C. W. 
Alexander, Lufkin Foundry & Ma- 
chine Co., Lufkin, Texas. 

In the closing session the con- The most complete line of Rubber Auto- 
vention adopted a resolution ex- motive R pl Ports — engine d to 
pressing unqualified opposition to ai oie posed on rma oa, 
imposition by any state, of taxes 
based on the ton-mile or weight- 
distance method of tax measure- 
ment. 


FLOOR MAT 
ALL PURPOSE MATS 
ACCELERATOR PEDAL 
PEDAL PADS 
TRANSMISSION MOUNT 
\————._ MoTOR MOUNTS 
BUMPER PLUGS 
STABILIZERS 
SHOCK ABSORBER GROMMET ~ 
SPRING & SHACKLE BUSHING 








Arkansans Meet Sept. 21-23 


The annual convention of the Ar- 
kansas Automobile Dealers Asso- : 
ciation will be held Sept. 21-23 at li ‘Y 
the Arlington Hotel, Hot Springs } ANCHOR RUBBER PRODUCTS, INC. 
National Park, Ark., Secretary- . é, | 
Manager George H. Benjamin an- 1725 LONDON ROAD - CLEVELAND 12, OHIO 


nounced last month. 
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S. A. J's Big 


Automotive Service and Repair Manual— 
112 Pages of Unbeatable Value 


This exclusive manual gives you, all in 
one place, hard-to-find information on 
many special service jobs that could 
cause you all kinds of grief, if you didn’t 
have the proper information on doing 


them READILY AVAILABLE. 


Just think of being able to tackle, with- 
out worry, servicing of such things as— 
Hydramatic, Gyromatic, Ultramatic, 
Dynaflow Transmissions. Articles on 
these jobs show you the proper steps to 
take in handling this tricky work. Fully 
illustrated with photographs, diagrams 
and clear as crystal text, this book can 
equal the most valuable piece of equip- 
ment in your shop. 


There are passenger car specifications, 
nine pages of tables giving you in com- 
pact form 13 essential facts on engines, 
eight facts on ignition and timing, plus 
additional dope on batteries, cooling sys- 
tems, clutches and brakes. The manual 
features special chapters on such things 
as Voltage Regulators, Generators, The 
Vacuum Gauge, Hard Starting, and Fall 
and Spring Tune-Ups. 


All this, plus 12 other chapters to help 
you service cars and trucks easier and 


faster. Don’t fail to get this book. 


Act NOW while copies of this edition 
are available with a three year subscrip- 
tion to SOUTHERN AUTOMOTIVE 
JOURNAL at the low combination rate 
of $5.00. 


SOUTHERN AUTOMOTIVE JOURNAL 


a W. R. C. Smith Publication 
806 Peachtree Street N. E. Atlanta 5, Georgia 











No other word could adequately express the 

uniformly high standards which characterize .. . 
BADGER PISTONS. 
From rigid specifications of design and materials, 
through every exacting stage of manufacture—there 
is no deviation from our determination that every 
piston bearing the BADGER name must represent 
the best in piston quality. 


BADGER MANUFACTURING CO. 
MARINETTE, WISconsih 














T'S JUST as important to use a 
packing for an intake valve as 
it is to use steel type expander 
rings on a piston. Although neither 
is a part of original equipment 
they both play a vital part in pre- 
venting excessive oil consumption 
Save oil for your customers— 
and at the same time make a neat 
extra profit—by installing Perfect Valve Packings on every valve 
and ring job. The graphite seal that is built into these packings 
makes it impossible for oil to pass through a worn intake valve guide. 


No Tools 
Necessary 


Perfect Valve Packings were developed 
through years of laboratory and road 
testing. They are the largest selling valve 
packing on the market, endorsed by 
thousands of enthusiastic users. 

Southern Rep: Mux Yoras 


2911 Central Ave 
Tampa, Fic. 


Ask your jobber or write us 
DO NOT ACCEPT A SUBSTITUTE 
PERFECT PARTS, INC. 


55 Amsterdam Avenue, New York 23, N. Y. 


There is a “Perfect” 
Packing for every 
cor, from an Austin 
to a Mack. 
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Who minds the weather when they’re biting like this! “This string of 
bass was caught by these fishermen on a cold, rainy day in one of 
Mississippi's best fishing lakes,” reported Manager Oscar R. Johnson, 
Noel’s Auto Electric Service, Inc., Jackson, Miss. Fishermen are (I. to 
r.): Willis E. Johnson, who is vice-president and sales manager of 


Noel's, T. 


Ford’s Virginia Warehouse 
Begins Full Operation 


ULL-SCALE operations are under 

way at the parts depot opened 
by Ford Motor Co. at Sandston, 
Va. Offices for the Norfolk district 
sales office have been moved to the 
building. 

The depot employs approximately 
125 persons and serves Ford, Mer- 
cury and Lincoln dealerships in 
Virginia, the District of Columbia, 
most of North Carolina and parts 
of Maryland and West Virginia. 
Milford G. Mehrens is manager of 
the depot. 

A novel part of the warehouse 
operation is a 1,200-foot conveyor 
cable that pulls 60 small stock cars, 
spaced 20 feet apart, on a complete 
circuit of the building. The cars 
are detachable so they can be sepa- 
rated from the cable, loaded with 
stock, placed on the cable again and 
then separated again for unloading. 


Briggs Dies in Florida 


Walter O. Briggs, 74, chairman 
of the board of Briggs Manufactur- 
ing Co., died recently at his home 
in Miami Beach, Fla. In addition 
to his automotive body manufactur- 
ing interests, Briggs was owner of 
the Detroit Tigers Baseball Club. 


Speck Heads Virginia Group 


Gordon Speck of Colonial Motors, 
Harrisonburg, Va., is now presi- 
dent of the Harrisonburg-Rocking- 


L. Brackett and Elliott Harris. 


ham Automobile Dealers Associa- 
tion. John Zirkle of Broadway was 
elected vice-president and Dallas 
Bowman, Timberville, was named 
secretary-treasurer. 


Doran Chevrolet Expands 
Facilities at Dallas 
kK ELIX Doran III, vice-president of 

Doran Chevrolet, Inc., Dallas, 
Texas, has announced the purchase 
of property at the northeast cor- 
ner of Commerce and Hawkins 
Streets in Dallas, to be used as a 
truck sales and service location. 

“Expansion was made necessary 
by the continued growth of busi- 
ness,” Doran said. 

The property fronts 158 feet on 
Commerce and 100 feet on Haw- 
kins. The building is 9000 sq. ft. 

Doran Chevrolet moved to its 
ultra-modern 55,000-sq.-ft. building 
at 2222 Main in May, 1949. Since 
that time the firm has acquired an 
additional 71,000 sq. ft. of build- 
ings and land either by purchase 
or lease. 


Stewart Named at Greensboro 


S. I. Stewart, Stewart Motors, 
Inc., has been elected president of 
the Greensboro (N. C.) Automobile 
Dealers Association. H. Y. Ingram, 
Ingram Motor Co., is vite-president 
and Paul Brown, Gate City Motor 
Co., is secretary-treasurer. 








= 


NO BRUSHING 
NO SCRAPING 
NO HEATING 








Metalclene is made under an exclusive 
Bendix formula. There are many copies, 
but there is no substitute. When you 
order, be sure to specify and get the 
original Bendix * Metaiciene. 


Why Clean Metal Parta 


SENDIx 


MET, 
Dfent 


Pants ci camer 


eS 


*REG. U.S. PAT. OFF 


Juat Dip em in Dirty — Pull em out Clean 


sf 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA 
Export Sales: Bendix international Division, 72 Fifth Avenue, New York 11, N.Y 


aviation cConrokation 
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Traffie-Death High Foreseen 
Unless Action Is Taken Soon 


A® ALL-TIME high of 40,000 traffic 
deaths in 1952 was predicted 
recently by M. R. Darlington, Jr., 
managing director, Inter-Industry 
Highway Safety Committee, Wash- 
ington, D. C. 

“The reason for this increase is 
the fact that more vehicles are 
being driven more miles, by more 


drivers, than at any time in the his- 
tory of our country,” he said. 

“This unnecessary toll of lives 
will occur,” he warned at the Na- 
tional Automobile Dealers Associa- 
tion convention, “unless greater 
preventive action is taken and driv- 
ing habits are materially im- 
proved.” 








Sanett Says: 
BRAKE MAINTENANCE 


| SERVICE PROFITS 
gene he sorremnen 


With the spotlight on brake service garagemen and car deal- 

ers find this business increasingly profitable. Why not boost 

your own profits by emphasizing brake service in your shop? 
HERE'S SOME EQUIPMENT YOU NEED TO OUTFIT 
YOUR SHOP FOR COMPLETE BRAKE SERVICING— 


For MACHINING DRUMS 


use the LEON Doktor 


fy 


For SAFE, SURE BONDING 
Add These To Your Shop... 


MINIT-BONDER 4g 


oats 


De-bonds old lining or 
super-bonds new lin- 
ing to brake shoes ata 
rate upto 1 per minute! 
Adjusts instantly to va- 
rious diameter shoes 


SHOE CONDITIONER 


Buffs shoes for perfect bonding. 
Assures customer satisfaction. 
Save minutes and dollars 
with this investment. 


The greatest profit-maker of all 
service equipment! Drum ma- 
chining alone pays up to 92% 
gross profit. 


SEE THIS EQUIPMENT 
AT THE SOUTHWEST 
AUTOMOTIVE SHOW 


Booths 185-186-187 
Houston, Texas 
March 20 thru 23 


BOND-TEST-R 


eeeoeeeeeeeee eee eeeeeeeeeese 





Don't guess—be sure! 
Use the Bond-Test-R to 
check safety of bonds. 
it takes just a few sec- 
onds to test and mark 
each shoe. 





BARRETT EQUIPMENT CO. are & cass st. Louis 6, Mo 


The Worlds Finest Brake Seruccc Equipment 





Mr. Darlington 


Serving as moderator for a high- 
way safety clinic, Darlington 
pointed out: “Safety efforts, inade- 
quate in most states and communi- 
ties, are constantly sabotaged by 
discourteous and careless use of ve- 
hicles; vehicles operated in unsafe 
condition; lack of adequate and 
proper driving instruction; inade- 
quate facilities for safe and efficient 
movement of traffic, and the gen- 
eral reaction that highway safety 
is meant for ‘the other fellow.’ ” 

Don Devereux, 17-year-old grad- 
uate of a high-schoo] driver-train- 
ing course, urged dealer support of 
driver education courses for all the 
nation’s high schools. He pointed 
out that classroom and practice 
driving instruction have proved 
that accidents and traffic violations 
of young drivers can be reduced by 
50 per cent or more. 

“T speak for the youth of the na- 
tion,” Devereux said, “in thanking 
the automobile dealers for the fine 
and much appreciated support 
given these programs.” During the 
1950-51 school term dealers loaned 
5,700 automobiles, valued at $11,- 
400,000, for use in practice driving 
instruction in the high schools 
throughout the country. 

“If people think that a driver- 
training program is irrelevant to a 
high-school education, let them 
think about this,” he said. “No one 
ever is killed by bad English or 
incorrect arithmetic, and few are 
killed even by bad cooking; but bad 
driving kills more than 35,000 and 
injures more than 1,000,000 persons 
per year.” 


Oklahomans Meet Nov. 19-20 


The annual convention of the 
Oklahoma Automobile Dealers As- 
sociation has been scheduled Nov. 
19-20 at Oklahoma City, Okla. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 





Get Behind Mechanic Training. 
All Trade Branches Are Urged 


i importance of skilled me- 
chanics to the automotive in- 
dustry and the need to train more 
mechanics were emphasized by two 
prominent men in the service field 
at a recent meeting at Detroit of 
the Lubrication Committee of the 
American Petroleum _Institute’s 
Division of Marketing. 

“The most essential man in the 
dealership” was the way Carl T. 
Doman, national service manager 
of the Ford Division, Ford Motor 
Co., described the mechanic. 

“Possibly the word ‘mechanic’ 
should be eliminated and replaced 
by ‘service technician,’ along the 
line of Perfect Circle’s ‘Doctor of 
Motors,’” he said. “Yet we don’t 
want to convey the impression that 
all mechanics are well trained.” 


Start in High School 


The industry should start in the 
high school to attract to service 
work men who can and will become 
high-grade mechanics with poten- 
tial for advancement, he said. 

“High-school principals should 
be told that the automobile me- 
chanic need not be an ‘uncouth 
grease monkey,’” he stated. “Once 
the schoolmen see the possibilities 
in automobile service and begin to 
offer automotive courses, we need 
not fear a shortage of capable serv- 
ice people. 

“Remember that in 1900 only 
seven per cent of the children of 
high-school age were still in school, 
while in 1950, 80 per cent were in 
school. Isn’t that a great reser- 
voir for potential automobile me- 
chanics?” 

During the past 15 years the 
number of vehicles and the total 
annual mileage in the United States 
has doubled, Myrle E. St. Aubin, 
director of the service section of 
General Motors Corp., told the 
meeting. But the number of young 
men being graduated from trade, 
vocational or technical courses in 
automobile mechanics has remained 
about the same. 

He pointed out that due to com- 
petition for manpower from other 
industries during recent years, “we 
have been forced to employ as me- 
chanics too many young men of 
questionable ability. 

“To compound our troubles, the 
automobile has become a_ highly 
complex mechanism. It does not 
require as much attention but what 
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maintenance is required, needs more 
skill. Years ago a thin dime gapped 
the spark plugs and a good ear was 
the best engine-testing equipment. 
They are of little help today. 

“It is neither too early nor too 
late to do something about it. The 
automobile manufacturers have 
been working with the vocational 


schools for the past four years. 
Standards are being raised, train- 
ing programs are being modernized 
and teachers are being up-graded. 
... The schools need more encour- 
agement than we alone are giving 
them.” 

He emphasized that the shortage 
of skilled service manpower effects 
all branches of the trade—dealers, 
independent garages, service sta- 
tions and fleet operators. 


Hydra-Matic Drive has been built 
into 3,000,000 automobiles. 





Set of 3 
in Carrier 


Model 18 
Economy Flare 


UHary 


THAT REVOLUTIONIZED 
AUTOMOTIVE SAFETY EQUIPMENT 


The Genuine MIRO-FLARE, with its 24-candlepower reflection, can 
mean the difference between safety and tragedy on the highway. 
MIRO-FLARE’S all-weather warning of trouble ahead can be seen 
over half a mile down the road. Available in sets of three with 
convenient metal carrier for mounting on cab or chassis. Finished 
in baked-on enamels. Decidedly the choice among fleet owners from 
coast to coast. More commercial vehicles are equipped with the 
MIRO-FLARE than any write TO 


other reflector. For added j 


safety on the highway, 
Genuine MIRO-FLARE. 12824 East secono street 


equip your fleet with the 
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WICHITA, KANSAS 














FIRST CHOICE 


7 
7 pao OF AUTOMOTIVE 


ENGINEERS 








| Auto and Truck Horns (air and electric) 


a Directional Signals | 














| Self-cancelling Switches for Directional Signals | 
[ Fog Lamps | 
4 Stop Lights | 
| Back-up Lamps | 
| Emergency Lamps | 
| Reflectors | 


| Clearance Lamps | 












































Polavision and Clear Truck Mirrors } 








Polavision Inside-car Rear-view Mirrors | 








PROPELLED 


PLASTIC 


brushless coating 


... protects chrome and 
° 

metal trim —waterproofs 
° ene 

ignition systems 

Just shake the can and paint 
Prevents corrosion, rust, tarnish 
mold, on all chrome and meta! 
parts, spark plugs, window frames 
and seat covers. Insulates igni- 
tion systems and wiring from 
moisture. Seals in battery cables. 
Impervious to salt spray and 
chemicals. 12 oz. can with guaran- 
teed non-clogging spray valve 
Also available in a wide range 
of synthetic automotive colors 
and authentic tractor and imple- 
ment shades. 


%& Hundreds of motorists are dis- 
covering the proven benefits of 
Champion Clear Plastic every day. 
Display it, and watch your sales 
grow! 


CHAMPION BRONZE POWDER 


See your Jobber & PAINT CO., Inc. 


or write direct to 


2526 West Van Buren Dept.SA Chicago 172, Ill 











Now it’s Sparton, too, for Ordnance - approved 


equipment for Army Navy Air Force. 


Ordnance No. Description 


7728341 Waterproof Horn 

7728527 Non-waterproof Horn 
7728528 Non-waterproof Horn 
7526286 Air Horn— Solenoid Vaive 
7354524 Dome Lamp 

7419688 Black-out Lamp Assembly 
7419686 Service Head-lamp Assembly 


7731422 Low-pressure Warning Buzzer 
(Radio-suppressed) 


BI61059A&B Reflector: Red - Amber 


Makers of Quality 
Automotive Equipment Since 1900 


Aparton 


AUTOMOTIVE 


Division of 
THE SPARKS-WITHINGTON JACKSON 
COMPANY MICHIGAN 





iy 
THE CHALLENGER Nee 








Correctly Galanced Wheels are a Necessity — Wot a Lurury 


BALANCER yo! 


17 COSTS YOU ONLY 


‘39% 
—yet— 


* Returns your original in- 
vestment immediately 


* Gives a greater volume of 
future profits per dollar 
invested than any other 
piece of equipment used 
in a service station or 
garage 
Extremely simple to oper- 
ate 
Ainimum of your time re 
quired to balance wheels 
Guaranteed to compete for 
accuracy with any other 
balancer on the market 
regardless of price 

*% Enjoys exceptionally fine 
nation-wide reputation 


For details write to: 


PRECISION ENGINEERS COMPANY 


701 Heinz Avenue, Berkeley, California 
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Follow These Simple Practices 
For Easier Storage of Batteries 


YOME suggestions on the care of 

batteries in storage were given 

in a recent issue of the Studebaker 
Service Bulletin: 

Store your stock of new batteries 
carefully so that you will find every 
battery in salable condition when 
its turn comes to enter service. 
Salability is the key to satisfied bat- 
tery customers and the elimination 
of time- and money-consuming re- 
jections. The following suggestions 
for proper storage and handling 
are based on extensive field experi- 
ence and research of the Willard 
Storage Battery Co 

For the average dealer, “storage” 
batteries will include those in show- 
room display vehicles, vehicles in 
storage, units for sale on the used- 
car and truck lot and, in some cases, 
batteries on display racks in the 
parts department. In order to keep 
the stock rotated, it might be well 
to remove batteries from vehicles 
on receipt and put them in storage. 
When a vehicle is sold, place the 
oldest stock battery in it, whether 
or not it is the same battery that 
was in the vehicle on receipt. Only 
unused batteries must be installed 
in new cars and trucks. 

Care Reduces Hazards 

Proper storage reduces the possi- 
bility of two hazards always present 
when wet batteries must be kept on 
hand for any length of time. These 
hazards are: (1) loss of charge and 
resulting sulphation during periods 
of prolonged idleness and (2) phys- 
ical damage due to careless or 
improper handling and _ stacking 
methods. 

Store batteries in a clean, dry and 
well-ventilated room. Never keep 
them in storage more than six 
months. Temperatures should not 
exceed extremes of a low of 32° F. 
or a high of 80° F. It is best to 
keep the temperature range near 
the low limit (32° F.), since there 
is less “self-discharge” during stor- 
age at this end of the range than 
at the higher permissible tem- 
peratures. 

The table below indicates the in- 
creasing frequency of recharging 
required as average storage tem- 
peratures rise: 


Periods at Which 
Stock Batteries May 
Require Recharging 

6 months 

t months 

2 months 

80° F. Every month 

Over 80° 1-3 weeks 
Observe not only the recommend 
ed storeroom temperature range, 
but also avoid the following local 
steam pipes, boilers, hot 


Stockroom 
lemperature 
32° F. 
10° F. 
60° F 


hot spots: 
air or direct rays of the sun. Such 
localized heat may overheat indi- 
vidual batteries and increase self- 
discharge, cause melting of the seal- 
ing compound or buckling of the 
plates. 

Stored batteries, if not attended, 

are subject to a harmful process 
called sulphation. Sulphation is a 
hemical reaction between the elec- 
trolyte (the water-acid solution in- 
troduced into the cells of the bat- 
tery) ahd the active plate material. 
It is comparable to the action occur- 
ring when table sugar is covered 
with water and let stand. After a 
time the sugar absorbs water. Crys- 
tals, commonly called “rock candy,” 
are formed. Once the crystals are 
formed and “set,” it is virtually 
impossible to separate the absorbed 
water from the sugar simply by 
stirring the rock candy or adding 
more water to it. 

So it is in the battery electrolyte 
If left idle in the cells, the electro- 
lyte combines with the active mate- 
rial in the plates and forms crystals 
of lead sulphate. If the lead sul- 
phate crystals are allowed to grow, 
it will become impossible to recon- 
stitute the electrolyte and to return 
the active material to the plates by 
recharging. 

What Sulphation Does 


Such a degree of sulphation re- 
sults in a reduced active area of the 
plates, expansion of the active ma- 
terial, overheating of the battery 
when put into use, buckling of the 
plates or even a short circuit 
through the separators. It will usu- 
ally lead to premature failure of the 
battery, especially when it is sub- 
iected to 30- or 35-ampere and 
hirher charging rates. 

Mild sulphation, on the other 
hand. such as may be forming when 
a batterv is at the low limit of spe- 
cific gravity readings, can be coun- 
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When You Buy ILI OWN You Buy the Best 


INFLATOR 
GAGE 


REPLACEABLE “VALVE” 
CARTRIDGE . . . Single 
unit — easily replaced 
“On The Spot.” 


@ 
Replaceable “Gage” Cartridge . . . 


608 


A new factory set cartridge 
inserted “On The Spot.” 


xX 
cacy 


MILTON MANUFACTURING CO., INC. 
2015 WEST GRAND AVE 
CHICAGO 12, ILL 


Complete with Single 
Head Chuck or Dual 
Head Chuck. 





Every Top Management 
Man...In Every Industry — 


SHOULD BE ABLE TO ANSWER THESE QUESTIONS ABOUT A 
MOST CRITICAL EMERGENCY IN OUR COUNTRY’S AFFAIRS 





Q. Why is iron and steel scrap a matter 
of importance to me? 


A. Steel for our country’s military pro- 
gram and civilian economy is being pro- 
duced at the annual rate of 107,000,000 
tons in 1951... 119,500,000 tons ex- 
pected in 1952. Steel-making capacity 
is being increased now to meet those 


quotas. 


What Do I Get 
For My Scrap? 


In addition to being paid for your scrap, 
you remove nuisance inventory from 
your plant—saving valuable floor space. 
Also, you have a better chance of get- 
ting new steel or steel products. But, 
most important—you help alleviate 
a dangerous condition threatening our 
country’s capacity to rearm and satisfy 
civilian requirements at the same time. 


Q. How does scrap figure in the produc- 
tion of steel? 


A. Steel is composed, generally speak- 
ing, 50% of pig iron, 25°% of “produc- 
tion” scrap (that is, the scrap which is 
produced as a by-product of steel-mak- 
ing) and 25% of “purchased” scrap. 


Q. Is scrap getting scarce? 
A. Yes. The supply of purchased scrap is 


not increasing fast enough to meet the 
needs of increasing steel production. 


Q@. What if the needed scrap isn’t ob- 
tained? 


A. Open-hearth furnaces will not be 


able to operate at capacity. That will 
mean a loss of steel production . . . and 
fewer products made of steel. 

Q@. Why not use pig iron instead of 
scrap? 

A. Every ton of scrap conserves ap- 
proximately 2 tons of iron ore, 1 ton 
of coal, nearly 4 ton of limestone and 
many other vital natural resources—to 
say nothing of the extra transportation 
facilities that would be otherwise re- 
quired. 


Q. How can more scrap be furnished? 


A. By everybody pitching in—as we 
always do in every emergency—and 
searching out all possible sources of 
scrap. 


Q. What are these sources? 


A. Metal-fabricating plants normally 
LAP 
What Ss 


Ts 
- Scrap? 


Every pound of idle metal is need- 
ed to keep our steel mills operating 
at top capacity. Sell your idle metal 
to a local scrap dealer right away. 


This advertisement is a contribution, in the national intcrest, by 
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turn over to scrap dealers the scrap 
left from machining. But there’s not 
enough of this to fill our present enor- 
mous need. So everybody—both in and 
out of the metal-fabricating industries 
—must sell scrap in the form of idle 
metal. 


What Do | Do First? 


Write for free booklet. It tells how to 
set up a Scrap Salvage Program in 
your plant. Thousands of plants are 
cooperating. Do your part now! Ad- 
dress Advertising Council, 25 West 
45th Street, New York 19, N. Y. 

Q. We don't produce scrap how can 
we help? 

A. Scrap is any kind of iron and steel 
that’s gathering dust—obsolete ma- 
chines or structures, jigs and fixtures, 
pulleys and wheels, chains and track, 
valves and pipe—anything with rust on 
it or dust on it. Non-ferrous scrap is 
needed, too 


Q. What do we do with it when we ~ 
find it? 


A. Use your normal channels or get in 
touch with a recognized scrap dealer. 








teracted by slow recharge. The spe- 
cific gravity of the electrolyte will 
be restored and the lead sulphate 
crystals will be dissolved, the active 
material being returned to the 
plates with little loss. 

When batteries are stored in a 
cool, dry area, the specific gravity 
should be checked once a month. 
For this reason, we recommend that 
care of stock batteries be assigned 
to one Man. 

Since electrolyte expands 
ity per unit volume drops) as its 
temperature increases and contracts 
(density per unit volume increases) 
with reduction in temperature, it is 
necessary to use a correction factor 
when using standard hydrometers 
because their are based on 
80° F. As shown in the illustration, 
.004 specific gravity is added for 
F. interval above 80° and 
subtracted 
below 


dens- 


scales 


every 10 
.004 specific gravity is 
for every 10° F. interval 
80° F. 

Thus, if the temperature of the 
electrolyte is 20° F. and the specific 
gravity reads 
1.270, it will be 
necessary to deduct 
.004 sp. gr. for each 
of the six 10° F. 
intervals between 
80° F. (hydrome- 
ter basis) and 20 
F. actual tempera- 
ture (80° minus 
20° equals 60° ; 60° 
divided by 10° 
gives six ten-de- 
gree intervals). Six 
times .004 equals 
024, so we will sub- 
tract from the hy- 
drometer reading 
of 1.270 our correc- 
tion factor of .024. The resulting 
corrected specific gravity reading is 
1.246. Since full charge is consid- 
ered at or near 1.280 (80° F. basis), 
the corrected reading indicates that 
this battery should immediately b« 
put on charge, whereas the non-ad- 
justed hydrometer reading of 1.270 
might have been taken by the un- 
wary as satisfactory. 

Since only a fully-charged bat- 
tery should be put into service, it is 
important to store batteries so that 
they can be easily charged while in 
stock. Proper storage recommenda- 
tions, therefore, take this into ac- 
count along with consideration of 
stock rotation, of minimum 
space and safeguards against physi- 
cal damage to the batteries 

Before new batteries are put onto 
storage shelves, inspect them care- 
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use 


fully, especially the containers and 
cell File a claim immedi- 
ately with the transportation com- 
pany for any damage or for repairs 
required. 

Check the electrolyte 
add triple-distilled water as neces- 


covers. 


level and 
Sary. 

Note: If the temperature of the 
battery is extremely cold, allow bat 
tery to reach storage room tempera- 
ture. Normal expansion of electro- 
lyte in warming up may show level 
to be 

Determine 


correct. 


the state of charge 


Be sure to correct the hydrometer 
reading for electrolyte temperature 
Bring all batteries to 
1.280 specific gravity, 


as described. 
full charge, 
before placing them in storage 


Jordan Dies at San Antonio 


James J. Jordan, Sr., 62, 
dent and treasurer of Jordan Motor 
Co. (Ford), Antonio, Texas, 
died last month of a heart attack 
He was a former director of the 
Texas Automotive Dealers Associa- 
tion 


presi- 


San 
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RECOMMEND MARVEL! 


_ 


EMEROL MANUFACTURING CO. INC. 


242 West 69th Street, New York 23, N.Y 








Don’t Forget to Remember... 


See 


CROWN’ 


display 
at booth 


495 | SOUTHWEST 
AUTOMOTIVE 





SHOW 








One Complete Source 
for All These 
_—— Rubber Products 


bat 


te “ FHP Belts ©@ Fan Belts 


Radiator Hose © Air Brake Hose © Heater Hose 
Windshield Wiper Hose © Air Hose © Garden Hose 
Chain Adjusters ¢ Truck Splash Guards 


Represented in the Southwest by: 


Neal Greenfield Sales Co. 
509 East Third St. Fort Worth, Texas 


Available at Leading Jobbers Everywhere 


CROWN proovcts company 


RALSTON, NEBRASKA 


246 





You want me to throw in the acces- 
sories, too? 





MOPSY | 


THE NEW IEW WIRE JOB | 
SO GOOD !IT — | + 


| NEED A A CARS ys 























Clutemotive WIRE 
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Transportation methods have changed slightly since The Studebaker 
Corp. produced its first vehicle 100 years ago last month, as this photo 
of the first and last vehicles of Studebaker’s first century clearly shows. 
The firm was founded by two brothers with a capital of $68. The com- 
pany’s first electric car was made 50 years ago and its first gasoline 


ear sold in 1904. 


H. S. Vance, board chairman and president, drove 


the last vehicle of the first 100 years of production—a Starliner hard- 
top—-off the line with Walter C. Zientowski, who has worked for Stude- 
baker 501% years, as passenger. 


Texas Used-Car Dealers 
Issue Own Magazine 


TIYHE first issue of the Texas Used 
Car Dealers News, a monthly 
publication issued by the state 
association, has come off the press. 
“The News is designed to present 
timely and informative news of 
dealer interest, to promote better 
understanding of dealer problems, 
to encourage dealer responsibility 
in community relations and to re- 
port on activities of our state and 
local associations,” said Dick Smith 
of Waco, president of the Texas 
Used Car Dealers Association. 
Tom A. Blundell, Dallas, is vice- 
president and W. H. Freeman, Jr., 
Amarillo, is secretary-treasurer. 


S. C. Group Names Chastain 


Clyde Chastain of Palmetto Au- 
tomobile Co. (Lincoln-Mercury) 
has been elected president of the 
Spartanburg (S. C.) Automobile 
Dealers Association. Harold T. 
Hunt, Cadillac-Pontiac, is secre- 
tary-treasurer. 


Alabamians Schedule Meetings 


A series of three regional meet- 
ings for members has been arranged 
by the public relations and safety 
committees of the Automobile Deal- 
ers Association of Alabama. Meet- 


ings are planned for Birmingham, 
April 29; Montgomery, April 30, 
and Mobile, May 1. 


Universal C.1.T. Opens 
Virginia Office 
NIVERSAL C.1.T. Credit Corp. 
has opened an office at Rooms 
16-18, Burch Building, Martins- 
ville, Va. 

A. W. “Gus” Watkins, well known 
to the trade in that area, is dis- 
trict manager. R. D. Colbert, Jr., 
previously a member of the Norfolk 
division | staff, named 
branch manager. 


has been 


Smead to Address Missourians 


L. W. Smead, general sales man- 
ager of Ford Motor Co., will be one 
of the principal speakers at the con- 
vention of the Missouri Automobile 
Dealers Association, to be held at 
Kansas City April 7-8. Special en- 
tertainment for ladies attending the 
meeting has been planned, said Ro 
land Record, convention chairman 


Earle North of Houston Dies 


Earle North, 59, owner of North 
Buick Co. and vice-president of Gen- 
eral Truck Co. at Houston, Texas, 
died last month from a heart attack. 
He began selling automobiles in 
1913 and had operated the dealer 
ship in Houston since 1930 





STOCK 


stock 


EASY TO INSTALL— 
NO SEWING REQUIRED! 


Tailor made—ready to install. 
fits right, looks right 
and trim supplied 


twice -shrunk 
hesive rubber 
finish 


Get YOUR share o 


Without obligation send me new 
installations easier and faster 
NAME 

ADDRESS 

ZONE 


CITY STATE 
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CONVERTIBLE TOPS 


nets $7,500 to $10,000 for 


“CAR-TEST” dealers 


EASY TO SELL, EASY TO 


“TOP” FABRIC for long wear 


Scientifically treated 3-ply cotton fabrics, 
impregnated with live, ad- 
Exclusive Weather-Wax 


“TOP” profits! 
MAIL COUPON TO DALLAS 


INSTALLATION 
MANUAL that shows how to make convertible top 


BIG DEMAND in the SOUTH for 





Immediate delivery from our $50,000 Dallas 


Every top 
All necessary fittings 


OPEN VIEW TOP 


New INSTALLATION MANUAL 
makes installations faster, easier 


FREE ON REQUEST 


ATLAS 


INTERNATIONAL COMPANY 


152 Express St., Dallas, Tex 











PNEUMATIC AUTO-LIFT 


Excels in 


Economy 
aud Safety 


Pat No. 2230250 


Bay-Lift is air operated. Moved easily as a jack for use 


in or out-of-doors by sim 


ply attaching to air hose. 


BAY-LIFT SAVES 








PUTNAM g.. 
sree 


jomery %, 1008 





Low in cost. Saves Time and Labor. 
Will give years of trouble-free 
service, yet pays for itself in a 
few months. 


aera ne em, It has more uses than we thought 


ss ee aumerens 
aan the LIM for aay 
Ao oan co our eae vatlatas to scagheted, oo 
TL) send you on orter for tee sttitionsl Life. 


fore ty pers, 





ee ee 








possible from any one tool. We 
have succeeded in cutting down 
the time necessary for the ma- 
jority of jobs twenty-five percent 
or more. Needless to say, this 
means additional profit te us.” 


A number of Bay-Lifts costing less 
than an ordinary stationary hoist 
permits work on a number of jobs 
at the same time. Saves space. 


BAY-LIFT 1S SAFE 


Bay-Lift offers a double safety 
factor. Load is supported by air- 
tight cylinder and made doubly 
safe at any height, by automatic 
safety rachet lock device. 


“— employee moving a car around 
—— 


the shop accidentally drove into 
the Bay-Lift. 


“He hit the Bay-Lift with such 
force that both the car and the 
Bay-Lift slid sideways approxi- 
mately five feet—if it wasn’t for 
this exceptional safety factor, no 
doubt | would have been seriously 
injured or killed —no other piece 
of equipment could have withstood 
the same impact —” 


Bay-Lift requires no “tricky” 
attachments. 





}& To protect a 
and metal inside 
and out on trucks, busses, 
tractors and trailers—the ideal, inexpensive under- 
coat. 
To retouch all metal trim—bumpers, rims, 


Excellent covering capacity. 


steel 
tops, etc. 
To repaint all internal parts or complete engines— 


low cost, durable, won't burn off . . . ideal for 
rebuilders and fleet operators. 


See your Jobber or write direct to 


CHAMPION BRONZE POWDER & PAINT CO., Inc 


2526 W. Van Buren, Dept.SA Chicago 12, Ill. 








ae wenr ANDERSON Inc 
— . 





Automatic 
Safety 
Lock 








SEE | 


T AT 


SOUTHWEST AUTOMOTIVE SHOW 


HOUSTON—MARCH 20-23 
BOOTHS — 469-470-471 





For Information Write Dept. s 


BAY MANUFACTURING COMPANY 
BOX S78 —TORRANCE, CALIFORNIA 


YOoe OVIAstas Oivisiom. 4 


SW. 457m STREET NEW YoReR tem ¥ 











Holds 
Tight 


in any position 


Avoid leaky joints — an “Aero- 
Seal” Hose Clamp holds tight 
in any position. Vibration proof. 
Curved saddle prevents distor- 
tion of hose, assures uniform 
sealing pressure around com- 
plete circumference. Stainless 
steel—corrosion resistant. Hard- 
ened steel worm drive unscrews 
easily but will never shake loose. 
Send for FREE SAMPLE. 


‘om . 


é aN ~ 
Worm Drive 
Never Works Loose 





BREEZE CORPORATIONS, INC. 


41 South Sixth St., Newark 7, N. J. 
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Relax That Left Foot. Fellow 
Lights Dim Automatically 


\* AUTOMATIC headlight-beam 
LA control, designed to dim lights 
when another car is approaching, 
has been developed by the Guide 
Lamp Division of General Motors 
Corp. and is available as a factory 
installation on 1952 Oldsmobile 
and Cadillac cars. 

The Autronic-Eye is mounted be- 
hind the windshield so that it 
“sees” what the driver sees. When 
a bright light approaches, the unit 
dims headlights and returns them 
to bright beams as the car or cars 
pass. On brightly-lighted streets, 
lightS are automatically held on the 
lower beam. 

The driver is relieved of the need 
to use the foot dimming switch, 
adding to the safety of night 
driving. 

In a check of normal night driv- 
ing over a distance of 65 miles of 
highways with moderate traffic 
density, it was necessary for the 
Autronic-Eye to select the prope 
safety beam 135 times, Guide engi- 
neers reported. 

The dimmer includes a_photo- 
electric unit mounted on top of the 
instrument panel near the lower 
left corner of the windshield. An 
amplifier unit and power relay are 
mounted in the motor compart- 
ment. 

The standard foot switch is con- 
nected so that, in one position, it 
provides automatic control of the 
selection between the upper and 
lower beams of the headlamps and, 
in the other position, it keeps the 
headlamps on the lower beam con- 
tinuously. An _ over-riding foot 
switch is supplied in addition to 
the regular foot switch, permitting 
the driver to change momentarily 
from lower beam to upper beam if 
needed. 

The unit performs three major 





= 


Ne 


If you’re haunted ~~ 


by high costs you'll like 


Thro Mali 


functions, company engineers said 
1. It shifts from upper to lower 

beam on the car on which it is in- 

stalled whenever another 

proaches, and when driving on 

lighted city streets. 

2. It remains on the lower beam. 
though 


even 
dims immediately, 


car ap- 


until that car 


the oncoming driver 


nd other cars behind it have 
passed. 

3. On darkened 
streets, 1t returns 


the upper beam as soon as all on 


highways and 
immediately to 


oming cars have passed. 

During extensive testing on the 
General Motors proving ground 
and on actual highways, the dimmer 
reportedly was found to work well 
under adverse weather conditions, 
eliminating human error in con- 
trolling the headlights and giving a 
greater feeling of comfort and 
safety by lessening driver fatigue 





No. 


1270-S 


Mirror rides com- 
pletely in rubber. 
Glass can easily be 
replaced. Waterproof 


Finest, clear 
mirror glass, 


thing. 

No shimmy— 
no blur. 

4x8 inch size. 


ANTHES FORCE OILER CO. 
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Anthes patented 
strut, raises or 
lowers, swivels on 
ball and socket— 
fits all conditions. 


FORT MADISON, IOWA 


FIRST LINE OF SAFETY 








. and proud to serve the safest 


drivers on the road / 


SEE YOU AT THE SOUTHWEST SHOW 








Drawing courtesy of Commercial Car Journal 


Home Made Car Washer 


a" a setup for sure profits. You wash 
more cars, trucks, in less time with only 
half as much material. 


All you need is a couple of 55-gallon drums, 
two 18-inch stands, centrifugal water pump, 
\4-hp motor, pipe, connections—and a 
supply of Oakite Composition No. 70. You 
get a high pressure detergent spray that 
quickly, completely removes road dirt, grease. 
exhaust and oil films rinses freeely . . . leaves 
surfaces streak-free, uniform- 
clean and sparkling. 


Detailed drawings . . . in-shop 
demonstration free on re- 
quest. Write Oakite Products, 
Inc., 40B Thames St., New 
York 6, N. Y. 


Prefer hand-washing? Then 
get this free folder, telling 
how to do the job with one 
wash, one rinse—withouat 
chamoising. Write today! No 
obligation. 


OAKITE PRODUCTS, INC. 
40B Thames Street, NEW YORK 6, W. Y. 


Technical Service Representatives in Principal Cities of U. S. & Canada 


OAKITE 


SPECIALIZED INDUSTRIAL CLEANING 
MATERIALS © METHODS © SERVICE 


TRU-TORQUE 


TT-095 PISTONS and CUPS 
are GUARANTEED 


\/ 


iy 


TO STOP 


) 


S\N INA 


wheel cylinder leaks 
spongy pedal 
fade-out 

diving brakes 


I 


' 
5 


PROVED BEST IN SERVICE 

BY BRAKE SERVICE MEN 

thru 4 years of continued use 
TT-095 for 

LIST PRICES: 1946-47-48-49-50-51 Plymouth, 
$1.92 Dodge, Desoto and Chrysler cars. 


per wheel set 


$7.62 
per kit OVER 3,000,000 IN USE 


(one car set) Most economical—Never a Come- 
back. Ask anyone who has used 
Southwest them. 
Automotive 
a YOUR JOBBER HAS THEM or will get 
BOOTH 424 them for you. Just clip this ad and give 
it to your Jobber with your order. 


are 








OTTO-ITEMS, INC. 4390 Olive St. St. Louis 8, Mo. 


(e.F.. 
JUMBO EXHAUST 
EXTENSIONS 


Detail view of 
the new ‘‘Bull 


Dog Grip" 
Clamp. 








e Will Not Loosen 
© Will Not Rattle 
© Easily Attached 


The new “Bull Dog Grip’? Clamp 
fits all cars. Simply tighten two 
Screws and the extension is per- 
manently attached — won’t rattle or 
loosen. The extension is made from 
No. 18 gauge wall welded steel tub- 
ing and is finished with the famous 
Richlite Triple Plate. 
No. 327— 9” long x 3” diameter 
No. 329—15” long x 3” diameter 


Write for New Catalog of Our Complete Line 


. . MANUFACTURING COMPANY gts 
WG 
Kicklite 2326 INDIANA AVEtEe CHICAGO 16 ne Sey 
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Are You Right on the Ball 
With Labor Standards Act? 


D° MOST motor-vehicle and equip- 
ment dealers have a good un- 
derstanding of the Fair Labor 
Standards Amendments that went 
into effect on January 25, 1950, and 
are they generally complying with 
the act? 

According to the 1951 annual re- 
port of the U. S. Labor Depart- 
ment’s Wage and Hour and Public 
Contracts Divisions, 62 per cent of 
the establishments investigated in 
the industry during the past fiscal 
year were found to have violated 
the minimum-wage, overtime-pay 
or child-labor provisions. 

“The 1951 record makes it clear 
that greater efforts on the part of 
some motor-vehicle and equipment 
dealers would pay off in reduced 
liabilities for back wages owed em- 
ployees,” pointed out Wm. R. Mc- 
Comb, divisions administrator. 

His report showed that a total of 
$166,985 in back wages was paid 
to 1,218 employees, as a result of 
the divisions’ activities. This sum 
did not include amounts awarded 
by courts to employees who exer- 
cised their statutory right to sue 
for back pay and liquidated dam- 
ages. 

“Although most employers know 
that the amendments raised the 
minimum wage to 75 cents an hour 
from 40 cents, the divisions found 
that a sizable minority of establish- 
ments—17 per cent of those inves- 
tigated—had failed to observe this 
requirement when paying some of 
their employees,”’ stated McComb. 

“Even more extensive were over- 
time-pay violations, found in 58 per 
cent of the investigated establish- 
ments. Employers should remember 
that the amended act continues to 





Just like money in the bank 





require payment of at least time 
and one-half the employee’s regular 
rate of pay for all hours worked in 
excess of 40 in the work-week, ex- 
cept where the act specifically pro- 
vides otherwise. 

Failure to comply with the act’s 
child-labor provisions was disclosed 
in five per cent of the investigated 
establishments, McComb noted. The 
child-labor requirements set a mini- 
mum age of 16 for most jobs, with 
18 as the minimum for occupations 
designated hazardous by the secre- 
tary of labor. Employment of boys 
and girls of 14 and 15 years of age 
is permitted in a few types of jobs 

such as office and sales work 
under strict restrictions on hours 
and working conditions. 

Most Want to Comply 

The violations found last year 
were not representative of the com- 
pliance record of all employers 
whose employees come within the 
provisions of the act. The divisions’ 
policy is to make investigations 
where there is reason to believe that 
violations will probably be found. 
Moreover, experience demonstrates 
that the great majority of employ- 
ers intend to comply with the act; 
in most cases, failures are due to 
misunderstanding about the statu- 
torv provisions. 

To assist dealers in attaining full 
compliance, McComb invited any 
employer who has questions about 
the federal wage and hour law to 
inquire of the nearest regional of- 
fice of the divisions. Among the 
cities in which these offices are lo- 
cated are: Birmingham, Kansas 
City, Dallas and Nashville. 


Military-Vehicle Orders 
Announced by Dodge 


wo additional multi-raillion dol- 

lar government orders for 
Dodge military vehicles have been 
announced by Chrysler Corp. The 
orders are for 34-ton cargo carriers, 
command utility trucks and ambu- 
lances of the same types Dodge has 
been making for the U. S. govern- 
ment. 

The vehicles will be built at the 
truck plant in Detroit. where mili- 
tary trucks and civilian vehicles 
have been produced on the same as- 
sembly lines since January, 1951. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1952 


VE very Cloud May Have 
a Silver lining... 


IN TRAFFIC IT’S 
SAFER WITH 














SUPERIOR 

BRAKE LININGS 
ENGINEERED FOR 
EQUALIZED FRICTION 


NATIONAL SEG- MOLD 


resistance under 

teugh braking condi- 

tions. For riveting 
and bonding. 


NATIONAL 
BRAKE BLOCK 


an ft. 
rolls. For riv- 
eting and 
bonding. 


NATIONAL SF 
Heavy Duty 
Clutch Facings 


NATIONAL has been a leader in the manu- 
facture of automotive friction materials for 
@ generation . . . is always ahead with the 
most modern developments. Depend on 
NATIONAL Brake Block and NATIONAL 
Seg-Mold for quality and performance . . . 
For complete trade coverage . . . For a 
better profit picture! 

We'd like to send you our latest, easy- 
to-read catalog and complete information. 
Write now to Dept. C. 


NATIONAL BRAKE BLOCK 
CORPORATION 
tines edenie yer ts ol Since 1919 


Southern Warehouse: Neo! Greenfield Seles Co. 
509 East Third St., Fort Werth, Texas. 








The Fastest-Moving 
RESALE LINE 
on the Market! 


waa @ NO DUPLICATIO 
OF SIZES 


Ce 


. 





Sold only through 
authorized jobbers 


METAL ENGINEERING CO. 


PLANO, ILLINOIS 








A BETTER START... 


—_ oo C. Sownresy 
: eves AUTORTIMEE Perm rim: Seow 
(e-- = yam 


NALCO INFRA-RED TUNNELS 


Auto finishes dry in only 20 minutes with high-efficiency Infra-red heat 
from Nalco Tunnels and Nalco Infra-Red Lamps. Factory-like finishes 
ore more durable, smoother, and dust-free, too an be built in any 
desired size 


Nalco also manufactures a complete line of banks we 
strips, and portable units 


Write for free copy of ‘Factory Methods in Your 
=~ & 
Southeastern Representative 


Carl Henry, 7 Pine St.. NE 
Atlanta, Ga 

















SINCE 1929 


A 50% DEALER 
DISCOUNT LINE 


ASK YOUR JOBBER 
7 
SODRIN MFG. CO. 
Kansas City 8, Mo. 
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The 1952 Henry J Corsair features 
improved fuel economy with both 
the four- and six-cylinder engines, 
improved front and rear suspension, 
new steering tie rods and clutch 
linkage and a rear-axle ratio of 
4.27 to one. The Corsair is avail- 
able with “pop-up” trunk lid open- 
ing or without trunk lid, which per- 
mits a folding rear seat to increase 
cargo-loading space. 


Floridians Are Invited 
To Service Seminar 





a yet E managers and other auto- 


motive maintenance personnel 

in Florida have been invited to par- M ORE a4 i T 
ticipate in a seminar at the State 

Trade and Industrial Instructors’ ‘ e e e 
Summer School at the Florida State In oy ah dtd 4 lakes Repairs 


University, Tallahassee, June 16- 


July 4. 
, _ WITH THE e 
Subjects for special emphasis . 

will be automatic transmissions, Sy 


carburetion and ignition, testing Sm 

and tune-up equipment. The latest KIT 
testing and checking equipment will : ALL-IN-ONE 

be available and manufacturers are 


cooperating with the educational 
TRA 


authorities in providing this in- NSMISSION 
formation. CASE BALL SEAT 
Registration fee is small. Addi- Saves Buying Now Trans. Case 
tional information may be obtained 
from Henry D. Stevens, assistant 
director, Orange County Vocational PART NO. 
School, 325 Magnolia Ave., Orlando, CoA 
Fla. seit neue 


\ 


UNIVERSAL JOINT 
BALL HOUSING KIT Prevents Extra Weer on Reor Trens- 
Saves Buying A New 
Drive Shaft Housing 


Wilson Named at Panama City 


Foy Wilson of Wilson-Snead 
Hudson Co. has been elected presi- Keeps correct 
dent of the Panama City (Fla.) Shaft align- 


Automobile Dealers Association. a \ 
Karl Wiselogel of W & W Motors, Prevents oil 1 ’ . DRIVE SHAFT BUSHING 
Inc., is vice-president and W. J. techepe : & SEAL ASSEMBLY 
° : ‘ ¥ around impemsenmnned Saves Buying A New Drive Shaft 
Cook, Jr., Cook Motor Co., Inc., is Ball Housing. Longer life due to wd 
secretary-treasurer. oversize construction. No machine 

. work or special tools 
required to install. 
Strengthens Housing 





Cut Away Showing Bronte Bushings (Potented) 


Provides new bearing surfaces. Elimi- 
nates oil leaks trom Trensmission. Pre- 
vents dilution cf Differential lubricant, 
dve to Transmission oil leok. Stops ex- 
cessive vibration and whipping 
in Drive Sheft caused by loose 
bearing. install Without Tearing 
Down Differential. 


N NATIONAL MACHINE WORKS, INC. 


OKLA 


OKLAHOMA CITY 9 





P.O. BOX 4305 MANUFACTURER AUTOM 
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“Kuock-Out™ . 
Automotiv 
Maintenance 
Equipment 


K403 REFACER SEAT GRINDER 


Oy qq 
Fr er 


RESEATER 


R55 RESEATER 
POWER DRIVE 


——— 
on 


NO. 22a STANDARD 


Valve Seat Rings 
2*2 


4: commeey 


INSERT 
RINGS 


HORIZONTAL 
ROD ALIGNER 


See Your Authorized K. O. Lee Distributor 
Or Write Factory For Complete Literature 


Visit our Booths 284, 285, 286 at the 
Southwest Automotive Show in Houston, March 20-23rd 


K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 


WET VALVE REFACERS «+ VALVE SEAT GRINDER SETS + VALVE SEAT INSERTS 
RESEATER SETS » ROD ALIGNERS « STUD WRENCHES © DRILLS ¢ SANDERS 
POLISHERS * HAND GRINDER SETS + REAMER DRIVES « A. C. WELDERS 


254 


TIRED, WORN 
PISTONS 


Automotive Engineers agree that worn and 
collapsed pistons must be expanded from the inside by 
exerting constant pressure against the piston wall. This 
is the only permanent, effective method of stopping piston 
slap, oil pumping and motor noise. 

Installing WHERRY 
time-proven, scientifically correct method of re-camming 
pistons. (Millions are in use, all installed by Auto Repair 
Shops and Service Departments.) 


Recams is the accepted, 


Master 


WHERRY Master Recams are individually engineered for 
all popular makes of cars. They installed— 


without removing pistons in most cases. 
S-W SHOW 
meet us at Booth 273 wouston 


WHERRY ENGINEERING COMPANY 


3229? MORGANFORD ROAD ST. LOUIS 16, MO. 


7 
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Office of Procedure and Supply 
Washington, D. C. 

“I have just read your latest directive, 
and in reply I wish to say” 


G 
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The plastic body weighs about 185 pounds so it can 
be handled easily, as these two men in left-hand photo 
demonstrate. Center picture shows how it looks mount- 


Plastic Body for Sports Car 
Goes into Commercial Output 


c= MERCIAL production of a low- 
cost plastic automobile body 
has been announced jointly by the 
Glasspar Co. of Costa Mesa, Calif., 
and Naugatuck Chemical Division, 
United States Rubber Co. 

The body, which is said to be 
dent-proof and rust-proof, is con- 
structed of Naugatuck Chemical’s 
Vibrin polyester plastic and layers 
of glass fiber, a combination which, 
for its weight, is reportedly strong- 
er than steel. 

Of custom sports car design, the 
body sells for $650. It is being pro- 
duced by Glasspar and is available 
to persons who want to mount it on 
a chassis purchased separately. 

Currently the body is available in 
one design which fits a frame with 
a 100-inch wheelbase. As produc- 
tion increases, Glasspar expects to 
make available a variety of body 
styles to fit frames of various sizes. 

The body, molded in one piece, is 
approximately .2 inch thick and 
weighs 185 pounds. It is strong and 
resilient. 

It will not dent under the punish- 
ment of accidents which now result 
in crumpled fenders and doors, 
Glasspar engineers said. Because of 
its resiliency, the Vibrin-glass com- 
bination springs back to its original 
shape after impact. Breaks are pos- 
sible under heavy impacts, it was 
stated, but the material can be 
easily and cheaply repaired. 

It will neither rust nor oxidize 
and it will hold paint well. 

For demonstration purposes, the 
first body produced has been mount- 
ed on a custom-built sports car con- 


sisting of a special frame and 
supercharged engine. 

To test its strength, it was driven 
deliberately into a tree at a speed of 
25 miles per hour. The test report- 


edly resulted in a crack approxi- 


ed on a chassis and ready to roll. 
was posed by the four partners of Glasspar Co. to show 
that the plastic body is strong as well as being light. 


Right-hand photo 


mately 14 inches in length at the 
point of impact on the right side of 
the car near the windshield. The 
crack was repaired with a patch of 
glass fiber and plastic within one 
hour. 

The present cost of $650 for the 
plastic body is only a fraction of 
the $3,000 to $5,000 it generally 
costs to manufacture a custom-built 
body of metal. 

“We sincerely believe,” said John 








© Easy to install... 1 minute! © Stops valve clicking noise. 
© Lubricates rocker arms. 
© Strains out dirt and grit. 


© Protects against condensation. 
© Sizes for all vaive-in-heads. 


Mechanics approve Crown Valve Pads because they 
are easy to install, need no mechanical adjustment, 
and make satisfied customers. 


Made of highly absorbent cotton wicks sewed to 
gether and enclosed in a porous duck cover, the pad 
slips over the vaive cover studs and is held in place 
by metal eyelets. Pad should be saturated for 30 
minutes in regular motor oil 


the original OVERHEAD’ VALVE PAD 


before installation 


manufactured only by 


EARL ESTES Manufacturing Co. 


UNION CITY, GEORGIA 


ih 
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P. Coe, vice-president and general heavy plant equipment. 
manager of Naugatuck Chemical “The molds, presses and other 
Division, “that while the Vibrin- equipment used by reinforced plas- 
glass auto body is not yet ready for tic molders represent an extremely 
production on a mass scale for the small fraction of the investment 
motoring public, this sports body cost for metal-fabricating dies and 
represents definite progress toward machinery. 
that goal. “When you team up low-cost pro- 
“The plastic, entirely aside from duction methods and equipment 
its toughness, permanence and _ with desirable strength and wear- 
wearing qualities, has one big ad- ing qualities, the plastic is a ma- 
vantage which is attractive to the terial which cannot be ignored.” 
automotive manufacturer: It can be a 
formed and shaped without the use Over 4,500,000 ‘‘glare-proof”’ 
of extremely expensive molds and  rear-view mirrors have been sold. 








IT’S LIKE PUTTING 
MONEY IN THE BANK 
WHEN YOU SELL 
PARKO BRAKE FLUID 


Profi are what you 
want and profits are 
what you get when 
you sell Parko Hy- 
draulic Brake Fluids. 
Priced right (much 
lower than most 
brands). Made right 
(Parko Brake Fluids 
meet every driving 
condition). You can't 
help but outsell com- 
petition when you 
sell Parko. 


HYDRAULIC BRAKE FLUID (S.A.£. Moderate Duty) 
This new fluid conforms completely with the 
specifications approved by the Society of Auto- 
motive Engineers for Moderate Duty Hydrau- 
lic Brake Fluid. Operating range, minus 60°F. 
to 230°F. 
HYDRAULIC BRAKE FLUID (S.A.E. Heavy Duty) 
This new fluid conforms completely with the 
specifications approved by the Society of Auto- HYDRAULIC 
motive Engineers for Heavy Duty Hydraulic BRAKE 
Brake Fluid. Operating range, minus 70°F 
to 300°F FLUID 
HYDRAULIC BRAKE FLUID (Standard) 
Rurk — Especially formulated for refill use in Hydrau- 
CHEMNCAL COmPanY lic Brakes. Mixes with all types used by the 
aad car manufacturers 


PARKO MAKES 57 LABORATORY TESTED PRODUCTS 


GEES PARK CHEMICAL COMPANY 


8074 MILITARY + DETROIT 4, MICHIGAN 








Chrysler Starts Tank Tests 
On New Proving Ground 


7uRST work on its new proving 
ground, which will occupy a 
3,800-acre site near Chelsea, Mich., 
is under way, according to Chrysler 
Corp. Preliminary clearing and 
grading of secondary roads and 
preparation of a drainage system 
have been begun, according to 
James C. Zeder, vice-president and 
director of engineering and _ re- 
search. 

Already testing of some of the 
company’s Army tank developments 
and a limited amount of passenger- 
car and truck testing over the rug- 
ged terrain are under way at the 
new site. 

Present plans call for an oval 
high-speed track nearly five miles 
long, two straight-away tracks, a 
10'2-mile endurance track, three 
graded inclines and several obstacle 
courses, such as mud pit, sand pit 
and water trough. 

The ultimate network of tracks 
and courses is to be so extensive 
that an observation tower is under 
consideration to control test opera- 
tions, Zeder said. 

As an example of the work to be 
done, the mud pit will contain mud 
»f controlled consistency to a maxi- 
mum depth of two feet, supported 
on a concrete base. It will be 100 
feet long. 


Patents Granted Goodrich 
For Tubeless Features 


ere covering basic features 
of its tubeless tires have been 
issued to the B. F. Goodrich Co., 
officials reported last month. These 
patents cover the air-tight lining, 
air-sealing ridges that lock the tire 
to the wheel and the sealant that 
heals punctures while the tires are 
in service. Patents on other fea- 
tures had been granted previously, 
Goodrich officials said. 

The invention of the tire, which 
eliminates inner tube, seals punc- 
tures on rolling wheels and gives 
blowout protection, was first an- 
nounced publicly by Goodrich in 
1947. 


NADA to Meet Feb. 14-18 


The 1953 convention of the Na- 
tional Automobile Dealers Associa- 
tion will be held in San Francisco, 
Calif., Feb. 14-18, President J. Sax- 
ton Lloyd has annonnced. Hanford 
A. Crockard of Berkeley, Calif., is 
convention chairman. 
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Henry B. Darling, Jr., Chevrolet 
dealer at Augusta, Ga., was awarded 
a citation for outstanding service 
by the United Community Defense 
Services at the annual meeting in 
New York. Darling was campaign 
director of the Augusta Community 
Chest and active in Civil Defense. 
Pictured are (1. to r.): Mrs. Darling, 
Darling, Editor Louis B. Seltzer of 
The Cleveiand Press and John Hl. 
Moore, executive secretary of United 
Community Defense. 


GM Scrap Would Produce 
31,994 Average Cars 


— 8,136,953 pounds reported 
during a recent month, Gen- 
eral Motors plants, dealers and sup- 
pliers have collected a total of 101,- 
645,980 pounds or more than 45,377 
gross tons of non-production scrap 
metal since July 1, it was reported 
late in February. 

The total tonnage, it was pointed 
out, is the weight equivalent of the 
steel and iron in 31,994 average- 
weight automobiles. 


Alabamians Meet Oct. 26-28 


The annual convention of the .,u- 
tomobile Dealers Association of Al- 
abama will be held Oct. 26-28 at the 
Buena Vista Hotel, Biloxi, Miss., it 
has been announced by Frank R. 
Broadway, executive vice-president 
of the association. 








Dealers will be wise to keep 
an eye on 


0 











Crind Your Way to Amazing Profits! 


OVER 2000 MACHINES SOLD ON THIS BASIS 


GUARANTEE! 


ee-geem SO DAY TRIAL... ‘BACK 


Peterson 
SURFACE 
GRINDER» 


the peterss® ponths 
Fe e 
surrace Grin time 105% 
fast and 

for aajustme 

ways + 00ne 


pachineSs 


resurfacing 1 id 
the MOSt profitat 
if the work done on 

hop persor el 
Common accu 


manifold e@rinding are 
=£ operation in a shop 
: n your érinder...al) 
“re able to obtain a 
racy of .002*, 


is 
or 


1@...grinder we purchased 
+eturned out to be the best money 
maker we have in our shop...we didn’t realize 
before the number of cylinder heads and mani- 
folds which needed resurfacing...we recom- 
mend this grinder to anyone...* 


CAaH 444—, 


*..emuch faster, 
cleaner and more sat- 
isfactory than the equipment 
we previously used.* 


Manufacturer of the P-B Screw-In Valve Seat and 


precision installation tools The P-B Seat—with and 
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expansion clearance DOUBLES VALVE MILEAGE 
li che fleet business. Write today for details 


io Give Orchide 


\ \ 
/ 


OFFER REPEATED 
By POPULAR DEMAND 


750 Hawaiian Vanda Orchids with 
foil holder in colorful KLIKLOK 
box 


$89 


PLUS —at no extra cost 
9 triple orchid corsages in foil 
holders 
2 gorgeous Hawaiian leis 
Complete specially prepared ad- 
vertising kit. 


3% cash 


1% 10 days 
F.0.8. West Coast 


Write to 
Dept. 
SAJ 32 





LOWERS OF HAWAII, LTD 


and you'll build 


more traffic 
more sales 
more profits 
more good will 


Want more store traffic? More sales? 
More profits? Try this tested-and- 
proven-successful Orchid Promotion. 
Give your customers FREE beautiful, 
exotic Vanda Orchids flown direct from 
Hawaii...then watch your store traffic 
increase... your sales double or even 
triple...and up goes your profits! PLUS 
the wonderful customer reaction to 
receiving these lovely gifts! 

And, here’s a new PLUS...Vanda 
Orchids from Flowers of Hawaii, Ltd. 
now come in the colorful exclusive 
KLIKLOK box with transparent top to 
better display the fragile blooms... 
keep them fresher... and make them 
easier to handle. So, don’t delay... 
order your Vanda Orchid Promotion 
TODAY! 

Write us for details on how to put 
on Special Promotions * Anniversary 
Promctions « New Store Openings ¢ 
Store Re-Openings * using 

HAWAIIAN VANDA ORCHIDS 
Also ask us about our Orchid Promo- 
tions without the box. 


670 LaFayette Park P! 
Los Angeles 5, Calif 
Growing Ranges. Hilo, Hawaii 





NEW 











EXHAUST FANS 
20" t1/6 hp), 
Totally 


24" (4 hp) 


Guaranteed for one year. 
Ask for Bulletin 348-A 


16" (Yq hp), 


enclosed, dust-proof, * 
splash-proof motors, — ball- 
bearings lubricated for life. 


Fast Charger 
only 28 pounds 


The BALDOR "80", though 
it weighs only 28  Ibs., 
charges at a full 80 amp. 
rate. Time switch auto- 
matically shuts down (not 
off) from fast rate to safe, 
slow Will charge 
several batteries in paral- 


One year 
With A.C. cord, 
cables and clips FBY-50 


Ask for Bulletin 352 


rate. 





lel overnight. 
guarantee. 


drain crankcases 
FAST—in 1/2 minutes 


with WHERRY'S Minit Drai 
| i#'s easier 
it's faster 


it's cleaner 


NO AIR HOSES—NO ELECTRIC WIRES 
Five turns of the crank brings the piston 
to the top of the transparent Lucite 
cylinder and the oil begins to flow from 
the crankcase into view where the cus- 
tomer can see the condition of his oil 
which usually indicates the need for 
an oil flush and a new filter or car- 
tridge as well as an oil change. 

72 quart drum tank is heavy gauge 
steel and aluminum — has brass fit- 
tings. Neoprene hoses withstand all 
liquids. Three types of bayonets are 


$74.50 


WRITE FOR BULLETIN 
WHERRY ENGINEERING CO. 


3229 MORGANFORD RD., ST. LOUIS 16, MO 
@eeeeee#?es 





See our 
exhibit 
at 
BOOTH 
273 


f.o.b. St. Louis 














P&D field men 
keep your stock 
BALANCED 
by periodical 
checking. 


than P&D / 


P & D Manufacturing Co., Inc. 


BALDOR 


ELECTRIC COMPANY 
4360 Duncan Ave. St. Lowis 10, Mo. 


258 


Established 1920 
19-02 Steinway St., Long Island City 5, N. Y 
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Edward R. Maher (center) and Louis J. Maher (right) inspect a model 
railroad erected by a boys’ group in a Community Chest agency. 


Father-and-Son Team 


Help Dallas Chest 


| "Bem what is said to be the first 
time in the history of the Dallas 
(Texas) Community Chest, a 
father and son—Ford dealers Ed- 
ward R. Maher and Louis J. Maher 

are serving together on the same 
board of directors. 

The elder Maher has returned to 
the board as a vice-president, while 
his son has been a director since 
last year. 

The Mahers 
Chest service in 1947, when the 
father began his first three-year 
term as a chest director. That year 
he was on the finance committee 
and in 1948 and 1949 he was vice- 
president. 

Louis J. Maher served his first 
year on the board in 1951, when he 


began Community 





LY 
fonorit | 


Especially for dealers whose 
expenses are eating up profit 


ployee and dealer. He joined Ford 
in 1913 as parts manager of the 
Ford agency then situated at Com- 
merce and St. Paul Sts. 

In 1919, during the oil boom, he 
moved to Ranger, Texas, as a part- 
ner in Leveille-Maher Motor Co., a 
Ford dealership. 

Maher returned to Dallas in 1930 
and established Ed Maher, Inc. Two 
other Thomas and Martin, 
also work for Ford. 

Thomas Maher is president of 
Maher Brothers, Inc., another Ford 
dealership of which Louis Maher is 
vice-president. Tom Maher was 
graduated from the first class at the 
Ford Merchandising School in De- 
troit in 1947 and, in association 
with his brother Louis, who went 
through the school in 1948, is said 
to be the first graduate of the insti- 
tute to be given an authorized 
dealer contract in his own name. 

Edward Maher became the first 
automobile man to have three sons 
attend the Ford school when the 
youngest son, Martin, took the 
training in 1951, it is said. Martin 
is now secretary of ‘Ed Maher, Inc. 

Maher likes to recall his early 
days as a dealer in Ranger, when a 
Ford sold for $395 delivered. 


sons, 


was on the church relations com- 
mittee. 

Edward R. Maher, president of 
Ed Maher, Inc., is rounding out his 


39th year with Ford as plant em- 








eg 9 





SEE THE NEW MODEL-52 


LEE END, 


Shown at SOUTHWEST AUTOMOTIVE SHOW 
_ See the only new End Lift in the 
or e industry and our other products at 
a>y Booths 326 and 327. 


@SIRONGER—S” channel outer frame. 3000 Ib 
capacity—yet 60 Ibs. lighter—for easy moving 
SAFER—Wider frame increases stability. Locks 
automatically in 10 positions. Automatic pop-off 
prevents overtravel 
NEW DESIGN—Fewer moving parts reduce fric 
tion (20% less air pressure required). 8° rub- 
ber-tired wheels permit moving over rough sur- 
faces. Compact construction leaves greater 
working space under car 

@ New POWER CONTROL—2-stage valve gives posi 
tive lift control—no surging. Cast iron pisten 
won't score cylinder wall 
MORE COMPACT—Lift stores in 2% sq. ff. when 
stood on end. Does not extend beyond car bumper 
when in use 

@ STANDARDIZED All moving parts have standerd 
Terk grease fittings to speed maintenance 

@ FOOLPROOF—Piston rod guide keeps rod running 
true—no binding or jamming. New cast steel 
lifting fingers assure more bearing surface at 
contact point 


5500 Ib. Lee Truck Lift also available 
Manufactured by 


AUTOMOTIVE EQUIPMENT MFG. CO. 


Write for Data and 
11000 SO. ALAMEDA ST. LYNWOOD, CALIF. 


Price Sheet. 
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E for E 
A TYPE and SIZ 
see your JOBBER or waité FOR cat 





Manufacturers of 
0 ie f 
Equipment 
REPLACEMENTS 


Oe 
Lam 2 


The Plant Behind AMKO Products! 
Automotive Man’t’G Co., Inc. 








TIRE 
VAD 


Ken-Tools _ 
hand forged gl 
chrome nickel 
alloy steel...heat 
id treated for extra 
long life.. 

Best By Actual Test! MAKERS OF 

TIRE AND WHEEL 


f ~~ ewancing 1001S 
1-10 % ‘on™ T-25 New Ford Tire Tool 


jete Line "= 

SS bber for Our Comp = 
Your Local Jo = 

See Yo 7 fg. o = 


Akron 5, Ohio 


nti, i felelt 


4aaeesT 
EXCLUSIVE 


{Ur 











in 65 years of research and eagnearing achievements 
Robert Bosch GmbH has contributedessentio ly tothe growth 
of the automotive industry. Today the vast manufacturing 
program of Robert Bosch GmbH, Stuttgart, Germany, 
comprises the following products: 

BOSCH 


Diese! fuel injection eavipment, 
cir pressure brokes 


BOSCH 
lubricating pumps, electric tools, 


condensers, etc. 


3) 


ROBERT BOSCH GMBH 


Export Division 


STUTTGART, GERMANY 


BOSCH 

ignition units, spark plugs, gene 
rators, starters 

BOSCH 

batteries, heodiamps, horns, blin- 
kers, cor heaters 

















PERFECTION 
PARTS 
are 
Certified to excel 


PERFECTION GEAR Co. 


HARVEY, ILLINOIS 








i) 


556-570 W. FULTON STREET CHICAGO 6, ILLINOIS 
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Follow Precautionary Program. 
Hulse Advises Fleet Operators 


A “PRECAUTIONARY” program that 
should be followed by carriers 
and the government to assure an 
adequate supply of vehicles to meet 
transportation needs of the mobil- 
ization period was suggested by 
John B. Hulse, managing director 
of the Truck-Trailer Manufacturers 
Association, at the annual meeting 
of the National Council of Motor 
Truck Owners in Washington last 
month. 

After reviewing past develop- 
ments, peering into the future and 
shunning the idea that it is prac- 
ticable or desirable to establish 
large inventories of new truck- 
trailers, Hulse said the manufac- 
turers feel that: 

1—Every vehicle owner should 
put his fleet in the best possible 
condition, replacing obsolete and in- 
efficient vehicles so as to keep the 
fleet in top operating shape. 

2—The government should en- 
courage production of all the com- 
mercial vehicles that carriers can 
absorb, thus assuring a fleet readily 
available in case of emergency in- 
stead of a government stockpile of 
raw materials that could not move 
a single casualty of surprise bomb- 
ing or prolonged war. 

3—The government should allow 
continuation of commercial vehicle 
production even in the face of all- 








OUTHERN 


FRICTION MATERIALS CO. CHARLOTTE |. WC 


out war, since nothing will be more 
important than transportation and 
since highway transportation is the 
one form that cannot be destroyed 
by direct enemy action or sabotage. 

“Our only margin of safety in 
transportation is the barely ade- 
quate fleets of vehicles now in use, 
for there is no stockpile of vehicles 


upon which to draw in the event of 
an all-out emergency,” said Hulse. 

Looking ahead, Hulse said that 
“we expect the demand for truck- 
trailers to continue in 1952 as in 
1950 and ’51—that is, between 
60,000 and 70,000 units.” Noting 
that first and second quarter output 
authorized by the National Produc- 
tion Authority approximates 29,500 
for civilian use, he added that “we 
feel the rate of production should 
be increased so that our 1952 total 
production may be something over 
65,000.” 








LILLY, 
RADIATOR 
CLEANER 


oe 


A famous name... top quality 
products...and powerful pro- 
motion—adds up to a sure-fire 
PROFIT OPPORTUNITY for 
you and your dealers. Be sure 
that stocks are complete... ready 
for the Spring selling season! 





WARNER-PATTERSON COMPANY - 





20 Million Messages 


...in the SATURDAY EVENING POST this Spring 


telling—selling complete 
cooling system care 
to motorists across the 
nation! 
Large-space consumer 
advertising running 
consistently to tie-in with 


Spring tune-up time. 


MOUS NA oo 
a FA ME IN AUTOMoBiE HISTO 


920 SOUTH MICHIGAN AVENUE, CHICAGO 5, ILLINOIS 


Warner-Patterson Company of Conada, Limited, 191 Queen Street East, Toronto 
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i SEE 


THE GREAT HENDERSON 


AT THE HOUSTON SOUTHWEST JOBBERS SHOW 
BOOTH 494 


The greatest tire changer now has the greatest sales 
plan to make money for jobbers. Find out how our 
factory-trained sales force will help your salesmen 


sell more and more Hendersons. fj 
| | f No. B-29 No. B-55 No.B-88 No.B-4! No.B-2 

















Ask us for full No. B-29 Distributor Head Brush. 
p Quickly cleans and dresses 
details. distributor head sockets. 
No. B-55 Muck Brush, Metal Handles. 
Excellent for cleaning small 
4 4 parts. 
If you cant get 4 No. B-88 ‘‘Utility’’ Wire Brushes. 
a Ideal for cleaning battery 
to the show -_ ‘ terminals and removing 
- solder, chips, filings, etc. 

; ! B-41 Parts Cleaning Brush. Pig 
write Bristles set in Rubber. Does 
not collapse in water, oil or 
gasoline. No metal — no 
BIG FOUR INDUSTRIES 2481926 sparks 

No. B-2 Rotary Wire Brush for use 
Henderson Tire Changer - U.S. & with electric drills. Valve Guide Brushes. 
, m Foreign g h ble and l 














Division sy . 
— Pat sizes handle 90% of passenger 
5938 CARTHAGE AVENUE p ? é J cars and light trucks 
CINCINNATI 12, OHIO Pending f rs Overall length 11” 
1—“Heavy Duty” Wire Wheel 
Brush. 
2—"‘Spiral Twist’ Wire Wheel 
Brush Sections. 
See your jobber or write us 


Ah .. tn 16 Hudson Street, New fork, N. Y. 
‘EERE onnee ner 


Lut -Life 
PNEUMATIC AUXILIARY 
LIFT JACK 


; . “The Modern Method for 
Miss Plyon O-X Says: Wheel Suspension on 
Drive-on Hoists and Pits" 


“ , 
‘OL see you in Modern service methods mean big- 
. ger profits! You can give top qual- SAVES TIME AND 


* 
. *. . . a 
Ve NAC ity service work using the Lub-Lift LABOR 
ooth 442 for wheel suspension chassis lubrica- @ EXTRA LARGE 
& 








Represented by 
VOGEL ASSOCIATES 
2421 COMMERCE STREET 
DALLAS, TEXAS 

















GIVES QUALITY 
SERVICE WORK 





J ” tion, tire repairs, spring and shock ae 
‘ : E TESTED AND 
al the eR service and other repairs. Write PROVEN THE BEST 
today for details and BEISEL ENGINEERING CO. 
name of nearest jobber. MANKATO, MINNESOTA 





(CjoopeNow-Mor.ey ComPANY cordially 
invites you to come in and get acquainted 
during the 10th Annual Southwest Auto- 
motive Show in Houston. We'll be in 
Booth 442! 

IeC+V_ PLASTICOTE PLYON CHAMPION Q-X 


The Aristocrat of All Polishes The Only Under-Surface 
Lubricant 


Buy it! We'll help you sell it! 


Goodenow-Morley Co. ms  SC—?e.Filterzone 


; FIRST IN SALES IN THE SOUTH! 
(Affiliate Manufacterers) © FIRST IN MOTORING SAFETY! 


ALLY ADVERTISED! 
15 E. Reno Street Oklahoma City STATE APPROVED, . - - AOE Shou teas.” 


FILTERZONE AUTO VISION CO., 641 Lexington Ave.. Brooklyn 21. N.Y 
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Florida Service-Garage Owner 
Proves He Can Drive “Em Too! 


| gpeesepen Teague, 30-year-old 
operator of a service garage 
in Daytona Beach, Fla., and winner 
of the 1951 Grand National Circuit 
Daytona Beach race, burned up the 
sands last month to cop the fourth 
annual running of the stock-car 
classic. 

He collected $1,500 and a hand- 
some trophy for his win before a 
crowd estimated at 20,000. 

Driving a 1952 Hudson Hornet, 
Teague, who started in 13th posi- 
tion, took the lead on the fourth lap 
and stayed ahead throughout the 
150-mile grind. Originally sched- 
uled for 200 miles, the race was 
ended at the 150-mile mark because 











VAL-VIN-HED Silencer 


Stops clicking noise. Lubri- 
cates valve mechanism. Pro- 
vides protection against 
moisture condensation. 
Chevrolet list $2.95; Buick 
$3.50. Place an order with 
your jobber today. 


JOEL. ESTES CO. 


Winder Georgia 











When troubles hang around 
like a wolf at the door 
—give them_the boot with 


v) 





a rising tide dangerously narrowed 
the beach course. 

Teague’s time was one hour, 46 
minutes, 19 seconds—an average 
speed of 84.65 miles an hour. 

Herb Thomas, a sawmill operator 
from Olivia, N. C., and 1951 Grand 


Teague, who operates a_ service 


garage and races as a hobby, is 

shown with his most ardent fan after 

winning the stock-car classic at 

Daytona Beach last month. She is 
his daughter, Patty. 


National Circuit champion, came in 
second. Driving a Hudson, he be- 
gan in fourth position, took the lead 
on the first turn and lost it to 
Teague on the second lap. 

A Chrysler driven by Pat Kirk- 
wood of Fort Worth, Texas, fin- 
ished third. Fonty Flock of At- 
lanta, Ga., came in fourth with an 
Oldsmobile. 

A field of 62 cars began the run 
and 37 finished. The event is spon- 
sored by the National Association 
of Stock Car Auto Racing and only 
stock cars are eligible. 


Packard Appoints Fenkell 
For Public Relations 


EAL K. FENKELL has been named 
public relations coordinator for 
Packard Motor Car Co., succeeding 
Thorn Kuhl, who resigned to accept 
another position in the industry. 
Prior to ioining Packard, Fenkell 
was a staff writer on Ford Motor 
Co.’s employee publication, Rouge 
News. In addition he worked with 
Ford in manufacturing. 
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i “BUGS” IN YOUR 
Ww BUSINESS MEAN 


PROFITS 


Dickey BUG STAIN REMOVER 


iQ oh BANISHES 
RSS BUG STAINS 
“Le FS) Vw a sev 


. 
NON-ABRASIVE . . . Cleans as it polishes. 
Quickly removes ugly bug scum and leaves 
automotive finishes shining new. Every cor 
owner a prospect. Sold on a money-back 
gvoraontee. 


CLEANS CHROME .. . removes tar, rust and 
stains fast. Brings out sparkle of chrome 
like new. Ideal for the hard-to-clean type 
of new cor chrome. Pint and quort sizes. 


Available in galion and drum sizes for commercial vse. 





PHONE | Other DICKEY Fast-Selling 
Products * Tested Profit-Makers 
wits WHITE WALL TIRE CLEANER 
° + SUPER CAR WASH 
WRITE * WATERLESS HAND CLEANER 
TODAY! | * FOAM CLEANER, All-Purpose 











JOBBERS + DISTRIBUTORS WANTED 
MANUFACTURING 


Dichey COMPANY 


719 S. SARAH ST. @ ST. LOUIS 10, MO. 











Heres a607onmPress 


Lempco Model 503 Press is a low cost 60 ton 
hydraulic press that has the features that you 
would expect to find on presses that cost many 
dollars more. Among them: Three pumping 
speeds; Movable work head mounted on ball 
bearing rollers; quick ram adjustment hand 
wheel and crank type self-locking holster raising 
mechanism; Welded construction Write for 
bulletin on 503 60-ton hydraulic press. Lempco 
— inc., 5490 Dunham Rd., Bedford 
io 


ett PO? rn 


LEMPCO EQUIPMENT 


lt pays its own way 
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Quality FIRST and ALWAYS 


You can depend on Vellumoid Gaskets and Sheet Packing for 
tight, trouble-free oil, water and gasoline connections. Insist 
on genuine Vellumoid . . . it pays. 


Southeastern Representatives: Lawrence M. Hirsig Co. 


Jacksonville 2, Florida 





Universal 


Hood 
Controls 


for practically all makes of cars. Quality products with 
exclusive engineering features and trouble-free serivce 
Easy to install. Easy to sell. Contact your local jobber 
or write for full information 

Also Mfrs. of Revolutionary Aldo Conversion Kits 


Superior Screw & Mfg. Co., Inc. 


1227 W. Henderson Chicaao. Ill. 





BE SURE TO VISIT THE... 


BEARING COMPANY 


EXHIBIT AT THE 
SOUTHWEST AUTOMOTIVE SHOW 
SAM HOUSTON COLISEUM 
HOUSTON, TEXAS 


: ere “it 
You are cordially invite d to . 
r interesting exhibit at the 
ou ' ; 
% Southwest Automotive Show. 
| - js 392 .-- 
Our booth number ! 3 
ye cordially welcome. 


You'll | 


MARCH 20-23, BOOTH NO. 392 


HEADQUARTERS AT 
SHAMROCK HOTEL 


L & S BEARING CO fa. 


1013 N. BROADWAY «+ OKLAHOMA CITY, OKLA 





Pe 

/ seRapey SAYS: ~ . 
/AlO DERMSE NOUR JOB IS CLEAR 
Ss MORE SCP \.. GET IN THE SCRAP 


one to keep steel coming 


TOMORROW 
~ ae MON-FERROUS SCRAP 1§ NEEDED T00/ 

















L—RADIATOR 
PRESSURE CAPS 


Okan 


@ REQUIRED REPLACEMENT 
on cars having a pressure cap fur- 
nished as original equipment. 


Each Cap individually packaged Seal-Tite Radiator Pressure Caps 
in a 2 color box. Write Dept 
S A J for catalog sheets giving 
complete listing Also available 
in a Display Box Assortment of 10, 
No. P-10 


BERKSON PRODUCTS, INC. 
2014 N. MAJOR AVE., CHICAGO 39 
Manufacturers of Original Equipment and Original Equipment Type Caps 


are manufactured to conform to 
the cor or truck manufacturer's 


specifications 














ENGINE SHAMPOO 


THE @nscenas $1.00 SIZE CONCENTRATE 
Ye BMRTNS sO.VEW! MAKES 2 GALLONS 
RECR EASER = Gunk super CONCENTRATE DILUTES 


— with low-cost kerosene or fuel oi! dis- 
tillate and cleans engine blocks faster 
and more completely than steom 
cleaning. In quart and larger sizes at 
wholesale automotive jobbers through- 
out country. Extra strength, ready-to- 
use Gunk in pint containers is avail 
able from any of the Harley-Davidson 
motorcycle dealers everywhere 


THE CURRAN Corporation 
Manutacturing Chemists 
Consu/tants 
SOUTH CANAL STREET 
LAWRENCE, MASSACHUSETTS 
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Daytona Beach Dealers 
Honor Saxton Lloyd 


ions Daytona Beach (Fla.) Auto- 
mobile Dealers Association hon- 
ored J. Saxton Lloyd, new president 
of the National Automobile Dealers 
Association, and Mrs. Lloyd at a 
dinner soon after their return from 
the NADA convention. 

Tributes were paid Lloyd by Paul 
H. Cox, Lincoln-Mercury dealer, 
who was chairman of the affair; 
Ralph C. Henson, Chevrolet-Olds- 
mobile, who represented Daytona 
Beach at the convention, along with 
Lloyd, and Milton C. Riley, Packard, 
president of the local association, 
who presented Lloyd with a piece of 
luggage. 

In expressing appreciation, Lloyd 
said: “If a small-town dealer, such 
as we who are gathered here this 
evening, has ever had cause to won- 
der concerning the greatest emo- 
tion experienced upon being elected 
to head his national organization, I 
can say to you with all sincerity 
that it is one of overpowering hu- 
mility. 

“The experiences of my lifetime 
in the automobile business have 
been gained here in Daytona Beach 
during a lifetime of association and 
competition with most of the men 
who are in this room tonight. We 
have alwavs solved our mutual 
problems jointly and I find that our 
efforts in this regard can be just as 
easilv projected on a national basis. 

“Having been selected as NADA’s 








Frankly ... this is the first 
KisselKar I’ve seen with 
only 1000 miles on the 
speedometer. 


Taro lirty 


Helmuth G. Braendel has been ap- 
pointed director of engineering and 
production for Wilkening Manu- 
facturing Co. He had been chief 
engineer for seven years. Harry O. 
Moffett has been named his assistant 
and William J. Miller is production 


manager for the firm. 





leader for 1952, it shall be my pur- 
pose to fight your battles vigorously 
both within and without the in- 
dustry. 

“I am intensely proud of my 
membership and the office I occupy 
in NADA, but I want you to know 


that I am equally proud of my long 
membership in our local associa- 
tion.” 

Present at the dinner were: Mr. 
and Mrs. Ralph C. Henson, Chevro- 
let-Oldsmobile; Mr. and Mrs. Paul 
H. Cox, Lincoln-Mercury; W. W. 
Simpson, Mr. and Mrs. W. B. Shaw, 
Chrysler-Plymouth; Mr. and Mrs 
Milton C. Riley, Packard; Mr. and 
Mrs. Don Willis, Nash; Mr. and 
Mrs. J. O. Bradford, Dodge-Plym- 
outh; Mr. and Mrs. W. F. Lewan- 
dowski, Ford; Mr. and Mrs. Fred 
Kiker, Studebaker; Mr. and Mrs. L 
J. Martoccia, De Soto-Plymouth; 
Mr. and Mrs. James R. Stephens, 
Pontiac; Mr. and Mrs. G. V. Clem, 
Willys, and Mr. and Mrs. E. J. Weil. 
Weil is administrative assistant to 
Lloyd 


Wallard Tops Race Earnings 


Lee Wallard, winner of the 1951 
Indianapolis “500,” topped all other 
AAA race drivers in earnings for 
the last season, it has been an- 
nounced. He collected $63,757 in 
the two races in which he competed. 
Tony Bettenhausen placed second in 
race earnings, with a bank balance 
of $42,544. 





* Removes grease and grime. 

* Keeps chamois soft and pliable. 
* Prolongs life of chamois. 
* 





CHAME-CLEAN 
SIMPLE....SAFE 


.. EASY TO USE 


* Aids in cleaning glass. 
* Will not smear glass. 
* Restores new look to chamois. 


Harmless to chamois, cloth, rubber, skin or painted surfaces. 


Ask your jobber. We sell only thru authorized jobbers. 


JNO. M. LOCHRIDGE, JR., Manufacturers’ Representative 
SEE US AT BOOTH 270, SOUTHWEST AUTOMOTIVE SHOW—HOUSTON 
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IT’S EASY to understand why Hirsig Ser- 
vice means complete service for manufac- 


turers and jobbers in the South. A quick look at 


Lawrence M. Hirsig§ Mrs. Lawrence M. Hirsi — . , . ‘ 
; “s the Hirsig organization is all that is necessary. . . . 


AUTOMOTIVE EXPERIENCE. . . Hirsig Service 
is complete because of the many years of auto- 
mobile experience behind this organization . . . 
an average of over 13 years per man! These 
years of experience bring know-how to the crea- 
tion and maintenance of the kind of service that 
builds business. 

SMALL TERRITORIES. . . Hirsig men have small 
territories so they can make more frequent calls 


on their customers and serve them better. From 





headquarters in 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 


complete. 


CAREFUL PLANNING. . . The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 
cessful experience in the automo- 
tive field. A fully staffed home 

office promptly handles the nec- ‘ 

essary details as required by an 


efficient sales organization. 
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@ Expands worn or collapsed pistons —brings them back 
HASTINGS MANUFACTURING CO. - 


EXCLUSIVE DIAMOND KNURL PATTERN. Crossed lines 
hold the oil, assure positive lubrication, better break-in 
@ Re-surfaces old and new pistons for better lubrication 


@ Ends scuffing or scoring 
@ Reduces blow-by 

@ Helps rings seat faster 
e@ Assures better ring jobs 


RE-SURFACE OLD AND NEW PISTONS WITH 
@ Ends piston slap 


DIINGS MICRO-ANUR 
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ONLY HASTINGS PISTON RING DISTRIBUTORS 
OFFER HASTINGS MICRO-KNURLING SERVICE 
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" Black dots 
show how the 
graphitic content of 
RAMCO CAST-IRON 
Oil RING is 
fransferred from 
ring to cylinder 
walls to prepare 
surface 
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another important reason why: 


RAMCO D wees WEAR! 


Wear is curbed from the very onset of an installation 
of Ramco 10-Up Rings because the Ramco Double- 
Life Principle insures proper wall preparation during 
Ramco RE-POWERING Program > imitic sratine ; 
Sides Gon to tlale Aanasten the initial operating period. 
Fight Premature Car Wear . . . . 
“ Only the full-fledged Ramco 10-Up Oil Ring receives 
Here's the program to help you ‘eas ° ° pa — 
show customers that oil pumping and initial inner-ring contact. Thus the soft graphitic 
blow-by ore worning signs of serious lubricating qualities of cast-iron are permitted to 
premature wear. Help America conserve 7 —* 
resources by urging customers against fully prepare the cylinder wall so that friction will be 
putting off re-ringing. Sign up for oie oi . aided 
an-PoweENNS Staten Sign minimized. Only after this preparation does the steel 
today. See your Ramco Jobber. Spiro-Seal receive contact with the inner-ring and 
, neuen then only for stabilization rather than pressure. The 
As a, Ramco Double-Life Principle is one of many Ramco 
7 originations which CURB ENGINE WEAR and make 
possible the Ramco 10,000 Mile (one year) Guarantee 


on rings and your installation labor. 


It’s another important reason, too, why: 


Ramco 10-Up Piston Rings Are Right for Any Job 
Re-Bore or Re-Ring..Car..Truck..Bus.. Tractor 


Rar Corporation, St. Louis, Missouri 
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